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Z as good” adding and list- 

ZY ing machines and buy 
twenty Burroughs Adding’ and 

Bookkeeping Machines 


Less than a year ago Montgomery Ward & Co. purchased 12 listing-adding machines “‘just- 
as-good-as-the-BURROUGHS.” When it came to a question, in the early part of 1907, 
of increasing the number of adding and listing machines to take care of a greatly increased 
business, their experience had demonstrated that the “just-as-good-as-the- BURROUGHS” 
machine could not handle the details, and had not met their requirements. 


After a demonstration of the 1907 model BURROUGHS Bookkeeping Machine, it was the opinion of the Montgomery 
much wider application to their needs. This 


Ward & Company experts that the BURROUGHS was capable of a 

decision resulted in discarding the “‘just-as-good-as-the-BURROUGHS” machines and the purchase of twenty 1907 
model, electrically operated, BURROUGHS Bookkeeping Machines 

We would like to demonstrate to vou the adding mac hine that will do the most for vou, the one t it Vj | it better 


and last longer than any other adding machine. 










The demonstration will cost you nothing, and will place you under no obligation, while the BURROUGHS system and 
short cuts that our representative will suggest, will be large repayment for any time that you may give im. A request 


on your letterhead is all that is necessary 


52.288 Users June 7th, 1907 


67 Amsterdam Avenue 


BURROUGHS ADDING MACHINE C0., verrorr, mici,*t.’s"s: 
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STRATHMORE 


Typewriter Papers and Manuscript Covers 











A Good Live Line for Dealers who believe in a Moving Stock, a Stock that Resells Itself; and who also 
believe that Reliable Goods are an asset to a business. 


STRATHMORE is all that and more. Every sale at the listed prices allows 
a good margin for the business, a square deal for the consumer and our guarantee 
stands back of the goods. 


STRATHMORE is carried in three grades, two sizes and four weights in each, plain and margin ruled, and four colors in this 
Manuscript Covers, all in the popular Linen finish. There is such a variety that you can suit all tastes and needs. 


ASK US OR YOUR WHOLESALER FOR THE SAMPLE BOOK AND DEALERS’ DISCOUNT. 








MITTINEAGUE PAPER COMPANY 


MITTINEAGUE, MASS., U. S. A. 


MAKERS OF 


“STRATHMORE QUALITY” PAPERS 


OUR OFFER TO THE TRA DE 


TO CONSUMERS 














This is one of the “lj, §.” Automatic Pencil Sharpener 
Magazine Ads. for 1907 











Let us send on 10 days 
FREE trial this 








This Ad. will ¢o0 before 3,733,000 business men, more than 9,000,000 readers 











every month 
Free of all cost 
to you. \ll inquiries and orders from this advertising will go to Retail. Stationers in locality 
Our vm a from which they come, provided they are our customers. 
We will ip t ( - 
pre vid, S Automatic 
Pencil Shi wee t \ 
crew this Machin. n it Here are the Magazines we are using: 
ir office, use it I \ 
t makes go all of our Magazine Monthly Cireulation 
" ms for it and i sat ; t ry. Saturday Evening Post, twice a month .. eens «ee ee] 700,000 
ree ur check! | f er’s Weekly, twice a month.......... case ee» 1,200,400 
ol _ eg-2<! sh a hack Pi Everybody's Magazine, monthly duere 00- seu suede oboe 
: ess collect Business Men's Magazine, monthly ......... ey . 1,000 
! tid - lagazine, monthly ° ees cenene ©5000 
, ence ——— 
Don’t this prove our absolute con aasiiehinal eka ds os sch 


in the Machine ? 


cueehuce eames: “Reap the Benefit of this Advertising” 


c ist enough an 
rn the handle of this Machine all day and it won't cut any more 
from the Pencil. 
It’s absolutely simple and has no parts which can get out of order. Better put in your order to-day ; write to 
It don’t grind; it cut Can’t break lead. 
It makes a working *‘ point’ and not a wasteful “* needle point.” Dept. F 
ne Pointer.” ss ; 


Automatic Pencil Gaseeust Co., tae. A eenee PENCIL SHARPENER CO., Inc. 


‘ > k City 
Dept. E., 52% Broadway, New York City 24, 526, 528 BROADWAY) NEW YORK CITY 
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very business man knows a telephone saves time 
—/and labor and that a desk phone saves more than 


any other. To a far greater degree the 


Universal Appinc MAcuine 


saves valuable time by its many operating advantages over all other 
adding and listing machines. Some of these advantagesare: Paper carriage 
on top of machine and easily accessible; No blank stroke necessary before 
taking a total or sub-total; Low key board; Light Elastic key touch; 
Light lever pull, etc. 

To give you a chance to prove these advantages we will gladly 

send a Universal, express prepaid, to any address for a free 

trial. A simple request on your letterhead is enough. After 

a thorough test, if you don’t find the Universal valuable 


in your business, notify us to take it away. 


UNIVERSAL ADDING MACHINE COMPANY 


3823 LACLEDE AVENUE, ST. LOUIS 


BRANCH OFFICES IN ALL PRINCIPAL CITIES 
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Like All Good Fishermen 


Don’t fail to’ read this summer poem: 


“Jest keep a-Fishin’” 





I II II 
Suppose you don’t git ary bite Bimeby some prospect, old an’ slow Thet’s jest the way success takes hold, 
When you a-fishin’ go Will find his appertite, Success thet’s worth the while, 
Suppose it’s hot, an’ fishin’ seems An’ get a-nosin’ round your bait, You have to set an’ hold your pole, 
To you most awful slow? And bimeby he will bite An’ never swear, but smile. 
Don’t git impatient, man alive! He'll bite an’ take hold good an’ hard He don’t come up when first you cast; 
Or go to feeling blue An’ if you ain’t asleep He's offish, old and slow,- 
Just set mght there an’ hoid your pole You'll fetch him plump right in the boat Bimeby he'll swoop down on your bait, 
An’ see the bizniz through. Frum out the wat’ry deep An’ you kin’ say ‘‘Hello’’! 


We are waiting for YOUR nibble. 


Once you taste the bait WE OFFER you,—you'll be more than willing to be caught— 
All we ask is that you give us a single opportunity to 


Let us show you what we actually mean when we say a 


REBUILT | YPEWRITER 


Does NOT mean ‘“‘merely”’ a ‘‘REPAIRED” machine. They are just as different as a sick man 
“half cured’’, and the same man completely recovered—‘‘Rebuilt” typewriters are not merely 
patched up-to stand pat for a little while,—but on the contrary,—THEY ARE “REBUILT’’— 
WORN—OLD—BROKEN or SHAKY PARTS ALL REPLACED WITH NEW ONES. 


We can’t -tell it-to you in any better way—than to ask you to read these definitions: 





. . * . 

Repairing Means— Rebuilding Means— 
_. Certain parts of every typewriter are exposed to unusually hard wear and tear in “rebuilding’’ a typewriter we replace all worn and defective parts with new 
The bearings become worn ad the machine irregular; type faces broken and made ones. The machine is as entirely taken down as it ever was at any time in the proc- 
imperfect. The type bars also become worn at the points of contact, and to such ess of its making in the factory from which it came. Everything needi 
an extent that mere “adjustment” will not overcome the difficulty, or produce ment by new parts is replaced. After this all parts are again assembled, after 
perfect alignment, except temporarily. finished and re-nickeled, and you have a machine which, in appearance, 

“RE NG” | ACHINE of parts and ability to produce perfect work for a long time is in every 

REPAIRING” A MACH to a new machine The difference is a saving in cost and worry, because Tr ma- 
is an attempt to correct these defects by adjustment as far as possible, and while the chine being actually “‘rebuilt"’ is infinitely better--and must not be compared with 
machine may be made serviceable for a short time, the repairs are only temporary a merely “repaired” product 
aad the machine is soon in the class of ‘unserviceable: 
wd . . * 

If we can only get into an argument with you. Please start something—An order or an argument. 


We are offering factory rebuilt OLIVERS, SMITH-PREMIERS, NEW CENTURY and 
other typewriters at prices never before heard of, and on which you can make a handsome 
profit. There is no valid reason why we can’t have your business. Hundreds are taking 


advantage of our rare offers! Have you? 








FE BUILT “Saccc rst We are the largest rebuilders of any or all makes of typewriters on the 
TVPEWRITER. face of this earth, and when we say “rebuilt” we don’t mean “repaired.” 


COMPANY 39 DEARBORN STREET, CHICAGO, U. S. A. 


J. E. GRADY, President and Gen. Mgr. . B.—Dealers will note our new address. 
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Are You In ABusiness Rut? 


Are you satisfied with the way your goods are being 
brought to the attention of the public? IF NOT 











Change Your Methods at Once, Try The 
National Business Shows 


Every person who attends the National Business Shows is 
interested in some kind of a modern office device or system. 


Each One ot Them is a Possible Customer. 


There Are Great Possibilities 


of securing mew business and a valuable amount of the 
right kind of publicity in these shows. 


Secure Space and Exhibit This Year. 


All modern business appliances, systems and 
methods will be exhibited and demonstrated. 


New York Show, Madison Square Garden, Oct. 12th to 19th 
Chicago Show, Coliseum, Nov. 9th to 16th 


WRITE FOR PARTICULARS TO 


NATIONAL BUSINESS SHOW CO. 


PARK ROW BUILDING, NEW YORK CITY. 
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THE BUSINESS WORLD LOOKS 


TO THE 7 


Underwood Standard Typewriter 











FOR 


SIMPLICITY, ACCURACY, SPEED, 
QUALITY, RELIABILITY 


and eyery other feature where Staunch Working Principles are preferred to Talking Points 


UNDERWOOD TYPEWRITER COMPANY 


NEW YORK OR ANYWHERE. 





| an 
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KEY 


to the _ profits 


MONEY BAGS 


of your 


CUSTOMERS 


IN THE CAPSULE gee MAP bags and 
Our Goods are just like so much ’ GET 
GOLD TO DEALERS _ 





DEALERS WHO SELL OUR GOODS 


are satisfied—yes they are more than satisfied, they are “DE=-LIGHT=ED” with 


SMEARLESS CARBON PAPERS. 


“VACULIGHT” CARBON ARE OUR and YOUR 
“VA CUFLOSS” , LEADERS 


LISTEN—MR. DEALER—and we will tell you WHY our Company has made its Phenomenal Record in 
so short atime. THIS IS WHY; The materials we use and our process of manufacturing gives the 
Vacuo-Static Carbon Papers and Typewriter Ribbons the quality required for the clean work, strong colors 
and exceedingly long wear possessed by no other make; this coupled with our co-operation plan of selling 


gives us the hold we have on the trade. 


EXCLUSIVE VACUO-STATIC FEATURES 


Are also great sales helpers, as for example our SPECIAL CARBON PAPER BOX. (See cut above.) 
Each tab holds 12 sheets, 108 sheets to the box. This enables quick selling and stock taking. Then see 
THE COLLAPSIBLE BOX LID, preferred by all users. 

As to our RIBBONS, they are made with the same care and scientific skill used in our Carbons. 
‘“‘Wearebest”’ and ‘‘“X XCentury”’ are good as gold. We pack our ‘‘Wearebest”’ in the famous celluloid 


“Capsule’’ (see cut above.) 
ASK FOR OUR FREE SAMPLES AND TRADE PRICES 


Do you get our little monthly magazine, the CARBON Review? It’s free, ask for it. 
Vacuo-Static Carbon Company 


601 Platt Street, ROCHESTER, N. Y., U. S.A. 
REBVILT TYPEWRITER CoO. BAKER-HOEY COMPANY 
Western Distributors Pacific Coast Distributors 

59 Dearborn Street CHICAGO 244 So. Broadway, LOS ANGELES, CAL. 











Our Line,is the 


contained in the 


HANDLE IT and 


you can open these 


— 
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Mr. Of fice Appiiadal Dealer 
WHY ‘ou SELL 
SIMPLEX 


AUTOMATIC 
ENVELOPE 
SEALERS? 


We Guarantee 


it against mechanical defects for one 





year. It’s built for simplicity and long, 
hard usage. An unskilled operator or a 
“curious meddler’’ cannot injure the 
mail or break machine. 


LOOK AT THE CUT 
You place your mail in position at top, 
turn the crank, and it comes out below 
all sealed and accurately counted, 
thus making a check on your postage 
stamps. 















Other sealers will seal CERTAIN shapes 
THIS SEALS ANY STYLE 
OR SIZE 


up toll" long, 5" wide, from rio to 4 in. thick. 


DEALERS = AGENTS oe 


We want a good, active, reliable representative IN EVERY FOR USERS: 


CITY in the United States and Canada. 1. Capacity 150 to 200 per minute. 
2. Will seal any size or shape of envelope up to 11 inches 
long by 5 inches wide. 


GET OUR PROPOSITION TO-DAY _ || * Siasirststes # wise tom « 


4. Will thoroughly moisten the gum on any style of flap. 

IT MEANS MONEY FOR you 5. Will seal more securely and more neatly than by hand. 
6. Mail need not be sorted for size or thickness. 

7. Registers every envelope sealed. 


as we offer an unusual proposition to the right kind of men 8. Stemmaie constenstd, ieee Ge 
REMEMBER, you don’t have to select your envelopes to fit the 0 Ns titintiede 
: 73 , , ~ i - Does not require skilled operator—A boy will do. 
achine. wil style up to 11" long, 5" wide, , 
ar ichine ' It ill tase = t = jt Differs from Other Sealers in That 
From iis" thick to 4" thick, and it does the work. it is not a Toy but a Machine. 








The Simplex Manufacturing Company 


BRANCH OFFICES: aga 
Adams Express Bldg.. Chicago, Ill. Factory, Granby, Conn. i 
79 Milk Street, Boston, Mass. anby, Conn 90 West Street. New Yor 





— 
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‘The End of The Year 


when you check up 


™ PROFITS 


and count the cash—THEN is the time 
THE WISE DEALER APPRECIATES 


what a big thing it is to have a line of goods that not only back up, 
but increase his reputation for being a reliable and trustworthy mer- 


















chant—one on whom the consuming public can always depend— 


ALWAYS GO BACK TO 














Me 





CARBON PAPERS have sold exclusively for many, many years aseiaiaa a PAPERS 
STAR BRAND NON-FILLING 
WHEN YOU PLACE YOUR ORDER FOR WEBSTER QUALITY PRODUCTS 
the time that what you tell your customers about them ‘s absolutely true, that WEBSTER QUALITY 
SEBS 
FEF. S. WEBSTER COMPANY lp tp 
New York Chicago Philadelphia 


THEWEBS TER THE BEST DEALERS THEWEBSTER, 
WEBSTER a 
TYPEWRITER RIBBONS 
You need have none of that feeling of uncertainty that a dealer often has when placing orders for goods 
GOODS NEVER DISAPPOINT YOU OR YOUR CUSTOMERS. 
332-342 Congress Street - 
Pittsburg 


TRADE in Carbon Paper and Typewriter Ribbons NIT OPY 
UTI THE WORLD AROUND UN 
and 

These goods are always uniformly good—not 

‘good’ now and then but always, and that ts 

what DEALERS mean when they speak of our 
that have not STOOD THE TEST OF TIME like our goods have. You know in advance—all 

Write us for samples, printed matter, etc. 
BOSTON, MASS.., U.S.A. 
PARIS BERLIN LONDON 
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Some Desirable 
Territory Open 


Read What Dealers Say Who Are Handling 
The Fox 


caelaiedts Tee May 2, 1907 

For your information, and you can use it for what it is 
worth, we want to state, that we have just closed up since 
January Ist last, being four mont] 136 Fox Typewriters . 

Ve don't think $13,600.00 worth of typewriters in tour months in our terr’tory is bad business, yet we hope, and believe if conditions 
prevail, to do as well, and even better during the remaining eight months of the year.” 
0 0600s 0 0p eee smn aie May 1, 1907. 

We would like to call your attention to the business we have been doing in our territory. Last month we paid you for fourteen 
nachines, this month, if you will look it up, we have paid you for twenty machine This makes us feel “‘mighty good" at this point, and 
we believe the feeling is mutual. We feel that when we once get going here, we will make any of your dealers “take notice *’; as our 
business is growing very fast, and we are very much pleased with treatment we are getting from your ye in the line of assisting us 

‘ ‘ 1 . 7 
in getting business. We hope that we can increase this business each month, and we are going to put forth our best efforts to do so.” 
Tay ee May 15, 1907. 
‘I am very much pleased with the Fox Visible. No other machine has so many strong selling points, and in actual use it stands u 
ell and gives satisfaction. The Fox is already out-selling every other machine in my territory, and I hope to do better next year than this. 
se helen eene tenes haan May 18, 1907. 

We are much pleased with the results from the sale of the FOX TYPEWRITER, as every purchaser is a satisfied one, and 
consequently, each leads up to other sales, and makes permanent friends for u 

\ll of our sales so for have been to representative ind progr ive concerns, who are not content with anythin but the BEST. 


We have sales well distributed over our territory which will make it ea business to se'l FOX TYPEWRITERS in the future.” 
N and fuil information regarding these dealers furnished on request 


IF YO! \N SECURE THE AGENCY FOR THE FOX IN YOUR TERRITORY, YOU WILL BE FORTUNATE. WRITE 
TODAY FOR INFORMATION ABOUT IT ; 





The Distinctive Features of the F ox Visible Are 


TWO COLOR RIBBON WIDE ADJUSTABE TYPEBAR BEARING AUTOMATIC REVERSING RIBBON 
COMPLETE VISIBLE WRITING 24-OUNCE KEY TENSION INTERCHANGEABLE CARRIAGES 
BALL-BEARING CARRIAGE HEAVY TYPEBAR REMOVABLE PLATEN 


The Good of the Old the Best of the New 


FOX TYPEWRITER COMPANY 


Exclusive Office and Factory GRAND RAPIDS, MICHIGAN 


A [F \ ] Tt IN )} f Tf } 1PP TA V( "ES 
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THAT'S IT— 


An easy, direct pull in the Royal Type-bar movement —it’s 
the key to the soft, easy Royal touch—it’s the reason for 
the lightning - like speed—it’s a long step 
ahead of the fo ming resisting cam and lever 
movements used on other machines. 


DONT FORGET— 


are the only writing machines made embodying this essential 
feature. You cannot grasp it in your imagination— 
don’t try to. You must see it and try it before 
you can fully appreciate how great 
an improvement it is. 


253 BROADWAY 
~NEW YORK 
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Every Function Independently Complete 


For the first time in the history of typewriter construction the various functions of the 
machine have been made complete in themselves, and the Secor Standard Visible Writing and Bill- 
ing Machine is the one to inaugurate this real advance in writing machine construction. Of the 
five functions in the Secor, all are operative independent as well as interdependent. 


The Escapement, which may be instantly removed from the machine, can be operated when 
so removed, demonstrating every detail of its perfection, and since it is the only escapement that 
cannot be “piled up,”’ is therefore the fastest escapement ever built. 


The Carriage with its perfected paper feed, can be operated wholly independent of every 
other function, being entirely separated from the escapem2nt when that function is removed and, 
when disconnected from the escapement, so light running and free from friction is. it, that it can 
actually be blown by the breath from one side of the machine to the other. 


The Ribbon Mechanism from which revolutionizing ribbon results are produced—it being the 
only mechanism which can give uniform work from a ribbon because it always moves the ribbon 
at the same speed whether winding on. an empty spool or a full one; because it never moves 
except when the tvpe-bar prints; because it redistributes the ink throughout the ribbon constant- 
ly, thus making it last three times as long as it otherwise would, and because it automatically 
reverses itself—is capable of doing all these things in connection with all other functions of the 
machine or wholly independent of them. 

The Type=Bar and Key=Lever Action is operative without the escapement, the carriage or the 
ribbon mechanism, and it is a type-bar with which permanent and actual alignment is for the 
first time an accomplished fact. 

The Decimal Tabulator controlling the carriage movement, both forward and backward, 
preventing all rebound, tabulating anything from 100,000,000 to one cent in as many columns 
as may be desired, is a function which is likewise wholly complete in itself and operative indepen- 
dent of the carriage, the escapement, the ribbon mechanism, or the tvpe-bar action. 

The Secor is a Complete Machine, without extras or attachments, made up of functions com- 
plete in themselves, and each machine provides the purchaser with a complete writing, billing, 
card writing and label writing machine. . 





Typewriter Co. 


Derby, Conn., U. S. A. 


The Secor 


77 Housatonic Ave. 
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@ Think of the number of type- 


writers that seemed popular a few 


years ago. 


@ Think of the different ones 
seeking public favor today. 

@ Then think of the Remington, 
which has been the standard since 
typewriters were invented and which 
maintains its supremacy solely through 
lasting menit. 

@ The man who seeks experience 
may’ seek it anywhere, but the man 
who heeds experience buys the 


Remington 


@, Have you tried the new Remington escapement> 
It’ will be a revelation to you of the latest and 


best in typewriter achievement. 





Remington Typewriter Company 
New York and Everywhere 
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Remington Pointer 


and Line Indicator 


PATENTS 
FOR SALE 








Shows Position of Type 


Shows Line of Writing 


This Is the Original “Dobbel” Patent 


Covering the much needed feature for the Remington Typewriter. Shows 
exactly where the NEXT LETTER will strike. Indicates the line of writing 
and ; the necessity of counting scales. Corrections quickly inserted 

This Pointer is adapted to th Nos. 6, 7 and 8 models of the Reming 
ton Typewriter, and is easily attached without injury to the machine 


The Left Hand 


Release 






“Sey QPRAATING WHEN 
x £ sad “=. 


a, 






D. 'o > 0 
“i Sl : Which is also included in the rights 
manufacture this Pointer, is 
1 additional added feature for the 
chine Allows complete control 


' 
tne carriages wnel tne piaten 


TAal1Sé 





MY 


The owners of this patent will consider an outright sale of the patent, or 
will sell under royalty to the right parties. A large sale and demand for this 
Pointer is waiting its manufacture. 

Here is an opportunity for some manufacturer with the facilities. Retails 


for $2.50. Big profits. 


LIL. Ee. TALLY 


805 Plymouth Building, CHICAGO, ILL., U.S.A. 























WALKER’S 
VERTICAL CABINETS 





DAVID D. WALKER COMPANY 


MANVFACTVURERS | 
TO THE TRADE ONLY 


21 Quincy Street, Chicago, Ill., U. S. A. 














Two large factories devoted exclusively 
to making Vertical . 

Made in two, three and four drawer letter size ; 
four drawer Cap, and five drawer Bill size,— 
solid or with detachable sides, as shown 
above. 

PLAN OF CONSTRUCTION 

Built to extend laterally, sections being 

joined together, making one solid cabinet. 
APPEARANCE 


Quarter sawed oak fronts, panelled oak 
sides and finished backs. Solid oxidized 
brass trimmings. Extension slides on all 
drawers. 








FEATURES 
All drawers and slides are fitted with 
rubber buffers. 
Mechanically perfect. They will not warp 


or bind. 


MODERATE PRICE 
HANDSOME STRONG 
Our Cabinets are as near perfect as the 
best labor and material can make them 


DEALERS 
Write us for catalogues, terms, 


territory and full dealership 
proposition, the 


BEST EVER MADE DEALERS 
































ALLEN A. RYAN 
PRESIDENT & TREASURER 
ROYAL TYPEWRITER CO. 
NEW YORK CITY 


SEE PAGE 52 
“OFFICE APPLIANCES” 
JUNE, 1907 
COPYRIGHTED 
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EVIEWING the Field of Typewriters, 
Adding Machines, Time and Cash Re- 
corders, Loose Leaf Devices. Office 

Furniture, Supplies and Specialties, 











A MONTHLY 
MAGAZINE 





fap am the Interests of 
Commercial 


ance e"Dealers,Salesmen ne tae 
sumers, and 




















Vol. 6. 





CHICAGO, J JUNE, 1907. 
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The Art of Being a Good ‘Retail Salesman 


It may have been overlooked that the mére 
retail salesman may be a good salesman. But 
he can be if he isn’t. He can be as much bet 
ter than the average as the best paid commer 
cial traveling man is better than the cheapest 
“drummer” types. But he must learn how, 
after which, through growing tact, knowledge 
and capacity in his work, the field may open 
wide to his ambitions. 
honest salesman is my advice to all 
There is no other road to the 
most lasting success. To be honest 
is not as easy as it might ap- 


ge an 
beginners. 
broadest, 
in the full 
pear, either 

You are not honest with your employer if 
you are in the position of trying to sell his 
goods without knowing how to do it. You are 
not honest with your customer if you haven't 
knowledge of the goods you are handling. 
Through your ignorance of things which he ex- 


sense 


pects you to know you may swindle him 
egregiously. 

The salesmanship represented in a retail 
house is the mainspring of the business. Noth- 


ing would move in the place were it not for 
the salesman. The duty of the salesman is to 
sell goods, primarily. But in selling these 
goods he is in the position of trying to make a 
nd in doing so to send a 
will come back 


profit for his house, a 
pleased customer home 
again. That still broader opportunity is open, 
too, which will bring that customer back, ask- 
ing that the man who waited on him the last 
time shall attend to him again! 


who 


What is it which will prompt such an in- 
quiry? The salesmanship of the salesman 
nothing more. What is this salesmanship? 
Everything that the salesman may learn and 
feel and know, tempered by personality, judg 
ment, tact and diplomacy Some _ pointed 
“don'ts” may lead to the end of your ambi 
tions—for without this ambition you might as 

ell quit 

A Few Don'ts. 

Don’t forget loyalty to your employer. 

Don’t get “sore nd t alia it out of cus- 

Don’t be familia 

Don’t let a customer stand without atte 
tion: stow him at least that you know he its 

iting. 

Don’t use slang 11 lressing customers 

Don’t b ntent merely with obeying literal 

Don’t get that 3 salary depends upo1 

ir s 

) g it takin short luncheon on 

busy day 

Don’t talk about bad luck. 

Don’t forget that the old customer is one of 
t most valuable 


srepresent your gzoods. 


What the Man Behind the Counter Makes of 
Himself and His Opportunities Depends 
Wholly upon His Initiative—The Ob- 
servance of a Few Rules and the 
Use of Common Sense Will Do 
a Great Deal. 


BY F. OLIVER QUINN. 
Don’t dodge the ” customer; he can 
teach you. 

Don’t say, “I wear that kind of shoe myself.” 
Don’t try to bully the office boy. 

Don’t think no one 
Don’t forget to push your goods. 
Believe in the Goods. 

All these things anticipate that your honesty 

as a salesman is your chief capital on which to 


“cranky 


else can : fill your place. 


work. If you can’t believe in these goods find 
another job where you can believe in them. 
Your lack of faith in the goods you sell will 
undermine you. 


Having the goods in which you believe stand 
by them. Learn all you can about them— 


about their manufacture, their quality, fit, last- 
ing nature and pleasing possession. Having 
this pride in those things which you sell, you 


showing it both to employer and 
your handling of them, replacing 
and keeping things ship shape. 
in speaking of them will carry 
that you know about 


can't help 
customer in 
them 
Your manner 
conviction to the 
them 

Out of this condition you will hear your 
customer asking: “Now, what do you think as 
between this and this?” When you hear that 
question it is a tribute to your salesn 
Store these things in your 
a stimulus t 
of overconfidenc« 


neatly 


extent 


lanship. 


recollections—they 
confidence 


There's 


are invaluable as 


But beware ome- 


thing wrong with you when you begin to feel 


that you are “it.” It is a weakness in yourself 


and unfair to your fellows. It begets a feeling 


finally that your chances lie in your ability to 
yvershadow others 

Cultivate the ability to remember faces and 
to call the customer by his right name Re- 
member his address if you cai These may 
seem small things, but they are vital, human 
nature never will be above the implied com- 
pliment 

Your tactfulness will come of your own 
ducation of yourself in dealing with all kinds 

people You will have learned more when 
you can send the cranky person home satisfied 
than you could have learned of scores of easily 
pleased customers. 

lease the Customer. 
There is a distinction to be made here and a 


to be 


who knows exactly what he wants 


difference recognized when yout 
purchaser 


Sell him that thing that he insists upon hav 


ing. There is nothing inconsistent with hon- 
esty in doing so. If you have had a chance to 
express yourself as you feel it will have been 
in favor of something else; you need no argu- 
ment in letting the person have the thing he 
insists upon buying. 

If he should return with a possible complaint 
it will be well if you have had a chance to say 
something when the sale was made. Recall 
your speech tactfully, and your next sale will 
be likely the goods of your own choice. 

Keep track of the advertising matter of your 
store. Nothing is more irritating to a cus- 
tomer than to call for an advertrsed line and 
discover that you never heard of it. Concen- 
tration is one of your greatest assets. Be a 
part of the organization which is furnishing 
you employment and opportunity. Remember, 
too, that the store gives you the employment; 
you must find your own opportunity. 

You can be a half-salesman with a great 
deal less effort than is required in being a 
whole one. You can get out of a position a 
great deal easier than you can get into it. 

“Courage,” says Emerson, “perseverance, pa- 
tience are the great fortune finders. If a man 
has these qualities he will find himself too 
liberally endowed to be overlooked by her.” 

“Sitting under a cherry tree with one’s 
mouth open won’t catch much,” said Moody. 

The main object of becoming a salesman is 
to look for wider opportunities in business. 
Your salary may not be large, but you are 
learning. In the old world the salesman must 
come with lineage and tried honesty of pur- 
pose and serve his long apprenticeship to trade 
almost without compensation. 

Your opportunity, to the extent that you 
grasp it, is worth more than money. Search 
for ideas and use them, try them out as you 
find opportunity. Do these things better than 
you have been expected to do them. Never 
mind whether you are watched and rewarded 
on the moment. 

Your opportunity and your reward will come 
when you are an employer or a manager of a 
business with which you are familiar and in 
which you have a pride and confidence. 





The man who tries to sell goods that he 
does not understand is like an engineer run- 
ning an engine he is not accustomed to, over 
a track he has never traveled, on a dark night. 
soth of them are good people to avoid. 

“* * 


Seeking business with an office appliance 
takes a good share of real salesmanship, and 
a salesmanship after all is 90. per cent tact. 
In approaching a man with a device give him 
credit for having some knowledge of his own 
business. Too many salesmen endeavor to 
impersonate animated encyclopedias and com- 
pendiums of useless information. 
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This is Your Chance 


The Company’s salesmen and agents in connection with its many branch offices have 
This has 
















sold the greater number of more than 27,000 Fay-Sholes typewriters now in use. 






naturally extensively advertised the machine and made it well known, not only to the 






Office Appliance trade, but their customers as well. 





The Fay-Sholes typewriter is now sold only through dealers, all the Company’s branch 







offices being closed at the end of March. 





The Company will appoint one dealer in each city or locality. All prospects that the 






Company gets from that section will be referred back to the dealer for attention. 





The Fay-Sholes typewriter is well known. It is a standard machine. It has a stand- 


It has a reputation for speed and durability. It has an easy key action. 





ard keyboard. 
In short, it is so well known that when the dealer takes it 
demonstration, the operator proves its worth by getting out her daily work promptly with 





to his customer’s office for 






ease and convenience—that makes it easy to sell. 










Then again, inasmuch as the Company will not have a branch office in one town and 






a dealer in another, but sells exclusively through dealers, it is in a position to make an 
attractive proposition to good Office Appliance men, wherever the Company is not already 






represented by a dealer. 






Territory open in United States, Canada and Mexico. 






Write today for full details and catalog describing our new models. 


The Arithmograph Company 
127 REES STREET 
CHICAGO 
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OFFICE (APP)IANCES 

















INDEX TO DEPARTMENTS. 
Page 
ADDING MACHINE 5s 
ADDING TYPEWRITER 78 
AMONG THE DEALERS 111 
CASH REGISTER 74 
DUPLICATING MACHINE 90 
EDITORIAL . 50 
FOREIGN NEWS 81 
FURNITURE : ; 82 
GENERAL NEWS 104 
LOOSE LEAF 92 103 
PAPER AND ENVELOPES 108 « 
PATENT SECTION 42 
RIBBON AND CARBON 101 
STATIONERS’ SECTION 96 
TALKING MACHINES 80 
TRADE OPPORTUNITIES 84 
TIME RECORDER 94 
TYPEWRITER 57 ‘ 
“WANTS” 112 














= 


sd 





nae 


vas 


18 





OFFICE APPLIANCES 





Using Advertising That Really Pays 


Enough has already been written and 
printed about advertising to fill a thousand 
magazines the size of this one, even if it was 
all set in the smallest possible type. It is safe 
to say that a path of type half a mile wide 
and clear around the earth at the equator 
would not represent it all, but just the same, 
it is like the young man’s dream of his sweet- 
heart, there is always more to be said and it 
is all new. 

Advertising in the abstract is as old as civ- 
ilization. The first advertising on record was 
accomplished by Adam and Eve and while 
it got them into trouble yet they accomplished 
what they went after. The good old story has 
it that Adam and Eve were innocent children 
until they ate of the tree of knowledge, and 
the very next thing the story says, only not 
in these words, is that with the accession of 
knowledge they immediately began to adver- 
tise. This is the way they did it. After they 
took a bite out of the historic apple, they 
found that they were naked, and straightway 
they began to sew fig leaves together to make 
an apron. In doing this they advertised the 
fact that they were naked and so successful 
were they at it that they both lost their places 
in Paradise. 

The story intimates that the voracious appe- 
tite that Adam possessed for apples was what 
got the whole human race into trouble, and 
as the next thing on the program after the 
apple banquet was advertising, it is safe to 
blame this on Adam also. If Adam hadn't 
eaten the apple, and discovered advertising as 
a result, a great-many business men of to-day 
would be mightly thankful to him, but as 
conditions are as they are, the only thing to 
be done is to meet them the very best way 
we know how. 

Advertising is to business what gasoline is 
to an automobile. Sometimes you can’t move 
an automobile with any amount of gasoline, 
but that is not the fault of the gasoline, it is 
the fault of the chaffeur or the machine. The 
same thing it true of business. 

Sometimes it looks as though the only way 
you could move an auto would be to saturate 
it with gasoline, and then apply a match to it, 
but even then you could not be certain that 
it would not merely burn right where it stands, 
and yet at the same time you stand a show 
of being blown into a few years hence for 
your pains. Just so with business. It is pos- 
sible to swamp a business with it, yet it is 
no more certain to bring results than gasoline 
on a stalled auto. Advertising won't do it if 
the business is wrong, no more than gasoline 
will move the car if the car is broken. 

Have Business in Condition. 

The first thing to do in advertising any busi- 
ness is to see that the business is right first, 
see that it is in good condition and in shape 
to be able to stand for it. There is no use 
advertising a dead horse in a racing paper 
hoping to sell it for a Derby entry. Dead 
ones won't go. The only place they stand any 
show is at a soap factory or a fertilizer plant. 
Some businesses are like dead horse, but no 
matter how dead a horse is, advertising will 
sell him, and this is true of anything else. 
As has ofen been said, “If a business isn’t 
worth advertising, advertise it for sale.” 


There is no excuse in the world for not ad- 
vertising and no hope in the world of doing 
business unless you do advertise. 

There is one lesson that needs to be learned 


It Is Just as Impossible to Run a Business 
Without Proper Advertising as It Is to 
Run an Automobile Without Gaso- 
line, But Poor Quality of Either 
Will Sooner or Later Break 
the Machinery. 





BY J. M. PRICE. 





by office appliance and stationery dealers more 
than any other class, and that is the absolute, 
crying necessity of advertising and advertising 
all of the time. More of it should be done 
than is done, and many dealers cry out that 
there is no way to advertise their business, 
and if there is they do not know what it is. 
Others claim that it is the kind of business 
that cannot be advertised, and these latter 
while in the majority among the non-adver- 
tisers, give a live man or one who knows 
anything about it, that sensation that requires 
an immediate dose of somebody-or-other’s sar- 
saparilla to relieve it. 

There is no set of rules that can be ap- 
plied indiscriminately to any business or any 
particular line. Of course there are general 
rules in advertising like there is in anything 
else, but when it comes down to cases it is an 
entirely different matter. Advertise in the 
busy season because you want to keep busi- 
ness and advertise in the dull season because 
you want business. This is one good general 
rule, and the rest is all specific, applying to 
cases in point. 

One That Worked. 

In a certain city is an office appliance dealer 
who used many different schemes of advertis- 
ing. All of them paid more or less, but he 
said he never could trace any results to his 
efforts. Finally he listened to the siren song 
of the wily advertising solicitor of the home 
paper. This was in a city where rates are 
high, but he was finally prevailed upon to use 
a small space, single column width, three 
times a week. The solicitor refused to take 
a contract for less than three months and 
made him agree to change the copy in every 
single issue. 

The scheme was started and the bills came 
in at regular intervals. They were paid regu- 
larly and for a month there was no change 
in the condition of business. Nobody said 
they had seen the ads and no particular new 
trade appeared. The dealer was getting a lit- 
tle desperate, but he had put his John Hancock 
on that little yellow slip and he knew he was 
stuck, he said “stung.” He had advertised 
nearly everything in the place and was begin- 
ning to figure on starting all over again, when 
one day a new customer dropped in and made 
a purchase amounting to considerable. He 
didn’t know the man and had never heard of 
him before, and the man didn’t say where 
he had heard of the dealer, but just the same 
his money was good. 

The dealer began to figure. After he had 
given every one of his friends credit for send- 
ing the customer in and had exhausted every 
other line of thought, he remembered the lit- 
tle ad in the paper. He looked up those he 
had been running, but nothing had been ad- 
vertised recently that would suggest what the 
man had bought. One of the first ads in- 
serted, however, had, but it did not seem rea- 
sonable to him that a customer would remem 
ber a little four inch ad that long a time, but 


When the 
goods were delivered he sent a salesman over 
with specific instructions to find out where the 


he made up his mind to find out. 


customer heard of the store. The young man 
asked and the man answered in an absent- 
minded sort of way that he couldn’t just tell, 
but he supposed he had heard of the store 
because it was so well known. Of course, he 
said, he might have read the name on a sign- 
board, in the street car or in the newspaper, 
but just where he didn’t know. The young 
man went back and reported what he had 
heard. 
Solicitor Drops In. 

When the advertising solicitor came in the 
merchant treated him with a sort of studied 
scorn, and was very reticent about conversing 
with him. He conveyed the impression that 
the solicitor had robbed him ot so much 
money, but as he consented to it he had no 
particular reason to complain. 

When the solicitor asked him how business 
was he gave him an answer that didn’t de- 
scribe conditions, but the solicitor was ac- 
customed to it and was able to be pleasant 
and good natured notwithstanding the con- 
tinued hard luck stories he had to listen to 
every day. When he asked him how the ad 
was paying, the merchant said it was a dead 
loss, and he was out every cent he had put 
into it. While he was talking he remembered 
the customer that had placed the big order 
and also what his clerk had told him. This he 
retailed to the solicitor, and told him that the 
great popularity of the story and the fact that 
it was so well known was responsible for the 
sale, although he knew he never advertised 
on a sign board or in a street car in his life 

The solicitor listened and then started after 
his man, to convince him that the newspaper 
publicity had done the work. He had a hard 
time of it, even the customer was unable to 
say positively, but the solicitor was sure, so 
he did a little work on his own account. When 
he left the store he went to the customer that 
the merchant had named and impersonated a 
subscription solicitor. His first question was, 
what paper he read. The business man told 
him. The young man stated that he repre 
sented a rival paper, and the busiess man 
bridled up and defended the paper he read 
and said he would read no other. Then the 
solicitor tried some clever questioning and 
found that like all other live business men, 
he read the advertisements very carefully in 
order to keep posted on what was going on 
in the business world. A little careful work 
got the man to volunteer that he had seen 
the merchant’s ad several times and he had 
been to the store. All of this was circum- 
stantial evidence, and the young man’s claims 
as to the paper he represented were false, as 
he was really an employe of this man’s favor- 
ite paper. With the facts he had gathered he 
again sought out the merchant, and fired them 
at him, and the result was that he admitted 
that he believed the newspaper had done the 
business. : 

Then they figured up the profit on the sale 
The merchant had used up two of his three 
months’ contract. He had about ten inser- 
tions yet to go and it was found that the profit 
on the sale not only paid for the advertising 
of the three months but for four months more 


This looked good and the solicitor sewed him 
up for a year on the same basis, the merchant 
arguing with himself that if this ad had 


brought in enough on one sale to pay so well, 
it was a good gamble to go at it harder. 
Get More Ideas. 

The experience he had in this case gave him 
more ideas, and he used the street cars next, 
and finally did some business with a posting 
service company, although on a small scale 
Then he blossomed out in grand style and in 
stalled an advertising man in connection with 
his business. The ad man had to do other 
things, but he majored on copy. In the mean 
time he had doubled his floor space, and busi- 
ness was increasing every day, but he could 
not get a single soul, except occasionally, to 
admit that they had heard of him through his 
ads, so he put down the whole human race as 
a bunch of deceivers and bigots who do not 
want to admit that they get impressions from 
any outside source, but that they are all from 


within. Just the same he believes in adver 
tising. 

Now this little story pleases me when | 
write it. It was no effort to reel it off, for it 


is true almost to the letter, consequently more 
interesting than though it had been “faked” up 
to make a point. The merchant had quite an 
extensive line but now he has a more exten 
sive one and it is steadily growing, although 
he felt for a long time that he was spending 
money with no return, until he tried the news- 
paper ad and went up against the 
with some mettle in his system. 

This does not prove that newspaper adver 
tising will always solve the advertising riddle, 
but it does prove that no advertising is ever 
lost. It all pays, but no dealer must expect 
people to come in and tell him that he saw 
his ad in the paper and that it was the ad that 
brought him in. Few men have moral cour 
age enough to admit it, most of them want 
to convey the idea they found the place and 
went in of their own volition and because of 
their own good judgment, when as a matter 
of fact the ads did it. 

A certain man in Indiana manufactures a 
certain product that is sold by the million 
every year. All of his ads say “They Work 
While You Sleep.” Everybody knows now 
what I am talking about. Personally I never 
bother his product and it has been a question 


solicitor 


Westerner 


Wireless telegraphy has received a great 
impetus as the result of an invention lately 
perfected by A. H. F. Scharr of Los Angeles 
which it is possible to receive 
and automatically 


English on a type- 


by means of 
messages out of the air 
written in plain everyday 
writer. 

This invention is one of the most marvelous 
of modern times and if it will do all that is 
claimed for it by the inventor, modern busi- 
ness will be revolutionized, for it is the most 
stride forward that has been taken 
of the type 


wonderful 
in business since the invention 
writer 

The 
tances, make 
between distant points possible, and carried 


to its fullest possibilities will deprive Uncle 


will shorten dis- 


communication 


vice 


of this de 
instantaneous 


use 


Sam of the necessity of conveying business 


letters through the postoffice, for in using this 
machine the typewriter operator will do 
double duty, and the typewriter copy of a let 
ter will be made merely for verification and 
the files, for all c nunication will be in 
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in my mind as to what he means. The nat- 
ural inference is that his product does the 
working, but I believe as a matter of fact that 
it is his advertising that does the stunt he 
talks about, for surely he or no other mortal 
can keep awake while those ads are working 
for him and getting people to buy the goods, 
although never a man admits that he saw this 
ad in a newspaper or on a sign board. He 
flatters himself that he was smart enough to 
go the doctor one better and find out: some- 
thing that would do the work for ten 
that the doctor would charge two dollars for 
telling about, and then under another name, 
make him pay a half dollar more. Just the 
same the ads do the work. 
Advertising Will Pay. 

Every office appliance and stationery 
in the country can be made a better payer by 
proper advertising, but the system used by 
Kramer of Indiana will not work in a station- 
ery store in Podunk. A speaker who is to 
address an audience not tell the 
story to a lot of children that he would to 
adults, nor does he shout as loud in a parlor 
before ten people as he would on a platform 
before a thousand. He does not use the 
methods in any two places, any more than 


cents 


store 


does same 


same 


you would brush your hair with the same 
brush you use on your shoes. 

Locate your audience first and then talk to 
them. Talk straight out from the heart. 


Tell them something they did not know be- 
fore. They will never give you credit for it, 
but it pays just the same. Advertising is the 
only thing I know of that works while you 
sleep and it works every minute of the twenty 
four hours of a day. 


No business can run without it, but busi- 
ness can be killed with it. Doctors some- 
times administer poisons to patients to pro- 


duce certain supposed effects. A little is all 
right, but just because a little relieves is not 
a sign that much will cure, on the contrary it 
will kill. Just so with advertising. First 
have something to advertise, and then adver- 


tise it and advertise it strong, but do not call 
a $525 stock a $10,000 stock and do not ex- 
pect people to believe that you are selling 


goods worth $100 for $27.99, for they won’t do 


19 
it, and.no amount of argument will make 
them. 

Many Ways to Advertise. 

There are so many ways in which a station- 
ery and office appliance business can be ad- 
vertised that it would seem like wasting time 
to impose them on a reader, but interesting 
stories of successes are always good. Possi- 
bly the best way to adveraise office appliances 
is by personal appeal, either by personal rep- 
resentatives or through the mail, and a com- 
bination of both is nearly always a seven day 
winner. 

Originality counts more than anything else. 
Originality does not mean foolishness, lies, 
sensation or attempts to shock the object of 
attack. One of the most original schemes I 
ever heard of was worked out by a man who 
had a certain office device he wanted to in- 
troduce. He knew about what firms could 
use it and he didn’t waste any powder on those 
who could not. He sent letters and circu-— 
lars to the firms at regular intervals, followed 
them up for a short time only. 

Then he secured the names of the individ- 
uals who would do the buying, looked up their 
home addresses, and then made up a very neat, 
short letter and addressed it personally. It 
was written on private correspondence paper 
in elite typewriter type and put in a fine en- 
velope, and addressed, marked “Personal.” 
He timed them so that they would be deliv- 
ered in the afternoon mail, and explained that 
it was a matter of interest and that a repre- 
sentative would call upon him personally at a 
certain hour on a certain date with the device 
for a demonstration unless a telephone call 
made another appointment. The dates were 
kept to the minute with the result, that the 
placing of a few devices gave him the pres- 
tige that resulted in building up an immense 
business. This was original but was not sen- 
sational or untruthful. 

Now is the time to advertise. If said a 
decade ago or a hundred years hence it will 
be just as timely and just as good advice as 
at the moment I wrote the words on the type- 
writer. Office appliance dealers and station- 
ers cannot give this advertising proposition 
too much thought. 


Invents Wireless Typewriter 


California Man Perfects Device That Will Re- 
ceive and Transcribe Wireless Messages 
Automatically and Perfectly Which Is 
Declared to Be a Scientific Marvel 
by Typewriter Manufacturers 
and Students of Wireless 


Transmission. 
This scientific marvel of transmission is 
just as simple as the working of an ordinary 


typewriter and has been named the “Teleau- 
toprint” by the inventor. 


All that is 


operator 


to become a wireless 
now is little cc 


letters of the 


necessary 


telegraph ymmon 


sense, ability to read the alpha- 


fingers to use in pounding out 


bet and good 


the words and sentences on the teleautoprint. 


The expert operator is done away with en- 
tirely. 

A merchant or banker can dictate etter 
to his stenographer who, using the machine 


nds the letter to a 


tick- 


the same as a typewriter, s« 
| 


-orrespondent wherever addressed. The 


ing of the machine in the office of the cor- 
respondent announces the arrival of the com- 
munication and it is taken from the machine 
printed. 

The instrument can be used in connection 
either with the wire or wireless systems. A 
ship at sea equipped with a wireless plant can 
send to another ship or to the ‘shore station 
a printed communication. 

For example, the operator on a ship off 
Hawaii strikes the letter “B” on his keyboard. 
“Tick!” goes the machine in the receiving 
station at Los Angeles and the letter “B” is 
printed. 

To the layman the very thought of the ac- 
complishment induces immediate brainfag. 

The results promised by the inventor and 
his associates are: The establishment of tele- 
graph stations in isolated communities, where, 
under present conditions, it would be impos- 
sible; every crossroad store can have a tele- 
graph office and the clerks can be operator, 
general manager and the whole works and 
the operating of a linotype machine in a news- 
paper office direct from sent. 
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Music Typewriter Works Perfectly 


In the May issue a description was given of 
the Badeau music typewriter and the details of 
how it is made were printed. In this issue is 
presented some additional details of the ap- 
pearance and a description of how it works. 
The two illustrations give a fair idea of what 
the machine looks like and the kind of work 
it will do. From all that can be learned this 
machine seems to have been perfected to a 
degree where it will prove to be of great value 
to and music publishers, and the 
use of this model machine has proved its prac 
ticability and utility. 

For the past thirty years and probably more, 
men have conceived the idea of 
with a typewriter. Although there are twelve 
or fourteen patents at Washington, 
far has succeeded in placing on the market a 
practical machine sy 
meant the writing of music in a rapid and com 
plete manner, avoiding complications and at 
the same time keeping the price down to a 
reasonable amount or about half as much again 
as the ordinary typewriter of to-day costs 

For the past four two. brothers 
Messrs. I. F. and L. C. Badeau of New York 
City—have been working on the problem and 
have in 
model which is doing quite satisfactory 


composers 
writing music 
none sO 


a practical machine 1 


years 


succeeded constructing a working 


WOTK 


and which they claim will meet the above r« 
quirements. The machine is about two feet 
long, one foot wide and six inches high, and 
consists roughly of a frame supporting a pa- 
per carriage which has a step by step motion 
to the left regulated by a shift bar; a station- 
ary stall keyboard operated by the left hand 


and used to determine the position the note or 
character is to be printed on the staff; and a 
(at riglit to the staff lines) 
revolving character keyboard, being a disc car- 


movable angle 


rying type keys which are allowed to be de- 
pressed when in proper position to print. The 
staff lines are made by a steel roller kept in 





THE BADEAU MI 


SIC 


Bass and Treble Staffs May Be Written at 
the Same Time—Is Perfectly Visible and 
Can Be Operated with Considerable 
Speed and Accuracy. 


a straight line motion by a proper guide and 
supplied with ink from an ink roller. 

lo print a note or character the operator 
just presses down the staff key (lettered A, 
B, C, etc.) with the left hand and selecting the 
desired not character, on the charactered 
keyboard, places his right hand index finger 
into the cup-shaped top of the key and re- 
volves it towards the printing line on a line 
through the center of the disc and perpendicu- 
lar to the staff lines. In doing this he nat 
urally presses down on the key, which rubs 
ilong on iother disc underneath and when 














)1 
at the printing line drops in a hole > 
a sliding plat« rrying an ink roller 

He then pulls the keyboard towards 
which readily acts, being supported I 
ind held back by spiral spring. The j; 
then comes in tact with a stop (whi 
been previous regulated by the staff 
and slides under the type, inking it The k 
finally comes t full stop over the 
position. It is then allowed to be dep I 
ind print. Upon releasing the key spring 
mediately carry everything back to the 
mer position Chis operation requires long 
time to describe, but a very short tim 
form, being about two seconds. 


Has Twenty-six Keys. 
The present machine 
keys, permitting th: 


has twenty-six 


printing of notes |! 






































SAMPLE OF WORK DONE 








ON MUSIC 


TYPEWRITER 


ibove the staff spaced below. 1 
are sixty-one k on the character key! 
-onsisting of all the notes, numbers 
ording time, bars and the signs com: 
sed as well as s e abbreviations 
Most of the patented machines move 
yer to get the position of the note on the 
n the “Badeau Music Typewriter” the | 
s moved from one staff to another by n 
the shift bars, so that while the operat 5 
rinting treble he may also print his | 


nerely throwing th: 


paper 
An arrangement 
perator 


s been 


may p! S 


made by whi 


staff line 


5 any 
lines or spaces above or below the 
sition; by this means he can transp 

of musi key The printi: 
rfectly visibl fact three staffs 
een, the one ab ind the one below tl 
taftT being pri té upon 
Af present cir pl me ns to c 
tes by bars and print b kets 
rs has not b devised, but Ss 
uite simple, being mostly straight lins 
readily be d by hand 
The inventors clai! that the n 
+ niv be 7 + + 
sters. musi | 1 student 
d to cheapen the pr ess of publis! 
swanh ¢ 1 ES ae 
tograph « } 1 d s 
i ( p! te } il] ] 
1 oo 
. | 
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Colonial E.cposition in Germany 


Armee, Marin« 
was opened to the 


On May 15 the “Deutsche 


und Kolonial Ausstellung”’ 


public, brief review of its features and 


principal 


and a 
attractions shall form the 
matter of this letter. 

The name being rather lengthy it has been 
to call it by the shorter and mor 
“Damuka,” which combines 
different words, and 


subject 


suggested 
euphonious name, 
the initial letters of the 
at the same time has the advantage of sound 
ing less German and more colonial. The ex 
position is located in the southern part of the 
city of Berlin, and is not easily reached, ex 
cepting I which brings the 
visitor within a few blocks of the exposition 
I 





eri 
yy one railroad line, 


gates took the wrong line and was com- 
pelled to take a long tramp overland, past 
“Lauben Kolonien,” these typically German 


summer residences of the poorer classes, until 
I, tired and exhausted, reached the only en 
trance of the exposition, on its western side 
The first this exposition is 
somewhat disappointing It does not even 
expositions of the second class 


impression ofl 


1 


rank with the 





THE NEW MERCEDES TYPEWRITER 
held in t ited States. There are thre 
or 1 buildings, wooden structures with 
ornamental exteriors ontain the pri 
cipal exhibit Everything looks primitive and 


unfinished lks and driveways 


need considerable improvement before they 
will be passable 

The largest structut pposite the expos! 
tion ent tail principal industrial 
exhibits, and here may also be found the vari 
ous typew nce nd other office de 
vices. Of the American typewriters the “Yost” 
has prol ( rg d most prominent 
exhibit, wl was found in charge of its ge 
nial 1 f Besides t Elliott-Fisher Bo 
lypewrit he | sderfer were cred 
itabl sented Of German typewriters 
t I Frister & Possmann typewriter 
vert { mbit with the sewing 
machines, manufactured by the same concerns 
and the ( ntinenta the bicycle of the 
W noerer:r I } rradw rleé \ very pe cult 

ctacle | tnessed 11 of these exhibits 
s*eing Q demonstrating 

A g lady operati1 
the tvy1 S ticularly qu 

sid vy, which des 

housework 
p table 
New Typewriter Shown. 


Writer Tells of the Opening of the Great Ger- 
man Exposition, Discusses the Standing of 


German Trade Papers and Tvlls 
About the Business Show About 
to Open. 


BY HENRY GOLDMAN. 
(Representing Office Appliances in Germany.) 
writer, resembling the Underwood in its gen 
eral appearance, but 
new 


number of 
The ability to remove the key- 
board and typebar makes it par- 
ticularly desirable in offices where correspond 


possessing a 
features 


mechanism 


ence in different languages must be carried on 
The variable spacing of letters is another note 
worthy feature. The machine 
other German 
class, and considering its low price 
(Mk. 380)—and the 

the firm producing it, is 
ready market. 

Of manifolding devices the Rotary Ne 
and the Automatic Cy 
somewhat simpler and cheaper form, are ex 
hibited. The Deutsche Maschinen Vertriebs 
Gesellschaft 


seems to be as 
well made as machines of the 
better 
$100 


favorable standing 


likely to find a 


style 


“Roneo,” Cyclostyle, a 


presents a large variety of thei 
copying machines, which are meeting with an 
They 
attractive celluloid souvenir at their boot! 

The Brunsviga Calculating Mac 


increasing sal are distributing a very 


hine, or rath 


er its capable general agent, has built a very 
attractive pavilion in which to proclaim its 
dvantages. The writer had occasion to listen 
to a very interesting demonstration of the ma- 
ne, which filled the room to overflowing, 
1 while he could not subscribe to all the 


could not help 
demon 


and conclusions, he 
ability of the 
There are several Brunsvigas but 
Benas. 

The Gauss Calculating Machine, the new $65 
Mk. 275) hibited in the Navy 


Statements 
] 


idamiur Strator 


only one Mr 


ing the 


model, is ex 


ding, together with other drawing instru 
ents. 
This about con pletes the ist of strict y of 
( exhibits to be seen at this exposition 
Several firms in the typewriter field, who had 


made up their minds to exhibit and who had 
decided not to participate 
unt of some regulations of the manage- 
they did not approve of. The 
building is particularly interesting, 


xhibiting scenes and products of the German 


pplied for space, 


nent which 


Colonial 


nies 


Restaurants Are Numerous. 


The “Damuka” is amply provided with res 

nts. some f very large proportions nd 
reat beer-dispensing establishments, in which 
is national beverage is being distributed, ir 


izes and colors. Of Midway feat 


few, the more important being 
\frica.”’ somewhat resembling the “Streets of 
iro” f American expositions and the 
rican Wargames,” whicl re sort of 
i Bill’s Wild West” or small le 
re le fa r cl “ the ‘ ret kind 
instance, “Living Mermaids” in the forn 
' lions. ad femal P Fr 
or ++ “+ the d 
The 14 R 
, Paty « oy : 
ee P ; ' ‘ 
ne T aL the t | 
; opens +1 ty 
ee PS Ts 


likely to attract many office exhibits, and be- 
ing centrally located, a large attendance is 
practically assured. And then follows the Of- 
fice Exposition, which is of more direct in- 
terest to your readers. 

The firm of Ferdinand Schrey, general 
agents of the Hammond Typewriter and Uni- 
versal Adding Machine, have'recently opened 
a commodious store on the Donhof Platz, one 
of the principal thoroughfares of the city, and 
will no doubt secure an increased business 
from this external evidence of enterprise and 
progressiveness. Their general offices remain 


in the upper floors of the same building. 

The Arithstyle Commandit Company have 
established commodious offices at 112 Leip- 
zinger street, corner Mauer street, a strictly 














SHOWING BASKET REMOVED. 


modern and prominent office building, and 
will take up the introduction of high-grade 
American office specialties, together with the 
sale of the new model of Goldman’s Arith- 
machine, under the name of the “Arithstyle.” 





Price cutting is about as sensible as loading 
your family into a buggy and then throwing 
the reins over the horses’ backs and scaring 
them into running away. The merchant who 
cuts prices runs in greater danger of having 
a very bad business run away on his hands 
if he continues at it long. 

. > * 


Just because another man happens to be in 
the same line of business you are in dges not 
necessarily mean that he is an enemy. It 
should mean that he is a friend, for in union 
there is strength, and the rule of business 
should be that people engaged in the same 
lines should co-operate and not fight each 


ther 
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Description of the Wahl Adding Typewriter 


Combining typewriting and adding in one 
machine has long been a dream of inventors 
and manufacturers. Attempts have been made 
from time to time to make adding machines 
write and writing machines add, and a glance 
at the patent office records show that patents 
are annually filed for these combinations that 
would astound the average reader. 

Manufacturers have realized for a long time 
that a combination that will write and add at 








WAHL 


JOHN C 


the same time would prove of immense value 
to large corporations and banks as well as to 
practically every business man who uses a 
typewriter, provided the combination could 
be produced at a price low enough to put it 
within reasonable reach. Many devices that 
have been patented have been capable of these 
operations, but most of them have been so 
expensive of manufacture as to make it im 
possible to do anything with them. A com- 
bination that would produce the desired re- 
sult and which at the same time could be turn- 
ed out at a fair price and still make a profit 
has always been looked forward to as a propo- 
sition that would be a winner from the start 

A great many of the inventions to this end 
have been clumsy and very large. They have 
in most cases necessitated the building of an 
entirely new typewriter or else building an 
ordinary machine all over along new lines. 
The inventor of the Wahl machine sought to 
eliminate both of these objections and instead 
of attempting to build a typewriter to fit his 
adding attachment, he has built an adding at- 
tachment to fit the typewriter. 

A casual glance at the device would not 
lead the observer to believe it was capable of 
the great number of evolutions it will per- 
form. The adding device itself is a very small 
affair and could easily be carried in the coat 
pocket. It slips on and off without the slight 
est difficulty and is capable of performing any 
number of calculations. Five columns of fig- 
be added at the same time, each in 


ures can 


How the Remington Typewriter is Made to 
Perform All of the Functions It Was 
Originally Meant for as Well as Do 
Arithmetic Besides, and How the 
Idea is Applied to Everyday 
Business Life. 


By WESLEY A. STANGER. 


dependent of the others, and a total of the 
entire five taken at any time without disturb- 
ing anything in the mechanism either of the 
typewriter or the attachment. 

When one column is to be added one total- 
izer is used, when more columns are to be 
added more totalizers are slipped on the front 
of the machine and the work proceeds. The 
touch of the typewriter or its general working 
is not disturbed in the slightest and the only 
place where there is any noticeable change in 
the operation of the typewriter keys, is that 
it takes a harder stroke to operate the numer- 
als than before the attachment was added 
This is a very slight difference and it is truly 
remarkable that so much can be accomplished 
with so little difference being made to the 
writing mechanism. 

The attachment is for adding and subtract- 
ing primarily, but may be applied to other 
uses, although there is little necessity of even 
anticipating this. It is simply operated and 
the typewriter may be at work on letters, 
when suddenly it is desired to write a bill and 
compute totals. The totalizer is slipped on 
and the work proceeds. It will not only com 
pute dollars and cents, but bushels, pounds and 
sizes so it is applicable to any business or any 
branch of any business. The usefulness of the 
typewriter for writing letters is not impaired 
in the least degree and typewriters already 


in use may be equipped with it. 
An Interesting History. 

The Wahl adding and subtracting attach- 

ment to the Remington typewriter has an in- 

story is 


teresting history. Its the story of 





TRADE MARK OF WAHL MACHINE 


the rise of a young man with nothing to aid 
him but brains and determination. Like many 


other men who have succeeded, John C. Wahl, 


the inventor, began life in the country. He 
was born near Morrisonville, Illinois, in the 
year 1877, grew to early boyhood in the in- 


vigorating atmosphere of the farm, and after 
this period he began to think of 
should do in life 

Happily for him he chose to enter mechani- 
cal work. His first work was in a bicycle fac 
tory at Peoria, Illinois, where he 
months as a bench mechanic, in a way pr 
paring himself for more important things to 
At the age of 22 he took a position as 
a mechanic in the factory of the Burroughs 
Adding Machine at St. I ind 


what he 


spent six 


come 


outs, was with 


1 


them three years. During his work there he 
became ambitious to delve into the finer part 
of mechanics, and with this end in view took 
up the study of mechanical drafting with a 
corresponding and made of himself 
a first-class draftsman. 

This study of course was carried on at night 


school, 


and in whatever other spare time he had at 
his command. It was not until a year after 
he entered the factory of the Universal Add 
ing Machine that the studies were completed 





HIRAM L. LANPHEAR 


He spent the last year of his work in the 
ter named factory as a draftsman 
Conceived “Adding Typewriter.” 

During the time spent in the Burroughs 
tory he conceived the idea of building a1 
ing typewriter. He toiled ceaselessly on this 
idea, making drawings and sketches, and 
such means as were at his 
command to enlist capital with which to w 
out his ideas. In this respect he was unst 
cessful while in St. Louis. All the whil 
kept the adding typewritér in his mind 
opportunity after he moved wit! 
family to Chicago. When about 27 years 
age he came to Chicago, and entered the 
ploy of Hardinge Brothers, where he had 
finest of drawing work to do. This c 
are manufacturers of precision machinery 
watch tools. This was the kind of experi 


deavoring with 


came 


that fitted well into the more serious 
he was about to do on his adding ma 
project. 

No man ever approached this or an) 


special work with better training that 
Wahl has. He was an expert mechanic, t 
ed in adding machine work, naturally 
inventive and creative turn of mind, and 
had the ability to put his 
on paper in the form of drawings that 
form the basis of work in metal. To this 
ity might be credited the extraordinary 
with which this Wahl Adding Attachment 
been developed, after Mr. Wahl 
with the necessar 


important of all 


was tur 


yc pital 
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Through Mr. Franklin Hardinge Mr. Wahl 
met Mr. H. L. Lanphear, who at that time 
and for several years had been giving all his 
time to special billing work for the Remington 
billing machine. Mr. Wahl had before lacked 
capital. His meeting and acquaintance with 
Mr. Lanphear supplied this and other impor- 
tant things as well. Mr. Lanphear’s work 
throughout the country had led him into the 
belief that an adding attachment to the Rem- 
ington typewriter would meet with a large 
sale. As a salesman then he talked and coun- 
seled with Wahl, and supplied the man who 
would finance the enterprise. 

This experience of Lanphear’s ‘was as 
unique in a way as that of Mr. Wahl, and sup- 
plied exactly the information that the inventor 
needed to give his machine the proper scope 
for use in every sort of a business and under 
all conditions. He knew the peculiarities of 
the typewriter business and had made a care 
ful study of the needs of the user. 

[Thus equipped Wahl went ahead with his 
machine, only changing his plans so that the 
a Remington typewriter, and 
this typewriter is now being used exclusively 
From the time Mr. Lanphear first became in 
terested in this enterprise he has persistently 
used his influence to have the machine mad 
for the Remington only, and with such suc- 
in the recent business shows in Chi 

Cleveland, the Wahl device 
Remington exhibit on their ma 
chines. Although it is impossible.to secure 
either confirmation or denial, yet it is believed 
that at the present time some sort of an agree- 
ment exists between the two whereby the 
Wahl is practically a Remington device. 

Capital is Furnished. 

The introduction of Wahl to Ralph C. Ste 
turning point in the matter of 
Mr. Lanphear inter 


device would fit 


cess that 
cago and was 


shown in the 


vens was the 


financing the perty 


OFFICE APPLIANCES 


taal 


= ee 1) 18 


ase ese 8 i 
egilzr , 18) 


EXPERIMENTAL ROOM 


ested his friend Mr. Stevens in the matter and 
after a careful consideration, capital was fur- 
nished and the present company formed. The 
fact that the Wahl Adding Machine Company 
is to-day a strong organization is good evi- 
dence of the wisdom of this step. 

The history of the beginning of the Wahl 
Adding Attachment and the details of the 
start of Mr. Wahl, shows in an interesting 
way the development of the manufactured ma- 
chine that is to-day being marketed. It shows 
the ability of the inventor, his versatility and 
determination to accomplish his desires in the 
best possible manner. 

From the time the other gentlemen men- 
tioned came into the enterprise every effort 
has been made to keep the machine from pub- 
lic view until a manufactured machine that 
would satisfy them could be produced. They 
have been ready for a long time to put a ma- 
chine on the market, but their ambition to 
make the machine cover a tremendously wide 
field, with absolutely no apologies, has been 
the means not only of holding back, but of 
perfecting every little detail. 

Its “first bow,” made at the 
in the Coliseum, Chicago, 
nearly every one in the Office Appliance busi 


Business Show 


was a surprise to 


ness, and particularly as this first appearance 
was with a completely tool made machine, 
that answers every requirement of an adding 


typewriter and leaves little room for criticism. 
How It Works. 

\ brief description of the machine and its 
attachment to an ordinary Remington type 
writer will be of interest in showing the sim- 
plicity of action and great scope of the Wahl 
device. The machine is attached to an ordi- 
nary Remington typewriter, number 7 or any 
width number 8, with practically no changes 

First an arm is attached to the truck of the 


typewriter carriage on the right side rhis 
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ASSEMBLING TOTALIZERS. 


arm passes forward under the cylinder shaft, 
out to the front and down in a liné parallel 
with the spacing lever of the carriage. At the 
end of this arm the direct connection with 
the adding mechanism is made, with a sliding 
plate known as a truck, which moves back and 
forth across the front of the typewriter (under 
the overhang of the top plate) with every 
movementof the typewriter carriage. The par- 
ticular function of the truck is to mount the 
little totalizers which ditectly accumulate 
every sum intended to be added and show the 
total at any time they are referred to. The 
totalizers can be adjusted at any point on the 
truck and in relative positions with the ar- 
rangement of columns to be written on the 
paper and added. 

As the typewriter carriage moves back and 
forth these totalizers thus travel over what 
is known as the “adding zone” or center of 
the lower or actuating mechanism. 

Actuating Mechanism Important. 

Equally important with the part heretofore 
described is this actuating mechanism. It is 
located at a point immediately above the fig- 
ure keys of the typewriter, but set in far 
enough to avoid interference with the use of 
these keys. This mechanism is connected 
with each figure key and the use of any one of 
these causes what is known as the “master 
wheel,” to travel many teeth as the operator 
selects in using a figure key on the typewriter. 
The master wheel has a reverse adjustment, 
which can be made instantaneously. This 
reverse causes the master wheel to turn in 
the opposite direction. To be more explicit, 
the actuating master wheel travels both for- 
ward and backward, and when in mesh with 
the gear wheels of the totalizers as they pass 
through the adding zone, accomplishes addi- 
tion or subtraction as the operator desires. 
The gear wheels of the totalizers, just re- 
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SHOWING SEVERAL 
ferred to, are in turn connected inside the to 
talizer with the number wheels. 

When the totalizer passes through the 
“adding zone” the gear wheels of course are 
in mesh, one at a time, with the master wheel. 
For example, the use of the figure key “7” on 
the typewriter at this point causes the master 
wheel to travel the distance of 7 teeth, and 
being in mesh, will add seven in the totalizer 
at units, tens or hundreds, etc. The only other 
adjustment in the lower mechanism which 
concerns the operator is a lever that instantly 
disconnects the whole adding mechanism from 
the typewriter. 

Its Application. 

This description so far gives only an outline 
of the connection made with a_ typewriter. 
Keeping these facts in mind it will be easy 
to understand the application or use of the 
typewriter and adding machine combined and 


TOTALIZERS 
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SHOWING FIVE 
are printed on the paper and accumulated 
in the totalizer. Successive use of the tabula 
tor and writing of figures accomplishes the 
addition of each item in its proper place and 
column. When the last item has been printed 
and added the total shows in the totalizer. 
Then it is necessary to print this total on 
the paper and also to “clear” the totalizer for 
a new operation. By adjusting the machine to 
“reverse” or “subtract,” both of these 
tions are accomplished in the one act of print- 


they 


opera 


ing the total. 

The operator reads the total, sets the ma- 
chine to “subtract,” tabulates for the amount 
shown and writes it. If done correctly the 


totalizer is “cleared” and a row of ciphers in 
it is positive proof that the total is printed 
correctly on the paper. Should 
the incorrect total be printed the 
totalizer will not clear and it is 
in easy matter to get back into 


the relation of the totalizers to the actuating Pag 
mechanism it the original amount rhis is 
. : . cco be . fr ARs revers 
In using the adding attachment speedily “ma -_ — by eae” 
we are greatly assisted by the decimal or ten (‘8 te Machin oo ae ‘a 
key tabulator. The totalizers being properly writing back mo 8 We 
set in relation to the columns to be added, the amount printed in error. This 
actual operation consists of pressing a tabu returns the correct total and 
lator key and thus releasing the carriage and then it is only necessary to erase 
totalizers so that they will together travel to the erroneous total from the 
the “units,” “tens,” hundreds,” or “thousands” paper, set the machine to sub 
in a column. By writing in the figures desired tract and print the total 
1334 No 556 
BH 
G H Thompson & Co 
Indianapolis Ind 
April 4 1907 
500 bble 560 Cyl 1 310 12 500 00 
50 600 * 700 10 1 000 0 
1 200 700 * 1 000 11 1 200 00 
300 #4 W White 400 15 150 
100 #5 S 1 300 10 
2 980 00 
rims 


SHOWING BILL WRITTEN 


AND FIGURED AT SAME 


OPERATION. 


23 87 45 69 
89 39 11 21 
114 56 239 56 
73 49 8 45 
7 76 34 56 
55 25 8 56 
11 45 35 56 
8 78 3 45 
45 67 34 58 
11 45 193 45 
156 67 45 67 
7? 55 8 45 
74 56 34 58 
9 35 5 67 
34 58 94 58 
9 45 7 65 
76 50 10 59 
45 25 7 25 
7 25 13 25 
35 68 9 45 
111 11 1 17 
16 34 98 45 
9 45 7 34 
11 45 176 76 
33 35 8 45 
115 56 34 56 
9 50 7 25 
99 00 15 67 
6 50 3 45 
76 45 14 50 
8 25 2 25 
118 00 110 10 
1 5735 47 1 332 07 


COLUMNS 





65 78 114 56 6 89 
56 66 34 56 87 34 
845 67 8 99 7 34 
22 37 35 68 87 45 
65 51 7 34 9 67 
125 50 45 59 12 30 
49 67 9 99 3 45 
133 45 145 67 116 90 
76 55 76 99 23 49 
156 67 234 51 458 67 
87 45 8 56 34 76 
8 34 45 56 3 49 
345 78 88 45 37 67 
8 36 9 65 4 77 
34 58 10 50 88 09 
5 87 3 65 8 32 

4 50 3 50 2 50 

3 75 10 25 11 25 
10 45 8 54 5 46 
8 45 12 35 77 79 
11 25 17 41 88 98 
987 45 988 44 111 76 
86 78 56 65 88 45 
15 00 87 78 23 45 
17 25 6 45 7 35 
187 45 110 50 110 25 
45 00 30 40 76 00 
811 10 8 75 60 00 
5 67 2 50 7 35 
34 50 76 25 76 55 
7 45 6 35 6 60 
761 11 . 76 45 75 00 
5 087 37 2 382 62 1 BIT z 

WRITTEN AND TOTALED SIMULTANEOUSLY 
Another very important function of the 


reverse mechanism is the abil 


machine to 


subtracting o1 


ity it gives the correct any error 


in listing at any time during the progress 
the work. If an item is written wrong it can 
easily and quickly be corrected by setting the 
machine to subtract and writing the amount 
printed and added in error, thus “taking 
that much from the totalizer. On changing 
the lever over to add this item is then writ 
ten correctly and the work proceeds 

This in itself is 2 very important item en 
it come; to billing for it renders making mis 


takes almost impossible even with a compara- 
tively inexperienced user and after the op 
erator has become sufficiently familiar with it 


mistakes 


will be seldom seen 


uses, 
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Provision has also been made to prevent 
misoperation on the part of the user. “he 
perator can not use any figure key while on¢ 
f the te: in use, because all but the one 
ise are automatically locked. He can not start 


figure key down and partly add any figure 


The key will stick and in that position the 
typewrit riage is locked, the other keys 
are locked and nothing be done but finish 
what was st l and the exact place it was 
started keys cannot be used simulta 
neously 

Another safeguard is that against mistakes 
in tabulati In writ Lmounts we follow 
the rule laid down by cessful adding ma 
chines, namely to sep the figures as fol 
lows: 9,999,999.99 In thus opening up the 
spacing we provide the safeguard against tabu 
lating in err No figures can be written 
where the comma and period is used or in 
other words in the dividing space. The effect 
of this locking in spa in be understood in 
the following illustration The operator has 
an item of 1,570.25 to ite, he should use the 
“1,000” key the tabulator, but in error uses 
“100” key and starts in to write the amount 
correctly. He can only proceed part way b« 
fore the locking device stops him. He imm« 
diately looks at his work see what is wrong 
Then he discovers that through the error in 
tabulation has written the “one” of his 
amount in the “hundreds” column instead of 
the “thousands” column, which, of course, is 
an error He can then easily substract the 
amount of his error and start over again. In 
this way iriation in error in tabula 
tion will cause the machine to lock and thus 
warn the operator 


The factory where this interesting attach 
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rth extreme. Here are seen especially designed 

tools and machines that have been worked out 
ili to manufacture just the parts that are needed 
rts for this attachment. Thousands of dollars 
the have been spent on special dies and especially 
designed machinery, most of which is auto- 


err 
matic. 
the Owing to the size of the attachment the fac- 


tory is not as large as some ad- 
ding machine factories, although 
it covers a great deal of floor 
space. When it is seen that this 
attachment occupies a space so 
small that six or seven of them 
can easily be attached to the 
front of a Remington typewrit- 
er, the fineness of adjustment 
and manufacture will be easily 
understood, as well as the fact 
that a great deal can be accom- 
plished in limited space. This 
machine or attachment, com- 
pares favorably with a watch, 
for in points of adjustment and 
care in manufacture it stands 
next to this useful article. 

The factory is located at 45 
to 55 Evanston avenue, and the 
offices are in the Great North- 
ern Building. Ralph C. Ste- 
vens is president of the concern, 
Edward D. Stevens vice presi- 
dent, Charles S. Roberts secre- 
tary and treasurer, and John C. 
Wahl general manager, with H. 
L. Lamphear in charge of the 
sales. The policy of the com- 
pany to withhold putting their 
product on the+ market until 











found perfect has proved a 
good one. 
- = 
eee 
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Business Show Plans Continue to Boom 


Making each National Business Show of 
greater scope and importance than the last is 
the task that has been undertaken by the Na- 
tional Business Show Company, and from 
present indications the efforts of the pro- 
gressive young men who make up this firm 
are bound to bear fruit. 

Hardly is one show over before they are 
hard at work on the next, and this year they 
have the interesting task of handling two at 
once, owing to the change in dates that brings 
the Chicago Show immediately after the New 
York affair. They have spared no effort, 
pains or expense to make the shows of this 
year the greatest that have ever been held, 
and exhibitors are cooperating with them to 
the same end, with the result that the coming 
shows will be wonders of completeness. 

One of the new features that will be in- 
teresting will be the uniform decorations and 
lighting effects. In the arrangements for 
this year all decorations and lights are pro- 
vided for, so that the exhibitors are relieved 
of all necessity of providing their own dec- 
orations and lights. While this is a distinct 
advantage to the exhibitors it is no less an 
advantage to the show, for it will give it the 
effect of uniformity and make it a much more 
handsome affair. 

The International Typewriter Contest that 
is to be held in connection with the show in 
New York is attracting much attention and is 
proving a good drawing card. The National 
Amateur Contest to be held in connection 
with the Chicago Show is another event that 
will doubtless be a winner. The plan for this 
affair is that all professional writers shall be 
barred and none save strictly amateurs will 
be allowed to enter. 


Spaces Well Taken. 


Madison Square will be filled to its fullest 
capacity with booths at the New York Show, 
for the demand for space is increasing daily 
and the management reports a large demand 
for accommodations on the part of manufac- 
turers of lines of goods that interest business 
people. There is little doubt now but that 
some important foreign exhibits will be seen 
at the show, for several foreign firms have 
expressed a desire to exhibit both in New 
York and Chicago. 

The matter of the distribution of tickets 
still remains unsettled, but the management 
is at work on several schemes, one of which 
will be adopted, the idea being to see that 
every exhibitor is satisfied and that all who 
should have tickets get them. The confusion 
caused at shows in the past and the uneven 
distribution of admissions among exhibitors’ 
cutsomers have brought about an absolute 
demand for a change in the method and the 
result of the demand upon. the part of exhibit- 
ors and the desire of the management to de- 
vise some scheme will undoubtedly result in 
the promulgating of a plan that will take care 
of this matter better than anything ever be- 
fore tried. 

Business Shows are becoming more and 
more important year by year. The increasing 
importance is manifested in the added interest 
that is taken in them, first by the manufac- 
turers and second by the public. At the last 


Business Show there were a number of con- 
cerns who had never before entered a show, 
and they reported that they had done remark- 


A Partial List of Exhibitors Is Given Out 
Which Shows That Unusual Interest Is 
Being Taken—List Does Not Include 
Those in “Stationers’ Row” and 
Some Others. 





ably well and were more than pleased with 
the results they had obtained. This spirit is 
spreading, and those who have stayed out are 
beginning to learn that they cannot afford to 
do so. 

Regarding attendance, there has been a 
marked improvement along this line. At the 
first shows a crowd gathered that was com- 
posed principally of curiosity seekers and sou- 
venir hunters. The next show marked an 
improvement and this improvement has been 
going steadily on. The last show was the 
best so far, and the next two shows will un- 
doubtedly pass the last one. At the last show 
there was a larger percentage of buyers in 
attendance than ever before and the volume 
of business showed this. While the attend- 
ance, numerically, increases every year, the 
percentage of buyers also increases. It so 
happened at the last show that the majority 
of the big buyers attended in the afternoon, 
when the floor was not crowded and when 
there was plenty of opportunity to study the 
exhibits carefully. 


Big Buyers Present. 


Representatives of the largest firms in the 
country spent several hours a day going over 
the new ideas and choosing from among the 
exhibits the goods they desired to put in. 
Expensive machinery and high-priced office 
appliances were bought liberally, and always 
by large corporations, showing that business 
people are taking a deeper interest in the 
shows than at any time previously. 

In this connection, the matter of the distri- 
bution of tickets is becoming a serious mat- 
ter, and the solution of the difficulties referred 
to above are demanded. Some means will be 
devised whereby the really desirable element 
will attend to the exclusion of the undesirable. 
The show desires to attract managers, heads 
of departments, owners and officials, office ap- 
pliance dealers, commercial stationers and oth- 
ers really interested in what is to be seen, 
while they are equally anxious to bar the curi- 
osity seekers and the souvenir hunters, who 
do little except push through the crowds, 
grow boisterous and hunt advertising novel- 
ties. 

These business shows are increasing in value 
to every one as the years roll around. Heads 
of large corporations are realizing this to a 
greater extent exery year and as the business 
show idea grows and prospers, greater will 
be the interest taken in the affairs. These 
shows are a great education along business 
lines and no office appliance dealer or business 
man can afford to miss visiting them any more 
than manufacturers of office appliances can 
afford to refrain from exhibiting. 

When it is considered that the business 
show idea is only a little over three years old, 
it must be realized that it has made mighty 
strides forward, and that it has struck a re- 
sponsive chord in the minds of business peo- 
ple. Starting with almost nothing, they have 
grown to giant proportions and now exceed 
in size and importance all other industrial 
shows of every kind. 


The fact that they have been copied, imi- 
tated and reproduced all over this country and 
all over the world in fact, shows that they 
are something that the business public de- 
mands. As a matter of fact, they furnish the 
best opportunity possible for business people 
to study the latest ideas that are put out from 
year to year for the alleviation of office detail 
and business drudgery. Here a man can spend 
an hour and come in contact with every new 
and late device, whereas if he had to look 
the various ideas up in an individual canvass 
it would take months, and at the end of the 
time he would know less than he can acquire 
in an hour at the Business Show. 

Practically every large city in the country 
has given a business show and many have 
scheduled repeated engagements. These are 
all small imitations of the national affairs, 
but they are in the right direction. They en- 
courage the idea and educate the public taste 
up to the national events. England is to have 
a bysiness show this summer patterned after 
the American national idea, and several other 
European countries have and are doing the 
same thing. At the last two business shows 
representatives were sent from foreign nations 
for the purpose of studying the manner in 
which the American shows are conducted in 
order that they may profit thereby. 


Partial List of Exhibitors. 


The show this year is proving fully as popu- 
lar as any that has ever been held, and with 
six months before the New York event, an 
unusually large number of ehibitors have 
signed up for space. The following list is of 
a few who have signed, but does not repre- 
sent them all. -It omits entirely those who 
will occupy spaces in “Stationers’ Row” and 
also leaves out many of the occupants of large 
single spaces. The partial list is as follows 

Smith & Campbell. 

H. Bamforth. 

Safety Systems Company. 

Fox Typewriter Company. 

Underwood Typewriter Company. 

Benton Manufacturing Company. 

Kalamazoo Loose Leaf Company 

Oscar Muller. 

Globe-Wernicke Company. 

Cushman & Dennison. 

Kee-Lox Manufacturing Company 

Mirrorgraph Company. 

Elliott-Fisher Company. 

Weeks-Hoskins Company. 

International Time Recording Company. 

Ring Clip Company. 

Mount & Robertson. 

John F. Sarle. 

W. H. Bundy Recording Company. 

Schofield & Company. 

Manhattan Partition Company. 

C. W. Anderson. 

Hammond Typewriter Company 

Davis Chair Company. 

American Signotype Company. 

Monarch Manifold Book Company 

Jones Loose Leaf Company. 

R. D. Stackpole. 

American Multigraph Company. 

Pike Adding Machine Company. 

New York Telephone Company. 

Office Appliances. 

Follett Time Recording Company. 





National Phonograph Company. 
Defiance Machine Company. 
Morsch-Hauser Company. 

Charles E. Mathews. 

Columbia Phonograph Company. 
Universal Adding Machine Company. 
Smith Premier Typewriter Company. 
Underwood Duplicator. 

Philip Hano Company. 

Williams Typewriter Company. 
Eaton Hurlbut Company. 
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Felct & Tarrant Company. 

Sieber & Trussell Manufacturing Company. 
Springfield Card Company. 

Herkimer Chair Company. 

Royal Typewriter Company. 

A. N. Kellogg. 

Eaton Hough. 

Surroughs Adding Machine Company. 
Cram Writing Machine Company. 

A. B. Dick Company. 
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Addressograph Company. 
Monarch Typewriter Company. 
Rapid Addressing Machine Company. 
Elliott Machine Company. 
Comptograph Company. 

System Company. 

Roneo Copier Company. 

Wells Loose Leaf Company. 
Remington Typewriter Company. 
Amberg File and Index Company. 
American Machine Company. 


One Way to Use “Office Appliances’’ 


Subscribers to this publication can learn 
some good ideas from other subscribers in 
many ways. That is one reason why this 


paper is published and circulated every month. 
The publishers believe that every man in this 
business possesses some facts or information 
that others should have and for that very rea- 
son schemes are at work all of the time gath 
ering together news and information of a help- 
ful nature to members of this great fraternity 
of business men 

The editor of Office Appliances was recently 
in a very large concern handling stationery 
and office appliances and made some inquiries 
regarding the way in which this paper was 
handled. This particular concern has been 
receiving two copies every month, both ad- 
dressed to the same man and paid for by the 
house. Why two copies we never knew until 
this recent visit. 

Here is what was found. One copy was 
read very carefully by the head of the con- 
cern. As he read he marked articles and pas- 
sages with the initials of different department 
heads. When he had gone all through the 
issue, he fastened a slip of paper to the front 
cover with some printing on it that read some- 
thing like this: 

NOTICE!! 
Heads of Departments. 

Read especially the articles in this copy of 
Office Appliances that are marked with your 
initials and then see that this copy is sent to 
the next man on the list as soon as you have 
finished with it.. Do not keep this copy any 
longer than you have to, as others wish to 
read it also.. When you have finished reading 
sign your initials opposite printed line, date, 


time.. Last man to receive this book must re- 
turn it to 
Manager. 
Then followed a list of the initials and de- 
partment of each man who was expected to 


ylumns This seemed rather a 
queer procedure, yet it was certainly pleasing 
to the editor to note that so much interest was 
taken in the publication and that it was of so 


peruse its c 


much actual help to the employes. A visit 
with department hcads revealed the fact that 
Office Appliances was read by them, and in 


conversations frequent references were made 
to articles that had appeared in past months. 
Many Are Subscribers. 

Many of the employees are subscribers to 
this magazine and they can not wait until the 
one copy that the house sends around reaches 
them, so they apply to the first man to get it 
to learn the page numbers they are requested 
to read and this way they get in ahead of 
their turn. In these extra copies 
and not to the 


most cases 

: ‘ 
are addressed to the homes 
store 


This disposed of one copy, but the other 


almost every business man had 


Large Concern Saves All Copies and Has Them 
Bound After Sending Each Month’s Is- 
sue Through Entire Establishment 
for Department Heads to Read. 


was still unaccounted for. Inquiry revealed 
this fact: The manager upon receiving the 
second copy retained it upon his desk until he 
had written letters to every advertiser in the 
book who had anything to sell or introduce 
that interested him or his firm. In the same 
way he went through the pages and wrote to 
inventors and manufacturers of new things in 
order to be the first in the field when any new 
article was offered for sale. 

After all of this correspondence has been 
taken care of the copy was filed away and 
every six months bound up in cloth covers and 
placed among the important papers of the 
firm. The binding used is not of a cheap and 
temporary kind, for the different volumes are 
sewed into a cover that holds them securely 
and in the same manner as an expensive ref- 
erence work. The work is done in a book 
bindery and all volumes are uniform in size 
and binding. 

The copy that goes the rounds is of little 
value when it gets back to the manager’s desk. 
It is usually thumbed and torn from much 
usage and badly damaged. The copy the ed- 
itor saw looked as though it had been through 
a military engagement and it was learned that 
at least fifty people. had handled it from the 
time it left the manager’s desk until it was re- 
turned, and every one of them had read all or 
part of it. 

Slips Are Filled Out. 

When the copy is returned with the slip still 
fastened to the inside front cover the manager 
carefully checks over the signatures and sees 
that each one on the list has signed it, certify- 
ing that he has read the parts that are sup- 
posed to interest him most. The manager 
says that he considers this of the best 
ways in the world to keep up to the times on 
ideas and devices and he never throws 
away the much-worn copy until the next 
month’s arrives, while the clean copy is kept 
the same as the lease on the ground the build 
ing stands on and is never destroyed. 

The bound copies are referred to very often 
and a plan under consideration now is to have 
a card index made of all subjects in the books, 
together with advertisements, so that at 
time it is desired to refer to any article or par- 
ticular piece of information this may be done 


one 


new 


any 


in an instant and without the necessity of go 
ing through the whole shelf full of volumes 
The concern referred to is one of the largest 
in the country and this example is a good one 
to emulate, for there is not a concern in the 
business but that will find numerous valuable 
things that will be of great aid in business in 
the pages of this magazine. How often has 


occasion to r¢ 


call some advertisement or bit of information 
he has seen in his trade paper and when he 
wanted it be unable to find it? If the various 
numbers are saved as they come out all of this 
annoyance will be obviated and the informa- 
tion desired will always be right at hand. 

Employes find a great deal that is inspira- 
tional and useful in the pages of this paper and 
every employer is serving his own interests 
when he orders this magazine for those em- 
ployed by him or urges them to subscribe on 
their own account. 

All Trade Papers Valuable. 

Trade papers do more for business than all 
other influences combined and are of the great- 
est possible value to business men and their 
employes. They serve to keep both manu- 
facturer and dealer posted on everything that 
is going on. Give complete and timely infor- 
mation about new inventions, late ideas, busi- 
ness methods and selling plans that are worth 
thousands of dollars in the aggregate of the 
year’s business. Every issue of a trade paper, 
even the poorest published, is worth the price 
of it for a whole year, and any subscriber of 
any trade paper who is up to what is good for 
him can place his fingers on numberless in- 
stances where his trade paper has made him 
in actual dollars many times the cost of sub- 
scribing. 

The kind of a trade paper that does good 
for both advertisers and the subscribers is 
the one that gets close to the actual readers, 
and this is the paper that is read. When a 
paper is read by those who pay for it year 
by year it is usually a producer and a pro- 
ducer is what both dealers and manufacturers 
want. The one instance told of in this little 
story is but one of many showing that Office 
Appliances really prints the sort of matter 
that the readers want, and that is one reason 
why the percentage of returns on an advertise- 
ment in this paper is greater than any other 
paper printed in this line, and in comparison 
with the field covered equal to and exceeding 
almost any other paper of any kind printed 
and circulated in any field. 

A subscriber can not afford to throw away 
his copies of Office Appliances and no dealer 
can afford to be without it every month. This 
article is not an advertisement for this maga- 
zine, but it is a compilation of facts and in- 
formation of the way in which it is received by 
some people that is interesting from a news 
standpoint to those who read it and send in 
their dollar and a half every year to be re- 
tained on the subseription list. 





Success does not lie at the end of a rainbow. 
It lurks around in the crevices of walls, in 
dark doorways and behind hedges with a 
bludgeon looking for men, but the majority 
of them take the middle of the road and suc- 
cess never even sees them, 
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Jamestown Exposition Is Proving Highly Successful 


That the Jamestown Tercentennial is car- 
rying out every promise and is “making good” 
in every particular, is the unanimous verdict of 
all visitors. It is true that those who came 
the first few days of the exposition found 
things in an unfinished condition, but they 
were rewarded by a sight of many fine ex- 
hibits, beautiful buildings, a grand parade, a 
memorable speech by President Roosevelt and 
a view of a great squadron of ships of all 
nations, surpassing anything ever before wit- 
nessed in the world. Hampered by unparal- 
leled bad weather, inadequate transportation 
facilities, and other obstacles, the exposition 
stands now in a state of comparative comple 
tion, and every promise of the program has 
been fulfilled to the letter. 

The transportation question has been satis 
factorily settled, and there is no longer any 
congestion of traffic either by trolley or steam- 
ship lines. Three double-track trolleys, three 
steam roads, and a dozen or more*steamship 
lines connecting the various surrounding cities 
and railroad terminals, are now in shape to 
handle all passengers without delay. Hotels, 
boarding houses, restaurants and private 
houses are adequate to care for all who come 
and the rates are as reasonable as any large 
city of the land 

Each day witnesses a variety of events of 
national and international importance, consist- 
ing of conclaves, conventions, congresses and 
assemblies in the Auditorium or in the great 
Convention Hall; band concerts by some of 
the most celebrated bands in the country; ath 
letic contests, military and naval drills: ath 
letic sports and other events, as scheduled by 
the Department of and Special 
Events. 


Congresses 


Boat Races Attract. 


There have been boat races on Hampton 
Roads, in which crews from American war 
vessels came in competition with crews from 
war vessels from Germany, Austria, England, 
Japan, Chile, Brazil and Italy, and this feature 
will be repeated when the vessels of France. 
Sweden, Portugal, Mexico and other nations 
arrive. There has been a series of homing 
pigeon flights, at one time 5,000 birds being 
liberated on Lee’s Parade, and they made the 
flight to New York at the speed of a mile per 
minute. There have been most successful air- 


Although in the Beginning It Had an Unfin- 
ished ‘Appearance, It Is Now Enjoying 
Great Prosperity and the Later Vis- 
itors Will See the Better Part 
of the Show. 





BY MARK O. WATERS. 


ship exhibitions, and this will also be a con 
tinuous feature of the summer. 


The illumination at night is a splendid scene, 


combining the view of land and sea, the build 
ings casting their starry outlines jar across 
the water, and the ships in the Roads adding 
their lustre to the grand sight. 

“John Smith Day” Suggested. 

A “John Smith” Day at the Jametown Ex- 
position is suggested from New York, the 
plan outlined being to assembie on that day 
those of the illustrious name from all parts of 
the United States to do honor tw the great 
captain whose name they bear, on the site 
of his first landing on American The 
organization of a “John Smith Bureau” is ad- 
vised, the number eligible to be reckoned by 
times the name of our best 
appears in the directories ol 


soil. 


the number of 
known sitizen 
American cities. 

How many are eligible to membership in a 
“John Smith Association?’ Since the sugges- 
tion has been made this question is receiving 
number of amateur statisti- 
reached are 


from a 
of the conclusions 


attention 
cians. Some 
interesting. 

“The name of John Smith is probably no 
more often met with in Norfolk and vicinity 
than elsewhere,” says James A. Wood, com- 
missioner-general of the Alaska-Yukon-Pacific 
Exposition. “The last city directory of Seat- 
tle, Wash., gives 140 representatives of the 
grand old name. I find the directory of Nor- 
folk, Portsmouth and Berkeley carries 54 of 
them. As directories generally take no cogni- 
zance of residents of more or less transient 
character, nor of those not heads of families, 
it would be a fair estimate to classify about 
one-tenth of one per cent of the male popula- 
tion of every city in the country under the 
name of “John Smith.” In seaport towns with 
big floating populations the rate would run 
higher. 

“On this general basis Norfolk, Portsmouth 











PURE FOOD BUILDING 





JAMESTOWN EXPOSITION 


and Berkeley should produce about 80 John 
Smiths. New York, whence the sug- 
gestion for the organization, should be able 
to send at least 5,000. Chicago should be 
good for 2,500, St. Louis for, say, 1,800. Seat- 
tle would come in with about 250 and even 
from far-away Alaska there would come about 
15 from Nome, 12 from Fairbanks and half 
a dozen each from Juneau, Skagway, Seward 
and Valdes. 

“We may safely calculate that the same pro- 
portion of John Smiths holds 
country districts everywhere. If 
convention of John Smiths at 
would afford the unprecedented spectacle of a 
than 100,000 men of the 


comes 


good in the 
it does, a 
Jamestown 
gathering of more 
same name 

“This gathering would be tremendously en 
larged if made to embrace those who have 
departed from the original orthography, like 
the Smyths and Smythes and Smithes; and yet 


again if those good American citizens are 
taken in who naturally cling to the form ob 
served by their ancestors in continental Eu 
rope, as the Schmitts, Smidts, Schmitz and 
others, carrying their baptismal names of 
Hans, Johann, Johannes and the lik Then 


there are also those who have supplemented 
prefixes and suffixes like the Goldsmiths, Ebb 
smiths, Kleinschmidts, and Smithsons, 
ers and many more. 

“But it’s a mighty big family 
name in its plain old English form, and there 
might be danger of discord in bringing to 
gether those who do not with those who do 
spell it just S-m-i-t-h. There would be a dis 
tinct shock, for instance, if the secretary of 
such a gathering, in calling the roll, should 
bump into the Ian Gow, late of North Scot- 


Smith 


under the 


land.” 
Revenue Cutter Exhibited. 


As one of the branches of the treasury de- 
partment, the revenue-cutter service makes an 
exhibit in the space allotted to it on the water 
front side of Government Building “A.’ 
exhibit includes a series of models of 
of revenue cutters from the early sailing ves 
sel class, with its one muzzle loading gun, to 
the modern steam 
rapid fire guns. 


type of propeller, with 


A group of paintings, showing various fea 
tures of the work of the service in peace and 
war, adds color and interest to the exhibit \ 


system of track charts, including photographs 


of the cutters and embracing the Alaskas and 
insular possessions, shows the wide range of 
operations of the service. 

Other features of the exhibit are attractive 
pictures in water colors of the uniforms th 
officers and men, and photographic views of 


the cadets at their drills and academic work at 
the School of Instruction. The types of ord 


nance used on the revenue cutters are shown 
in the guns mounted in the space on cage 
stands such as are used on board ship, and a 
rack of small arms shows the rifles and re 
volvers that are used. Within a few days 
there will be installed a working model of a 


triple-expansion engine, showing propellé 
shaft and screw in operation, which will add 


to the interest of this already attractive ex 


hibit. 
A detail of men and officers from tl ’ 
rious revenue cutter service are on di in 





this space to explain to visitors this most in- 


teresting exhibit. 
Many Inventions Seen. 


A most interesting feature of the exposi 
tion is the “Section for Inventions,” in which 
inventors are invited to display their inven- 
tions and demonstrate their value to visitors. 

The invitation is open to all, and every 
facility is offered in the way of floor ‘space, 
tables and shelves, advertising cards and 
labels, electric current, gas, lights, etc. A 
modest fee of from ten to not more than 
thirty dollars, except in very special cases, is 
such and service. The 
includes, as well as the general care 
explanations to visitors, and the 
return of the exhibit at the close of the ex- 
position. 

Awards will be of gold, silver and 
bronze medals and diplomas. That inventors 
are alive to this unparalleled opportunity for 
making public their creations, is shown by the 
fact that within four weeks after the first no- 
tice was sent out by the Bureau of Inventions 


charged for space 
service 


of models, 


made 
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of the Jamestown Exposition, applications had 
been made for more than five thousand square 
feet, and new applications are now coming at 
the rate of a hundred 

The inventors are not the only who 
will profit by this display, for the exhibition 
cannot fail to be of interest and material ben- 
efit to the public at large. Never before has 
opportunity been presented at any 
and now that the first step has 
been made in this direction, such exhibitions 
of inventions will no doubt become a part of 
all future expositions. 


Branch Bank Established. 


a day 
ones 


such an 
exposition, 


[The Atlantic Trust and Deposit Company 
will fill a want at the Jamestown Exposition 
that has become daily more urgent. This is 


the establishment of a branch bank on the 
grounds where concessionaries may carry dc- 
counts and cash checks, and visitors may cash 
drafts. 

The bank obtained a concession in the 
building devoted to Manufactures and Liberal 
Arts, hundred feet of floor 


and five space was 


Remington Company Has 


Eighty-five firemen, including Chief Croker, 
Deputy Chief Martin and Battalion Chief 
Graham, together with three citizens, were 


overpowered by the poisonous ink-black fumes 
of burning burlap and excelsior combined with 
escaping spectacular 
noonday fire, May 15, in the Remington Type 
writer Company’s building in the 
heart of the downtown district, at 
Nos. 325 and 337 

While firemen were braving death in the 
depths of the subcellar of the Remington 
building, a state of panic existed among some 
two hundred young women who were on the 
third floor of the structure in the employment 
department of the typewriter company. The 
fire whistles and ambulance gongs, combined 
with the smoke, which penetrated by the ele- 
building, 


illuminating gas at a 


five-story 
business 
Broadway. 


vator shafts to every floor of the 
had set the women screaming and several of 
them fainted Their fright was still further 


accentuated by a policeman who appeared sud- 
denly among them and cried out that the 
building was on fire. 

Serious injuries might have resulted to many 


of them had it not been for the cool and de- 
termined action of Miss Elsie Smith, chief 
woman assistant in the employment depart 


ment, and Superintendent B. F. Leonard called 
out that there was no danger and closed the 
doors Very shortly they had calmed the 
terrorized throng and they were permitted to 
twos down 

Fire Chief Overcome. 
Meanwhile the 


worse 


go by the stairs 


situation in the cellar and 
Chief Graham of the 
led his men down 


subcellar grew 
Third Battalion personally 
into the fire, smoke Graham 
toppled over as if shot. The men behind him 
also succumbed. Chief Salesman Steven Gray 
of the Remington Company had followed the 
firemen, their prostrations, 
rushed upstairs and gave the alarm. 

Chief Croker had arrived in his “red-devil” 
automobile, an rushed into the thick. 


and gas was 


and. observing 


1 as usual, 


He was followed by Deputy Chief Martin, 
Captain Jennings of Truck 20, Lieutenant Kel 
ly of Truck 1, and a scor f men. Capt. My 
ers d his of Engine 31 followed those 


New York Office Suffers a Loss Resulting 
from a Mysterious Blaze in the Cellar— 
Send Firemen $1,000 in Apprecia- 
tion of Their Efficiency in Sav- 
ing the Premises. 





who had gone before, and with the aid of 
Croker himself, who had quickly 
began dragging out the prostrate victims. 
Some they rescued through a broken 
walk skylight, dragging them up a ladder. 
Others they carried from the rear of the cel- 
lar upstairs and across a ladder thrown over 
an areaway separating the Remington build- 
ing from that of the J. Spencer Turner Com- 
pany, around the corner on Worth street. 
All were laid upon blankets on the 
walks and tenderly ministered to by a number 
of young women employes of the Remington 
and Elliot-Fischer typewriter companies until 
dozen ambulance surgeons arrived from St. 
Gregory’s, the Hudson Street, Bellevue and 
Gouveneur Hospitals. 
Sixteen firemen were taken to St 
and the Hudson Street hospitals, while medi- 
cal attention was administered to others 


Extinguish the Gas. 


recovered, 


side- 


side- 


Gregory’s 


The firemen were powerless to extinguish 
the smouldering flame until word was sent 
to the gas company, and the main that sup- 


plied a subsidiary piping in the Remington 
building was shut off. 

While the police were unable 
tablish the cause of the fire 
and General Manager John F. MacLain of the 
Remington Company stated that the janitor 
had reported to him that an elevator inspector 
had started the fire by dropping a lighted 
candle shortly before noon in the -subcellar 
vhile making an inspection of one of the 

elevators. This man rushed 
crying fire and 
ent without his 


to clearly es- 


Vice-President 


Broadway side 
upstairs in 


then disappeared in the exciten 


great excitement 
identity being established 
The 


their 


heroism of the firemen who rescued 
comrades and stricken 


by the fumes was ably supplemented by the 


were themselves 


ssistance of Rev. Father Casserly and six 
priests from St. Andrew’s and other churches 
the vicinity, who aided the young women of 
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set aside for its use at the great entrance of 
the southern end of the building which is that 
looking towards the Auditorium and Lee's 
Parade. 

The officers of the bank are A. E. Krise, 
president; C. W. Fentress, vice-president; 
Thomas B. Wright, bonding officer; R. A. 
Dodson, secretary and treasurer; S. E. Browne, 
assistant secretary and treasurer. 

Harry P. Webster will be ‘manager of the 
branch bank. It is likely that it will be 
opened before the end of the week, or cer- 
tainly early next week. The bank has issued 
a letter to its correspondents throughout the 
country announcing the branch and sending 
identification cards. Any person coming from 
a distance goes to his bank and gets one of 
these cards on which he writes his name in the 
presence of the bank Officers, who attest it. 
This card serves the purpose of identifying 
the signature. Banks are requested also to 
send notice when drafts are made as an addi- 
tional protection. The bank on the grounds 
will do an all around banking business, ex- 
cept discountaing, 


Bad Fire 


the typewriter companies in their ministra- 
tions to the sufferers. The wives of janitors 
and superintendents of buildings near the fire 
also brought blankets and comforters from 
their beds to lay upon the sidewalks. 


Money Loss Comparatively Small. 

The Remington Company estimate its loss 
at about $10,000. This damage is principally 
to $500,000 worth of new typewriting machines 
stored in the cellars awaiting shipment. 

Miss Catharine Fitzgerald, of No. 221 West 
Fifteenth street, one of the typewriter girls, 
led in the work of caring for the firemen. 
She was assisted by Misses Margaret Hector, 
Grace Nairn, Edith Kelly, Laura Probst, Alma 
and Fanny Hudson, Edith Mason, Lillian Har- 
ris, Annie Rea and others. 

Henry Zahn, a bookkeeper for the Reming- 
ton Company, living at No. 391 Chauncey 
street, Brooklyn, was seriously injured by be- 
ing kicked in the groin by a fellow employe— 
William Moskowitz of No. 190 Norfolk street, 
Brooklyn—who went into the smoke in the 
cellar and became delirious after being res- 
cued, 

Send Firemen $1,000. 

Fire Commissioner Lantry received $1,000 
the next day to be added to the Firemen’s 
Relief Fund, which is used principally to help 
the widows and orphans of firemen who are 
killed while in the discharge of their duties. 
The money came from the Remington Type- 
writer Company. 

In the letter from the company Vice-Presi- 
dent MacLain said that he never before had 
realized on what ground New York firemen 
had become so famous. 

“We congratulate the administration and our 
fellow citizens on the protection afforded by 
the alert, fearless and intelligent organization, 
a body of men that has become famous for 
heroic work,” he wrote. 

Commissioner Lantry sent a reply thanking 
the company. Such praise he said, would urge 
the men to greater efficiency. 





There is no excuse for not advertising. If 
vou have business advertise to keep it. If you 
lack business advertise to get it. 
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History of Tab Index Cards 


Within the past few years and especially the 
last two years, there has been a sort of an up- 
heaval in the card index business that has led 
to several suits at law and attempts to locate 
the real owner of the tab card idea. At the 
present time every manufacturer of card index 
furniture is making or having made tab cards, 
and a number of concerns aside from these are 
engaged in the manufacture of tab and index 
ecards exclusively. A great many paper houses 
make a specialty of furnishing tab cards as 
well, and the number of people in the business 
seems to prove that the making and sale of 
these commodities is a profitable undertaking. 

Tab cards have come to be so generally 
used that it is a practical impossibility to go 
into any office or business house anywhere 
without finding them utilized in one way or 
another with a very apparent increase in the 
demand upon the manufacturers all of the 
time. In going over the problems presented in 
the tab card business and searching out in- 
formation along lines of original investigation 
certain facts have been brought to light and 
certain conclusions arrived at which are set 
forth in this article that will doubtless prove 
of interest to users, dealers and manufacturers 
of these useful and profitable little office ac- 
cessories. 

Parr the Inventor. 


There seems to be every reason to believe 
that the original inventor of tab cards was 
Mr. Geo. Parr of the London Institution, Fins- 
bury Circus, London, England. In 1879 Mr. 
Parr described his system of Card Ledger be- 
fore the Library Association at Manchester, 
and this description was subsequently pub- 
lished in a volume of transactions. These 
transactions would most likely be in the hands 
of several of the leading American librarians 
at that time, who were members of the English 
Library Association. 

Mr. Parr used cards with projections for 
readers’ cards, book cards and date cards, and 
the position of the projection in combination 
with the color of the card and the lettering on 
the projection conveyed graphically to the eye 
definite information without removal or close 
examination usually required. 

About the year 1894 the Library Bureau, an 
American corporation, established a branch 
business in London and Mr. James Newton 
Gunn assisted in its formation. On the 18th of 
June, 1895, Mr. Gunn, who was then in Lon- 
don, lodged a brief provisional specification for 
tab cards with the British Patent Office and 
the complete specification was sent in on the 
27th of March, 1896, after Mr. Gunn’s return to 
the States. The American patent was granted 
on May 25th, 1897. 

It is reasonable to suppose that during 1894 
or 1895 Mr. Gunn in the course of his calls on 
London libraries visited the London institu- 
tion, where he could not fail to notice Mr. 
Parr’s system of tab cards, as they were ar- 
ranged in open trays on a table in a public 
room. 

It is to the credit of Mr. Gunn that he was 
sharp enough to recognize the possibilities of 
tab cards for other uses than that described 
and used by Mr. Parr, but there can be no 
doubt that the subject matter of his British 
patent was clearly anticipated by Mr. Parr and 
published to the world in the 1879 volume of 
the “Transactions of the Library Association.” 

In looking up this interesting matter the fol- 


First Authentic History Shows That They 
Were Used in England in 1879 and 
Gives George Parr Credit for 
the Invention. 





BY HENRY BARROWS RANSOME. 


lowing record was found in the “Transactions 

of the Library Association of Manchester, Eng- 

land, 1879.” This was written by Parr and sets 

forth the details of his card ledger idea, de- 

scribing his cards and the system he employed. 
Text of the Report. 

The Card Ledger was designed to meet the 
requirements of a circulating library where the 
members are allowed to have out five volumes 
at one time; twenty-one days being allowed for 
reading, excepting in cases where a book is in 
great request—the time then is limited to a 
week or ten days. 

A tray or, perhaps better, a nest of small 
drawers is required to hold the cards with par- 
titions at suitable distances apart (I have used 
cards 5x2 1-2 ins.), a groove is cut in the lower 
part of the partitions, the use of which will be 
explained below. The cards used are of four 
kinds—borrower’s cards, book cards, date cards 
and cards for short-time books. 

Borrower's cards, bearing names and ad- 
dresses, are placed strictly in alphabetical or- 
der. As these cards ought not to be removed 
from the tray they have at each end a slight 
projection which, slipping into the groove men- 
tioned above, acts as a catch and prevents 
their accidental displacement. On the upper 
edge of these cards is also a projection bear- 
ing the first three letters of the name. When 
the ledger is in use these letters, being dis- 
tinctly visible, act as an index and enable the 
librarian to turn very readily to the account 
required. I have used white and green cards 
alternately for each alphabetical character, the 
names beginning with A are on white cards, 
with B on green cards, etc. 


Book Cards. 


Each volume has a card (bearing number 
and title of work) placed just within the cover; 
a slip of paper fastened at two edges forms a 
pocket for the card and prevents it falling out. 
Ten colors are used for these cards, the colors 
indicating sets of numbers; for instance, books 
numbered 1 to 999 are white cards, Nos. 1,000 
to 1,999 are red cards, etc., so that in 10,000 
volumes there would be ten colors. These 
colors are to enable the librarian to see the 
book cards as they stand in the tray, so that 
without taking them out he may be able to 
identify the volumes they repersent—to some 
extent at least. Also by means of projections 
from the upper side of the cards and inclining 
some to the right and some to the left, the 
thousands are subdivided into hundreds, each 
projection representing a hundred and the par- 
ticular hundred being known by the position of 
the projection, the projection on the left being 
the first hundred in the thousand, that on the 
right being the tenth hundred, the other hun- 
dreds occupying intermediate positions. Thus 
a white card with projection No. 1 will show 
that the volume to which it belongs is in the 
first hundred, No. 5 in the fifth hundred and 
so on. 

Date Cards are what their name indicates, 
and one date card will serve for as many vol- 
umes as are lent out at one time, a different 
color should be used for each month. The pro- 


jections on the cards should have five posi- 
tions, the number on the projection marking 
the day of the week and the position the week 
of the month. 

Short Time Cards denote that their bor- 
rower has received a book which, being in 
much request, is to be returned within a short- 
ened period. They stand side by side with the 
date card in the tray. Thus special lists of 
books in request, with their borrowers, are 
rendered unnecessary, while delinquencies are 
easily checked. 

Working of System. 

Books when borrowed are brought to the 
issue desk, the cards are taken from them and 
with a date card are placed in the tray side 
by side with the member’s address card and the 
transaction is complete. When the books are 
returned the book cards are replaced and the 
date cards sorted back at leisure. 

No writing is required in the issue or return 
books. One can trace the borrower of any 
work quicker than by old methods. Should a 
borrower dispute the possession of a book 
charged against him it must be on the shelf if 
returned, for had any other member presented 
the book at the issue desk the book card would 
be missing and the error immediately detected. 

No error can be made in the date of issue 


as only the cards for that date would be in use. 
No searching is required for books overdue, 
this being shown by projections on the date 


cards. Short time books are shown with date 
when issued without turning a card. When 
the books require binding the cards act as a 
binder’s check. 

When only one volume is given out the num- 
ber of date cards would give the issue. Where 
more than one is given by the insertion of 
cards in the ledger bearing the numbers of 
such issue (which could be withdrawn and 
counted at the end of the day) total issue could 
be obtained; or, by the use of colored cards, 
classified statistics can be taken. One thing 
it does not give, the number of times any par- 
ticular work may go out; this, I think, could 
only be obtained by a mark on the book card 
at each time of issue. 


Parr Given Credit. 


According to this report of Parr’s he had 
discovered a very convenient and helpful way 
of using his cards with the small projections, 
and from his statements the system was quite 
complete in itself. The system he describes is 
in effect the same as generally used in libraries 
today. 

From the facts set forth herewith, it would 
appear that Parr had invented the system for 
use in the library where he was interested and 
that the American seeing the value and future 
possibilities of the scheme in both libraries and 
business houses, proceeded to protcct and per- 
fect it in order that he might have the monop- 
oly of the sale of the idea. 

Although it seems to be plain that the tab 
card and card index idea originated in England, 
yet after it was introduced into this country it 
spread like wild fire and the uses of the scheme 
in American outdistanced England in a very 
short time. American business houses were 
very quick to see the great value and utility of 
the system, with the result that it is probably 
true beyond any reasonable doubt, that more 
business records are kept on cards in this coun- 
try than were ever kept in books. 
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Big Business Show to be Held in South 


In a spirit of remarkable progressiveness the 
Southern Business Show Company has been 
formed for the purpose of holding a business 
show during the weeks of September 2 to 14 
of this year, and from the auspicious begin- 
ning of this venture it promises well to be one 
of the most successful affairs of its kind held 
anywhere, size of the city and territory cov- 
ered considered. 

An immense auditorium in Knoxville has 
been chosen as the place for the show and the 
enthusiasm that marks the beginning is bound 
to carry it through to a successful termination. 
The Commercial Club of Knoxville has taken 
the matter up and is backing the efforts of the 
men who are pushing the movement, and be- 
fore the plans were finally completed enough 
space had been subscribed for in the club alone 
to almost assure its success right there. How- 
ever, the local exhibitors have agreed that 
they will give way to firms inf the north who 
wish to go in so that some very choice spaces 
may be secured if application is made at once. 

The auditorium to be used is very spacious 
and the show people plan to use not only the 
ground floor but the balconies and side rooms 
as well so that there will be plenty of room 
for all and a big show is sure to be the result. 
Knoxville is one of the best cities in the south 
and is forging ahead at a rapid rate. The 
conditions existing there in a business way 
are remarkable. The business men are all 
linked together in an organization that really 
stands for something and to a man they are 
working and shouting for Knoxville first and 
the south next. The result of the show will 
undoubtedly be that Knoxville will become 
better known the country over than ever be- 
fore and markets for northern products will be 
opened up that heretofore have been practi- 
cally untouched. 

Possesses Many Advantages. 

The south possesses many advantages and 
a large consuming market for northern prod- 
ucts, and right now it is taking more office 
appliances and new devices in office machinery 
than ever before in history and the opening 
of a show in Knoxville at this time is espe- 
cially good, for it is going to cause northern 
office appliance people to get better acquainted 
with a good territory where they can reap a 
rich harvest. 

Northern manufacturers and office appliance 
people are urged to take space in this show 
and the price has been put so low for the first 
year that there will be little excuse for many 
of them staying out who are at all desirous of 
reaching this section of the south—the section 
that is probably as prosperous, if not more so, 
than any other section. 

The show people have printed and are cir- 
culating a huge circular that is a very fine 
piece of work, giving reason why northerners 
should exhibit at this affair, and it gives some 
startling and interesting facts about the south. 
The wording of the circular follows: 

Reasons for Exhibiting. 

The south is getting rich at the rate of more 
than $2,000,000 a day for each of the 300 work- 
ing days of each year. The increase shown in 
the wealth of the south in the four years, 1900 
to 1905, was $2,295,000,000—nearly $650,000,000 
a year. The next census will show a greater 
increase. Reports of new enterprises come 
every day from all parts of the middle south 
830 new banks have been established in the 


Plans Have Been Completed and a Company 
Formed to Hold an Affair at Knoxville, 
Tenn., That Promises to Open the 
Eyes of the World as to the Re- 
sources of This Section. 


south since 1900, with a capital of $45,858,000. 
his gives an idea of what we are doing in a 
business way. Business in all lines is growing. 

The southern business man needs office de- 
vices and appliances that will save time, labor 
and money. He could use to advantage 
many things that are sold in other sections, 
and he has the money to pay for what he 
wants. Show him the goods—convince him 
that you have something which will do his 
work better and cheaper than “the old way” 
and you will get his order. 

The Southern Business Show, which will be 
held in Knoxville September 2 to 14, will 
afford the best opportunity ever offered to 
manufacturers of office devices, appliances, 
etc., to get in touch with southern people. 

The show will be advertised in all parts of 
the south. 

It will be something new and an exposition 
of great interest to merchants and manufac- 
turers. 

Charges for Space Low. 

The cost of making an exhibit will be small 

-the price for floor space is only 50 cents a 
square foot. The investment would be profit 
able even for a local exhibit—as Knoxville has 
sixty-five big jobbing houses doing an annual 
business, of $50,000,000, 150 manufacturing es- 
tablishments with a combined capital of $24, 
000,000 and the main offices of nearly all the 
large coal companies of this section. But in 
addition to this the business organizations of 
Knoxville will co-operate in an advertising 
campaign that will bring people here from 
other cities aid towns of the south. 

Free transportation will be offered by the 
Commercial Club of Knoxville to more than 
10,000 merchants, and this list includes a large 


number of prominent mill men in’ Georgia, 
North and South Carolina and Alabama. 

The columns of southern newspapers will be 
used to give profitable publicity in display ad- 
vertisements and news items relating to the 
enterprise. : 

We'll bring the people here—help us to 
make the show a success and share in the 
benefits to be derived therefrom. 

Get Space Now. 

Applications for space should be made to 
the Southern Business Show Company, Knox- 
ville, Tenn., and reservations should be made 
as soon as possible, for the south has taken 
hold of this affair in an enthusiastic manner 
which means that northern firms desiring to 
be represented had better get in before all the 
space is sold. 

The cut shown herewith is a view of the 
ground floor of the building where the show is 
to be held, and in the next issue a more com- 
plete story with better illustrations will be 
given in order that all readers may have an 
opportunity of seeing just what sort of an 
affair is planned. 

A movement of this kind is in accord with 
the progressive spirit that the south has been 
taking on of late and is typical of this particu- 
lar portion of the country, which is rich in 
coal and other natural resources and which is 
now being developed in a way never before 
thought of. 





Competition has been referred to many times 
as the life of business and it is just as true 
to-day as it was a decade ago, although in 
this age of concentration the popular cry 
seems to eliminate competition. Competition 
is not price cutting. It is an intelligent desire 
properly carried out to get the business by 
fair means and by offering inducements to buy 
that elevate the business and at the same time 
produces profits and gives, the buyer dollar 
for dollar for what he spends. 











AUDITORIUM WHERE SOUTHERN 





BUSINESS SHOW WILL BE HELD. 
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History of the Trade in Carbon Papers 


Nearly everybody knows what carbon paper 
is, but until within a quarter of a century 
past its uses were confined to a few individ- 
uals comparatively, for tracing and copying, 
and it found its great demand among draughts- 
men and schoo] girls who discarded free hand 
drawing for the easier, if not inartistic, work 
of tracing. 

With the general increase of commercial 
activity carbon paper was found to be service- 
able in copying letters, bills and circulars, but 
its first uses in this way were crude and un- 
satisfactory. 

In 1808 Ralph Wedgewood patented in Lon- 
don a manifold paper which simplified the 
uses of the carbon copy. It was not, however, 
until 1870 that manifolding to any extent be- 
came known in the United States, at which 
time L. H. Rogers & Co. spent $10,000 in 
advertising the paper and books which their 
factory produced. The fabled treasures of 
mythology were not guarded more zealously 
than are the secrets of this industry, and car- 
bon and manifold paper manufacturers when 
asked for information refused to give it, fear- 
ing perhaps that increased competition might 
result from too much publicity of their busi- 
ness. 

H. D. Rogers, treasurer of the Rogers Mani- 
fold & Carbon Paper Co., Maiden Lane, N. Y., 
which owns a dozen or more patents on mani- 
fold and carbon papers, was the first person 
in America to become interested in the manu- 
facture, by securing a patent in 1869 for the 
manifolding process which was the beginning 
of the carbon paper industry. Mr. Rogers 
had been engaged in the wholesale grocery 
business in Cincinnati, Ohio, and it was cus- 
tomary for his firm and many others to send 
out price lists and printed circulars. He found 
his customers paid little attention to them, but 
if letters were mailed ,containing full market 
reports a personal interest was given to them, 
which attracted the attention of the customers 
to whom they were sent, a method requiring 
considerable time and expense. 

Scught Process in 1868. 

This fact induced Mr. Rogers, in 1868, to 
seek for some process of making many copies 
at once and the idea of using carbon paper 
came to him. The first experiment was of 
placing numerous sheets of carbon paper be- 
tween sheets of manifold paper, and writing 
the matter to be communicated on the upper 
sheet with great pressure with a stylus where- 
by a number of copies were obtained. The 
work was tedious and exhausting and was 
soon found to be impracticable for large is- 
sues. The next step was to obtain an electro- 
type plate of the copy wanted, and this was 
placed in a letter press by means of which 
numerous distinct copies were obtained. This 
method immediately became popular for cir- 
culars; letter-heads, price lists and all kinds 
of business communications. Increased de- 
mand soon proved this method too slow and 
it was found necessary to do the printing on 
steam presses, and the manifold sheets were 
bound and registered in book form, enabling 
one to write as many as 40 copies at one time, 
only filling up the blank spaces with quota- 
tions by using a stylus, also patented ir 1869 

Mr. Rogers retired from the grocery trade 
to engage in the manifold and carbon paper 
business and he has seen it grow from a few 
dollars per year until now it requires thirty 
manufacturers to supply the demand with a 


Details of This Important Industry Is an In- 
teresting Story of Many Trials Finally 
Crowned by Success. 


BY H. D. ROGERS. 


combined capital employed estimated at $2,- 
500,000. 

When the idea of printed manifold books 
occurred to him he naturally turned to mem- 
bers of his own trade for orders, and they 
were liberally given, as the book was found to 
fill a great want in the commercial world 
From that time on other mercantile and com- 
mercial industries adopted the books, and tele- 
graph and railroad companies became interest- 
ed in their use. It is estimated that over $2,- 
000,000 is expended annually by them for man 
ifold books and carbon paper. At the time 
the patent was granted the government was 
seeking for some simple process by means of 
which its weather reports could be easily and 
inexpensively disseminated. The authorities 
at Washington were notified of the invention 
of the books and requisitions were placed by 
the government to the Rogers firm for the use 
of the weather bureau during ten years 
amounting to 50,000,000 printed sheets, to- 
gether with the carbon paper required for 
them. 

Typewriter Increases Demand. 

The introduction of the typewriter worked 
wonders in the carbon _paper industry, and 
$2,500,000 per annum would not cover the ex- 
penditure for manifold and carbon paper used 
by them, and for billing machines, etc. 

Another use for carbon paper, the magni- 
tude of which is practically unlimited, is the 
demand for duplicate and triplicate order and 
counter-sales books, etc., by means of which 
much litigation has been avoided. The use of 
pen and pencil carbon paper has increased the 
consumption to more than $3,000,000 a year. 

H. D. Rogers, seeing a larger field in New 
York, induced his brother, L. H. Rogers, so 
well known to the trade, to come to New 
York city in 1869.’ He started the business 
in a modest way at 61 William street under 
the name of the American Manifold Writing 
Paper Company. The business was success- 
ful and H. R. Rogers coming here in 1880, 
both brothers have since been identified with 
the trade. The house made such steady and 
rapid growth that it was compelled to seek 
larger quarters, and a few years later, as L. H 
Rogers & Co., it removed to 75 Maiden Lane 
where it has remained for thirty-five years, oc- 
cupying at first the two upper floors of the 
building for office and manufacturing pur- 
poses. Later the business outgrew these quar- 
ters and now the Rogers Manifold and Carbon 
Paper Co., under which name the business is 
incorporated, occupies not only the entire 
building at 75 Maiden Lane, but also a similar 
building directly in the rear on Platt street, 
which latter is devoted exclusively to the 


manifolding book department. The officers of 


the company are Homer A. Rogers, president; 
H. D. Rogers, treasurer, and H. D. Rogers, 
Jr., secretary and vice president. 

The upbuilding of a business from very 
small beginnings to a leadership im the lin 
is the result of unceasing industry and 
intelligent direction and of adherence to ster 


ling business principles. It has been no easy 


task, for the company has not had the field t 
itself, and it is a curious fact that, despite 
the introduction of a great variety of dupli 


cating systems, the manifold and carbon paper 


business has not only held its own, but has 
grown enormously. 
Variety Increased. 

The Rogers business has not only _ pro- 
gressed in the bulk of the trade done in its 
original department of manifold and 
papers but it has also increased in the variety 


of goods which are manufactured and handled, 


new articles being added from time to time 
as has been found desirable. The company 
has been a creator of new goods, and a mer: 
mention of a few of its many patents in use 
indicates how it has been an originator of new 
articles. Some of these patents are No. 420,- 
312, for woven edge typewriter ribbons; No. 


485,712, for metallic reel box for typewriter 
ribbons; No. 455,263, for gold tips for typ 
writer ribbons; No. 427,015, for carbon card 
board for manifolding; No. 419,359, for sales 
or multiple slip; No. 407,399, for hermetically 
sealed carbons in tinfoil; No. 105,380, for print 
ed manifold books and process; No. 132,324 
for clean edge carbon paper; No. 235,898, for 
steel point stylus, and No. 521,910, for type 
writer double ribbon These are all valid 
patents, and the goods which are being made 
under them are being successfully used in all 
parts of the world. 

There is practically no limit to the us¢ 
carbon paper for producing carbon copies, and 
the commercial demand for it, as a time and 
labor saving process, will increase each year, 


OT 


especially as the new office system now being 
introduced will require new uses _ heretofore 
unknown. Notwithstanding the 40 duplicating 
machines devised for producing typewritten 
letters, circulars, etc., the demand for pen, 
pencil and typewriter carbons has increased in 
sale and have been found indispensable 
Sold First Duplicator. 


Mr. H. R. Rogers sold in Cincinnati, O., the 


first duplicating device in the west, called the 
Papyrograph, an English invention, which an- 
tedates all other duplicating machines intro 
duced or patented in the United States. He 


has one in his museum of patented articles, 

relating to duplicators for letter writing 
Mr. H. D. Rogers also sold the first type 

writing machine sent west, and it requir: 


year’s time extolling its merits and its future 
value for commercial use. The objections for 
such a purpose were numerous, some said it 
was not etiquette to mail printed letters, and 
it was a tedious process to produce them, be 
sides it was too costly and would never be 
a success in business houses 

The following letter (marked A), addressed 


to our Mr. L. H. Rogers in 1872, best 


itself, as the inventor was too modest to think 
the invention would ever be of ers 
tance and revolutionize letter writing. He: 
plains the doubts and fears existing 
time, regarding the practicability of 


ing machines being available for : put 
is it is now employed. Mr. L. H. Rogers 
the first to suggest the use of carbon pay 
typewriters. (See letter B.) 

The sale of typewriting machines |! in 
creased to such an extent that the capit 
quired to manufacture them amounts to $20 
000,000, and the sale throughout the world ex 
ceeds $50,000,000, and the army of attendants 
and its usefulness for general corresp 1 
nd business purposes is unex ed | 
nvention of the age 

The valve f rhon paper and tvyr ting 
ribbons which will be allied with the t 
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vriter ichines in the future more than in 
past, has caused the manufacturers to organi 
a Ribbon and Carbon Paper Manufacturers 
Association for their mutual benefit, with the 
following officers F. O. Mittag, president 
Park Ridge, N. J.; H. D. Rogers, vice presi 


dent, New York City, 5 


with. headquarters 75 


Maiden Lane; C. B. Gordon, secretary and 
treasurer, Boston, Mass., in order to maintain 
the standard of these supplies so that perfe 
tion may be established and clean and lasting 
pies | luced to the satisfaction of all n 
cerned 
New York, June 14, 1872 


Mr. L. H. Rogers: 

My Dear Sir: | wish to show you a sam- 
ple of writing done with the aid of a new, 
and as yet, undeveloped invention designed 
to supersede the pen. The instrument occu- 
pies about the same space as the sewing ma- 
chine; there are upon one side four rows of 


keys, upon which are printed the letters, fig- 
ures, and punctuation points. The operating of 
it is not unlike playing on the piano, and 
there are cperators who write with the 
greatest ease from 60 to 70 words per min- 
ute, although an inexperienced operator, of 
only about four weeks’ occasional practice, 
| can myself write some 54 words in a 
minute. 

it is thought that the invention will prove 
very valuable to lawyers, reporters, public 
readers, ministers who read their sermons, 
and in fact, to all literary people. You must 
admit the great legibility of my penmanship 
at present. The mechanism of the machine 
is very simple indeed and | doubt not of its 
ultimate success. Very respectfully yours, 

FRED DENSMORE. 
4 Hanover St., P. O. Box 4134, City. 
New York, June 4, 1907. 
H. D. Rogers, Esq., 75 Maiden Lane 
New York City. 

Dear Brother: Your letter is received re- 
garding the early use of type writer car- 
bon paper. 

In the year 1872 while | was located at 61 
William St., New York City, Mr. Fred Dens- 
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more invited me to become financially in- 
terested in a new invention for which a 
rough machine had just been bulit, it was 
orerenre known as the Remington type- 
writer, 

| hand you herewith a copy of Mr. Dens- 
more’s letter to me dated June 14, 1872. 1 
was engaged at that time in pioneering du- 
plicate books and carbon paper, so little 
known at that early date. gave him some 
carbon paper to try on his machine for mak- 
ing duplicate letters; he made an original 
and three copies at one a He had 
never seen carbon paper used before and 
was surprised at the result and came several 
times for more and received a variety of 
colors. Yours truly, 

L. H. Rogers. 





The man who thinks he must buy drinks for 
his customers displays as much good sense 
as though he maintained that he must drink 
carbolic acid to make his shoes fit. No sense 
to either of them. 


Buying Second Hand Typewriters. 


Reasons Why There are So Many Changes in 


Does pay to buy a second-hand typ the Use of Machines in Business Offices 
writer: and How the Cautious Buyer Secures 
This is a question that sooner or later crops Advantages by Knowing How and 
, * byes ec h ec : Ss * ety 
up in most busine hot and it 1s a que Where to Buy. 
that has many arguments both pro and cor 
It affects the man wl 1S able to pay the fil] 
Me ; a ae Riad BY GEORGE B. SCOTT. 
price an who cannot see a full hundred 
dollars ne office venience; the man 
. 9 of anwe ot stenographers Che new tenog- 
has not price ¢ new machine and ' : 
} littl far ‘ pher requires different make and the em 
man wi ving v¢ ittie use for a ype : ‘ 
2 ‘ , . overt exchanges the machine, eve! at a 
writer feels that to put the money into a hig , : 
, it mey loss, in order to get satistactory rk 
priced 1 machine is too near akin to « = ; : 
It then passes in regular channels to the ex 
vagance ’ ' Ss : 
| nge there t ye resold at i Saving t the 
With st the man who AD 2s 
, second buyer. Unless a machine is ged 
if he wart prol y the best cours« . : 
, , 1: . , its history is very easily traced by 1 of 
buy t vy machi d relieve his mine : : : : 
"1 1 , , ' ts serial number, and a careful buyer nak 
all lingering doubts. On the other hand, if - : ' 
, , ssurance doubly sure by requiring 11S 
he wants ut dov his expenses he . : 
; ' ry 
ery y do s y shopping in the 
changes, y en machines are sold by Users Saved Many Dollars. 
them that t ll intents and purposes ar To the man who cannot afford full 
brand the l hey left the factory price of a new machine the Exchange ré illy 
He can s ym $10 $35 on such a machins benefactor, for it stands ready to s« ma 
and get ne g with it as th typewriter at a price which will suit his cket 
he ib 9 t new at the full price book and when all is said and done t buyer 
Now mat innot see a full hut usually gets the full worth of his m« 
dred dollars in a typewriter He can either It is surprising the amount of usé ype 
buy one 1 s offered at a less pric vriters that are sold over and over again every 
than the hundred dollar article, or he can buy Leaving the factor proud, bright 
a second-hand machine and make as great a piece of mechanism it is sold into the hands oft 
saving ». For this man the Exchangs some operator who proceeds to rapidly dimin 
has gut t Take it this way h its pride and beauty by constant pounding 
la K I 7 } 
Suppos d bought brand new hundred nd in many cases positive neglect. Its next 
lolla y iter put it into use How step is that it is sold again by its owner or ex 
ng uld he nsider it “second hand, inged for something that looks better and 
day veek I tl year? Let us say the exchange man sends it to his spital 
that he uses it six months or a year, would where it is all cleaned, its parts adjusted It 
he admit that with this amount of use the gets a new platen and some new ty] nd it 
rlue ( reciate venty-five to fifty per starts again on its trave Another [ ot 
cent would be but very little original years and it is again sold or exchanged It 
merit ticle such were the cas¢ robably takes little more work bring 
where the difference—whether he makes it into proper trim this time. Perhaps rt s to 
the new le s¢ d-hand bv his own renickeled and other parts replaced and off 
1 t to u r whether someor it goes again. Each ne buyer ge er 
el< ‘ some reason has di than the st f it 7 setting Ide the 
posed but it gives the é d S es to 
Che é what caused the help out the n with t t pock ) 
iginal buyer t dispose of it The first Chere ‘ my 
t g t! prevalent, is that ntl b l is tl ell 
the e be mething wrong wit! built | te eve t t 
here f cours such a possibility, tent it d 
arr ne 4 largely imaginary renairme ' time ; It } 
} } + hg very least ‘ ‘ hye ’ ; by 
es t might be d that in ninety b th tl h t 
] +7 cause ic © ¢ k ts 


rejuvenation as when it started out of the fac- 
tory on its journey into the unknown. 

There also the “Rebuilt Typewriter” 
which is now receiving considerable favor by 
the careful buyer. When this rebuilding is 
done right the machines are really as good as 
when they were first built, barring some of the 
minor improvements which the latest ma- 
chine may possess. It pays to buy a first-class 
rebuilt typewriter. Care, however, should be 
exercised in selecting this style of machine to 
see that the “rebuilding” does not simply con- 
sist of a little nickleplating, a new platen and 
a liberal application of varnish. As in all other 
lines, there are just a few deceptions that can 
be practiced in the typewriter business. 

The Typewriter manufacturers, of course, 
find it to their interest to do the work thor- 
oughly and they find a ready sale for them at 
a slight reduction in price from that of the new 
machine. There are also two or three reputa- 
ble concerns who are making a specialty of this 
class of work, giving it thorough and practical 
attention. These “Rebuilts” cost a little more 
than the overhauled and repaired machines, but 
there is a certainty that they will stand the 
work as long and as well as the new ma- 
chine. To the business man who does not like 
to buy a straight out second-hand typewriter 
because of the possible pride he may have 
against anything second-hand, the rebuilt arti- 
cle offers an argument which he cannot very 
well overcome, for the machine to all intents 
and purposes is new. It looks new and works 
like new. 
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STARTS OWN BUSINESS. 
Ira’ Fogel, formerly connected with the 
Smith Premier Typewriter Company, of Chi- 


cago, has ventured in business for himself, 
feeling that his energies, so successful for 
others, will stand him in good. He has 


cpened what is known as the Western Type- 
writer Exchange, with a branch at 160 Wash- 
ington street, Chicago, and will make a spe- 
cialty of the general typewriter business, 
eventually carrying a full line of office special- 
ties. 


There is one thing that success refuses to 
associate with and that booze. She has 
been known to overtake the improvident and 
the sloth, but she has never even hesitated 
long enough to take a glimpse at the booze 
fighter. 


1s 
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Success Assured for International Typewriter Contest. 


That the frst International Typewriter 
Speed and Accuracy Contest will be a marked 
success seems absolutely assured by the let 
ters that ore pouring in regarding it. Ameri 
can school proprietors are taking a most lively 
interest in it and have assured the management 
that they will do all they can to push the good 
work along. 

Letters from Europe reflect the sentiment 
that is rampant in this country and arrange- 
ments are positively being made in certain 
European quarters to send champions to New 
York to the National Business Show in the 
fall to take part in the most interesting and 
first representative world’s contest ever held 
anywhere. 

In this issue of Office Appliances are shown 
cuts of a number of different designs for 
trophies to be offered at this interesting event. 
No cup or trophy has been chosen as yet as 
the one to be offered, and the publishers of 
Office Appliances request readers and cham 
pion operators to express their views in let 
ters regarding the cups and also the contest. 
It is the desire of the management to secure as 
much comment on this plan as possible and to 
get as wide a range of opinion on the trophies 
as can be secured. Every reader is asked to 
send in his opinion and vote on which trophy 
he deems the most suitable 

While the work of getting the details in line 
for this International affair have been taken up 
by the publishers of this paper, it has been 
done only to assure the matter being a success 
and for the purpose of crystallizing efforts 
along this line. The trophy is being given 
by publishers and manufacturers of this coun- 
try who have joined together in contributing 
to a fund for the purpose. The same is true 
of the prize money and Office Appliances 
hopes to see this the most successful affair 
ever held in the realm of typewriter contests 

The cups shown are very beautiful in design 
as the pictures show, and are by far the most 
elaborate ever proposed as prizes for type 
writer events, but the matter of speed contests 
has grown to such a point and to such im 
portance that they are worthy of a great deal 
of consideration and should have prizes and 
trophies of such value as to make them really 
tempting to try for, and sufficiently valuable 
to make them well worth winning 


Trophies Are Large. 


Each one of the trophies will stand from 18 
inches to 30 inches in height and the intrinsic 
value will be about $500 or slightly more 
Nothing of the kind has ever been offered be 
fore and no contest has ever been attempted 
on so vast a scale as this one, and it is fortu 
nate that the affair is to come off in this coun 
try rather than abroad, although, other Inter 
national contests may be held later in Europe, 
in which the champions selected at this con- 
test will compete 

Of the European countries, France and Eng 
land have taken the most interest in the com- 
ing event. It is highly probable that Mr. 
James Wright of England will be here as one 
of the contestants. He is considered champion 
of England and has established a wonderful 
Endeavors are 


record for speed over there. 
being made at the present time to get him to 
enter the contest at Madison Square in the 
fail. 


In France deep interest has been taken in 


Letters of Encouragement Being Received 
from All Over the World Shows that 
Great Interest Is Being Taken In 
the First World’s Event that 
Has Ever Been Held. 


BY P. L. LONSDALE. 


the matter anl French papers and journals have 
taken the matter up and are urging the im- 
portance of the contest. Influences are at 
work there now tending toward the sending 
of several contestants here from that country 

Germany has also taken an interest in the 
affair, and if present plans materialize in the 
way in which they promise to, an entry will 
be made from this country also The affait 
which is essentially international, has taken on 
a trully international aspect, and the contest 
for the Typewriter Cup promises to become 
as interesting in this sphere of influence as the 
Lipton Cup does in the International yacht 
races, in the sphere of sportsmanship. 

All winners of prizes will be well repaid for 
attending the contests for $1,000 in money will 
be put up also, to be divided into several prizes 
but probably not more than three, so that 
winners of prizes who fall short of making the 
cup, will find that the money offered will be 
an inducement to try and try hard to win 


Miss Fritz Will Enter. 


Miss Fritz, the American champion, is keen 
for the contest, and will be in readiness to 
meet all comers in her spectacular attempt to 
defend her title against the world. She has 
never been defeated in this country and is the 
true American champion. A great deal of in 
terest centers about her and her entrance into 
the World’s Contest will tend to heighten 
\merican interest in it 

Canada likewise has produced some swift and 
accurate writers, and the Dominion will have 
an opportunity of matching her champion 
against the champion of the world, and Canada 
is ¢xpected to send several representatives of 
the art of writing swiftly and accurately on 
the typewriter 

One of the features that is to be especially 
noted with reference to this contest is the 
fact that accuracy is to count for a great deal 
In fact the trophy is to be awarded for “speed 
and accuracy,’ and a set of rules will be drawn 
up before the contest by represntatives of the 
different countries competing in order to put 
the awards on a perfectly honest and fai: 
basis, accuracy being made an important part 
of the whole 

\ great deal has been said and printed ri 
garding speed contests, but all of them have 
failed to take into account the greater im 
portance of accuracy Records of a remark 
able nature have been made by writers who 
have memorized a sentence and then written 
it after a great deal of practice, ata speed that 
is astounding In this World’s Contest all 
matter written will be unfamiliar, and speed 
will of course be a consideration, but accuracy 
will take first place 

When a contest is held and the matter writ 
ten is a simple sentence or even a hard one, 
if it previously has been memorized, the ele 
ment of accuracy ceases to become an im 
portant factor, for the reason that the repeated 
writing of a set of words becomes mechanical 
and little credit is due an operator for writing 
it quickly and accurately An operator using 


mn 


one finger on each hand can accomplish w 
ders with a sentence, but it takes a carefu 
and experienced writer to take unfamiliar mat 
ter and write it with a combination of accuracy 
and speed. Here is the real test of the worth 


and ability of the operator 
The American championship contests hav: 


in this regard been fairer tests of the ability 


of the contestants than those that we hav 
heard of being held in foreign countries In 
most cases, a simple sentence has been chosen, 
carefully memorized and then written a nun 
ber of times or for a stated period in 

the number of characters struck in the m«¢ 

time being added up and averaged, and the 


operator declared a champion on the strengt 
of this 

While there is no doubt but that the speed 
has been attained yet it 1s also a fact that thers 
was no test of accuracy at the same time f 
the memory served a great part in this sor 
of work, and after a short time, the whol: 
process trom mind to paper become Ss purely) 
mechanical 

Touchwriting Produces Speed. 


The touchwriting system from unfam1 
copy, and in the manner in which Miss Fritz 
performs, with no characters on the key board 
\ sten 
ographer working in an office or taking dicta 


tion 1s never gauged as to ability by his or 


presents an entirely different phase 


her proficiency in writing any of the familiar 
sentences that typewriter salesmen practice 
demonstrating a typewriter The employe 
judges his stenographic help by the speed and 
accuracy in which letters and documents 
drawn up either from unfamiliar dictatio 
unfamiliar copy. The same tests of speed and 
accuracy should be applied in speed contests 
This is the idea of the International affair 
at Madison Square Garden next fall 
The fact that the plan is taking so 
and that such deep interest is being manifested 
that 


rapidly 


in it so far in advance ts the best proof 
it will be successful and set the pace in the 
fall. With nearly six months intervening, t 
response has been remarkably encouraging and 


the plan is taking on a more vast scope than 
when it was first suggested. Letters are px 


ing in daily from all sections of the country 


from Europe in such numbers and so ful f 
encouragment that it now looks as thoug t 
would by far surpass any contest eve 


in business history 


School Proprietors Interested. 


American s« proprietors are atta ng 
great importance to this event and 
porting it liberally They are almost 
man behind it, pushing for all they are w 

ir they fully realize what an important t R 
it is not only to them but to the bus 
world generaly It has taken like wild 
with them, and there ts not a school prop 


tor or instructor in the country but 
inxiously awaiting the outcome of this 
At the same time manufacturers 
writers are, taking deep interest 1 
affair, for to them it means a great de 
well as to the school people and the 
vidual winner. While the winner of a cont: 
is surely the operator, yet it is interesting 


the manufacturer to know upon which make 
of machine the fatest work in the World’s 
Contest will be done 

In order to give some idea of the interest 


displayed in the contest a few short extr 


are printed below from letters received from 


interested people. This gives better than any 


thing else, an idea of the general interest that 


has been created by the possibility of at last 
deciding by fair means the real champion oper 
ator of the world 

There is probably nothing that is of more 
value to the business world than a contest of 
this kind, for it inspires a feeling all over the 
country that operators should endeavor to 
excel i speed and iccuracy The old idea 
that a stenographer is supposed to take notes 
and then pound the typewriter a certain num 
ber of hours a day the way a boy would pick 
cherries is passing way The old idea 
writing as few letters as possible for the most 
pay in the least time, and merely following th¢ 
business of stenographer as a means of secur 
ing a livelihood is also passing. Stenographers 
ire taking pride in their work and in their 
records, and this is raising the standard 
along the line 

Employers and school proprietors as well as 
employment departments are looking out 
this same thing. Every one is insisting upon 
speed accuracy, and nowadays a stenog 
rapher has to show that he or she has the 
goods when a position is sought More 
this spirit can prevail to good effect and it is 
doing s: Insistance upon speed and accuracy 
and a pride the work is having a tendency 
also to weed out the poor stenographers and 
replace them with good ones at better salaries, 
and the work is being put more on the basis 
of a profession than mere means of making 
a living 


Contests Accomplish Gocd. 


Speed and accuracy contests are responsible 
in a very large degree for this and are making 
it more and more a reality every day. The in 
fluence that they have for good is worth 
good deal, and there 1s not a stenographer, 
male or female, blonde or brunette, mm _ th¢ 


ry but that 1s a better stenograp! 
re id of the 


whole count 


to-day for having speed contests 
And every single one of them has a sort of a 
lingering, bottom-of-the-heart idea that th: 
germs of champion are latent within them 
somewhere The contests have done a great 
deal of good in this way, and every stenog 
rapher is anxious to know who ts the cham 
pion 

The fact that these speed contests are rais 
ing the standard helps business generally Be 
sides this, good work requires good machines 
and the speed contests are bringing about 
demand f machines of high grade in perfect 
order all of the time. The interest displayed 
in the contests makes them well worth the 
time, and expense that is put out to conduct 
them 

The, idea of holding the speed and accuracy 


time of the Business Shows 
them, for 


with one 


ontests at the 
adds attrac 


in this way kill two birds 


tiveness t visitors can 


stone, and 


those who go to them for the’ typewriter 
events may also improve their time by adding 
to their knowledge f the late ideas in other 
lines 

Readers are agait juested to express their 


opinions regarding this matter, and it is highly 


important that all should follow the articles 
that appear in this paper regarding the con 
tests Suggestions and ideas are sought and 
will be gladly received In writing, address 
Typewriter Contest Editor, care Office Ap- 


pliances, Plymouth Building, Chicago 
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SPECIMEN OF LETTERS BEING RECEIVED BY 
THE PUBLISHERS OF “OFFICE APPLI- 
ANCES” RELATIVE TO THE TYPE- 
WRITER SPEED CONTESTS AND 
THEIR VALUE. 

“Speed without accuracy and skill in pleasing 
arrangement is of practically no value in any tine 
of work. Typewriter practice for speed only, gen- 
erally begets carelessness. Write only as FAST as 
you can write PERFECTLY should be insisted up- 

on in the training of typists.”’ 
ALPENA BUSINESS COLLEGE, ALPENA, MICH. 
> > . 


“1 believe that typewriter speed contests, when 
well managed and conducted, are of benefit to the 
general operators and, indirectly, to the public. If 
speed alone is the only object to be attained they 
are harmful to the participants, for the reason that 
that they would practice for nothing but the rapid 
action of their bar sgh and their indifference to er- 
rors would cling to them 
HESSER BUSI ESS COLLEGE, MANCHESTER, 

N. "i. > > > 

“We are pleased to note that you are gettin 
down to rock-bottom business in the matter o 
speed contests. We have had considerable experi- 
ience in speed drilis and believe that ACCURACY 
should be required above everything else. We would 
suggest that a contest be held separately for both 
“touch” and “sight” operators to determine the 
better method.’’ 

COMMERCE, 


ELMIRA SCHOOL OF ELMIRA, 
s We 


> > > 


““‘We realize that the contests 
held have not been representative, and have not 
reached out to any extent over the country. 

* * Throw the credit to the operator and not 
to the machine.’’ 

THE WATERLOO BUSINESS COLLEGE, 
TERLOO, IA. 


that have been 


WA- 


> > > 
“I think you have the correct idea when you sug 
gest that more attention be given to ACCURAC 
in such contests. We have, in our experience with 
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speedy operators, found that in many instances 
they sacrifice the finer nts purpose of 
gaining speed. | do think it is a matter of 
speed alone, but rather a matter of = the 
most pleasing transcript from such points of view 
as uniformity cf aa Lamtatg punctuation and 


paragraphing, and of let- 
tore or articles on the. rie ! on «are 
we can leave such ma to men like you, who 


are giving the greater part of their or A - 
fecting such matters iy bringin ut Buch 
changes as will result in the contest Bake < 

er significance 

EASTMAN SCHOOLS, soumananen. N. Y. 


“We are in hearty ped. with oy 4 
in the matter ~ eres Contests, in that ap alone 
should only be a dary consideration. Also 
your su tion that touch’ typewriting should be 
the basis of all tests.’’ 

ca ae BUSINESS COLLEGE, DULUTH, 


S 6--= 
enn to the part played by the machine, every 
ator has his favorite make, and the machine 
ways receives incidentally its share of the praise, 
but as you say, | think the stress should be laid 
upon the operator rather than the pet and 
whether he is a sight or touch operator, the accu- 
racy of his rapid work should play an important 

part in deciding the winner.” 

We S° a. aati rt INSTITUTE CoO., 

THACA, ether te 


“It seems to me ridiculous that about the only re- 
sult of these contests in blatant advertising by the 
manufacturers of the sean oA machine which the 
winner used, and by the publishers of the textbook 
from which the winner learned the wet eee 
of typewriting, giving ee, no credit to the 
operator. The | uction to be drawn from 
such advertising is that if all the contestants 
used the same machine, they would all have 
or that if they had all learned from “so and 
book they would ali have been yey ee 















Special Remarks and Description of Trophy Designs Submitted for’ the 
INTERNATIONAL TYPEWRITER SPEED CONTESTS, 
For Speed and Accuracy. 





The designs submitted on 


the following pages have been specially prepared by the best 


silversmiths of America at considerable expense, and most all of them stand on an average 


of over two feet in height; 


their exact measurements are given under each design. 


it is the desire of the Publishers of “Office Appliances” that some expression be made by 
all those who are interested in Typewriter Speed Contests, indicating which design they pre- 


fer and why. 
Further discussion from School Teachers, 


typewriter operators and the trade at large, 


School 
is solicited. 


Proprietors, Typewriter Manufacturers, 
The few letters reproduced above, 


from Schoo! Proprietors, indicates that we are traveling along the right path, and with no man- 


ner of selfish motive behind us, 


we shall further the advancement of typewriter speed con- 


tests from the point of a better manipulation of the typewriter keyboard, a better understand- 
ing of the reasons for accuracy and the upbuilding of the operating profession through enthu- 
siasm derived from such speed contests conducted upon a proper basis. 

Designs No. 1 and 2, stand about 30 inches in heights and will weigh 175 and 180 ounces, 


respectively. 


All solid silver standing upon an ebony pedestal. 


Design No. 3 is 28 inches high, and No. 4 is 27 inches high, and will weigh in the neighbor- 


hood of 200 ounces. 


Design No. 5 and 6 are 22 and 20 inches in height, 


neighborhood of 200 ounces. 


respectively, and will weigh in the 


Designs No. 7 and 8 stand 33 inches in height, and will weigh more than 200 ounces. 


The eagles on either design, and the figure on No. 8 will be in gold bronze. 
The designs as submitted may be altered to suit the popular demand of those who are 


interested, and suggestions from others are solicited. 


Special Notice: 


As this Trophy is to be presented by the Manufacturers of writing ma- 


chines and kindred interests, and an amount sufficient to warrant the elaborate designs sub- 


mitted, it is hoped that those who have not yet made their 


prize” will do so without further asking. 


donation towards the “trophy 


For information and data concerning the contests, address, 


TYPEWRITER CONTEST EDITOR, CARE 


“OFFICE APPLIANCES,” 
303 Dearborn Street, Chicago, Ill. 
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Dealers Should Visit the Wholesale Market. 


There are many office appliance dealers and 
Stationers in this country who never visit the 
wholesale market. They depend wholly upon 
the traveling men to bring the samples to 
them and to keep them posted on what is new 
There is no set of men in the country who 
can do this better than the traveling men and 
they are usually of great value to the average 
Stationer, but if they were asked regarding 
this important question every one of them 
would advise just what this article is going to, 
and that is “visit the market.” 

Every day there are new things 
along that every reader of this publication 
should be in touch with. There is little that 
happens of interest that does not get printed 


coming 


here, but this publication comes out only 
twelve times in a whole year and there are 
four weeks between issues, and in this time 
Rome could burn and be half rebuilt. The 


idea is not to urge monthly, weekly or daily 
visits to market, but it is to upon the 
dealers the necessity of visiting it at 
casionally to get in touch with the people he 
is doing business with as well as seeing what 


urge 


least oc 


the new goods are. 
The merchant who 
matter what his line may be, will always find 
that he is just a little ahead of his competitors 
when it comes to the new things. He will find 
that in rumaging about the market he has 
found out what will be offered three, six o1 
even twelve months ahead and in this way he 
can always anticipate and set the pace. Every 
wholesaler and manufacturer has that 
the salesmen do not get and many things that 
come in after the salesman has gone out on 
the road. These are usually the things that 


visits the market, no 


goods 


the merchant would want most if he saw 
them. 
The traveling men appreciate a visit from 


their customers to the house. It usually makes 
selling them the next time 
for there is then a tie between the house and 
the customer that helps him in his presenta- 
merchants who visit the market occasionally 


buy closer, buy in larger quantities and more 


somewhat easier, 


tion of goods. The salesmen know that the 
advantageously than those who do not. They 
would rather do business with that sort of 
man, for he will know what is best for him 


and be careful not to accumulate dead stocks 
The traveling man knows that if he has a cus 
tomer who waits for his visits and who has 
dead stock on his hands that he will be blamed 
for it, and this is not pleasant for him to be 
conscious of. 
Do Not Accumulate Dead Stock. 
The merchant who makes a trip in 
accumulates dead stock. He keeps so 
that he is able to buy what will sell at a profit, 
and the experience of every one who tries it is 
that he not only makes. his expenses at least 
twice over by going but that his profits for the 
balance of the year are far ahead of what they 
were before the made the trips. It is hardly 
advisable for a man to go to the market every 
time he wants a jag of goods, but it is advis 
able for him to go once or twice a year and 
keep posted 
There can not 
manufacturer and dealer too close a 
mistrust are tast 
does the retailer 
“skin” but as 
successful he 


seldom 
alert 


exist between wholesaler or 


relation 
ship, and the old ideas of 
longer 


passing away. No 
look upon the wholesaler as a 
his friend, and if he 
must depend upon the jobber or wholesaler to 


would be 


While All of the Traveling Men Are Good Fel- 
lows and Deserve Your Orders, Yet You 
Personally Should Come in Occasion- 
ally to Keep Abreast of the Times. 


BY WESLEY A. STANGER. 


a very large extent. The office appliance and 
stationery business is the only one where the 
relationship between the actual manufacturer 
In most lines noth 
everything passe: 
this business 


and the dealer is so close. 
1s sold direct but 
h the jobber’s hands. In 


Ing 
throug 
most devices are sold direct, as are 
lines of goods, and it 1s a case of trom manu- 
facturer to consumer through the retailer 
Visits to market cause the retailer and th« 
wholesaler or manufacturer to become better 
acquainted. It helps the retailer’s credit, and 
there is no business man alive who does not 


many other 


a while find it necessary to ask for ac 
another, and it 


once in 
commodations of one kind er 
pays to be in a where it is reason 
ably certain that asked will 
be granted, and the best way to assure this 1s 
to keep a clean slate with the 
manufacturer and visit him 

Some dealers who do not go to market often 


pt sition 
accommodations 


W hol sale I 


occasionaly 


or who go for the first time expect the heads 
fi the house to pay too much attention to 
them This is due to the fact that possibly 
they have seen letters signed by them and that 
upon arriving at the wholesale house or fa 
tory they expect a great deal of attention 
Most manufacturers and wholesalers are t 

busy to spend much time with visitors, but 
they usually have some one on hand who does 


this. The man who does is usually very clos 
to the management. He reports back every 
thing that happens and a visit with him is as 
as with the head 
when a 
along that he become a 
with the head man and the credit 
man, but a short talk with them will accon 
plish more than a prolonged visit 
Must Use Tact. 


retailers in this country in every 


valuable man It 1s essen 


tial, however, that is buying 


retailer 
from a house right 


quainted 


There are 
line of business who think that an air of abso 
lute independence will help them in their bust 


ness relations with wholesalers. This is a mis 


take. Everything in this world is by compari 
son and people form opinions quickly. No re 
tailer likes to do business with a customer 


who treats him in an insulting or independent 
manner or who tries to run over him or disr« 
gard the rules of business. He would not go 
out of his way to offer such a customer a bar- 
gain or a new idea, but would rather sell him 
what he asks for at the highest price possible 
and be done with him. 

Wholesalers are merely retailers 
customers who buy in a larger quantity and 
not quite so often. It is more than likely that 
wholesaler was one day a retailer him 
a mortal and a 
He has ideas and opinions lik« 
retailer just 


with less 


every 
self; at any rate, he is a man, 
human being 
else and he 


anyone sizes up a 
ibout as quickly as a retailer sizes up a con 
sumer. He puts him on the same basis in his 


mind that a retailer would put one of his cus 
tomers, with the result that some get what 
others do not, and when certain customers get 
good things” it is not patronizing or 
pleasant cus 


partia 
good business Che 


who does 


ity; it 1s 


tomer business in a business w 
ind retains friendship as he 


be favored, and why should he not? 


is sure tT 


does 


Another thing is also \ teler : 


tomer at a retail store does not 2 


attentior isa personal caller l} 

terest 1s not f in him, and wil 

will always be prompt he is not t sai 
footing ry ywner of the place kn sit. He 
instinctively feels a sort of distant 

come over him whenever he t 

customer and he ts always a litt 

ful of the amount of his credit, and 1 e isnt 


an office ippliance dealer or station¢ 


customers this kind but that sor 


other sends up a representativ« I calls 
himself to size up the appearance 
He does not necessarily suspect his but 
he feels safer after he sees his pl busi 
ness 

The retailer who does not go t t 
worse than the telephone custon I has 
to put down what he wants and what he has 
to say in unfeeling and often misu d 


pen tracks cold, soulless writing 


else dictate it to a stenographer 
chance that the stenographer wi rit me 
of the things he said, though mayb | of 
them, and then when written it d d 
like it did when spoken 

Buying From the Travelers. 

The one otner way he does - S 
through the travele This mat 
him a certain specified number of t ery 
year and shows him the samples 
places his order and the traveler 
\long with the lot of other orders 
the office, sometimes with com: 
times without In the hodge-podg rders 
it final! nds its way to the 
desk nad ere typed letter is s t and 
signed by the hous« The he 
hears a thing about it until the 1 
report is made up and the credit 
chance only at it and that is whe: 
boy dumps basket full of orders 
that would stagger an ox. It ts t 
of the day’s work with him and aft: has 


passed upon the credit he can I : a la 


thing about it Even if you ask 
would have trouble in rememb 
ever saw it 
The n n at the other end gets his ¢ Is in 


due time The traveler is it ( ness 
knows where; 
outside of the 


him or his orders except in a general y, like 


doesn't body 


the retailer 
employes know any 


the stockmen do at the stock yards \ f 
stock comes in composed of certair nds of 
stock, they are all specified and the vno 
buys the car knows it. If he sees a J If 
running around in a bunch of Holst he 
knows in general way where it t rom 
and what it is like, but that is 

sonality of the calf and the shipper re 
lost 

When He Gets Into Trouble. 
The retailer may find some things 

shipped wrong. He sits down and dips his pen 
in fire and writes a scorching tt he 
house or else dictates one to the stenographer 
that ought to be transcribed on asbestos and 
makes the bearings of the typewriter smoke as 
it is indicted This goes to the shy lerk 
ind if it is sufficiently hot gets to t redit 
man, the general salesman and the | 1 man 
as well as the department manag t 
practically the important p 

kick.” while none of them had 1 
with thi riginal order As usu mis 





ri¢ 


He 


lat 


as 


od 
ne 


is partly the customer’s fault, and this 

is report back all along the line. 

: d up shipment made 
Bot the retailer and the whole 
the d It is always so 

iler is sore, but may be finally pla 

vhen an allowance is made on his bill 
people who saw the kick ever saw 
nd tl ext time tter or an order 
mes int who see 1 remember that 
ck an is it passes Over t the bookkeeper 
vill bably chang hands with the re 
S s part lik lis “Another 
king dub again,” and 
y s goes ilong the ne, the remarks 
gy g ly by t position the man 
< g ext I head men mak« 
ibly, but rtain mental proc 
y that 1 l t epistle that set 
g t on I nd scorched the 
Hce b ; gers when he tried to put it 

i\ 

uller 1 y be a deacon 
7 hi \Miasoniu lodge, head 

im, 2 fellow and all 
religiously inclined solid 

is 1 mannered and 
nake f1 ds easily and be 
he ced He may 

in etter was writ 

heat passion The em 
add any to his 
but every 

e the whi 
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good one to look to and follow to a greater 
or less extent. 

Personality Is Important. 

Personality is a great thing. Every man has 
some personality of one kind or another. To 
do business successfully and profitably with 
other men he must impress this personality 
some way or other, and it is a mighty diffi- 
cult thing to do this through the medium of 
of the United States mails or through some 
traveling man. Another thing to be remem- 
bered is that traveling men are only human 
beings and they have troubles of their own. 
They may acquire a wrong impression of a re- 
tailer and prejudice the house against him 
when they wouldn’t do it for the world. 

\fter all, in this office appliance and station- 
ery game, just like everything else, mankind 
is of a great family, we are all mortal and all 
human beings. Those who possess a great 
deal of personality are ahead if they know 
how’ to use it and impress it. The whole thing 
is like a game of cards, and there isn’t a re- 
tailer who would attempt to sit into a big 
game and write the plays down on a piece of 
paper and depend upon some one else to take 
the jackpot for him any more than he would 
try to love his wife by telephone. These 
things do not go. Visit the market and keep 
up with the procession. 

\ man loving his wife by telephone had bet- 
ter watch out or some other fellow will be 

ving her on the parlor sofa, and it is just so 
vith business. Business done at long range 

not the most profitable. Attending to busi- 
ness does not mean sticking at the store day 
ind night and abusing the children with your 
grouch when you get home. It means keeping 
your weather eye open, taking the proper 
mount of rest, working like thunder, march- 
ng to the time of the band and lining up with 
A visit to the market is one of 
the best ways to tend to your business under 


‘ 


the live ones. 


ie sun. 


Sues Typewriter Companies 


Information Is Sent to Office Appliances Re 
garding an Action Started Under the Anti- 
trust Laws—Suit Names Big Com 
panies and Makes Accusations of 
Infraction of Laws 


The Union Typewriter Company, commonly 
known as the typewriter trust, was formed un- 
der the laws of New Jersey March 29, 1893. 
lt owns the stock of several companies manu- 
facturing and selling typewriters, including the 
Remington, Smith-Premier, Yost, New Cen 
tury and Densmore 

\fter Lyman C. Smith of Syracuse sold his 
ontrol of the Smith Premier to the trust he 

stablished a rival factory to make visible 
vriting machines. The L. C. Smith Brothers 
[Typewriter Company, to make visible writing 

chines, was organized Jan. 27, 1903, and im- 
afterward the big plant at East 
ishington and Almond streets, Syracuse, 
rger than the one which Mr. Smith had es- 
tablished and built up-as the Smith-Premier 

is erected ; 

The Union Typewriter Company, which ab- 

rbed the Smith Premier, has $10,000,000 com- 

on stock, $4,000,000 first preferred and $6,000,- 
00 second preferred. The Smith Premier in 
Syracuse and the Remington in Illinois are its 
argest establishments. It pays;7 per cent on 
its first preferred and 8 pér cent on its second 
preferred and for the last three years it has 
been paying 6 per cent on its gommon stdéck. 
Clarence W New York is its 


president 


diately 
LA 


Seamans of 
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. PATENTED APR. 30, 1907 
Bo. 062,016 a. ©. ELEES 


COMBINED TYPE WRITING AND ADDING MACHINE 
oo eaente-cneer 


aPPLrea ties FILER COT 6 len 











| ss 


Copies cf these patents can be obtained by 
sending ten cents in stamps to Siggers & Sig- 
gers, patent lawyers, Suite 33, N. U. Bldg., 
Washington, D. C., by mentioning Office Ap- 











pliances. 
851,659—Desk. William Gaaikema, Muskegon, 
Mich., assignor to Moon Desk Co., 
Muskegon, Mich 
851,693—Loose Leaf Binder. Willett M. Ray 
nor, New York, N. Y 
851,847—-Typewriting Machine. Charles W 
Walker, Bridgeport, Conn., assignor 
to Yost Writing Machine Co., Ilion, 
N. Y 
851,870—Letter File. Johann J. Dettwyler 
Bruderlin, Sissach, Switzerland 
851,988—Typewriting Machine.. Charlies W 
Howell, Newark, N / 3 assignor to 
Sun Typewriter Co., Newark, N. J 
852,014—Typewriting Machine... Louis P. Diss, 
Ilion, N. Y., assignor to Wyckoff, 
Seamans & Benedict, Hiion. N. \ 
Ne. 069,062 PATENTED MAY 21, 1907 
J. ©. DAWSON 
LOOSE LEAF BINDER 
APPLICATION FILED AFB be | ree 
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Recent Patents in Office Appliances 


852,016 


852.081 


852,084 


852.100 


852,139 


852.200 


852,313 


853,242 


853,249 





853,266 


853.280 


853,281 


853,297 


853,298 


853,543 


Combined Typewriting and Adding 
Machine. Albert H. Ellis, New York, 
N. Y., assignor to Wyckoff, Seamans 
& Benedict, Ilion, N. Y 
Telephone Holder. Thomas J 
ley, Collinswood, Ohio, 
Skelley & Co. a  co-partnership, 
Cleveland, Ohio 
Loose Leaf Binder. 
New York, N. Y 
Feeding Attachment for Typewriters. 


Skel 


assignor to 


James Strang, 


Frank D. Bullard, Los Angeles, Cal 
Loose Leaf Binder. Paul Revere, 
New York, N. Y., assignor to Asa I 
Shipman’s Sons, New York, N. \ 


Typewriting Machine. Robert Rein, 
Berlin, Germany, assignor to Louis 
Te Kock, Dessau, Germany 

Bar 


Typewriting Machine. Edwin | 


ney, Syracuse, N. assignor to 
Monarch Typewriter Co., Syracuse, 
N. Y 


Typewriting Machine. William |! 
Helmond, Hartford, Conn., 
to Underwood Typewriting Co., New 


assignor 


York, N \ » a corporation ot New 
Jersey 
Typewriting Machine. Carl F. Lund: 


berg, Hartford, Conn., assignor t: 
Underwood Typewriter Co.. New 
York, N. Y 

. 





WT GC1LsdLs 


seat 


Lyman R 


Typewriting Machine. 


Roberts, Detroit, Mich., assignor to 
Underwood Typewriter Co. New 
York, N. Y 

Typewriting Machine. Herman |! 
Wagener, Mount Vernon, N. Y., as 
signor to Underwood Typewriter Co 
New York, N. Y 


Typewriting Machine. Herman L 
Wagner, Mount Vernon, N. Y., as 
signor to Underwood Typewriter Co 
New York, N. Y 

Typewriting Attachment for Adding 
Machines. Edwin B. Cram, St. Louis 
Mo., assignor to Cram Writing Ma 
chine Co., St. Louis, Mo 

Typewriting Attachment for Adding 


Machines. Edwin B. Cram, St. Louis 
Mo., assignor to Cram Writing Ma 
chine Co., St. Louis, Mo 

Tabulating Machine. Dorr FE. Felt & 
Charles P. Wetmore, Chicago, IIl., 
assignors to Comptograph Co., Chi 
cago, Ill 

Typewriting Machine. Emi! L. Piun 
der and Frank A. Cook, Hartford, 
Conn., assignors to Underwood Type 


New York, N. Y 


writer Co., 












































He. 066,218 PATENTED MAT 38, 1907 
J. &. ANSBLL. 
COMPUTING DEVICE 
STPLICATION TILED USB 8. 1900 
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853.663 


853.709 


853,901 


853,962 


853,963 


853,965 


656,013 








Temporary Binder. Ik yhn W eisbt 
New York, N. Y 


Typewriting Attachment for Adding 


Machines. Adolphus G. Meier, St 
Louis, Mo., assignor to Cram Writing 
Machine Co., St. Louis, Mo 

Loose Leaf Binder. John Schade, Jr 
New York, N. Y 

Loose Leaf Binder. James C. Daw 
son, St. Louis, Mo., assignor to Si 

ber & Trussell Manufacturing Con 


a corporation of Missouri 


pany, 
Leaf Binder. James C. Dawson, St 
Louis, Mo., and Thomas E. Heete: 
Maplewood, Mo., assignors to Sieber 
& Trussell Manufacturing Company 


a corporation of Missouri 
Line Lock Mechanism for Typewrit- 


William R. Fox, Grand Rapids 
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PATENTED MAY 28, 1907 
4. F. LEAR 
TYPE WRITING MACHINE 
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Ne. 053,297 PATENTED MAY 14, 1907 
E. 8. CRAM 
ATTACHMENT FOR ADDING MACHINES 
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853.975 Loose Leaf Binder. Thomas E. Hee 
Maplewood, Mo., assignor to St 
ber lrussel Manufacturing Com 
poration of Missouri. 

854,069 Acc unting Filing System. Edgar J 
Wil ms, Cincinnati, Ohio 

854,074 demas Binder. Clyde J. Bryant 
St. Louis, M 

854,181 Loose Leaf Book Rac! William J 
schultz, Cincini Oh 

854,187—Typewriter. Charles S \ itson, New 
astle-upon-Tyne, England 

854,207—Ribbon Mechanism for Typewriters. 
Wi m R. Fox, Grand Rapids, Mich 

854,.429—-Platen or Rcller for Typewriting Ma- 
chines. Thomas F. Nolan, New York 
N. } 

854,484—Typewriter. rles Gibbs, New 
York, N. ¥ 

854,542—Ink Well. Lloyd D. St. Clair, Van 
voorhis, W. \ 

Me. 851,659 PATENTED APR. 30, 1907 
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854,622—Loose Leaf Binder. Danie! 5S. Baird 
Toronto, Canada, assignor to The 
Duaidene System, Limited, Toronto, 
Canada, a corporation ot Canada 

854,710—Ledger Leaf. James Barker, Detroit 
Mich 

&854,8302—Temporary Binder. Ernest E. ¢ k, 
St. Louis, Mo 

855,011—Typewriting Machine. Arthur | 
Lear, New York, N. Y., assignor t 
Underwood Typewriter Co New 
York, H. 3 

855,012—Typewriting Machine. Arthur | 
Lear, New York, N. \Y issignor to 
Underwood Typewriter Co New 
York, N. Y 


ZS S 


852,721 
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.285—Loose Leaf Binder. 


331—Penholder. I 


Typewriting Machine. Herman 
Wagener, Mount Vernon, N. \Y 
signor to Underwood 
1. corporation of New Jersey 
Loose Leaf Binder. Andrew Wol 
sack, Rochester, N \ 
W ollensack 
N. Y 


Type write! 


B Febiger, Philadse phi Pa 





Charles 


Typewriting. Machine. 


Shepard, New York, N. ¥ 
to 
Ilion, N. ¥ 

Typewriting Machine. Charles 
Shepard, New York, N. \ 
to Wyckoff, Seamans & 
Ilion, N. Y 
Computing Device. 
Seattle, Wash., 
sell Co., Seattle, 


issignor to Phe 
Wash 
Frank H 
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Attachment for Typewriters. Hen: 


a1emo 


assigi 


t 


Wyckoff, Seamans & Benedict 


An 


1? 


wi M sanel Typewriter Co., Sy 


N. 4 


“use, 


Max M ( 


Typeecioes Tabulater. Philo B. 7 
ige, N. J 


in. San ! sco, (4 
ley Glenriu 


nridge, N. J 
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43 
NOISE DISCOURAGER WANTED. 


Big Returns Await the Inventor of a Device 
That Will Take Rattle and Jar Off of a 
Typewriter When in Use—Primitive 
Method Used by Chicago Stenog- 
rapher May Give Some Genius 
Valuable Inspiration. 

How to prevent a typewriter from making a 
noise when in operation has consumed a great 
deal of attention on the part of manufactures 
and others ever since the typewriter became 
a regular part of office routine and an estab- 
lished office appliance. Numerous ideas have 
been put forth from time to time to solve this 
problem, but the business world still waits 
with big rewards for the man who will bring 
out a device that will really do the business. 

\ Chicago stenographer has experimented 
with a number of different ideas with more or 
less success, hut has eventually abandoned all 
of them for a device of his own which he has 
not patented and which he says he will not 
try to perfect, although it does the business 
better than a great many devices that are sold 
for a dollar or more. 

He tried a felt mat at one time, but says he 
found that it filled with dust, curled up at the 
edges, finally became hardened where the feet 
of the machine rested upon it and the result 
was that he had to throw it away. Then he 
tried individual feet for the machine with re- 
sults somewhat similar. A rubber pad worked 
all right for a time, but in warm weather it 
gave off an offensive odor and finally became 
soft and spongy from much use. He experi- 
mented with an air cushion and a lot of other 
improvised devices until he finally hit upon a 
scheme that so far has proved to be far su- 
perior to all others. 

He bought four cheap napkin rings made of 
celluloid, although the saleslady in the de- 
partment store affirmed that they were bone 
and then secured a quantity of “mineral wool” 
He stuffed the rings about half 
full of this asbestos and placed the feet on the 
typewriter in them. Packing the mineral wool 
down quite tight gave him an even surface and 
leveled up the machine ali right. When he 
tried the scheme it worked remarkably well 
and reduced the noise to a minimum at the 
same time equalizing the vibrations. He found 
that one filling of the napkin rings lasted a 
year and worked well during that time. Five 
cents worth of new asbestoes gave him a new 
set of feet, and he has been using this idea 
now for some time. 

This may inspire some genius to perfect the 
get it patented and make a fortune as a 
result. A device that will accomplish these 
desired effects will make a fortune for the in- 
ventor if he gets it marketed right and this 
simple suggestion may be the means of solving 
this difficult problem. 


or asbestos. 


idea, 





The horse that wins the Derby is very sel- 
dom a favorite. Favorites are run to get the 
people’s money. The man in the office ap- 
pliance business who gets the orders and 
makes the money is often the fellow who has 
plugged long hours with apparently small suc- 
cess for a long time, but who has seized his 
opportunity when it came along. 


- a * 
Do not despise the pug nosed, freckled 
faced, frowsy headed, awkward package of 


office boy. Many a successful office appliance 
dealer started that way. 
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The General Typewriter Exchange 


Business Grows So Rapidly That a New and 
Larger Location Has Been 
Necessitated. 





One of the curiosities of the typewriter 
trade is the growth of the wholesale house for 


disposing of the second-hand typewriters taken 


in exchange by the great typewriter com 
panies. 

On one hand we have the army of trained 
salesmen exploiting the merits of the new 
giants in the typewriter world who, by their 
ceaseless efforts, are constantly bringing into 


the market great numbers of second-hand ma 


chines 
Opposed to these, but working along en 
tirely different lines, are the second-hand deal 


ers who offer machines to those who do not 
feel that they want to pay the full price, yet 
who recognize the utility and even necessity 
of having a writing machine 

Heretofore the chief trouble of the typ 
writer. exchange man has been to get stock 


regularly, another was the fluctuation in prices 
which made it almost impossible for him to 
quote except on goods actually in stock. Rec 
ognizing this state of affairs, the 
Typewriter Exchange organized 
four years ago for the purpose of providing a 
and 


(st neral 


was some 


clearing house where dealers might meet 
look over a large stock, make their selections 
and purchase such machines as they could us« 
for their particular trade 

Arrangement Is Advantage-us. 


The advantage of this arrangement received 
instant recognition for the reason that in some 


sections of our country certain machines had 
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MANAGER 


met with better success than others in 
these sections the demand ror 
chines was much in excess of thi 
ply As a logical result the clearing se 
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chines of 1] ikes, offers a distinct n 
tage to de who can write | 
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factor, as Savery p 
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New York n short tin 
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joming building was taken. t] 
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NEW ZEALAND A PROGRESSIVE 
COLONY. 


American Office Appliances Are Sold There 
Very Extensively and All of the Late 
Labor Saving Office Devices Find a 
Ready Market There. 


New Z nd, thoug ne of the smallest, is 
| ssibly the progressive of Britis 
colonies Vit ition of under 
million sab ng capacity proporti 
tely ing l any he other Australasi 
( nies s close | ity to America n 
possibly int measure tor its pre 
gressive! 

Its g nt of advanced views 
nd unde ead I f the late premier 
Richard Sedd enacted many laws 
ttecting b legis 1 long way ahead 

tf those ce i countries 

In th ymmercial rid typewriters hav: 
occuple¢ conspicu place for many y¢ 


past, the ncipal m nes represented being 
the Yos Remington, Barlock, New Century 
Hammond, Densmore, Smith Premier, L. ¢ 
Smith and Fox, whilst number of other n 

chines represented Latterly the Under 
wood s | introduced, as also the Elliott 


typewriters 


Government Uses Many Machines. 


The g nment large users of Yost 
typewriters, but bind emselves down to n 
special makes, though possibly the Yost pre 


] 


eral other stand 



































] inates h Is ise s 
Phe ae Pyeng on eedannes i VIEW OF THE SAMPLE FLOOR. GENERAL TYPEWRITER COMPANY. 
surance n¢ other departments v 
little has been done the way of computing = ong 
machines t 
[The Burroughs, is controlled fror 
Sydney, has made ffort to secure sales 
Se tar, however, littl been done. A com 
puting machine at reasonable figure and 
idapted glis] ency would unques 
tionably ood market in New Zealand 
Due gvely he efforts of a larg 
m de gre tion of their time t 
oft s the ndex system has bee 
introdt t rnment department 
t ge stores throughout 
NT nue a 
r] \ some large manu 
£ ers t average New Ze 
i p t1 me excellent worl 
Pr $1 nifest in the number 
‘ ust veeklies which 
b diff centers—works 
; p rably with sim 
ther part of 
| ( ister Company 
| stt g voting in New Ze 
, < ss b lone there comp 
t g, being 2g than in any other 
vhilst the average 
| rprisingly high 
( npetition has | 
t always met 
ess | Cash Reg 
( ) t hold their 
: 4 CORNI | GENERAL TYPEWRITER COMPANY. 
HOLYOKE BOOKBINDERS STRIKE ne VR page erin eet Se: See 
Owings lifficulti vith the managen pressing willingness to confer with the em- 
t] 200 ‘ Nat ployes as individuals. 
R ’ strike It is feared that unless the difficulty is set- 
by ry mak ter tled soon the entire plant may have to cease 
departn t] operations, as the other departments are de- 
t k ¢ re pendent in a great measure on the work of 
t] t t the binders. 
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Roosevelt Modernizes Gowernment Offices 


President Roosevelt believes in modern ideas 
and to that end he has been busy ever since he 
took the chair as chief executive of the nation 
putting the antiquated methods used in gov 
ernment offices to rout and installing new 
ideas, devices and the latest office appliances 
Roosevelt believes that there is nothing too 
good for Uncle Sam and that if business is 
transacted by private corporations better, more 
expeditiously and more economically with the 
aid of late office appliances the same rule will 
apply to the government 

In his reforms and changes about the busi 
ness office of the departments at the National 
Capitol he meets with some severe criticism 
and at the same time considerable difficulty in 
many sections owing to the class of employes. 
Roosevelt, however, is seldom daunted by any- 
thing and he has found a way out. The dit- 
ficulties that he meets with are due to the su- 
perannuated employes that are really pension 
ers on the government and who are too old or 
feeble to learn to use the new ideas He has 
found it impossible to install new duplicators 
or typewriters in many departments because 
the clerks are gray-headed and bent with age, 
rendering it impossible for them to learn to 
use the new devices. 

The President, after an exhaustive study of 
the difficult problem presented by the presence 
of many worthy but superannuated employes 
in the executive departments and after receiy 
subject from the Keep 
determined to 


report on the 
finally 


ing a 
Commission, has 
Congress to create a civil pension list and will 
deal with this subject in his next annual mes- 


urge 


sage. 
Congress will be asked to appropriate a sum 
sufficient to permit the retirement of all em 
ployes who have served the government for a 
specified time and have reached a given age 
on a pension which will save them from want 
He will also urge legislation by which begin- 
with its enactment a percentage of all 
salaries will be deducted and devoted to the 
establishment of a benefit fund which after the 
first few years will amount to enough to relieve 
the. government from all further burden, other 
than the administration of the fund 
Keep Commission’s Report. 
Ever since Mr. Roosevelt became 
it has been his aim to reorganize the executive 
departments on up-to-date business lines. The 
task proved so great and the obstacles so dif 
ficult that he finally created the Keep commis 
sion, and to it delegated the task of conducting 


ning 


President 


HANDLING CORRESPONDENCE 








Believes in the Installation of All of the Latest 
Office Appliances and Is Putting Govern- 
ment Departments on the Same Foot- 
ing as Large Business Houses— 

He Encounters Some Dif- 
ficulties. 


BY G. K. EDDY. 


(Washingtor a ‘<.)> 


investigation of the various dé 
determining on 


in exhaustive 
partments with a view to 
uniform course for the accomplishment of that 
end 

Chis commission early in the course of its 


investigations found that the greatest obstacle 





ASSISTANT SECRETARY, LATTA 

The President's Favorite Stenographer 
to the reorganization of the work of the gov 
ernment on modern lines consisted of the pres 
ence of faithful employes, 
many of whom had served the government 
but had outlived their usefulness and 
learn new methods or adapt them 
Many of these 
them are old 


large numbers of 


Tor 


years, 
could not 
selves to modern processes 
employes are women 
Some of them have been in_ the 


of fifty To most 


Some of 


soldiers 


federal service upward years 


pie 


ROOSEVELT’S PRIVATE OFFICE 


these anything in the nature 


ita inp 

ibhorrent and y radical change 1s imposs 
In some cases, f instance, it has be 

possible to introduce typewriters wit 

owing out of employment many clerks 
id to learn t ise the machines 


presence cumbered the department 


dered the prompt and efficient trans 


business Ma y t these venerable « erTKS 
rmer generation are closely related t 
bers of Congré Others have held 


places by merit, but that does not nov 
them useful 


Federal Employes Do Not Save. 


It is a fact, whatever may be the reas 


it, that federal employes in Washingtor 
save. It is probable that the majority 
ire in debt to the full amount of their 
when pay day arrives. Under these cit 
Stances, to throw these peopl out of et 
ment to make room for younger and 
ficient clerks must entail severe hards] Ip 
even though it may be argued that it 
duty of every chief to dismiss an emp 
longer capabl earning the salary 
drawing, the knowledge that dismissal 
result in such distress almost invariably 
he chief to exert the utmost ingenuity t 
rm the duties assigned to his divisi 
ut taking so drast step Che s 
been seriously hinder the re van t 
President has sought to effect 


Che Keep 
sidering the 
ernization of the executive departments 
best be accomplished by the creati 
vil pension list which would be foll 

prompt retirement f employes 1 ¢ 
ipable of performing the duties assig1 


them 


Che principl deducting from the s 

f each employ small percentage suff 
in the aggreg ifford a pension tut 
the superannuated appealed to the comn 
iS proper lt admits that the plan is s 
vhat paternal, but regards it as a sma 

in dismiss men and women wl 
passed the age rning capacity and 
itute of resources aside from their sal 

The chief difficulty which. presented 
however, in the application of this princip ) 
the immediate essities of the govern 
was the fact that there ire already iTg 
number of employes who, in the interest 
efficiency and prompt performance: 
should be retire while if would ¢ 





ADDRESSING ENVELOPES BY HAND 





number of years for sum made up by rea 


sonable deductions from the salaries of em 


ployes to amount to sufficient to pay the pen 
sions of those who should be pensioned at 
mee 

To ove me this dithculty, the commission 


that Congress should appropriate a 
sum sufficient to make up the deficiency which, 


l must exist for 


steadily less, 


suggested 


while growing 


number of years 


Roosevelt Approves Plan. 


President has long regarded the creation 
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civil pension list as desirable, and the re- 


the Keep Commission 
his belief. The plan presented by the commis 


ota 


port of has confirmed 


will urge its 
He 


will argue that the improvement in the federal 


sion has his full approval and he 


adoption on Congress in strong terms 


which will result from relieving the de 


service 
partments of deadwood will so far make for 
economy, efficiency and promptness as more 


than to recompense the taxpayers for the addi 


tional burden placed on them 


Congress has for some time appreciated the 
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likelihood that it would be called on to deal 
with such a recommendation from the Execu- 
tive, and the question of a civil pension list 
has been considered in committee. 

Some bills providing for a pension list have 
been introduced, although none has been 
adopted by either house. 

There is reason to believe, however, that 
when the President places before Congress the 
reasons which have led him’ to adopt the rec- 
ommendations of the Keep Commission such 
legislation as he asks will be passed at the next 


session. 








PRIVATE RECORDS 


WHITE BUSINESS OFFICE 


HOUSE 


Time Stamp Has Variety 


and ending dé 
that can be applied 
different 


uses and never get 


never 


number of 





Device Put Out by the Automatic Time Stamp 
Company of Boston Has Many Applica- 
tions and Will Do a Number of 
Things Around an Office That 
Are Valuable. 


of order Invent 
— heen busy for three-quarter inches, but whe the printing 
; ; ; space is limited it may be one tnch much 
years periecting me smaller when nothing but the dial figures are 
nisms that will w needed 
satisfactorily and t \round the outer edg the dial die the 
result is a number ime and address of the vner of the stamp 
] j 
different  davices is usually engraved, and near to, but up: n op 
- posite sides of the dial die ire placed the re 
being offered constant volvable selective or word printing cylinder, or 
) the consecutive number printing device, and 
One of the most su ie date printing devices Spaces are pro 
essful stamps now be ided in the word cylinder { eight different 
. ords and their inde xes, and ata singel plow 
ré the public and : : : : 
. the Automatic time stamp 
which is capable « number of different aj 
plications is the “Automatic.” It is composes Prints Hour and Minute. 
of a clock mechanis1 an especially durabl On account of the mechanical complications 
make, and the printing portion of the devi it is not advisable to print the hour and min- 
an be changed and suited to any section ol ute hands of the same relative lengths as the 
any business It is an accurate time keeper clock hands which they represent, and al 
and registers the y¢ month, day, hour a1 hough the imprint made by the Automatic 
minute, and can be used as a stamp for receiv time stamp its easily read and understood, 
ing mail, receipting bills, keeping any sort ot vhen required the minute printing hand may 


time record or as time recording systen be made so it will print the letters (MIN.) in 
for office or factory, and in any case will work onnection with it, to positively distinguish 1t 
equally well and satisfactorily om the imprint made by the hour hand 

In the Automatic time stamp the hour and In cases where a very simple imprint ap 
minute, d A. M. and P. M. printing hands proximating the exact minute is all that is 
1r indicators are directly and simply connected necessary the stamp may be made to print the 
with a clock which ntinuously drives or ré our hand alone in connection’ wit dial 
volves the former inside of a stationary hou showing only the hours and quarters ra 
ind minute printing dial die, in the same way may be arranged to give mprint wing 
that the nds of the clock move over its face, the hour and minute hands inect with 
ind at n and at midnight the clock als separate and independent hour and minute 
automatically changes the positions of the A dials when preferred 
M. or P. M. printing indicators As it is sometimes necessary to k1 what 

The dial die genera used is made of hard person used the stamp at ertain time in 
engraved brass and s diameter of one i de t pl e the res { the A atic 


TELEPHONE AND TELEGRAPH ROOM. 


of Uses 


time stamp may be arranged so that individual 
printing plugs may be inserted between the 
dating service and the dial die, the imprint 
showing the name or number of the plug in 
use at the time. . 

In the Automatic time stamp revolvable date- 
printing wheels are usually preferred, but 
either wheels or movable type-dates may be 
employed in connection with any form of im- 
print with the exception of that of the two- 
dial stamp or the Model No. 3, where the use 
of type-dates is obligatory. 

Special Clock Work. 

The mechanism being of the simplest char- 
acter, it is not liable to get out of order. It 
is handsomely finished, and is an ornament to 
any desk. 

The clock is heavily jeweled and was espe- 
cially designed for the purpose by the Seth 
Thomas Clock Company. It is a good time- 
keeper, and is connected with the time print- 
ing devices.in such a manner that it can be 
neither mjured nor its correctness in the 
slightest degree impaired by the act of stamp- 
ing, and it is enclosed in a dust proof case, 
which prevents all dust and dirt from entering 
into the works of the clock. And besides it 
enables the time, date, etc., to be imprinted 
with less effort than is ordinarily expended in: 
looking at a time-piece to learn the time. 

It is very useful and convenient wherever 
a time record is desired, and in cases where the 
time must or should be recorded it is indis- 
pensable. It subdivides the business day into 
minutes, and as it shows to a minute when 
each letter, telegram or order, etc., was re- 
ceived or sent, it fixes the responsibility for 
any negligence or delay beyond question or 
argument. 

The Automatic time stamp is also largely 
used to check the time of arrival and departure 
of employes, and there are special adaptions 
of the machine for this purpose. 
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General E-chibition of Inventions at Berlin 


I desire to call special attention to the “Gen- 
which takes 


eral Exhibition of Inventions,” 
place at Berlin during 
the approaching sum 


mer, and affords an un 
equaled opportunity for 
bringing your products 
to the notice of thou 
sands of merchants and 
manufacturers who will 
this exposition, 
with a view 
ing their lines of busi 
Berlin now a 


visit 
to extend 





ness. is 
large and progressive city of 3,000,000 people, 
the principal financial, commercial and manu 
facturing center of continental Europe and the 
center of European travel during the summer 


months. 


The charges for space and attendance at 
this exposition are very reasonable and ar 
rangements can be easily made to have your 


exhibit properly installed, taken care of and 
demonstrated. My extensive experience tn*ex 


position work is at your disposal, and the ap 


pended scales of prices give an approximate 
idea of the money allowance to be made by 
you, in proportion to the extent and impor 


tance of your exhibit. 
This exposition furnishes an exceptional o¢ 


iropean capitalists and 


casion for interesting | 
manufacturers in American inventions, secur 
ing agents and dealers to handle your prod 
uct, and for the sale. ot patents, in which cas 
kindly state all details, terms and commis 
sions you are prepared to allow for such serv 
ces 

The time being limited you are earnestly re 
quested to immediately consider the tacts sul 
mitted, to read the booklet mailed under sep 
arate cover, and to ‘advise me promptly of 


your decision. On my special request the time 


Interesting Affair to Be Held This Summer, 
Taking in Practically All Lines cf En- 
deavor That Should Attract the At- 
tention of American Manufac- 
turers and Inventors. 


BY HENRY GOLDMAN. 
(Representing Office Appliances in Germany 


limit for American applications has been ex 
tended until June Ist, and it is confidently ex 
at a | of manufacturers 
and inventors will respond to this call and bs 


American section of this ex 


number 


pected th argc 
represented in the 
position 
Arrangements 
American exhibits 
that such goods may be returned in the same 
manner, though this will hardly bs 
the 
the duty paid and the proceeds returned to the 


way to have 


of 


are now under 


entered tree duty, ane 


necessary, 


articles can be disposed ot, if desired, 


as 


American exhibitor. Direct orders can also be 
taken at the exhibit 
rhe Exposition Company is on a_ strong 


financial footing, including among its directors 


the leading men of German industrial ente: 
prises, and full dependence may be placed in 
the management, that all instructions will bs 
faithfully and economically irried out ind 
exact reports made. 

Larger Affair to Fcllow. 

Viewed from an industrial standpoint, the 
mary inventions and discoveries which are 
made each year fall naturally into two classes 
those of the heavy and the lighter industries 
lo the rst belong the steam turbine, subma 
rine boats, electrical conveying apparatus 
railroads, air ships, armoured turrets and tl 
like, the carrying out and successful develop 
ment of which require practical and fir 
resources far beyond the private means 
but few inventors In general, success 


ventions this nature can only be ho 





+a —-- - 


. 


from a close co-« 


ind strong, well organized establishments 
the branch of industry in question \s 
sult the inventions in the heavier indust1 
and the industries themselves are, IO 
most part, alr idy sO closely allied tl 
would seem unnecessary to provide any 
cial means for introducing the inventors 
heavy industria nd financial circles 

rue, an exhibition of inventions 
nature would serve to show modern indust 
in all the grandeu its rational progress 
enormous proportions, and it is to be 
that such a one s comprehensive as poss 
may, at a not distant date, be held w 
the borders of our Fatherland 

Preparations in exhibition on so 
sive a scale, however, are a matter of s 
vears. On the ther hand, inventions 
lighter industr limited as to actual ext 
may be successfully worked out with c 
itively simple and limited means, so that 
inventor as we the manufacturer is 
ible, the former dvance his inventio 
yet it into pres le shape and the latte 
make a creditable showing of inventi 
eady perfect the market, o1 
short notice in there be any doub 

ntact wit lic at lare viten | 

realization leas of the invent 
he exhibition e even lead to the 
lishment of br ndustry whol 

h may | bene not \ 

tie direct ed, but to t 
t large 

Phe ttair $ ds is t 
bjyect of the ‘ ns 
Lighte Indus Cy r ‘ 

1! a pre it? rg ' 
ld later, ither it wi 

smprehens the e1 S 


inventive 


r 
vers 


= 


, 


—apPIAnAss* 


EXPOSITION PALACE AT ZOOLOGICAL GARDEN, BERLIN, 
In which the “Universal Exposition of Office Requirements” will take place. 


peration between the 


ive 





mp 


to reach manufacturers and capitalists 
rac is ideas, pians and models 
the suitable anner, or of the 
nufacturer allied with to secure the 
e large mass consumers. 
s the intention that Exhibition of 
nventions in tl Light Industries” shall 
med r these ils by affording 
invent lanut rer the opportu 
b ew il ns as well as 
es. but known, to the 
dest publ t comparatively 
xpens¢ the the unknown 
ly lis m nsive, systemat 
, undr - f thousands ot 
S da emselves of all 
p bin vitl intelligence 
] i ] = 1 to create 
\ t nature will bring 
he dy and willing to 
up \ ut is deas and at the 
e time wv broa iblic as purchasers 
rs of that is nove of value 
Under Able Management. 
e technical 1 nagement of the exhibition 
he ss by the Polytechnic society, 
‘ hi bodies in Berlin: 
its o1 ation and man 
ment t in rial Exhibitions 
849 187 ild s specially fitted 
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il exhibition will be held in the new 
biti building at the Zoological Gardens 
June Sth to September 15th, 1907 | 
building. was inaugurated by His [mper 
Highness, the (¢ wn Prince, who, as the rey] 
est ive of His Imperial Majesty, the E1 
pe pened in it the recent International Au 
t vile Exhibi which was repeatedly 
| by visits from His Majesty pers 
results of the Internationa Autom 
bile Exhibition show beyond cont! ersy 1 
t] ( Exhibition building, placed as 1t 
ry center of German inté 
1 affords, both as regards situa 
tl ippointment, the best possible f1 
re, y ndertaking o1 ir2 S ( 
Sig t itt ( d hold the attent 
The large, well equipped halls rel 
é gators ot ny enterpriss f this 
l care as to choices prope 
t d the erection of suitable buildings 
“ 5 e subscription of a guarantee tund 
i s heretofore formed important 
l ¢ similar OoOcCasions 
beyond doubt that an exhibition lasting 
thr g t] summer will be visited by eve 
sident of the capital, and that ( of tl 
f thousands of visitor who every 
ve s m to pass through the metropo 
time wi sit the new | bi | 
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Charges for Space.—First square meter, 
$14.25; second square meter, 12; third square 
meter, $9.50; every following .square . meter, 
$7.25. Space in galleries, 20 per cent less. A 
meter equals about ten square feet. 

Charges for Installation.—Platform, 1.25 per 
square meter; partitions, $1 per square meter; 
railings from 25 cents to $1 per meter. equal 
to about three feet; tables and stands, $1 «per 
square meter; wall covering, from 20 cents’ up- 
ward, per square meter; floor covering from 
25 cents upward per square meter. A rough 
sketch of the arrangement of your exhibit will 
’e appreciated, 

Charges for Attendance.—$5 per month, if 
nly partial attendance is desired; $50 to $100 
per month, if constant attendance is required. 

Charges for Deliveries—10 cents for 50 kilo- 
gramm, equal to about 110 Ibs.; $1.75 per day 
ind man, or 25 cents per hour, for packing or 
unpacking. 


square 


Charges for Insurance—$1 per $100. 

\ll shipments to be made to Allgemeine 
\usstellung Von Erfindungen, Ausstellungs- 
alle, Berlin W. 

\ll drafts to be made payable to Ausstel- 
ungshalle-Gesellschaft m. b. B., Berlin. 

\ll communications to be addressed to 
Henry Goldman, Foreign Manager, Ausstel- 
ingshalle, G. m H., Berlin W. 


Pretty Stenos on New Mork Ferry Boats 


Suggested by Broker. 
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Latest Conceit of Gotham Business Men 
Moves Transportaticn Company to Con- 
sider Employing Regular Force of 
Young Lady Typists for the Con- 


venience of Travelers—Fre- 
quent Delays in Service 
Would Thus Be Less 
Expensive. 
1 The Pp t 4 
1 ing devi 
VAT 
a 
i d ‘ tio 
A York ste , 
{ ; 9 lh ; 
uburba 
' the nN ! 
\ ayy } 
' ? 


Would Succeed in Street Cars. 


( hy treet car ¢ { I t 
. I 


have made for themselves will go 
down the centuries. While these 
provements are going on why not add a 
rce of pretty stenos here? 
lhe sea-going arks that slowly amble toward 
e center of town from the outlying districts 
well be fitted with balconies or ham- 
ocks in which stenos might be placed in or- 
er that the busy business man might dictate 
morning’s mail as he hung breathlessly to a 
strap. Then when the cars struck a split rail, 
r in a moment of playfulness stepped clear 
the track and softly bumped into a tele- 
graph the emigrants who are making 
eir way from pleasant homes to business of- 
ces could line up on the curbs and each with 
stenographer near at hand continue to trans- 
ct the business of the day. 
While Commander Bensel is installing his 
tenographic force why not also install wire- 
ss telegraph and telephones and fit up certain 
the boats like business offices so 
it delays would be of little or no conse- 
nee at any time of day. Such arrangements 


tion they 
undering 


} 
ignt 


p¢ le, 


portions of! 


Chicago would be appreciated, and why not 
New York? Improvement is the order of 
e age and this determination upon the ‘part 


the ferryboat man is a step in the right di- 
tion and his example should be emulated 
the heads of all public utility corporations 

transportation companies, for in this hur- 


age “the best in the house is none too 
r ‘Reilly.’ ” 
used to be, 


Knock and the world knocks with you, 
Boost and you boost alone,” 


But it is getting to be, 


“Boost and the world boosts with you, 
Knock and you are left alone.” 


Speed the day when this sentiment wit be 
eneral 


sales! 
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EDITORIAL 


GE AND PHYSICAL growth usually go hand.in hand up to a certain period, 
when physical growth apparently ceases and age continues. When this point 
is ‘reached growth continues but it is not so apparent as previously, although 

up to that time it is as easily detected asina child. During the growing period it is neces- 
sary to change the size of clothes frequently, and the dresses that a little girl wears 
gleefully at six are looked upon as relics of the dim and distant past at 


WE ; ; 
HAVE sixteen. During this period of development many things have to be 
MOVED carefully looked to and many change smade. At three years of age the 


clothes of an infant take on many radical changes, for that is the time in its development 
when the greatest strides forward are made. Orrice APPLIANCES has grown; as a matter 
of fact it is about the healthiest and most prosperous-looking youngster in the trade 
publishing field to-day, and its growth has necessitated a new suit of clothes. Therefore 
The new address of Orrice APPLIANCES is 303 Dearborn Street, just 


we have moved 
For some time 


around the corner from Van Buren Street, in the Plymouth Building 
the old quarters in the Republic Building have been too small and now we have taken 
a lease on one-half of the entire floor eighth of this building that is located in the center 
of the Chicago publishing district Readers of Orrice APPLIANCES are urged to call 
upon us when in Chicago, and we are easy to find—within close range of all depots and 
hotels. Paste the address in your hat, and when in town climb on any elevated train 
on the loop and get off at Dearborn and Van Buren, and the entrance to the Plymouth 
Building is almost at the foot of the stairs—less than 200 feet south. We will tell you 


more about our new offices at a later date. 


e 
} 
l 


“’“UMMER IS USUALLY looked upon in all lines of business as a ‘dull season 
S The summer resorts and the cool drink dispensaries are the only exceptions to 
this rule. In mercantile pursuits of all kinds the cry goes up every summer that 

times are dull and business at a standstill. Did it ever occur to you that this is the 
fault of business people and not the season’? The power of suggestion is wonderful 
SUMMER ‘Lhe same suggestion repeated by a number of different people will bring 
1s on dire calamity, and business men have become so accustomed to 
COMING cry ‘dull season”’ in summer that it has become a stern reality. Every 
office appliance man and stationery dealer should do his best to dispel this illusion and 
keep the profits coming in all the year around rather that at certain periods when it costs 
Summer need not be looked upon as a dull season if dealers will 


more to do business. 
Summer is the best time of the year 


do a little hustling then and keep things moving ' 
to prepare for the rush seasons later on, and i fpreparations are not made in summer 
they never will be. Business men should be influenced to see that the proper time to 
install devices and systems 1s during the time when there is little doing so that they may 
be ready when fall and winter set in with the usual rush and hustle. In your own 
locality try the power of suggestion to help business and change some prevailing beliefs 
ONVENTIONS ARE IMPORTANT; if thi swere not so the convention idea 
would have died an ignominious death years ago; but the fact is that the con 
vention idea is growing stronger and stronger every year. There are all sorts of 
conventions being held all of the time, and the way they are increasing in number is 
astounding. People who never in the world thought of getting together in years gone 
CONVENTIONS Py do so now, and the result is that conditions are better for every 
FACTORS IN. body. This ‘getting together’’ spirit is a good one. When the time 
SUCCESS comes that it is more generally done, hard times will never be known 
panics will be absolutely avoided. Man is master of his own destiny, and the gathering and 
of men together at stated periods of every year in the interests of their business will 
have a tendency to produce conditions that will make them successful. Office Appli 
ance dealers and stationers should make it a point to keep this idea fresh in mind and 
attend the important session that will be held in St. Paul during next month 


EW IDEAS are appearing daily in all lines of endeavor. In the office appliance 
lines more new ideas are appearing than anywhere eles, for the very good reason 
that the office has been left as a last consideration, and it is only within recent 

years that it has been given the attention that all the other branches of business-life 
The business of the office appliance dealer is to cater to the desires and neces 


has had. 
sities of the office and business generally, and in order to do this su 


WATCH 
FOR cessfully he must keep abreast of the times and keep posted on the new 
NEW IDEAS things. It is a fact that there are 208 patents granted by the U. S 


Government every day and many of them are office devices. Europe has no country 
with such a record as this. England ranks next with about one-tenth this number, 
and only an occasional office device. American office appliance dealers should especially 
look to these things, and foreign dealers will find it greatly to their advantage to take 
the same advice. Keep up with the new ideas and adopt them ar they come along. 
If you will do this, Success will seek you out—you need not seek it. All you will have 
to do will be to attend to business and Success will come aftér you in an automobile 
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JAILBIRD AN ADEPT AT FIGURES. 


Surprises Everybody by Impersonating an 
Adding Machine and Doing Stunts More 
Rapidly and Accurately Than Any 
Mechanical Device Made—Is a 
Most Remarkable Freak. 
in Kansas City, 
ir the second time to the pent 
a man known 


In a cell In the county jail 
under sentence f: 


tentiary, 1S a genius tor hgures 


yx his works to mathematicians the world 
over. This man is Prof. Michael Angelo Mc 
Ginnis [he statement that he is a genius has 
for its authority Prof. J. M. Greenwood, super 
intendent of the schools of Jackson county, 


himself an author of mathematical works of 


national reputation, says the New York 
Herald. This is what Prof. Greenwood says 
of the prisoner 

‘McGinnis is very remarkable man who 


best of him. He is a 
He has evolved a theory, 


| 
| liquor get the 


has tet 
mathematical genius 
that excels 
Bath, 
which has been followed by 


a solution of numerical equations, 
that discovered by W. G. Horner. of 
England, in 1819, 

ll the universities 


‘Now 


1 
im solve 


he has evolved a theory by which he 


literal equations as far as the sixth 


degree If he can solve literal equations above 
the fourth degree he has made a discovery for 
he world In mathematics there 1s no theory 
for the solution of literal equations above the 
fourth degree [ am greatly interested in Me 
Ginnis because he is well grounded in mathe- 
matics and discovery. I will look into his new 
theory I hope will stand the test 


Born in Wisconsin. 
Mr. McGinnis was born on a farm near Ap- 
Wis nity years re, He is a direct 
Napier 


pieton, 


descendant of J inventor of log 
irithms. McGinnis was three years principal 

Oconto, Wis., high school. Then he moved 
to Medford, Ore., where he published a news 
yaper From there he moved to Julesburg, 
Col., where he later held a county office 

After McGinnis came to Missouri he pub- 
ished the Newton County Democrat. From 
that county he was sent to the penitentiary for 


; 


misuse ) the m 


he wrote the bo 


ls. While in the penitentiary 
him famous with 
the world, “Alge 
Universal Solution Numerical and 
Equations The book was published 
ously in Kansas City and London 
Che following year McGinnis 
vas appointed principal of the mathematical 
Albertus Magnus 


| 
k that made 
mathematicians throughout 


br i th < 
Literal 


department of Ccllege at 
Wichita, Kan 

Whisky has been the undoing of Prof. Mc 
Under the drink he has 


other men. He is now under 


Ginnis influence of 


been the tool 


sentence of ten years in the penitentiary for 
rging a deed. He is being held in the county 
uil here testify against the men who got 


him into the trouble 


Figures All the Time. 


In his ce gures and figures hour after 
ow, Tt ie perpetual delight and recreation 
for hin He recently announced his discovery 
regar¢ | equations, which famous 
them de¢ impossible. Dr 
(,;reenw ri V 5 SK work, believes 
McGinnis is 1 the k 
McGinnis 1s bsolutely vithout funds It 
was this note } took D Greenwood to 
e county ja 
Dear Profess Will kindly mail me 
some suitable manuscript paper upon’ which 
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| may write out for you a synopsis of my ma 


thematical investigations during the last year? 
| am out of paper and have no money to buy 
Something 


happen to me, and if it does, 


any at present unexpected may 
what | have dons 
you are at liberty to use for the benefit of hu 


manity My investigations cover literal equa 
tions from the third to the sixth degree, in 
clusive M. A. M’GINNIS 
Professor Greenwood made haste to furnish 
McGinnis with all the 


long time He 


paper and pencils he 


will need in a also furnished 


McGinnis with reading matter 


FRENCHMAN INVENTS NOVEL 
ENVELOPE. 


Perfects an Idea for Mailing Merchandise and 

Advertising Matter That is Unique and 

at Once Very Valuable in Many 
Ways. 

Albert de’ Saint Chalmas, a Frenchman who 
came over to this country and was naturalized 
in order to better de 
velop his inventive g¢ 
nius, has added mucl 
to the field of 
appliances in the sta 


small 
tionery business 
i} well as by 


' 


fnovel 


inventing i 
merchandise en 
| velope that will do the 


# work of carrying e1 


closure is safely 5 
though sealed, but 
the same time is 
sealed and will cart 


i 


for the lower rate 
postage is a 


the Same time 


absolute safety 





Hundreds r & 
sands of merchandis: 
envelopes ire uses 
every month and the 
invention of St. Cha 
mas will prove a valu 

ible one, and an immediate and heavy sale 


result as soon as they are put on the 


Every stationer and of ipplianes 


dealer is confronted very often with inquiries 


good envelope in either manila or rop 
to mail samples and printed matter in and the 
usual plan adopted is to fill the order with 
1 

asp eny 


| elope Ss, of whi h the re are seve,r: ] ait 


ferent styles All of them are somewhat « 
pensive, however, and besides this ire awk 
ward to handle and are very pt to be 
torn or broken in the mails This 1s abs 
lutely bviated in St. Chalmas ention 
there is ne clasp whatsoever 


5! 


he envelope is made in the usual way, but 
instead of trimming off the waste in cutting, 
he felds it back and fastens it, forming a 
pocket into which the flap will ‘slide and stay 
securely fastened until it is desired to open the 
envelope. It is much easier to open than en- 
velopes of the clasp variety and is more se- 
cure at the same time. With his invention he 
adds nothing to the cost of making the en- 
velopes and uses up what would ordinarily be 


‘ 


Endorsed by Mail Order Houses. 


Mail order houses would find them especial- 
ly advantageous and in fact the largest con- 
cerns of this kind in the world have seen and 
endorsed St. Chalmas’ invention. Large con- 
cerns of any kind would also be big consumers 
and there is a good market in every section 
of the country waiting to be supplied and sta- 
tioners should find no difficulty in handling 
them in large quantities at a good profit. 
There are about 375,000,000 clasp envelopes 
used in this country alone in a year, and it 
looks as though there should be an immediate 
market for this invention. 


waste. 





TO PREVENT CHECK RAISING. 


Another Scheme for Protecting Checks 
Against Changes That Will Interest 
Business Houses. 

\t the present time it has become a general 
practice among business firms to stamp on all 
checks a numeral indicating that not over a 
certain amount is to be paid. It is almost im- 
raise the face of a check so 
stamped, thus lessening chances of forgery. 

Occasionally checks so stamped have been 
tampered with, additional figures being added 
both to the written amount on the check and 
to the stamped figures. This would be im- 
possible by a scheme patented by a New York 
shown in the accompanying 


possible to 


man, which is 
illustration. 

\t one end of each check is a stub, or ex- 
Arranged on the stub are a number 
of figures, consisting of the nine digits in 
numerical order in a vertical column. Each 
digit is followed by an indefinite number of 
ciphers in a horizontal line. 

setween each figure are horizontal and ver- 
tical perforations. Any or all of the digits or 
ciphers can thus be conveniently removed 
from the stub. After the check has been. made 
out the necessary numbers are removed, those 
remaining expressing the sum mentioned on 
the check, or approximately that sum. 

\long the edge of the check, adjacent to the 
figures, the following words are printed: “Not 
over the largest amount.” 


tension 
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FRONTISPIECE 


MR. ALLEN A. RYAN. 


The retirement of the famous 
Thomas F. Ryan, has brought prominently to 
the front his eldest Mr. Allen A. Ryan, 
who succeeds to many of the offices so ably 
held by his father. We are more than par 
ticularly interested in Mr. Allen A. Ryan, be 
cause we can heartily welcome him into the 
Although only a young man, 
vast oppo! 


financier, 


son, 


typewriter held. 

he has for some 
tunities for the safe investment of large funds 
in the further development of the typewriter 
The invention of the Royal typewriters offered 
which he was only too 


years seen the 


him an opportunity, 
ready to grasp, and in accepting the presidency 
of the Royal typewriter he did so, not only 
with the idea of developing the machines to 
the highest point of mechanical skill, but in 
placing them on a plane which should be 
world-wide in its scope. He is confidently otf 
the opinion that there is a huge future befor 
the visible typewriters and his whole influence 
and financial support will be accorded to the 
Royal typewriters. What this 
typewriter industry, and the Royal typewriters 
in particular, it is not difficult to fathom. 
Buys Large Tract. 

Mr. Ryan’s advent as president has 
signalized by the purchase of a huge tract of 
land at Hartford, Conn., and the contracting 
for the erection of a magnificent factory, com 
plete with the latest up-to-date machinery at 
a cost of $500,000. In fact no expense is to be 
spared to make the building and equipment the 
best of the kind in the world. Mr. Ryan’s 
earnestness and thoroughness are of a sub 
stantial kind, and we are sure with his youth, 
energy, and backing he will achieve a success 
second to none in the typewriter world. 

Mr. Allen A. Ryan educated partly 
abroad. On his return to this country, he 
went into the brokerage business, and worked 
as a clerk for about four years. He then 
bought a seat on the New York Stock Ex 
change, and started in the banking business 
with his brother. Gradually as his father re 
tired from his manifold financial interests, Mr. 
Allen succeeded him, and for some years he 
has managed with characteristic 
huge businesses thus handed over to him. 


means to the 


been 


was 


success the 


Mr. Allen A. Ryan is affable, pleasant, and 
unassuming. He manages his business with 
a quietness and unostentation which com 
mand respect and admiration. He is used to 


he has already 
of the men 


“doing things,” and the way 
gathered around him many 
in the typewriter ranks, and planned opera 
tions of gigantic magnitude for the Royal type 
writers, prove beyond the shadow of a doubt 
characterized by 


best 


that his presidency will be 
“actions that speak louder than words.” 


Knockers used to be able to make some 
headway in the world by running 
down competitors, but in this enlightened age 
the average man has no time for knockers 
or knocking. Knocking another man’s goods 
is the best ad you can give him 

‘as 


business 


Always have time to talk to a man who has 
Who knows but that he 


something to sell 
you been looking 


may have just what have 


for for years. 
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DURPHY'S BIG CATCH 

York, is spending a quiet 
vacation period at St. Catalina Islands, off the 
coast of California and sent the above photo- 
graph to Office Appliances to prove that he could 
do something else besides sell typewriters in the 
metropolis This fish certainly looks like a whale 
and Durphy has proven himself as a dutiful fol- 
lower of Isaac Walton 


W. H. Durphy of New 








SOME BURROUGHS BOOSTERS. 
By H. C. Peters. 


Don’t be a flat wheel on the car of progress 


Next month’s sales won’t boost this month’s 
record. 

Don’t chase your quota—bury it. 

Sales come to the man who waits—for noth- 


ing 

It is the push that pulls in the sales 

If the easy don’t come easily bring in some of 
the hard ones. 

\ thorough knowledge of the 
valuable asset—lack of this a dangerous lia- 
bility 

\ salesman is known by the results he gets 

Near-sales don’t get on the records 

Your mark to shoot at, 
minimum must be exceeded if 
you are to our opinion of your 


ability. 


business is a 


quota is not a itis a 
result that 


justify 


SUSPECT PHONOGRAPH OF TREASON. 

The talking machine is the latest suspect of 
Newspaper reports 
the arbitrariness of 


the Russian government 
have familiarized us with 
police methods in the Czar’s dominions, th¢ 


into private premises in searci 


, 


forcible entry 
of incriminating evidence against political pro 
And now the 
have had an 


gressives and similar behavior 

Columbia Phonograph Company 
unwelcome experience of official espionage at 
their Warsaw branch. Through some misap 
prehension, it was reported that revolutionary 
songs were being published on Columbia rec 
rds, and the other Sunday, without any warn- 
ing, the police pounced down on the establish 
ment, took the manager into custody, and ran 
sacked the stock of records The 
vealed no grounds for suspicion, yet the man- 
held arrest the whole day 


search re 


was under 


igerT 





NEW ZEALAND COMPANY EXPANDS. 
Yerex, Barker and Finlay Who Are Leaders 
in the Office Appliance Business on the 
Island Are Increasing Their Busi- 
ness and Spreading Out. 


(By Special Corresponder 


Yerex, Barker & Finlay, Ltd., of Wellingt 
who are pioneers in the office specialty busi 
ness in New Zealand, inform us they are open 
for one or two additional agencies; in particu 
lar they are seeking the agency fot dding 
machine; the same, however, must | ipted 
to English currency They have had several 
good offers, but these have been 1, be 
cause the machines have only been a: ted to 
decimal currency 

This company has a capital of $100,000 and 
already represents some ot the best neerns 
in the states Among these we might mention 
The Gunn Furniture Co., Grand Rapi Mich. ; 
The Davis Chair Co., Marysville, O Che 
Shaw-Walker Co., Muskegon; Th Johnson 
Chair Co., Chicago; The Harring-H Marvin 
Safe Co., New York; The Underw Type 
writer C New York, and Mr. A. P. Little, 
Rochester 

The same company also controls the Na- 
tional Cash Register business in N Zealand, 
and as proof of their excellent organization, it 
was recently mentioned in these columns, in 
an article dealing with the progress of this 
company, that New Zealand sold more regis 
ters, considering size and population, t iny 
other country in the world. This concern has 
one of the best selling organizatio: th 
southern hemisphere 

During the last few years there have been 
some alternations in the company Mt (;e0 
M. Yerex, the founder, retiring therefrom, and 
the management is now vested in Mr. J. Hea 
ton Barker, who is keenly interested in office 
labor-saving devices, and has for many years 
been a Fellow of the N. Z. Accountants’ & 
Auditors’ Association. Mr. H. A. ] who 
for many years was managing tl Vacuun 
Oil Company’s business in New Z d) | 
recently purchased an interest in this neer 
and takes control of the entire selling { 

In addition to their headquarters 
situated in Wellington, the compar 
branch offices in Auckland, Christ d 
Dunedin Their salesmen are a 
trained men, and the fact. that they 
firms as above is sufficient guarant 
ability to control any business pl 
hands 

FIRE SCARES ST. LOUIS GIRLS. 

Fire in the basement of a five-st build 
ing at 221-223 Olive street. Friday 
May 24, caused a panic among g 
women in the Western Addressing 
ter Company office and the St. | 
on the second and third floors 

The girls were rescued by means 
escape by firemen. Some of thet re so 
badly frightened by the dens i 
that they were barely prevent 
ing 

The damage amounted to $50 to t Saun- 
ders Eng g Company, i1 t 
and $50 to the cigar store of Ken: & ( 
on the ground floor The fire st 


overhe ite d flue, caused by waste { rye re 


burned in the furnace. 


Th. 4 


ttracted a args 
streets and windows in the finat 





OFFICE APPLIANCES 53 





IS. 
COIN HOLDER IS USEFUL. 
ers 
Device for Retaining a Stack or Column of 

Coins That Will Accommodate All De- 

nominations and Not Fall Down. 

As desirable as it may be, it is nevertheless 
on impossible to stack a column of coins with 
isi any degree of assurance that with the least 
yen knock they will not fall down-and probably 
cu go rolling in all directions. The disadvantage 
ing of most coin holders made for the purpose is 
ted the necessity of having separate holders for 
ral each sized coin. 
be- A California man has designed a coin holder 
to which will hold coins of any size. It is made 

of two pieces of spring wire, bent to shape and 
ind pivoted together. 
rns The top of one piece of wire serves as a 
ion holder for the catch on the other piece, so that 
‘h the two sections can be interlocked. The 
‘he coins are stacked in the holder, and the sec- 
on tions clasped as stated. 


[It is impossible for a single coin to become 
loosened, nor can any be removed without re- 
leasing the clasp. The coins can also be thus 
stacked in rows without fear of being easily 
knocked over. 


, o 2 Pe ° NEW STAMPED ENVELOPES. 
~~ The Advertising Show in New “ork Beginning July 1, the postoffice department 


will issue stamped envelopes and newspaper 


7 


eal 


-_ 
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sis Display Was One of Grandeur and Attracted wrappers bearing embossed postage stamps of 
ny Large Crowds Day and Night—Affair new designs. 
nas Proves to Be a Success and Promot- The form of these stamps will be an ellipsis 
the ers Say They Will Repeat It on end. The subjects, in bas-relief and the 
Again Next Year. colors of their backgrounds will be: One- 
en ‘ent, Benjamin Franklin, green; two-cent, 
eo BY FRANK RUTHERFORD. George Washington, red; four-cent, Benjamin 
se The second New York .Advertisina Show nother an elephant appeared and walked Franklin, black; five-cent, George Washington, 
"al was held at. Madison Square Garden, New cross the screen. In een. Lee eee et- blue. — ; : ‘ 
ie York, from May 16th to 23d. The exhibits ters came flying from directions until they Within a border surrounding the subject in 
: A “per eee eve ; med the advertisement. Cheerful transpar- bas-relief will appear in white embossed cap- 
x filled the whole of the floor space and a pot ies of all kinds were in strong evidence. _ ital letters the words “United States” and the 
ho On OF The HTSt Gauery \ uniform schem ransfer signs were also well represented. denomination, “one-cent,” “two-cent,” etc. 
um of decoration was adopted by the managers Sanied POE ind real estate maps for ad 
has of the show, each ‘booth being trimmed with obdinbe g purposes were displayed Or ad FASHION IN NOTE PAPER. 
sins green deni ind with green and gold deco tising novelty was kitchen memorandum Fashion in writing paper shows a distinct 
m rated posts, back .and front \t the back ot nsisting of a dial witl ge number of change this year in that note paper is bor- 
the booths from end to end of the building household requisites printed thereon fo the dered. Not a distinct, well defined border, 
al was a gree! d gold moulding decorated witl lial was attached some ix index fing but one almost like a water mark. For in- 
large electric globes. The general effect was rs, so that when the trades ume around — stance with a French gray paper, which, by 
Bates soft ind pleasing and vitl il so simple that it the indicators on the di t would immediately the by, is the newest scream in stationery, 
oe did not outshine the goods on exhibition how what was require Sever machines there is a quarter inch band in a much lighter 
‘ The exhibits comprised much of interest in ere on exhibition for embossing stationery, tone. The envelopes match, both sides show- 
the line of a¢ rtising and some of them wert vell as for paper box 1 g, pape it ing a similar border. 
quite large. One firm exhibited a huge pres tine, et Conservative women keep almost entirely to 
that printed mplete sheets of process color Mr. Daus displayed his Il-] v1 ip Top white or a deep cream note paper, variety be- 
work tf ut lors The American Banl Yuplicator, and the Multig: : ing given by the size of the monogram or 
Note Company displayed illustrations of al booth. Signs I] kis wi s wi crest. 
id kinds of wor vithin their scope, including s many beautiful specimet the printers For summer correspondence there is a new 
on, the engraved bonds, stocks and instruments nd engraver’s art, all y aday te and stunning style of writing paper, which 
ing requiring ity. One interesting feature of rtising purposes shows an unusually large sheet of very deep 
et this exhibit : geometrical lathe in actu e New York Advertising eaguc cream, heavily plated paper with the name 
ry» operation is particular machine did the hooth where, among others, Hawkes-Jach of the summer home, address or crest cen- - 
k that sees around thi Company had a display During t 3 I the tered at the top of the sheet and done in gold 
re corner figures o1 $5 b nd similar securi u rganized a series of lectures d o1 and colors. The paper folds twice and fits in 
sO ties n order t rw t mechanism of tl May 21st they gav: banquet at whicl mi a rather large oblong envelope. 
‘ke machine to t best advantage a special ap rominent men in the advertising world Crests are still popular in spite of the fact 
np ratus | been devis nd by means of a esst \bout 250 persor re t the that very few families in this country can legit- 
ie stereopti lens 1 vork of the n nquet and the league throu the e1 imately use them. 
un- chine was 1 nihied nd thr vn na scree! — ter f the chow \Nr T f ' SS 
nt, Or uld 1 y wat h motion of this made a permanent organizati Out in Kansas a man advertised for a wife 
ey 1 hit s it engra l t plate This firs rl ttendance both « nd f and was afterwards arrested for bigamy—he 
n ist some | itifully artistic worl roughout t show w d is tried to marry all who answered his ad. In 
1g faithfully in ting the work of 1 tl ngs’ att rT the business it is different, the man has not been 
the artist that it w It to distinguis! rger. Fro ppearal ny sal ( made who will own up that he ever got enough 
the the one from tl ther machinery and other t | the replies to his ad to even pay pustage, but 
\1 ty the 1 picture sign—ir bitors seemed well t vith t somehow or other advertising is daily on the © 
‘ ht f stic,” in ! had led tl increase, 
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MANAGES MONARCH IN LONDON. 


J. F. Bowden, Who Has Had a Varied 
Experience All Over the World in the 
Typewriter Business, Is Making a 
Marked Success With an Ameri- 
can Machine in England. 

The Monarch Typewriter business in the 
United Kingdom is under the management of 
Mr. J. F. B. Bowden, who has had a great 
many years’ experience. He is not only well 
known in the typewriter trade, but also in 
many parts of the world, as a result of tl 
great amount of traveling he has done in cor 

nection with the typewriter business 

He is known to the typewriter fraternity in 
Australia, New Zealand and India, for all thes 
countries he has visited tn the interest of 
typewriter business. It is not every one w 
has the varied experiences in so many cou 
tries, but this experience does very 
ably enhance his value to the Monarch Typ« 
writer Company 

Mr. Bowden became interested in the typ: 
writer business in the year 





J. F. B. BOWDEN 


joined the Yost Typewriter Company in Lon 


don, but afterwards he went to their Birming 
ham office as chief salesman, and during his 
term there he traveled all the pottery districts 


and midlands. He made many conv 
Yost machine 

It was in those days much more difficult to 
sell a typewriter than now, 
looked upon as an experiment, not as it is 


bec ause 


now realized, a machine of commercial v 
In 1895 he succeeded to the position 

ager at the Newcastle-on-Tyne office t id 
vance the typewriter in the great ship building 


center 


In 1895 the Yost Typewriter (¢ were de 
sirous of sending out to Australia a capable 
organizing representative, and the select 
fell to Mr. Bowden. who. in the middl t 
vear, set sail for Australia, where he gather 
a very wide experience in his work of organi 
ing, and made very many important deals 
and a great number of friends throughout the 
Australian colonies. He traveled from Pertt 
Western Australia. and Far Coolgardie to the 
north of Queensland, doing some very valu 


able work in Adelaide. Melbourn: 
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Brisbane and other towns thr ugh 
onies 

In 1898, at the time that the New Century 
was ready to be placed on the Australian 
ket, Mr. Bowden handled the 
arrive in that country. He also intro 
New Century to the New Zealand market 


the same year He landed in Auckland wit! 
his first ad of New Centurys in th rst 
mont! t 1899 and secured some very va 
ible business After establishir g the business 
there }e urneyed t Wellinet nm and 
completing his business thet | visit 
Christchurch and Dunedin 


Goes to India. 


I 190) we ind him, after receiving stri 
5 1 Austr urneying on to Cey 
rnd | 1 t troduce the New Century 
thes ountries \r ¢ lombo. the « Apit 
Ley he THe itl Some \ ry St1¢ ess 
bus ss He the tra eled the \\ i 
i stablishing selling agents at M ~ 
t ~ ( cut Bor bay me \ ) 
Ait pleting Ss work | 
t 1¢ Egypt ist, to Englar 
Oo . , e€ was given the positi 
RN g representat to work up the 1 
br es the | te [ypewrit » 
plies ( ' nd w d their ; 
{ Vi ! I l i 
wing year, 190] at the time that the Dens 


and the New Century were separat 


liissolwed from the United Typewrit 
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PRINTERY FORCE REDUCED. 


Seventy-Six Men and 123 Women Laid Of 
in Government Binding Division. 
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HUNTER LEAVES FAY-SHOLES. 


Popular Head of the Sales Department Re- 
signs His Position But Does Not Divulge 


Future 


Is Badly in Need of 


a Vacation, Which He Will Now 
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out some sequestered spot where there are no 
train telegraph wires, 
business nothing but 
country feed, fishing, lounging and a lazy time 
Where it is he refuses to tell, for 


typewriters, whistles, 


telephones, cares, and 


, 
generally 


he says that in taking his first vacation he is 
going to make it a real vacation, and that 
cares will be banished entirely. A vacation 


with a sales organization hanging over his 
head does not appeal to him, so in cutting 
loose from business entirely before starting 
out, he says will enable him to enjoy himselt 
completely 

Office Appliances makes the first public an 


Hunter’s departure 
organization or the 
informed 


nouncement of any kind o 
members of his 


have not been 


for the 
people at ~ the plant 
The date that the resignation is to take place 

somewhat although Hunter 
there will be nothing doing after July 
first anyhow. Whatever he takes up he will 
likely to make a success of, for the 


judge the future 


is left indefinite, 


say Ss 


be very 
is by past per 
formances and everybody in the’ typewriter 
business knows what Hunter has atcomplished 


only way to 


wherever he has been. His friends say he 
has one bad failing, however, and that is that 
he is a “work fiend.” He can be found at the 


\rithmograph factory any morning as soon 
as the timekeeper, and a ways locks the door 
has paid so much attention to 


past that a rest has 


at night He¢ 
detail and business in the 
been forced on him 


ROYAL TYPEWRITER CO. BUYS LAND 
AT HARTFORD. 


Site Is Secured for Big Typewriter Industry 
Along Railrcad Tracks in Western Part 
of City. 


The Royal Typewriter Company of Brook 
lyn, N. Y., has purchased of Mr. and Mrs 
Gilbert F. Heublein a land on the 
north side of the railroad in Parkville, and 
will construct there a building that 
will accommodate 2,000 hands 

Since Edward J 
of the Underwood Typewriter Company, left 
that corporation to the managership 
of the understood 
that he has been negotiating for some site in 
Hartford where operations could be begun. It 
time Mr. Manning left the 
was desirous of 


tract of 
factory 
Manning, general manage! 


assume 


new concern, it has been 


was reported at the 
Underwood company that he 
new company 
i¢ Underwood com 


securing for the the services ot 


many of the employes of tl 


pany, and this was generally supposed to be 
the reason for his striving so hard to secure 


a location in this city 


As soon 


erty have passed, 


deeds for the Heublein prop 
company will push 
propose to 


as the 
the Royal 
the plans for the building they 
erect thousand hands will be employed 
in the ympleted while pro 
vision will be made for further additions when 
makes 


Two 
factory when it Is 
the expected expansion business 
them necessary 

The situation 
factory gives the 
the railroad that will be 
material to Hartford and in 
the outside trade 
believed 


acquired for the 
large frontage on 
value in shipping 
carry 


the land 
company 


the crude 
ing the finished machines t: 
propitious, it 1S 


Conditions being 


ready for occu 


that the new factory will be 
pancy in the late fall or in the winter, adding 
to Hartford’s industrial force some 1,500. or 


2,000 trained mechanics 
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NEW FILING CABINET COMPANY. 
Two Energetic Young Men Who Have Won 
Success Branch Out and Will Engage in 
Business for Themselves. 

[The New York Filing Cabinet Company has 
organized for the purpose of 
as filing cabi 


been recently 
dealing in office furniture, such 


nets, supplies and kindred lines, and they have 





WILLIAM F. CARPENTER 


secured the contract to act as exclusive dealers 
York and v1 


Company of 


and distributors for Greater New 
cinity for the Rockwell-Wabash 
Chicago, IIL, and Muskegon, Mich 
pany starts business under very fa\ 


his com 
orable con 





NORMAN 


BOYER 


ms, having an authorized capital of $40,000 
which $30,000 has been paid i1 Che officers 
re Norman Boyer, president and treasurer 


1 William 7 


secretary Che 


Carpenter, vice president and 
- 


directors are influential Nev 
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York business men who are interested in vari- 
ous lines of business. The company was or- 
ganized by William T. Carpenter, who has 
had many years of experience in the filing de- 
vice business. His experience dates back over 
seven years. at which time he was engaged as 
a salesman for the old Rockwell & Rupel Com- 
pany, and later took charge of the wholesale 
work for the Shaw-Walker Company of Mus- 
kegon, Mich., acting as superintendent of agen- 
cies and traveling the entire country in that 
capacity, in which work he was eminently suc- 
cessful. In consequence of this extensive 
traveling Mr.Carpenter is personally known to 
the greater part of the office apliance trade 
throughout the United States and Canada, and 
we know that many of our readers will recall 
his pleasant personality and will wish him well 
in his new venture. Mr. Norman Boyer, who is 
originally from Baltimore, has had a great deal 
of experience in active business and has been 
successful and prosperous to a marked de- 
gree. It is the intention of the company to 
carry a complete stock of filing devices and 
all supplies for same and furnish special print- 
ed forms of index cards and blanks for system 
work of all kinds. It is also their intention to 
carry a line of steel furniture, since the quar- 
ters they have leased at 37 Broadway are very 
commodious, occupying an entire floor. This is 
a corner location which insures light on three 
sides, a very important factor in displaying 
furniture to advantage. This salesroom will 
be one of the finest in New York, and the 
Rockwell-Wabash Company is to be congrat- 
ulated on the connection they have made for 
the sale of their product in the east. 





FREIGHT RATES ON FURNITURE. 

The Macey Company of Grand Rapids, 
Mich., have just perfected a plan for equalizing 
freight rates, which they call their “Three Zone 
Plan of Delivered Prices,” and which is meet- 
ing with universal approbation from dealers, 
particularly those in southern and western por- 
tions of the United States. 

The delivered-at-one-price, so far as furni- 
ture is concerned, was original with sectional 
bookcases, and the principles involved have re- 
ceived the endorsement of consumers, dealers 
and manufacturers almost universally, but the 
elements of inequality in freight classifications, 
rates and distances, as well as other condi- 
tions, made the universal application of the 
plan to the whole country somewhat imprac- 
tical, and a partial solution of the problem was 
found by adding at first 10 per cent and later 
15 per cent to catalog prices for goods con- 
signed to certain territories. 

Realizing that the busy man to-day does not 
take kindly to complex matters, but wants 
everything reduced to plain figures in their 
simplest forms, the Macey Company have 
adopted the plan of dividing the United States 
into three zones, Lake, Gulf and Pacific, for 
each of which they print a separate catalog 
with prices in plain figures, based upon the 
actual difference in cost of transportation. 
This plan has been worked out with great care, 
and it seems to afford a permanent and almost 
perfect solution of the question. 





Dry rot is a wasting condition that attacks 
wood and crumbles it away in places where 
weakness is least looked for. It is usually 
the result of faulty construction or else im- 
proper care. Dry rot sometimes attacks busi- 
ness and the cause can usually be traced to 
the same source that produces this condition 
in buildings. 
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SMITH PREMIER HAS A SCARE. 


Fire at Indianapolis Branch Office Is Similar 
to Disaster to New York Office of the 
Remington—Was Caused by a 
Match Being Dropped in 
Some Gasoline. 


A fire which threatened to become a lively 
one started in the basement under the Smith 
Premier Typewriter Company store in_ the 
English Hotel one day early this week. The 


basement was well filled with machines, both 
new and old, in addition to a carload of new 
desks. The loss, which was caused mostly by 
smoke and water, will amount to several hun 

dred dollars 
A. E. Scott, an 
was painfully burned 
physician and afterwards sent to his home in 
a carriage. With other employes, Scott was 
in a workroom, in the rear of the basement, 
cleaning typewriting with 
when some one stepped on a 
it to ignite. The gasoline exploded and in an 
instant the quantity of ex 
celsior, burlap ma 
terials used in packing 
the flames did not 

thick fire floor 
Smoke Drove Firemen Out. 


the 
He was attended by a 


employe of company, 


machines gasoline 


match, causing 


fire spread to a 
other inflammable 
It burned fiercely, but 
upstairs 


and 


wet because of a 


The smoke almost drove the firemen out \ 
chemical line sufficed to put the fire out, al 
though the pipe-lines were run into the bass 


ment to be used in case of emergency When 
the fire was put out there was about two inches 
of water on the floor The smoke seeped 
through into the piano warerooms of Fullet 


& Currens, adjoining, causing a slight loss 


While the smoke was pouring from the base 


ment many occupants of the hotel calmly 
watched the work of the firemen from the 
windows above the stor The department 


has been called to the hotel several times be 


cause of burning soot in a flue in the rear of 


the building 


INVENTS ERASER SHIELD. 
Harry I. Seddon of Syracuse Secures a Patent 


on a Device of Interest to Staticners 
and Typewriter Operators. 


Letters patent have been issued to Harry | 
Seddon of Syracuse, N. Y., on an eraser shield 
for use where typewriters are used rhis 

idjustable center so that a por 


shield has an 


tion of a line 1 word, a letter number of 
letters may be erased without injuring th 
balance of the manuscript 

Che ordinary eraser shield has a number of 
different openings it that ire prepared to 
be fitted over the portion of a word or letter 
to be erased, but Seddon has combined al! 
possibilities in this newly patented idea of 
his The slot can be lengthened shortened 
at will, and this will be found to be of the 
greatest possible value t the operator ind 
should prove to be a good seller among sta 
tioners 

The illustration gives a clear idea of how it 
will operate, and shows that center piece that 
is adjustable to any length There has been 
a demand for a long time for something of 


this sort, and Seddon seems to have provided 


a device that will fill all requirements 


were primarily made to let in 
the 


Windows 
light, but in 
tinuous advertisements for 
transacting business behind them 
this 


business are vd is con 


the man who 1s 
Remember 


when you dress yours next time 
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England's Show to be a Winner 


An Unusual Amcunt of Advertising Is Being 
Done by the Promoters to Make It a 
Success From Every Standpoint and 
They Are Meeting With Much 
Encouragement in Their 
Endeavcrs. 





























England proposes to rival this country rhe cut sl herewith ts a reprodu 
the extent, size and importance of the business i zine etching of the building where t} 
show, and 1f Olympia ts not crowded to the position will be housed, and although it 
doors every day and night while the show is i very good one it gives an idea of the 
m it will not be the fault of the promoters, sitions of tl immense building E 
who have certainly reflected credit upon them space has beet ken at this time to fil 
selves in the manner in which they have been tically the entire floor and orders are b g 
advertising its approach booked daily by those who were lat 

Olympia is an immense building with plenty ing selectio 
of capacity for a big show Just now the This show gives great promise of b g 
famous English Horse Show so liberally pat winner and it ts the plan of the promote: 
ronized by royalty is being held there and it make it an annual affair, this being thi 

the building where all of the large under The idea has ught on in good shap 

@ 
.) 
LI Th lll Te Le HT LL LL 
1 ot a os | cond | eed | cee} ge 8 abe p 
i Pe i ae A 
Guy iieis pam 
‘ Be 
ANISER _— 
ORG 
var aE AOS 
OLYMPIA WHERE ENGLISH BUSINESS SHOW IS TO BE HELD 
tak posit ine n | B : b nd doubt 

While the business show ide is pri 
\merican, the Englishmen have take | 
the scheme with great vim and vigor, rival . 77. 
manufacturers and business men on this s INCREASES CAPACITY. 

f the Atlantic, with the result that the 
zreat promise of being wonderfully su Smith-Premier Awards Contract for Enlarg 
sful from every standpoint Exhibitors ing the Plant at Syracuse and Will 
sses of goods used in office and busin Spend $25,000 Mcre on Im- 
\ he show ind it is likelv tl t! provements. 

ll ve a somewhat wider scope than t : \fter nes wit 
eld hers ithough it is to be restricte t Smith-Pret lypewriter ( 
business appliances principally Reidpatl flalo av 

American Firms Represented. burns a t tor building 

Many Americat rms will be present ther the Smith-P r factory in Gill 

h American ideas and it 1s said | Syracuse ding will g 
\ imi! vit the p \ ye nt) 30,000 

ry n t me t t It is 
s sO many lines t ) pret me 
! home \ strong play is to be mad Siac t 
\merican exhibits nd this w ruil 
e opportunity tor compariso1 ) s R | 
v mn Am< ma goods t we 
sete ontes Europ. lickers vb 

\ neat booklet has been issued by t g $ b 

em t ing about the affa d ex] en st \ 
n det , t is being done t idvertis ding s estimat 
ret it b the public generally. At $25,000. ] | ( 
time takes up ill of the p ssibl b : burl ( Y 
hat ght be ised by a prospective bit \l | g es : 
d proceeds » explain them \ () lan Dy my y up S 
‘ he idea 1s very clever 1 sl d \ Dv 1 May \ ( 
d lesired results James 


4 
' 




















we 

















OFFICE APPLIANCES 57 














TYPEWRITER | 












(By Special Correspondence. ) 


The Advantages of the 


~weesiseze "1! CARBON System of COPYING 


sition to the ypewrite works in Atlanta, are ger 
eral agents for the Royal typewriter. They are Above Every Other 


well pleased with the outlook and are doing some 


good business 


r. C. Holmes, former with the Smith Premier . e 
Typewriter Co., is now permanently located wit! Ist —Appearance of the letter preserved, not being spoiled by 
a ee ee wetting, often causing a blurred, ugly effect. 

* . * > a a ; . te 4 >: e as P Fae S, 

The Smith Premier Typewriter Co. reports 2nd—The use of Record Ribbons giving always finest appear 
large numba of machines sold to Draughan’s Bus ance. impossible to blur. 
ness College : ° ° . 

+ 8 3rd—Making any number of copies required, from one to thirty 


The Oliver Typewriter Co through Messrs ; “a 4 . 
Fielder & Allen Co report a full equipment of being possible at one operation. 


‘ 


Olivers sold to the Southern Business College i . 1-1 - 4 
| tng :' — 4th—Corrections quickly made and without blurring. 

Recent statiatics shows thet Atlanta ic well rei 5th—No exertion, nothing to operate, nothing “‘to make ready.”’ 
esented in the typewriter business th brancl : 11 , . : . 
I ypew usir with br 6th—Copies all smooth, not wrinkled by moisture, and on mani- 


offices for the Underwood Remington Williams . lage . 
Smith Premier and Blickensderfer, while some of fold pape! of requisite thinness, economizing space in 


* . * 


the general gents are Foote & Davies Co., Mor vt 
urch: Fielder & Allen C Oliver; H. M. Ashe, L ning 
CC. Smith; Porter-Wrigley Co., Royal; Folger Brot! > — 
nomy in time—When letters are finished the 


ers Densmore: Butler Cvpewriter Co., Fox: ind 7th (reat 
vy-Sholes J ‘ cae ar « - . - 
ce hater a the whale at tae, ie Mey ook vor] done e copies are all made, and the letters 
tion of tne Atlanta salesmen of the Under in ) mailed at once, no delay to make copies, this ad- 
wood Typewriter Co. was held on April 6th last , ' . - * traded . 
vantage alone makes the Carbon System pre-eminent. 


There were a large number present. From the fee 

ing displayed at the gathering, it would be hard : : 

io bad a mare entiusleninen oF lena Guibert oun ]} extra copies are wanted afterward it will be necessary 
in the employ of the Underwood Co. The business to re-write anyway; how are you to make extra copies 


session was held on the Saturday afternoon, and a 


delightful banquet was enjoyed by all in the ever ‘trom original when 1t is not at hand, or, when it has 

> Bn ae Aes gme n no elgg Boe Pe Rs several copies it cannot make any 

ilege f hearing his tall on the typewriter situa mol! that ai oible 

tion, which equipped them more than ever in mak ’ 

se territory handled by the — branch 01 ypies—Good carbon such as ours 2 
tL nderwood a One or the mos pleasing » = . . . 

dents at the inquet w the extreme loyalty m ] ou to io copies from a single sheet; 

ee ee ee eS ee ee compare this with the cost of making copies on a sepa- 


Appleton, Wis. rate machine, also the wait when copies are not made 


E W Shannor the northern Wisconsin agent : , “as 
for the Fox typewriter, is making headquarter simultaneously with the writing of the letter. 
here nd recently made sale for his machine 


the Porter Printing Co. of Fond du Lac, Wis 


Battle Creek, Mich. 


Mr P lripr manage for Fisher & Co 
tioners of tattle Creek nd local agents for 
ae Sees. 2 ee eo Become We make 
the ew rite busins witl s energy and the cw had j 
pe dA at I aene en have :- Nong h UP-TO-DATE 4 + the Finest Line 
territor trong one for the Smith Brothers od og - ? 


of 


Birmingham, Ala. 
\ or é tier f Reminetor typewriter salesme! 


and 


was held here May 16tl t the local offices of the . ‘ 
company, followed b luncheon at the Hotel adopt the . 
Hillmar The guc of nor at the luncheon was 7 , ‘ . 


st 


Eleazar Parml) Jr il representative of the 


Re minetor ‘| ypewrite r cr with headquarters at “A / L . 
New York City, who making a tour of the r n ae Val 
~¢ a 4 2,” 


United States for the purpose of demonstrating 


to the salesmen the erits and operation of the \ 
latest mode eantnates mai hine rion System “ on the Market 


Mr. Parmly was occupied nearly all day with the 


salesmen gathered here in showing how the new 

machine styled the Remington billing machine N« 

2, which has such improvements as to do away 

with much of the cle il force in modern bus 

ess hous¢ ° ° 

Oe a, oe es Se In all weights, sizes and colors. Send for samples to test. 


Our goods are sold by the leading stationers and supply deal- 


gomery: C. R. Hartsfield, Chattanooga; E. Pedigo 
Pensacola r. A. Hartsfield, Mobile; H. A. Bruner 





road salesman f Alabama J. Cc. Kerr road sal 
man for Tenne e: J. M. Lund, city salesman for ers the world over. 
Birminghan nd Laurer W. Jones, resident man- 

iger of the ompany 

Bangor, Me. 

M E. O'Brien. connected with the Portland of 
a Fo ten rt MITTAG & VOLGER 
in this cit n behalf of his company, and mor‘ 


; 


Incorporated 


company s new Revol g Duplicator : 2 Le 
Buffalo, N. Y. SOLE MANUFACTURERS FOR THE TRADE 


Sh ~~ MM ‘higan Cer t R i. ~ ith onie ] r AND FACTORIES. PARK RIDGE, N. Bis VU. S. A. 


; 


e purpose of demonstrating 


ters at Buffalo is ted a position witt 
} 


Oliver Typewriter Co will be a district sales 
agent Hi territory ’ t given us BRANCHES: 


RB gy Ay a a 7. NEW YORK CITY, Stewart Bldg. , 280 Broadway PARIS, 3 and 5 1M Passe Reille 
_— laa tN CHICAGO, 200 Monrce Street ZURICH, J. G. Mugegli 
Mich. ; LONDON, 4 St. Paul’s Churchyard AMSTERDAM, Benier & Co. 
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TYPEWRITER NEWS.—Continued. 
Columbus, Ohio. 


It is now rumored that the Bennington Type- 
writer Co., recently organized here, will not build 
a manufacturing plant in Columbus, as formerly 
indicated. A good offer has been made the com- 
pany by another city, which they are considering 

> >. > 


The McCall Automatic Typewriter Co., formerly 
located at Xenia, Ohio, is now permanently located 
in Columbus, and we hope to be able to display to 
our readers the details and a full description of 
this machine in our next issue. 

Chicago, Ill. 

Clark F. Andrews, formerly of Peoria, in busi 
ness for himself, has accepted a position with the 
Chicago office for the Underwood Company, with 
a city territory. 

I > > 

F. I. Goulding, well known locally, in the tpye 
writer trade, has accepted a selling position with 
the Smith Brothers Typewriter Co. in their Chi 
cago office. 

>. > >. 

The Oliver Typewriter Co. are now doing busi 
ness in their new building, and matters are shap 
ing themselves for an exceedingly interesting de 
scription of this wonderful organization, and we 
hope, within a mcnth or two, to be able to show 
our readers “how the insides of a great type 
writer establishment looks."’ This is specially in 
teresting. when it is considered that the Oliver 
has the distincticn of possessing of its own the 
only building housing any of the writing machine 
companies. 

Decorations are being completed, and the ds 
partments forming themselves into a new Olive! 
System that works like a clock 

> > . 

Herbert C. Hess, Esquire The “Esq indi 
cates ‘“‘more dignity.’ following the English cus 
tom. In this case it is particularly due Mr. Hess 
because he is no longer a bachelor, having been 
married on May l4th to Miss Berenice Oelsner of 
Chicago 

Mr. Hess is connected with the Chicago office 
of the Royal typewriter, so that we now have two 
Royal pairs. 

> > > 

The May business for the Royal Typewriter Co 
has been unusually good, and with a greater sup 
ply, as promised, we may look forward to con 
siderable activity from this machine 

> > > 


The members of the typewriter fraternity ar 
cordially invited to visit the publishers of this 
paper in their new offices at 303 and 305 Dear 
orn street, on the eighth floor, where you don't 
have to “walk a mile’ and climb stairs to see us 
We are now well situated to entertain as we like 
to and as we know how Come and see us. (8th 
floor), the Plymouth Building 

* . . 


L. D. Camps, the western sales manager for the 
Royal Typewriter Co., has just returned from a 
trip to the Pacific coast, and reports having closed 
agencies for that machine with some of the most 
reputable and aggressive houses through the west 
ern field 

> > > 

Manager Alkire of the Underwood has just pur 
chased a brand new “gasoline wagon" and may b« 
seen almost any morning nowadays trying to 
make it climb trees or do acrobatic stunts on the 
boulevard The new accession to the Alkire fam 
ily is one of the big touring cars that get drivers 
into trouble when they try to make speed through 
classic Evanston, and while Mr. Alkire says that 
you can't apply the same rules to running the 
auto that you do to selling Underwood typewriters 
yet the sensation when success is acquired amounts 
to about the same Business surely must be 
booming over the Underwood way and the tales 
of prosperity are being borne out Manager Al 
kire’s new “devil wagon" proves that conclu 
sively 

Cincinnati, O. 
(By Our Special Correspondent.) 

J. E. Byrley, formerly in charge of the Reming- 
ton Typewriter Co.'s office at Huntington, W. Va 
has accepted a position with the L. C. Smith 
Brothers Co., and will take charge of their Louis 
ville office Mr. Fyrley is a poet of some renown 
and one of his wanderings will be found in the 
April number of this magazine 

> . > 


W. F. Molloy, formerly of the Smith Premier 
Typewriter Co., has accepted a position with the 
Smith Brothers Co 

> > . 

The publishers of Office Appliances would be 
pleased to correspond with some neutral person 
in this city, capable of representing us editorially 
for which we shall be pleased to pay, not a sal 
ary, but enough to make it interesting Corre 
spondence solicited, and confidential Those be 
ing able to report the various lines we cover pre 
ferred 

Davenport, lowa. 

The L. C. Smith & Bros. Typewriter Co. have 
opened a sales office at 124 West Third street, this 
city, for the handling of local business 

* > . 


The Davenport office of the Smith Premier 
Typewriter Co. has taken an excellent ground 
floor office, and fitted it up in such a manner as 
to make it compare favorably with any office in 
the country, considering the size of the city 
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Dubuque, lowa. 

E. F. Heaton, formerly with the Remington Com- 
pany here, instead of going with the Underwood 
as quoted in our last issue, is now with the Smith 
Premier Typewriter Co., and doing well, too 

Denver, Colo. 

Gratton E. Handcock, the genial manager for 
the Smith Premier Typewriter Co. at Denver, and 
William Handcock a salesman with the same of- 
fice, made a tour of the Garden City territory re 
eently, making sa'es for their special billing ma- 
chines 

Detroit, Mich. 
(By Our Special Correspondent.) 

The Remington Typewriter Co. has been located 
for the past four years at 28 Lafayette boulevard 
have moved to their new quarters in the trussed 


Steel concrete buliding. only recently erected at 
Wayne and Lafayette avenues 
> > > 

Ww I Peters, who has been with the Cable 
Piano Co. here and has been dealing in typewrit 
ers on a small scale, has purchased a large part 
of the stock of the General Typewriter Co. and 
opened an office at the corner of towland and 


State streets He will deal in second-hand type 
writers and supplies. A. S. Thomas, formerly sales 
man for the ‘ox Typewriter Co. and later wit! 
the General peopie, will act as his assistant 

7 > >. 


F. C. Ledyard of the Michigan Typewriter Co 
reports a thriving business for last month on the 
Monarch machine Their stock of rebuill ma 
chines has been very largely increased 

>. 


¢. W. Peru, formerly salesman at Saginaw for 
the Remington Typewriter Co is now handling 
part of Detroit for the L. C. Smith Co. and re 
ports a good business 
> * > 
The General Typewriter Co. are selling out their 
stock of machines and will discontinue doing busi 
ness here This has been brought about by the 
death of Mr. Strader who was at the head of 
this company 
+ * . 
The office of the Blickensderfer Typewriter Co 
on Griswold street has been closed 
. > 


The Oliver people have a number of men work- 
ing hard in this city and they are certainly 
getting their share of the business They are. all 
hustlers 

> > >. 

E. O. Andree, formerly with the Munising Pa- 
per Co... is now resident salesman at Saginaw for 
the Remington Typewriter Co He is a hustler 
and is popular among the trade 

. > . 


The L. C. Smith Brothers report business boom 
ing in Michigan U. G. Abraham, the genial man 
wer is to be congratulated on-the success he has 
ittained and on having what is probably one of 
the best organizations in the country His enthu- 
siasm is shared with all the “boys.”” W. J. Derby. 
i salesman with the same office. has been making 
some record sales that add feathers to the cap of 
renown 

Evansville, ind. 


Sympathy. as much as friends are able to pos 
sess, is being offered Manager A. L tacener, of 
the Smith Premier Typewriter Co. here, on the 
sudden and untimely death of his father The 


death of a parent, although due all of us, is the 
saddest thing we look forward to We have to 
Goshen, N. Y. 

Roy D. Parker. with others, have recently in 
corporated the Parker Typewriter Co. in this cits 
for $25,000, for the manufacture of the Parker 
typewriter 

Galveston, Tex. 
W. A. MecDuffee formerly with the Remingtor 


r'ypewriter Co. of this city. has been transferred 
by the same company to their office at San An 
tonio Tex with offices at 227 East Houstor 
street 


Grand Rapids, Mich 
(By Our Special Correspondent.) 

John C. Elliott, resident salesman for the Rem 
ington Typewriter Co has recently been married 
which is sufficient evidence to the unmarried sales 
men that he is making good in the business line 
The cigars he passed around were above the or 


dinary standard 
> . > 


The many friends of Geo. E. Hewitt are pleased 
to learn of the success he is having with the 
Royal Typewriter Co, in the capacity of assistant 


sales manager. George recently made friends with 
the Mexicans, and has met with much encour 
igement among the agents of the Royal machine 
> > > 
W. R. McDowell, one of the hustlers for the 
Remington, recently made a fivying trip to his old 
home in Pittsburg 
om > > 
F. H. Morse, salesman in Detroit for the Rem 
ington “Typewriter Co., visited Chicago during 
March increasing his storage of knowledge of 
things new in the typewriter and adding-type 
writer line 
> > > 
Ee. C. Underwood, the assistant sales manager 
of the Fox Typewriter Co has been making an 
extended trip through the western states visiting 
the Fox dealers Starting in at Denver where 
the Fox is represented by the Denver Typewriter 
Exchange Co., he visited Salt Lake City. Spokane 





Butte, Seattle, Portland, San Francisco and Los 
Arfgeles 
> > > 
The manufacturing and sales department of the 
Fox Typewriter Co. here report an excellent busi- 
ness throughout the entire country where the 
are represented. 
> . > 
As indicated elsewhere, A. J. Williams, for long 


with the executive offices of the Densmore Typé¢ 
writer Co. in New York, is now associated with 
the Fox Typewriter Co., and will hav« harge of 
their export business with headquarters in New 
York For the present he is located t Grand 
Rapids 

Helena, Mont. 

Curtis the Stationer of this cit has taken on 
the agency for the Royal typewriter nd Manager 
Fallor of the typewriter department, promises to 
make 1 good accounting of himself n this field 
for this machine 

Hartford, Conn. 

After nine years in the employ of the Under 
wood Co. here, as their factory superintendent, and 
now manager, the employes of this great plant pre 
sented Chas. B. Cook with a loving cup, t illus 
trate their warm feelings towards hi 

> > al 

AS ndicated clsewhere the Roya rypewriter 
Compan has purchased a plot of ind in Hart 
ford, and will erect another large typewriter fac 
tory. and if plans are carried out is now laid 
before us, Hartford will become the eg test type 
writer manufacturing city in the countr 

indianapolis, Ind. 

The Oliver Typewriter Company of Illinois, witt 
a capital of $1,000,000, has complied with the for 
eign corporation laws, showing that | ompany 
has $10,000, represented in Indiana 

> ? > 

Indianapolis is not very well represented in our 
news columns, and we should be pleased to take 
up the matter of correspondent with some neutral 
man in this section; one capable of sending us 
news from the various lines we over is pre 
ferred To the right party we shall e glad to 
pay a ertain ‘“‘pin money’’—not i salary but 
enough to make it ““‘worth while 

> * > 

The Smith Premier Typewriter Compa f this 
city had a fire scare on the 28th of May which 
threatened serious damage but for the quick re 
sponse of the fire department 

©. Scott, a repairman was cleaning type 


writers with gasoline. when someone s epped on a 
match and a spark ignited, and exploded the oil 
causing damage to the extent of several hundred 
dollars 

Scott was burned about the irms 
and taken home in a carriage after being treated 
by a physician 


hroat 





Ilion, N. Y. 

The Remington Typewriter Co. have given con 
tracts for the building of an addition to their al 
ready wonderful plant in this city rhe new 
building will be utilized as a brass foundry, which 
will be be equipped with special machinery of the 
modern type 

7 . * 

Geo. M. Merryman of this cit f erly witl 
the Remington Co. in their offic ting as a 
stenographer leaves to accept 1 more icrative 
position in Baltimore 

> > 

Justice Rogers at Watertowr N: }¥ has grant 
ed a motion setting aside the verdict f $3,000 i 
favor of the plaintiff in the suit of Thomas Crosby 
vs. Remington Typewriter Co Cros while it 
work was struck and injured by a elt The case 
was tried at the last term of court her 

. 

The Remington Typewriter Compa has very 
generous granted the use the grounds 
in their hietic rark to the s eam f 
this cit which is appreciates tte 

> 7 > 

John Forester formeriy of this nd ar 
ex-membe of the Remingtor I l, has 
been idvanced by the company t sitior 
Bostor with the idea of being mas r mar 
uwer at Woster ifter a few weeks 

> > > 

The Remington Typewriter Glee Clu eased 
over their recent success at the Bet} Cc} ! 
in Utica during the middle of Ma 

Althoug there were no om] the 
chorus of men, 16 in number t j I of 

Madoc’s Fleet was superbly rendered nd they 
were highly complimented by the dju rr, Prof 
Oliver thydderch of Edwardsdal« P who said 
that the composition was ar inusu difficult 
one and that the club rendered it s ert He 
ilso highly complimented the two members ) 
the glee lub who were prize wir rs Andreas 
Roberts, who was awarded the bartone solo com 
positior nd Lewis Roberts who w iwarded 
the priz« n the composition of hvi tur 

7 - >. 

Arthur J. Hitchcock. Ji who has er n the 
employ of the Remington Co. here f some time 
has taken a position in the New Yor} ffice of the 
compal ‘ 

> > . 

W. O. Shultz, C. Myer and Fred Benedict, mem 
bers of the musicians of the Ren gto Cype- 
writer Band. spent a few days in Eln 1. during 
the middle of May. filling an engagement with the 
“Grotto Band of that city 
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A Sweeping Victory! 
A. B. DICK COMPANY 


(NCORPORATED 18684 


SOLE MAKERS OF 


EDISON MIMEOGRAPHS 


161-163 West Jackson BouLevarD 
CHICAGO 


To the Trade and Users of Mimeographs - 

In our late advertisements in this paper we have called your 
attention to a list of patents owned by us covering Duplicating 
Apparatus and supplies for use thereon. 

Suits are now under way against known infringers. 

In one of these brought against Sidney Henry et al. of The 
Lineograph Co., for damages and for an injunction to restrain said 
defendants from selling supplies, such as Ink, for use on the Rotary 
Mimeograph, the United States Court in New York has, by a 
decision rendered January 11th, 1907, 

Broadly Sustained Our Exclusive Right 
to furnish the supplies used on our patented and restricted machines. 

After ordering an accounting of profits and damages the decree 
directs an injunction restraining the defendants as above indicated. 

That there may be no misapprehension we quote from the 
decision as follows : 

‘‘In fact there is nothing unreasonable or extortionate 
‘*in these license agreements and restrictions.” * * * 

‘¢ That such license restrictions are lawful, good, valid 
‘¢and binding in the case of patented machines and arti- 
*«cles has been established by a long line of decisions. 
‘* Also that one who knowingly and directly aids, abets 
‘*and procures a violation of such license restriction is a 
‘‘contributory infringer of the patent.” * * ° 

‘‘ This Ink is neither a staple article of commerce nor 
‘*a public commodity required in the ordinary affairs of 
*¢ life.” * *K * 

‘¢ The complainants sell their Ink intended for this ma- 
** chine and other supplies at a reasonable price.” * * * 

‘¢ The complainants look to theirsales of Ink for profit. 
‘« They have parted with their machines and permitted 
‘*others to have and use them only on condition this 
‘* special Ink shall be used therewith,” * * * 


Referring to the case of Cortelyou vs. Johnson decided by the U. 
S. Appellate Court, (and from which decision certain infringers have 


published extracts) this court says, 
‘«It simply reversed the Court below on the ground it 


‘*was not shown by sufficient evidence that defendants 
‘*had knowledge of the license restriction.” 


Beware of duplicator stencil paper, ink and other supplies 
for our machines which do not bear our name and address. 
Their use involves a violation of our rights which will not be 
tolerated. 

Additionally, our supplies are the best obtainable, are sold 
“at a reasonable price” and their uniformity, under all condi- 


tions, can be depended upon. 
A. B. DICK COMPANY 


Complete copies of this Last opinion, and the opinion of the 
Appellate Court in the case of Cortelyou vs. Johnson, will be sent 



































free to interested parties upon application. 





TYPEWRITER NEWS.—Continued. 


Jackson, Tenn. 


H. C. Hoover raveling salesman for the Ren 
ington western Kentucky, wester! SSe€ 
with local headquarters at Paducal d J KSO!I 
has been transferred to the Memphis bra f th 
Same company iS assistant manager 

Mr. Hoover has many friends in this t tory 
who will wish him success in his new field 

> > + 


Professor D W Hubbs, city supe! 


schools of Lexington, Tenn has j 


forces and will be assigned to territor Ke! 
tucky 
Kansas City, Mo. 
(B Our Special Correspond 
a A Oppliger formerly of Ardmore Indiar 
Territory has become interested in the Kansas 
City Typewriter Co., with offices at 1 W Ninth 
street, and is pushing the second-hand business 
> > > 
Geo. M Lincoln, the popular manag the 
Underwood Typewriter Co., has the culty 
of keeping his entire force as if one larg family 
When the force get their shoulders t the wheel 
with Mr. Lincoln steering the wagon. it makes the 
competitors iook uneasy and wonder where I 
Underwood cycline will strike next 
. > > 
Harry P. Smith of the Underwood 1 ewriter 
Co., is surely lining up all the big erns in 
his territory One of his late victims is e of 
the large packing houses. Harry is sure tl witb 
hustle 
. > > 
J. H. Blodgett reports that he has r time t 
get the blues as the weather and business ar 
such that it would be impossible to ha vthing 
but a smiling countenance all the time 
a - 7 
Miss Stage. manager employment department 
Underwood Typewriter Co., has increased the busi 
ness of her department 25 per cent since the first 
of the year Miss Stagg is very popular with 
the stenographers and is always there with the 
“Hurrah” for the Underwood 
. > > 
Miss Wright, of the Underwood Typewriter Co., 
lately returned from a few days’ visit to her 


home in Parsons, Kans. The Underwood boys are 
now wondering who the lucky man is that will 
hand the ‘“‘parson’’ a remembrance of the happy 
occasion 

> > > 

J. Greenfield of the Oliver Typewriter Co. cap 

tured the first prize (gold watch) offered the sales 
men in the Kansas City office for most sales in 
April, the orders were all dug out of the sand 
and being city salesman is more noteworthy. Good 
luck to Jake 

. > . 


Mrs. Fearle Cross, who has recently taken 
charge of the employment department of the Oliver 


Typewriter Co., is certainly making good. She has 
placed a number of girls in good positions and is 
well thought of by all who come in contact with 
her 
> > > 
A. E. Davis, headquarters South McAllister, I 
Ter., for the Oliver Typewriter Co., was recently 
| arrested in Boley. I. T., for selling and delivering r 
| his sample machine, without a peddler’s license 
Boley, I. T., is a town controlled by colored popu . 
lation and the green base of the Oliver combined . 
with the color of Davis’ face, did not meet with 
the authorities’ approval Davis does not draw the 
“eolor line 7 
Kalamazoo, Mich. . 
(By Our Special Correspondent t 
Charles E. Merrihew formerly operating the f 
Kalamazoo Typewriter Exchange Co.. has sold out 
his interest in this exchange to William J. Derby y 
and a Mr Dorris, both employed by I Cc 
Smith & Brothers Typewriter Co 
Mr. Merrihew is open to an engag t witl 
some typewriter company desiring the P S f 
a first-class man : 
Lexington, Ky. M 
The Oliver Typewriter Exchangers 
sold to C. Ora Updike, to whom the t er was 
made April 30t! Mr. Updike removed t! 1s 
ness from Mills street to his store on M street 
at which place he will hereafter keep tl st k 
The sale was made through S. E. Stodda wl 
had charges f the stor 
Los Angeles, Calif 
The Royal Typewriter Co. has be 
nate in securing the well known firn f Fowle 
Brothers for their agents, and mu t nd “ 
success should be witness in the sal s ma 
chine from this field 
> > > 
This pul ition is desirous of 
visces of a local correspondent A neut! mar 
capable of sending truthful news N 
tached, but some ‘‘pin money” to mal t wortl 
while Correspondence’ solicited Or } A : 
the stationery trade preferred 
. > > 
Cribb, Sinclair & Pease the i 
office ippliance company recently 2 zed I 
California, have incorporated under t f 
the Office Equipment Company é 
first sales made bv them was for t Mona 
tvpewriter gency for the sale of 50 mact es t 
the Brownsberger Business College . 3 AY 
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TYPEWRITER NEWS.—Continued. 



























































(By Our Special Correspondent.) 
geles The new company are exclusive agents for 
em- the Mor arch ir tnis territory 
see. , : 
son Louisville, Ky. 
the Manager Phelan of the Oliver Co. is certainly 
making a record for himself, likewise the Oliver 
ory Twenty-eight machines was his record for April 
Not so bad for a new manager! 
> > . 
ee Arthur Brown, formerly with the Smith Premier, 
iver joined the Oliver band of hustlers May Ist 
@Tl- - * . 
A new branch office for the Underwood has 
been established t Paducal Ky under the juris- 
diction of the local office." Manager Meffert is very 
lian enthusiastic about this thriving western Kentucky 
1sas city and predicts a good business for the new of- 
inth fice This makes the sixth branch, operated under 
s Louisville 
> > al 
the The Royal typewriter, reports have had it. was 
ulty to be handled by a local stationery house Upon 
Lily investigation it was found that this was a mis- 
heel take The stationery firm has been approached 
the by the Royal people, with a iew of taking the | 
the agency but ha decided not t enter the type- ' 
writer field 
> > > 
It is reported that Mr. Phelan, local manager of 
iter the Oliver Typewriter Co., is to be transferred to 
in St Louis bran of that company. 
of s 26 € 
vitb A local typewriters concern has, among the ar- ’ - 
ticles in its show window 1 sign on a_ type- Wh 
writer, that reads, “I want a job. Twas born ere West Linen Record 
to blind on Ss I 


are > © -P 


ling The local school board has recently purchased ° d D ] Mass. 
e -one typewriters The business yas li- — t t 
twenty-or pew a usiness was ad is ma e a a on, 


vided between al machines represented in 





ent, Louisville, excepting two 
usi- =, 
irst Wellman & White, local agents for the Fox, are 
vith doing a good business with that machine. In fact, O 
the this firm is quite a factor in the typewriter busi- 
ness, not only in Louisville, but in the entire state 
They deserve all success possible, because they 
a... are hard workers 


‘ew Montgomery, Als. It is hardly an exaggeration to say that more financial rec- 
are (B Our Special Correspondent. ° 
will nid Adieemes “demmaeie ocak ords and accounts— both in bound book and loose leaf 


PPS territory and A. H. Liston, who has had twelve ° 

years experience in the mechanical line in Boston, form—are recorded on Weston’s Linen Ledger Paper than 
i New York Pittsburg and other cities have . 
i, opened a typewriter exchange here, and the first on any other high grade paper. For more than forty years 


in months’ business will probably equal that of any 


and ee tate to tae ane ee this paper has been the choice both of the user and the 


i new exchange is known as the “Southern 
cn 


Typewriter Exchange” with offices at 20 Com- 

merce street The company are southern Ala- maker of books of account. 
- bama agents for the Fay-Sholes typewriter, and 
_ make a specialty of handling ‘‘re-built’’ machines 


has ° 
: ~ P. A. Etheridge another Boston typewriter man, Look at the picture above—“The Home of Weston’s Linen 


vith is operating the Montgomery Typewriter Exchange 


oe P98 Record.” Situated in the heart of the paper making world, 
tis jnmmnaios noe ans ae nee surrounded by ideal conditions of beauty and health, and 


‘ing men for the opening of typewriter exchanges. Many . . . 
nse of the cities rival the northern towns and are not resting on a foundation of over 40 years of experience,-—— 
pu sO nearly overcrowded with “typewriter sharks.”’ ‘ v ° ° e ‘ 
ned The South is de — o—~ is it any wonder that this line should rank—as it does— 
y, iddietown, hio. e 
he It is reported on good authority that this city The Best Linen Ledger Paper Made ? 
is to have a typewriter plant, in the shape of the 
Bennington Typewriter Co., who have been nego- 
tiating for some time with Columbus parties De- 























the tails of their proposed typewriter plant at Colum- . : 
~~ bus, with a picture of the spepesed building was Our papers are guaranteed to give satisfaction. They are 
rps given in a recent issue of this paper . ° . ° 
' Menominee, Mich. made in White—Blue and Buff—with a body that 18 
‘ith Justice of the Peace J. J. McGillis was person- ° 
re diy cerved with an coder commantias bin @& superbly strong and perfect as to surface and finish. 
ippear before Court Commissioner H. M. Bird, on 
May 14 ind show cause why he should change 
his docket entries made it the conclusion of the 
een famous typewriter case tried in his court on April : 4 
- Semnons typewriter, case tried in hie court on Agee The only thing to which you can compare a sheet 
isi- for Gregory & Race who claim that the justice . 
Pet had no authority to dismiss the action, after the of Weston’s Linen Ledger Paper is to another 
M jury rendered a verdict TI case is rather an 
who imusing one — . Mt 
I sheet of the same make — Any other comparison is 
iwaiting trial or i charges if emblezzliement of n " 
tu over $100 from t Remington Typewriter Co., paid quite illogical. 
io $10 dow on a machine pu ised from Gregory 
nfl & Race wl I he gave t< Attorney Evert as 
— counsel fees rhe typewriter was then attached 
= by Sheriff Seibel and the Menominee firm began 
suit for its recovery. Thé e was tried before 
Judge McGil 1 at the ! ision of the ac 
er tion the jury rendered the f wine verdict 
ee Byron Weston Company 
it- N ime was ened to tl rdict nor specified 
rth damages named e judge immediately dismissed 
ng the action, to w the | tiffs took exception 
nd the poor tt typewriter he innocent cause Dalton -_ «= «= Mass. 
of all the t s st e hands of the 
zed sheriff : 
in New York City, N. Y 
of } ‘ } tat s.) 
—_ The recent f n the ff s of the Smith Pre- 
ch mier Typewrit ( it 65 ¢ rt street, Brooklyn 
to INOKS eT ry an tten t t irsor as the 















This Cut Shows 

a Double Expansion 
PAPEROID 
WALLET 


We are making a better and more com- 
prehensive line of filing envelopes and wallets 
for the permanent care of papers of value 
than has heretofore been obtainable. They 
are designed for the use of Banks, Bankers, 
Trust Companies, Insurance Companies, 
Lawyers, Real Estate and Insurance Agents, 
Architects, Engineers, Contractors and busi- 
ness men generally. 

» The character of Paperoid is more like 
a pure rope paper than anything else obtain- 
able in the market, but it is made under spe- 
cial supervision and is not to be compared 
with the so termed “Pure Rope” found 
in the paper stores. 

It is fully ten years since we made our first 
experiments, putting these goods into the 
hands of Lawyers, Bankers and others. 

The goods have always given entire satis- 
faction and from year to year we have in- 
creased the output of our plant. 

Paperoid is a “ coined” word with us 
and we have it secured by a Registered 
Trade Mark. 


4 North 13th Street 
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~PAPEROID-- 


We will gladly send to 








any office appliance 


DEALER 


OR 


COMMERCIAL 
STATIONER 


a liberal supply of 


FREE 
SAMPLES 


for close inspection. 


HESE goods are made in all leading sizes, both flat and expanding, for filing purposes, and 
we are now prepared to supply them through the trade. 
Wallets are made of Paperoid—which is paper of extraordinary quality and 


Will wear like leather—Sold at a fraction of the price. 


The color of PAPEROID is reddish brown, suggesting real leather. 


Our full line of Envelopes and 


We make also Paperoid Bank Mail- 
ing Envelopes for mailing valuable papers 
which are superior to cloth lined envelopes. 
All regular sizes from 4x94 up to 10’x16”. 


Our lists of sizes of flat wallets for filing 
includes all regular sizes from 4x94 inches 
to the largest cap and folio sizes. Since the 
vertical fling system came into so general use, 
very many large size envelopes and wallets 
are used. 

Our list of sizes of Expanding Wallets is 
equally comprehensive. All expansions. 

We also make a full line of Pocket En- 
velopes of smaller sizes for advertising pur- 
poses. 

We invite all stationers who have demand 
for extra good envelopes and wallets for filing 
papers, securities, etc., to correspond with us. 
We make the goods —we guarantee the 
quality. Our prices are right—our discounts 
are fair. White us of your needs and we 
will respond promptly with samples and 
prices. 





WRITE FOR TERMS, DISCOUNTS, SAMPLES, ETC. 


ALVAH BUSHNELL COMPANY 


Philadelphia, Pa. 








Our PAPEROID goods received universal attention at: the recent National Business Shows 
Held in New York, Chicago and Philadelphia. 


























TYPEWRITER NEWS. —Continued. 


fire department found rags soaked wit \ 





little damage was done 
>. > > 

Mr. Milton Kellogg, manager for tl ewriter 
Specialty Co., and the General Typewriter Co. of 
New York, has moved his speciajity mpany int 
larger quarters, as indicated in his A ivertise- 
ment appearing in this issue rhe tions are 
that business is growing 

We will have more to say of M kK ne 
his business in our next issus 

* * - 

The nderwood Typewriter Co J 
3S per ¢ is their semi-annua 
first preferred stock, and a same n 
second preferred 

. > > 

Three housand five hundred dé was set 
aside recently by the Aldermani I for he 
purchase f typewriters for the P« D> tr t 
The deal was handled by G. Blair I wil 
compa! we are not told 

> > > 

In tl ise of the alleged afflict i well 
know! resident of one of the popu t ke type 
writers we are sorry to learn ti mmis 
sic ippointed for the purpose of ex ning 
gentleman's ondition have prot iF hin 
Sane ind f is now an inmate ofl sylun 
New York City 

Charle W Coleman counsel for gent 
mat ! uestion insists that the gent S sane 
and was kipnapped, and is trying 
lease 

> > > 

The Remington Typewriter C¢ . y 
appreciation for the gallant work 
fire department in connection wit ent fire 
to their quarters at 327 Broadway esented the 
Fireman's Relief Fund with $1 

The story of the blaze is told elsew 

> * > 

E. Martin Hetzel, formerly salesn Dens 
more Typewriter Co has taker I XL f the 
American Electric Pencil Sharpene vhich w 
shortly be placed on the market M Hetzel wil 
be general manager of the company i we hope 
to be able » publish full details of t nventior 
in an early number 

. > . 

A M Fiske is at present traveling Europe 
as foreign representative of the Comme: il Type 
writer Co He expects to be iwa bout = five 
months His trip will include the Britis Islands 
Spain, Fr e, Germany Italy, Aust: Belgium 
et Mr Fisk: while in Europe wil ne busi 
ness wit pleasure 

> > > 

The Commercial Typewriter Cc I ‘ just 
brought out a new catalogue giving letails 
of the various machines in which they dea 

> > . 
Paducah, Ky. 

H. C. Hoover, formerly connected her witl 
Remington Co. as resident salesmar s w assist 
ant manager for the same ompany Met s 

. > > 

Cc \. McFarland, local manager f e Smitl 
Premie ewriter Co made a fiying t st 
Louis in Ma 

New York 

Mr. Charles Spiro, the general n Fe 
Columbia Barlock Typewriter, has ret ed fron 
a very pleasant and profitable trip to Europe He 
States that business there is on t boom d 
the demand for Barlocks will keep e factory 
working day and night for months Mr. Ri ! 
son, the London agent, has discovered e! 
operator on the Barlock én the ‘ Mr 
Wright This gentleman wrote in th r ne of 
Mr. DeBear, president of the Met Short 
hand Institute ind several her zg 2 ( 
words from dictation in 30 min _ s and 4,8 words 
in one our’s copying fre typewriting S was 
done on the llth of ork ind irom A t we 
understand the usual deductions were made for 
errors On another occasion he wrote 2,4 words 
in 30 minutes from dictation The matter was 
chosen by he judges and was not pre isl seen 
by the operator Mr. Richardson and Mr. $ ur 
in hopes that Miss Fritz will attend tl 


July, in 


ondon in ’ 
to put up a pretty stiff fight t 


have 


Show in I 
lieve she will 


maintain supremacy If Miss Fritz does not 
go to England, Mr. Spiro will probably endeavor 
to arr inge to bring Mr. Wright over |} to nT 
pete for the championship at the Oct Business 
Show 
> > > 

A typewriter for the King of S; as ist 
beer is it the works of the Underw 1 Type 
writer Co The machine is an Underwood No. 5 
finished in white enamel and gold, with nickel plat- 
ed parts This is the second machine made 
by th Underwood Co. in the white enamel finisl 
The firs r was made for the Czar f Russia 
The machine for King Alphonso has t i it 
keys necessary for the Spanish languag It will 
leave New York on the first steamer for Barcelona 

> >. > 

The Remington Typewriter Co. are issuing a well 
written school circular entitled Positions for the 
Asking It gives full details of the 47,874 posi- 
tions offered last year by the Remingt writ 
er Emplo ym ent Department, and some wit some 
advice as the learning of shorthand ] € 
writing 
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TYPEWRITER NEWS.—Continued. 


New York, N. Y. 
L. D. Camps of the Royal Typewriter Co. has 
st returned from a most succe 


Pacific coast ae Reh 

The offices of the Royal Typewriter Co. have 
heen enlarged, and refitted throughout They pre- 
sent a very businesslike appearance. Mr. Neahr 
has a private office, and reports that business and 
the prospects for same were never better 


e oo ¢ 

The delivery service of the Remington Type- 
writer Co has ilways commanded the admira- 
tion of all who are interested in horse flesh, and 
fine turnouts We are so used to seeing their 


beautiful teams the streets that we are apt to 
overlook the eally splendid appearance that they 


offer At the Humane Club horse show held at 
Brooklyn on May 6th the pair, Remtico and Para- 
gon, won the blue ribbon for draft horses In 
another column we show a picture of them 
> > > 

At the Memorial Day horse parade held in New 
York on Memorial Day the first, second and third 
prizes were all won by Remington horses. The 
prizes, with photographs of the teams, are exhib- 
ited in the windows of 327 Broadway 


> > > 
The brave fire fighters of New York much appre- 
ciated the handsome gift of $1,000 presented to the 
fireman's fund the Remington Typewriter Co 
recognition of their services at the fire 
> > > 
particulars of 
was one of the 


Remington fire 


By the way tine 
unother columr 


which appear in 


most stubbornly fought fires in the history of the 
fire department Between 60 and 70 of the men 
were insensible t one time ind as some of the 


entered the cellar more than 


ourageous fellows 
were laid out during the course 


once, over 120 met 
of the fire 
> . > 

Mr. R. R. King, manager of the Smith Premier 
rypewriter Co.'s New York branch, has been very 
much indisposed for the past week He will be 
we regret to say inable to return to his duties 
for some days 

Mr. W H. Beardsley has been appointed man- 
ager of the New York office of the Monarch Type- 
writer Co. in the place of Mr. Murphy, who is still 
out west Mr. Beardsley has had great experience 
n the typewriter business, and is glad to get back 
to New York He entered the typewriter business 
in 1883 as manager of the American Writing Ma- 


chine Co He remained with that company until 
October, 1895, when he left for St. Louis to take 
charge of the St Louis branch of the United 
[Typewriter & Supplies Co He held this position 
for three and a half years, relinquishing it to open 
a typewriter exchange in the same city He next 


accepted the position as manager in St. Louis of 
the Underwood Typewriter Co., which he held for 
two years, resigning to take charge of the Oliver 
Typewriter Co.'s interests He remained with this 
ompany for three years, and on leaving them he 
was offered his present position, which he accepted 
on May Ilith With this varied experience, and 
judging by his past records there is no doubt but 
that Mr. Beardsley will make a great success of 
the Monarch in New York, and he has the heartiest 
wishes of all who know him 


> > . 

Mr. Eylar of the Underwood Typewriter Co., has 
been in Europe for the past few weeks He re- 
turns in the course of a few days 

7. > > 

Mr. John Underwood, president of the Underwood 
Typewriter Co nas been awa m an automobile 
t! the past few weeks 

al > . 

(. P. Soldan has been appointed assistant man- 
ger of the New York office of the L. C. Smith 
Bros. Typewriter C Mr. Soldan is a native of 
Syracuse, and went from that ity to Boston as 
bookkee it the L. C. Smith Bros. office in the 
**Bean ty He worked there for some time, 
and his la Ss we so much appreciated that he 
was transferred | the New York office to hold 
a like positi re On the Ist of December last 

was appointed ssistant manager, which posi 
ion he has filled with mucl edit » himself and 
his employers 
> > > 
There is a run n the air that we are soon to 
W l Smith Br typewriter. 
7 > oe 

The Sun Typewriter Co. are doing a large busi 
ess in a very quiet inostentatious way There 
has | n son talk 1 new mode! high priced ma- 
ehine but s et read 

> . > 

H. S. McCormicl the billing expert of the Un 

derwood Typewriter Co will deliver an address 

Billing Systems" before the Incorporated Ac 
ountants of New York at Arlington Hall, near the 
Cooper Institut« n June 12tl Mr. John H. Sobey, 
formerly manager of the Multigraph Co., but now 
With the Lamson ‘ will also address the same 
meeting « the subject of Pneumatic Systems 

> > > 

Mr. Nelson A. Miller, who for some months past 
has held the position of advertising manager of 
the Underwood Typewriter C has been assigned 
n addition to his ther duties t take charge of 
the handling and rketing of machines taken 


exchange 
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ssful trip to the 


A NEW PROCESS 


We beg to announce to the trade that we have per- 
fected a new process for the manufacture of bichrome 


typewriter ribbons. 


Heretofore bichrome ribbons have been manufac- 
tured by printing the ink on one side of the cloth, 


allowing it to penetrate as best it could. 


With our new process the ribbon actually goes 
through a bath of ink as is the universal practice 


in making single colors. 


Each side of the ribbon is 


absolutely protected when the other side is being 


inked. 


Asa result we secure in bichromes the same dur- 
ability, brilliancy and sharpness of imprint as 


in our single colors. 


The line formed where the colors meet is per- 


fectly sharp and straight. 


We guarantee that the colors will not run together, 
(ribbons containing green copying ink alone ex- 


cepted). 


Our price is no more than most manufacturers 
charge for high grade ribbons of one color. 


We use only the best quality of imported cloth in 


their manufacture. 


The use of bichrome ribbons is increasing regularly 
in spite of the faults of those made heretofore, and 
with the advent of this new product we believe that 
the time will shortly come when single color rib- 


bons will be rare. 


We. will gladly send samples and prices to dealers 


on request. 


Neidich Process Company 


Burlington 3 


New Jersey 






































Universal Binder 


binds securely from 1 to 300 sheets 
It is intended for making up catalogs 
from single sheets. Price lists, pamph- 
lets, fabrics and everything else that 
requires a permanent cover, where 
contents can be inserted and removed, 
are also best preserved in this UNI- 
VERSAL BINDER. Made of one- 
piece heavy Twinlock Rope Cover 
paper; it has a metal device for hold- 
ing sheets attached by eyelets. It is 
strong enough to withstand very 
rough usage and continuous handling 
when filled. An ordinary arch file 
perforator may be used to punch the 
articles to be bound. 





Prices: 
No. 800 for sheets 94x 6 10 cents 
No. 801 for sheets 6 x 94. . 10 cents 
No. 802 for sheets 114 x 84. . l5cents 
No. 803 for sheets 84x 11 15 cents 
No. 804 for sheets 8} x 14 20 cents 


Also made to order in special bindings 
and sizes. 


DISCOUNT TO THE TRADE 


The Co. 


Home Office and Factory: 
Cincinnati, Ohio 


New York Boston 
95 Duane Street 164 Devonshire Street 


Our 64-page catalogue of Loose Leaf Systems 
should be in every office. Send for it. 

















OFFICE APPLIANCES 


TYPEWRITER NEWS.—Continued. 


Philadelphia. Pa. 


Since the removal of our correspondent, who so 
faithfully handled our interests in this city we 
have lacked special representation here, but hope 
to be able to give our readers in this territory 
their full quota of news from now on having 
made other arrangements. This doesn't bar receiv- 


ing news direct from our friends who may feel so 
inclined 

> > . 
established 


policy of promoting 


when executive po- 


Following their 


their own men, where possible 
sitions are to be filled, L. C. Smith & Bros. Type- 
writer Co., have called to an executive position 
in the home office at Syracuse the manager of their 
Philadelphia branch, R. B. Jones, a veteran type- 
writer man employed for many years as a sales- 
man in Philadelphia territory, and, since the or- 
ganization of L. C. Smith & Bros. Typewriter Co., 
in the capacity of manager 

Succeeding Mr. Jones as manager of the Phila- 
delphia branch is F. 8S. Lacey, a member of the 
Smith Bros. selling force Mr. Lacey was em- 


W. H. BEARDSLEY 


Monarch Typewriter Co New York 


Manager 


Peoria, Ills., in 
work done in 
Philadelphia 


resident salesman at 
Chicago territory and on excellent 
that capacity his promotion to the 
managership is based 
Portiand, Ore. 

Our Special Correspondent.) 

on his recent trip to the coast for 
placed the agency for 
and territory with the 


ployed as 


(By 
L. D. Camps, 
the Royal Typewriter Co., 
that machine for Portland 
J. K. Gill Co., well known stationers and office 
appliance dealers, and it is expected that this 
company will place many of these machines in this 
field 
David E. 
ment 


Block will have charge of the depart- 
Pittsburg, Pa. 

Special Correspondent.) 
exceedingly good city for 
been well represented in these 
columns for news, and we hope to present our 
readers with a goodly amount of “gossip’’ here- 
after; however, don’t let this stop our friends 
from sending their quota when “the spirit moves 
them.” 


(By Our 
Pittsburg. an 
writers, has never 


type- 


May 6th was the day that 
Mr. and Mrs. Charlies D. Finney 
Miss Florence L. Finney saw the 

Mr. Finney has been in _ the 
Pittsburg branch of the L. C. Smith & 
Typewriter Co. for nearly two years and during 
that tifme has made an enviable record: in fact, 
during April Mr Finney sold machines He 
certainly needs the money now a little Finney 
has appeared 

Mr. Finney's co-workers presented the little girl 
with a diamond studded locket and a gold chain 


eventful for 
that 


proved 
and the day 

light of day 
employ of the 
Brothers 


that 
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The Universal 
Gard Register 


HAS A 1,000 USES 


Names changed in less time than it takes to tell about 
it here. 


Business or Prefessiona! Men 
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Telephone, 
Mercantile, 
Shop, 
Stock, 
Salesman or 
Employees 
Register 


ALSO 


Clubs, 
Societies, 
Church and 
Sunday 
School, 
Merit Boards 


ALSO 


Rosters fo 
Hospitals, 
Patients, 
Doctors and 
Nurses, 


OR 


FOR 
KEEPING 
CLASSI- 
FIED LISTS 
of NAMES 


or 
SUBJECTS 
for any 
purpose 
WHERE 
QUICK 
REFER- 
ENCE IS 
WANTED. 








NO 
TROUBLE 


NO 
EXPENSE 


NO 
WAITING 


FOR 











IF YOU ARE AN 


OFFICE 
APPLIANCE 


DEALER 








OR 
you can find nothing for 


which there is so wide a 
field of usefulness as 


THE UNIVERSAL 
CARD REGISTER 


No office to roe or 
small but from 5—10 
oreven 100 of tl 


ters may be used 


This Register is a Big Seller 
because it is eful 
nomical and substanti 


ALWAYS IN SIGHT. 


eco- 


Names instant! and 
corrected, or nev ed 
Used by thousa f in 
connection with tin k et 


or as phone indexe 

near phone 

GScoonNDp PROFIT 
TO DEALERS 


Write for Discounts a: a full line 
of illustrated printe ma on 
This and Other Devices. We have 


a number of ot 
We have a plat t 
Co-operation with You t is mak 
ing big money for y 
lealer Ask t ell 


We ex al 


Universal Resister (0. 


212 S$. Canal Street, CHICAGO 
88 Center Street, NEW YORK 
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TYPEWRITER NEWS.—Continued. 


Rutland, N. Y. 

George M. Goddard of this city has been grante 
a patent o1 ur telegraphi ransmitting typewriter 
whic will send Morse racters by manipulat 
ing the keys an ‘ordinary typewriter 

Reading, Pa. 
(By O Special Correspondent.) 
irles F. Courtner, operating as the Charles 
F. Courtner Co. here wit the assistance of his 
father, has sold out to H. C. Harding, a former 
emplove wl s now operating as the Standard 
Typewrit & supply Cr 

Sin tl death of Mr Courtney Senior the 
young ( tney has en connected with § the 
Read br the | rwood Typewriter C: 
is lo manager 

Saginaw, Mich. 

Manager Pit é who charge of the Sagi 
now and La District for the Smith Brothers 

pewriter nade this machine very popula 

the district nd as poy ir as himself, whic) 

s sa v 

San Antonio, Tex. 
(} ( Spe ( spondent. ) 

The § Ar branch of the Smith Premier 
Sales (Cr } ‘ Houstor have opened a ver! 
attractive office at 102 W. Commerce street, unde! 
t} ! ger t a ake 2 ins, who is very et! 
t sias over the amount of business already 
secul M Evans promises that San Antoni 
nt 1 winning city for Smith Premier 

St. Louis, Mo. 
(B Our Spe Correspondent 

It is reported that W. H. Beardsley, for so long 
ss i 1 wit e Oliver Typewriter Co. as mar 
Lge r Ss Louis fice has accepted the 
managen e New ¥ } ocx for the Mar 
irch Typew 0 M I I vy leaves a host 
f frier i St. Louis n unity and he has 
he wishes t ther 

Y« go Mr. Beardsley d the management of 
the St. Lou fice of the United Typewriter & 
Supt s ¢ it the me of the opening 
rhe I xcl was made manager 
) institut I I e 5 Louis territor: 

WwW ia his experience and his genial and winning 
manners, coupled wit exceedingly good execu 
tiv YY Monare Company should find 
Mr. Be ] ex ling productive man 

* . >. 

Ma J. H. Derbyshire formerly assistant mar 
Lge for the Oliver Typewriter Co. in New York 
City s : irgé f tt Oliver Typewriter 
( in § I s The ‘*Major has already wor 
l good gra s of his employes and no doubt will 
nake I I ger 

> . . 

a oe rmerly inager for the Oliver 
rypewr ( Louis has been transferred 
to the St. I fice 3 sistant manager and is 

st t n ow is capable and energet 

stle 
. * + 
J E ( ssinger forme assistant manager 
he St. Ls s office f the Oliver Typewriter 
( now ger of their Louisville branct 
Jimr ! é 1 with the Oliver for 
mé “ ! f the present promo 
> . . 
John Greenhalgl one f the oldest typewrite 
f ~ ind te with the Remingtor 
ewriter C s now with the Monarch Typs 
v r ( 
> . > 
Jimmie Schiffletté Inte f the tnderwood forces 
Ss wit Monarch forces 
> > > 

rr 0 er ewriter ¢ have just removed 
their offices t their new rters at 117 Nort! 
Eighth street 

> > > 

. My 76. from t Smith Premier Type 
write ( offic 1 through this ci 

r t f xas 

> > > 

Ww. DH ner! typewriter man, we 
known in C £ s manager for the Cram Writ 
ng Machine ‘¢ this ty Friend Haslem has 
sold so mar r ines that the factory is inads 
quate t ¢ 

> . > 

Thomas E Gilmore formerl connected witl 
the different typewriter mpanies in this terri 
tor s now enpresenting the Universal Adding 
Ma ‘ 

> > > 

R. DeNar ong nnected with the Smit! 
Premié Ty1 riter Cr metime ago. is on 
f the trong Manager Riggs of the U — 
“ ] wir speaks fo lar 
guages fluent 7 } what fore ion trade 

a. > > 

—-— Se ‘ ted with the 

Ren ingt ’ c fer ‘ ns thie eity is err 

! s salesman, ha 
S d that ompany and 
taker th f the R 11 Typewriter under 
I M. N Zz 

T i hustle e frie Ee ns. with his extra 

j } bled to make som<s 
g00d dditior t the t f users of the new 

é B < ] nstrations and 
iggress . rv y t. } mie to he know! 
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Densmore labor Saving devices 


such as — Back Spacer, Release | 
ustifier save 
hours 


for ruled lines, and 
seconds - minutes - 
































The machine that does better work with 

| less fatigue than any other. 

That has a velvet touch and every possible 
convenience. 

| Catalogue free—send for it. 


DEALERS WANTED 


Fo r I th thes 


achines and for our line of 


Rebuilt ‘Slcetitende of All Makes 


Also fe 


rr our line of 


Invincible Typewriter Supplies 


American Writing Machine Co., G 


nd territory address 


General Agents 


345-347 Broadway, New York, N. Y., U. S.A. 


5000.:° REBUILT 
TYPEWRITERS § 


ALL MAKES. ALL PRICES 


Sold Rented 


Repaid: 7 





RETAIL STORES: 


NEW YORK 
1% Barclay St. 346 Broadway | 


ST. LOVIS 
208 N. 9th St. 


SAN FRANCISCO 
1011 Golden Gate Ave. 


MILWAUKEE \ 
130 Mason St. 


LOS 





1980800000, 
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BOSTON 
38 Bromfield St. 


PHILADELPHIA 
715 Sansom St. 


138 S. Broadway 








605 E. Main St. 


KANSAS CITY 
817 Wyandotte St. 
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: RICHMOND 


Mammoth New Catalogue Now Ready 
Price List No. 41, FOR TRADE ONLY 








American Writing Machine Co. 


Warehouse, 92 Leonard St. 
Executive Offices, 346 Broadway 


NEW YORK CITY, U.S.A, 




















Carbon 
Paper 


Facts 
No. 1. 


q | am always glad to 
take any of mv 


customers through my 
factory and show them 
how I make my goods. 
What is the use of any 
mystery? Everybody 
uses practically the same 
machinery and about the 
same ingredients. I know 
that nobody can make 
first-class carbon paper 
at less expense than I do, 
and there is no reason why 
it should cost any more 
tomake. I buy the best 
materials and own the best 
machinery the only differ 
ence is inselling methods 
I believe in big quantities 
with a fair margin of 
profit. Test my samples 
and study my prices, 
then compare with your 
present goods and prices. 
Goods back and money re- 
funded if not satisfactory 
A. L. Foster, 


President, 


Manifold Supplies Co. 


5S WARREN STREET 
NEW YORK CITY, New York 
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TYPEWRITER NEWS.—Continued. 


to his friends as Lyons,’ which name by thos 
who know him, 1s considered appropriat« 
> > > 


has many friends and followers who will se« it 


he gets his share 
* > . 
Miss Edna C. Lauenstein received a well de 
served promotion in her appointment as manag 
extended acquaintance, experience and _ indust 


insure her success 
S oe #£ 


L. True Weymouth has been elected captair f 
the Smith Premier base ball team 
. > > 


Jesse A. Francis is now traveling for the Smith 
Premier in Arkansas 
> 


. > 
R. E. Ledwidge of the Smith Premier city force 
is now the dean of typewriter men in his terri 


tory 
Se <¢ . 


J. H. Oakes has been given a city territory 
the Smith Premier 


for 


> . > 
George A. Baldwin, western supervisor of 
Smith Premier billing machine department, visited 
the St Louis office May Ist He reported busi 
ness booming in all directions 
. > > 


P. W. Johnson, representing the Hammond Typ¢ 
writer Co. of St. Louis, who have offices in the 
Mermod-Jaccard Puilding, was seen doing business 
in Alton, IIL, recently 

Seattle, Wash. 
(By Our Special Correspondent.) 

The firm of Gould & Wohlenberg, operating t 
Typewriter Exchange here, have dissolved partner 
ship, by mutual consent, with C. W. Gould, tak 
ing over the interests of A. F. Wohlenberg and 


is 


he 


assuming all liabilities and assets. The change 
dated April 25th 
. . . 

Cc. W. Gould has taken the agency for the Royal 
typewriter for this territory and will immediately 
start an active campaign for the introduction of 
this machine in this city 

Salt Lake City, Utah. 
(By Our Special Correspondent.) 

The Fox Typewriter Co. have recently made a 
change in their business at Salt Lake City, having 
for a number of years been represented by the Salt 
Lake Stamp Co., who carried the typewriter busi- 
ness as a side line Beginning June ist the Fox 
agency will be in the hands of the Utah Type- 
writer Exchange Co., of which W. W. Bacon is 
treasurer and general manager 

Before embarking in the business in Salt Lake 
City where Mr. Bacon has been for the past five 
or six years he was proprietor of the Denver Type- 
writer Exchange and was the originator of that 
business Associated with him is F. P. Stewart 
who is also a thorough experienced typewriter man 
and with the financial backing that the concern 
have and their excellent knowledge of the type 
writer business, they will doubtless be able to put 
the Fox well to the front in this territory 

. * 7 

W. H. Gerke, formerly connected with the Bree 
den Office Supply Co., has taken the agency for 
the Royal typewriter in this territory, covering 
Utah and Nevada. 

Springfield, Mass. 

Marconi is now at work in his laboratory trying 
to produce a typewriter that will simultaneously 
operate a number of typewriters by electricity 

Springfield, Ill. 

Manager Seelye, of the Smith Premier Co has 
been pulling off some nice billing machine business 
recently 

St. Joseph, Mo. 

Martin O. Plowman, manager of the Smith Pre 
mier Typewriter Co., visited his home in Meri 
dosia, comforting his mother, who is dangérously 
ill 

Savannah, Ga. 
(By Our Special Correspondent.) 

Fielder & Allen Co. of Atlanta have placed the 
Oliver typewriter on sale here with the Savannah 
Typewriter Exchange, as exclusive representative 
of their line They have already done considerabl« 
business and they anticipate making Savannah an 
Oliver town in very short notice. 

Spokane, Wash. 

Emma P. Stone sued the Smith Premier Typ 
writer Co. for 35.000 damages, claimed to havs« 
been received by falling through a trap door in 
the floor of the typewriter company's office 

Syracuse, N. Y. 
(By Our Special Correspondent.) 

The Smith Premier Typewriter baseball team has 
organized for the season and is open for games 
with any other typewriter team First come first 
served Address or phone, W. W. Patterson, En- 
gineering Department 

> > > 

We regret to learn that since our last issue the 
Monarch Typewriter Co. have had their ball 
grounds plowed up Can it be that they intend 


to build. or was it done so that the different 
ball teams could not use the grounds? We hope 


er 
of the Smith Premf&r Employment Bureau Her 


| XX Specialties 


the 


5 $333 3333 


S 


>O 
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L. M. Norton, representing the Royal Typewriter 
Co has moved into the Holbrook- Blackwelder 
Building, 810 Olive street Mr Norton is fast , 
establishing the Royal machine in this city Nort 
tl 
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A Protector to Cover the Ky 
sharp points of Pin Tickets 
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It’s Easier To Sell 
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Shaw-Walker Goods 


Than Any Other 


Here 


This is true for many reasons, are two of them 


First: 


Shaw-Walker Vertical Filing Cabinets and supplies 


sell for less than any other on the market. This, 


notwithstanding the fact that they are the best made. 


Second: We co-operate with you in selling them. 


devise ways and means for you to get. rid of the goods. 
We have a ““Dealer’s Co-Operative Plan.” 


We don’t load up our dealers and then forget them. We 
We furnish you everything in the way of advertising. 


Write and ask us to tell you about it. 


\sk us to place you on the list of our monthly publication 


*“*‘Shaw-Walker”’ 





It’s Free For One Year. 


' 
The SHAW-WALKER Co. 
New York, 372 Broadway MUSKEGON, U. S. A. Chicago, 151 Wabash Avenuc 
TYPEWRITER NE bWS. —Continued. Che . C a th & b thers Typewriter ¢ re soa Oe increase of business during the 
. port no Stock f ma t Ss ¢ t na ind is neg as -e 5. 
not the latte nasmu¢é re are so few bal bus Mr. Evans has been with the company for some 
grounds s s . - ea &@ two years, and maintains an office at 1 Mann 
oe : ( W. Earle, who has been acting secretary of Building. 
It is report hat the Alexander Typewriter Co , Monarch Typewriter Co. at their New York Worcester, Mass. 
ecently organized in Binghamton, 12 » Will office has returned to Svyracuss (By Our Special Correspondent.) 
! nterests of the Ir itional Time Recorder . as The Underwood Typewriter Co. have taken of- 
DACK | W se tl modern plant of the Dey Mr. Allen of Alien & Co.. Mexico Cit Mex fices with the Office Equipment Co., 27 Pleasant 
rime | at Cu. of Syracust was an interested visitor during the past mon street. 
it w be mbered that the Internationa n Svracuse going through the Monarch factory > 6 @ 
Time Re Co. sé control of the De; Mr Allen is one of the Monarcl largest dealers The vacancy in the office of the L. C. Smith & 
interests, and are removing them to Endicott, N ind returned Mexi with more vigor after Brothers Typewriter Co, made by the departure 
Y and it is most natural that the Alexander eeing “The Making of the Monarcl of their manager, P. L. Church, has been filled by 
Pypewriter ( be considered as an occupant for 2 2 another of their hustiers, A. 8. Archie. 
the Dey la Svracus nz such an excellent Che Monarch Typewriter . quite proud Washington DB. C. 
typewrite n itactu & A with so muct of having broken all records in Australia and New Mr. Joericsen, manager of the Underwood office 
typewriter t : e Zealand. selling to F. Lassetter & Co.. Limited here, was in New York recently, and stated that 
‘ge: ’ Sydney, Australia, 30 Monarch visible typewriters last month was the largest month in the way of 
he Monat pewriter ¢ e been so far time. establishing are 1g sales of machines that the Washington office ever 
behind in ore it some departments have beer +? to whicl five mors Monarchs wer lded experienced. 
obliged to w h ertime so that the boys could ap ; FORELGN NEWS. 
ni the §S in half-holiday during the sum 
mer months rhe com made arrangements = T, Dew & ft Mga em aap. for the Blickens Hamburg, Germany. 
with a lo estaurant to furnish suppers to th garter’ Gene. aie tee +€. =r + ¥ (By Our Special Correspondents.) 
men in tl factory. so tl they would not loss Auction of this machine in thia meld rhe Fox Typewriter Co, report that their Euro- 
} tin going te and m the factory to their , : — pean business is constantly on the Increase. This 
nes tT} suppers w furnished free to th: Urbana, Ohio. company have an office in Hamburg, and in addi- 
m Urbana is considering the possibility of having tion they have a general traveling representative, 
* 6.¢ he Bennington Typewriter Co lo te here 4 com E. Kiderlen, who represents them tn different sec- 
The Smith Premier Typewriter Co. is to buil t from the typewriter company recently vis tions 
1 big additi to its plant here in Gifford street ted this city for the purpose New Zealand. 
There will } r 1ddition seven stories high Utica, N. Y The New Zealand Typewriter & Supplies Co., at 
th east sid e present building This wil (By our special correspondent Auckland, exclusive dealers for the Monarch type- 
st $25,000 will als e a building erectec Steates & Co, have the agen for Royal writer, report the sale of many of these machines, 
the ) used for hipping t writ ‘ ! t tl ~ ] g£2's with one order for 33 to a school, 
ar er S re *_ * « 
W. S. Stodd wh many years was cot at ies New South Wales. 
me i with the Reminet Underwood compa e Remingt pew office n cl f (By Our Special Correspondent.) 
es nd f } last t} ‘ ears with the Mor M Irlan t 1 he Arcads s one f the t The Fox typewriter has been on this market for 
irch ¢ going roug} lepartments, has ber n towr the past five years and is run by the Lingham Imp. 
sent the » off ‘tak charge of the . 2s Co., Ltd., who have placed about 500 machines on 
repair depa t H riends in Syracuss DD. @.4 ns, W has cl the M the market. The new Fox Visible has been here 
wist m } t writ com} s offic Mann |} K only a few months and the last two shipments 
ae io we itisfi ith tl J f have been sold on arrival. The largest sale of 
Advices fro Paris tr ite that the Monar« ved ring the past n these machines have been to the Singer Mfg. Co., 
typewriter had the honor f being the machine 2 a who purchased fourteen machines after trying all 
used | ‘ ner ir great typewriter speed Mathews & Co. |! $ others 
( est r held tl f } nN if t “ *_* 
ae Mathews, C. P. Schran & Fk. I The United Typewriter Co, sell the Monarch, 
Arkans izht through her pros f R po! Yust Densmore and New Century. They have had 
iting , gains Remington. Smit Fo e.. © the greatest success with the Monarch and sold 
Premier Ty r companies. clain EJ wl ha f M I Lassetter & Co. here 30 machines in one order. 
ww that mpa violating the ant ess in tl terr ov ‘ f They are spending a lot of money in advertising 
r LW . d for $1,000.00 One Otsexr« Herkimet nd M and should get some of the sales. 
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AND IMPROVE YOUR PRODUCT 





BY USING 











Modern Precision Machinery 


No. 5 LATHE WITH COMPOUND SLIDE REST 


(7 IN. SWING; 12 IN. OR 18 IN. BETWEEN CENTERS) 


Cost 








BENCH DRILL PRESSES 


BENCH TAPPING MACHINES 
BENCH MILLING MACHINES 








AUTOMATIC GEAR CUTTERS 
AUTOMATIC PINION CUTTERS 
AUTOMATIC RACK CUTTERS 


| Savings 











Sub-Press Dies and Special Tools 


FOR THE MANUFACTURE OF 


Typewriters, 


Adding Machines, Etc. 





SLOAN @ CHACE MFG. CO., 1. 


NEWARK, N. J. 








(By i! Sp 
The Pike \dding 
Rsnine 


Machine ( 


opene d up 


pecial Correspondence. ) 


Atlanta, Ga. 


ecial Correspondent 





h office at 813 Empir 


ing, Im <« rg f Lewis W. Langl I 


Langhorne capable ind ¢ | 
ing machine man and has already 

producer of business. He ts well 
\tlanta and the outlook 
* * 
Fielder w 
for the Standard 
maintaining ré 
Standard adding 
cola and J cksonville, Fla > Mac T 
Savannah, Ga.; 


Mobile, Ala., 


adding machin: 


machine in 


nd will probably 


cies in South Carolina at an early « 


astonishing how rapidly the Standat 


come established in the southern stat 


The Universal Adding Machin 
has moved their offices from the 
several good 


They are traveling 


this ofhes 


* * 


Cleveland, O. 


(By our 


I 
tional Bank building to the Candler 


\llen Company, souther1 


Birmingham, Montgor 


( 


yur +} 
bees 


gular resident agencies for 
Tampa 


d has | 


rit 


E. C. Hirschfield, sales agent for t! 


visible adding machine at Cleveland, is 1 
progress with this 1 


ing considerable 


and, we understand, is one of the most 


agents in the Wales organization 


In reporting 


Business Show we displayed a picture s 


the booth of the 

ly had but half of the 

Wales was pr 

les were reported 
* * * 


ind many s 


Des Mcines, Iowa. 

C. H. Ste pl 
ings bank and Carl 
bank entered the 


t Cedar Rapids 
x * 7 


State 


chine « 


Detroit, Mich. 
The new Burrs 


mally ops 
? 


by local tean Che first game plays 


tween the Burr 
the Summe ld & Hecht team 


* * * 


The pub! rs of Office Appli 1 


pleased to rrespond with some 
of reporting the various social and 
ganizations mnected with 
Company Write us 


We s] | he ple ised to 


some neutt person in Det 
porting the various interests tl 
us in this paper We have n 
but enough “pin mons v” eacl 


it interesting Who will be 
be capabl nd reliable 


ienson of the Des M 


uughs ball park | is 


ed and 1s now being use 


the exhibitors at the ( 


Mesmer of the 


Telagirl system, whi 


operly represented at tl 


Kansas City, Mo. 


T | 
(By ur Special Cor p 


d & Shelton, managers 


rt —- ff hines sé ld durin y 


Adding Machine Company 


Special Correspondent.) 


ughs adding machine 1 





ADDING MACHINE NEWS.—Continued. 


Apri TI troub s been in get 
ting macnines I ign t rders 
\\ Ke .ansas ( nager for the 
Felt & Tarrant Manufacturing Company, has 
noved into the new Long building, room 301, 
Idings in the 
west H S reports . llent business 
W 
The recent in the Pepper building, this 
city, burned uy it number ot adding ma 
chines. Montgomery ‘Ward & Co. were locat 


ed here and st rge number of office 1m 
plements in 1ding mal {) typewriters 
Little Rock, Ark. 

Th Lillard-H kins Company have filed 
articles of incorporatio1 ind will manu 
facture safes, adding macl bank and office 
fixtures Che capit il stock will be $25,000, of 
which $7,500 has been subscribed. The inco 
porators are W. B. Luillar M. W. Hankins 
H. C. Daniels, E. Starr 7 pson and W. § 
Mit 

Louisville, Ky 
B Special ¢ yondent. ) 

Anthony Joy f the southern office of thi 
Universal Adding Machi Company, Birm 
ingham, Ala., spent five days in Louisville re 
cently looking after the interests of his com 
pany This gentlen f the best add 
ing machin esmel! country and 
should prove a towe » the south 
ern once 

Kred Manget cal agent r the Burroughs 
Company, has lately del several specially 
made ma | rations. Among 
them was one for the water board that lists 
three columns figures, tw if them adding 
The special features machine is the 
automatic carriage shift, works exactly 
like a typewriter carriag« is said that only 
three of these machines has ever been placed 
upon the market with th ymatic shift. The 
machine is elect H lso delivered thre: 
fifteen bank « tric m nes to the L. & N 
R. RR. C 

l ind the Bur 
ugnhs botl ed locally, it 
is not uncommon to see as many as five adding 
machines mpetitior 
Milwaukee, Wis. 
EK. D. Haven, local agent r the Burroughs 
Adding Machine Compat spent a few days 
La Cross luring t] nkers’ convention 
. , 
‘New York City, 3 
By wn Repres tatives.) 
| IX | lucts a depart 
ment I! t} r 4 \ I \ 1 mercial callec 
“The Office 1 over umn devoted 1 
biect The List \dding Machines’ 
n May 4 subject is well 
eading 
\ issu - 
Char ( Adding M 
} ( . ge f 
N \W Mar yis s 
g \ 1 < npan 
I the Bur 
I re s w wit 
t] Pil f y as cit 
Sait 
J Comptogray 
re xceptior 
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THREE KEYS OF A KIND 
All Yale=te: your ofc 
|, 


> 
te D>) = 
- Jem to ritten CLaile~ 
Ae) 















1 te) your Private 
NN ords 


Positive 


and Perfect 








PROTECTION 


LEDGERS may be fitted with YALE. TUMBLER 
LOCKS, insuring absolute security. open 
and close with ONE KEY. 3 2 2 3 


making are worth protecting, and the 
Insurance appeals to the business man 






ann 


Records that are worth 
Mann System of Record 


with the same force that Yale Lock Protection appeals to him for 
his house or office protection. From start to finish—all along 
the line—the best workmanship, the best material, the best 


result is seen in the 


MANN LOOSE LEAF OUTFIT 


which consists of a 
Mann Ledger (with or without Yale Lock) Mann Transfer Binder 
Spring Holder and Deprima Flat Opening Leaf 


‘imple and strong, and there is 
compares with it from the view- 


The 


] 


no }Ooose 


actuating met anisms al 
leaf outfit made 1 
rtectio! 


TO THE TRADE 


We EXCLUSIVE AGENCY in each city. 
HERE is your opportunit minimize loose leaf competition. 
While there are other loose leaf ONLY ONE 
LIKE THE MANN LINE, and 


THE MANN LINE IS THAT ONE 


We are Owners and Manufacturers 


of LESLIE BINDERS and LEAVES 


WILLIAM MANN COMPANY 


Blank Book Makers, Stationers, Printers and Lithographers 
Manufacturers of Copying Books and Papers and Loose Leaf Devices 


529 Market Street, Philadelphia 


105 Chambers Street, New York 


point ot pe 


desire to eate an 


lines—there is 
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“Cet The Habit” 


PI RIP RL P SLAP RI ROR RE IS PPA PRA 





ad ae 


THE No 12. HAMMOND 


The HAMMOND HABIT once acquired 
remains with you always. Why? Be- 
cause it is THE TYPEWRITER which 


gives absolute satisfaction. 


ATTEST: USER. 


oe Hammond Type- 
writer Company 


69th 70th St. 
ond Fast Rive New York, N. Y. 
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ADDING MACHINE NEWS.—Continued. 


good and he is highly pleased wit! ré 
sults he has achieved so far 

— a 

The Elliott-Fisher Company recently 

exhibition a huge Colummarized cash rh 
billing and adding machine. It wrote rr 
24 inches long and added simultaneously [5 
columns direct upon the leaves of a bound cash 
book The machine was fitted to a regula 
Elliott-Fisher drop center desk and was mad 


especially for the General Electric Company 
Mr. Riggs was the fortunate salesma: This 


is the largest adding machine ever put out by 
this company 
* 2 

Eaton & Hough, sales managers 
Wales adding machine in this city, throug 
their president, J. W. Eaton, report that busi 
ness has been during the past month at the 
highest point in their career. The Wales add 
ing machine is now used by over 80 banks i 
New York city and is liked by every o1 H 
believes that the Wales adding machi is 
destined to lead every other adding n ine 
on account of its visible writing. Visib vork 
means time and money saved by every 
an adding machine Certain instituti 
New York City are using from one t 
Wales machines 

During the past few weeks Mr. Eaton of the 
Eaton & Hough Company, agents t 
Wales Adding Machine Company, visited th: 
factory of the Burroughs Adding M int 
Company and was very much impressed wit 
the advances that they have made, but in spit 
of all he still believes that the W s will 


show very much larger results th 
roughs in the next ten years 

[here is considerable discussion wit gard 
to the pure hase of stock of the Wales Adding 
Machine Company by ofhcials Bur 
roughs Adding Machine Company ught 
to interest every user of the Wales 
to know that the adjourned meeting 
directors of the Wales Company 
during the month of May in the fact 
Machine Company at Ds 


14 


ing 


Burroughs A¢ 
troit 


It is a peculiar fact that there has 
carbon paper yet invented that can | ised 
in an adding machine roll that wi 
and yet give satisfactory results. W: 
peat this paragraph in the carbon pap 
umn and look for results from the 
turers 


* * * 


Some time ago we alluded to the p 


of the hand machine over the power M1 
Roth of the Wales Adding Machine Company 
is so convinced on this point that | nvit 


discussions on the subject 
* > x 
J. H. McFarland of the Wales Adding M 
chine Company reports that he has be 
very successful in securing several . 
for machines without trial 
San Francisco, Cal. 
F. M. Busby, formerly of Seattl 
- z - { 
representing the Burroughs Adding i! 


Company in middle Calitornia territ 


M. A. | t of the northern Calit 
ritory for the Burroughs Company ts iking 
sales that have placed him among t top 
' 


notchers 
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i. 
Many pieces of 

. year 

condition gi. the Psi ses of their 

. buyers. As to our 

DEALERS’ PRICES 
well,—they'll surprise you all—made of 

, cold rolled “"U" steel—the sort that can't 

: sag, bend or break. No wire. 

SELLING ANY CHAIRS? TRY THESE. 

Don't confuse our line with “wire” goods—(misnamed steel”) 
The Toledo Metal Furniture Company 
123 So. Huron Street , Toledo, Ohio, U.S, A. 
































ADDING MACHINE NEWS.—Continued. = sults. Several bank presidents and other fina starting on the morning of June 30th, crossing 
Sales Manager Eagar f the Burroughs iers were present, besides a large mixed au the state of New York in daylight and reach- 
Company wi ttend the nvention at Detroit n ing Detroit next morning. 
1 July it] é rd to be proud oft Toledo, O. 7 ee 
s * *# \s this paper does not care to discuss « The Burroughs Adding Machine Company 
| The Comtograph agency under Manager port matters ot personal or private matter have sold the Siegel-Cooper Company three 
Barnes is act y engag n this field, with h as befalls a certain salesman with one ol additional Burroughs this month, taking out 
iderable 1 ults the irge adding machine companies, the mat ill the competing machines, so that now they 
is not given space in this issue s report have nothing but Burroughs’. 
Sandy Walters, the popular manager of th t us \ like treatment of nother sit phere 
California Adding Machine Company, is doing thiect was omitted under Detroit Phe 50,000th Burroughs adding machine, fit- 
tt of missionary work in expectancy of the Washingt on, D. C. ted with a suitably inscribed silver name plate, 
rival {f sol machines from their plant in {, Pitcher, formerly ar I nnect is to be delivered to the Mechanics and Trad- 
east if the Typ vriter & Ofte Supply ( ers’ Bank of Brooklyn as one of the 30 Bur- 
this city, has resigned therefrot roughs machines which they have recently 
Owing to the many strikes here “subtract now located for himself at 706 Fourteent purchased This is the culmination of the 
¥ hines re demanded by retailers with treet, N. W nd is carrying mplete |! May salesmen’s contest, in which the privilege 
g ‘ | iding nes and supp making of assigning this machine was to go to the 
niversal-his lesmen securing the greatest percentage of 
WV. W. Cooley of the Burroughs Company "Wilkesbarre, Pa. his quota. This was won by O. E. Le Voy of 
re sold the Standard Oil Company thirteen Some doubt was manifested by many the New York office, who incidentally received 
3 hines and doesn’t think it a hoodoo num dvisability of the Adder Machine Company a very handsome and valuable traveling bag 
and w gladly sell the same number to ocating in this city from the k of ex] is his personal prize in recognition of his fine 
+] - ae, d and proficient help, but underst record, making four times his quota. 
St. Louis, Mo. that the “mine boys” ve prove good w 
Thomas FE. Gilmor rmerly connected en and have “caught on™ rapidly and mak NEW ZEALAND EXPOSITION. 
th the different typewriter mpanies in this ex nt machinists 
; Spreseuung the Universa . New York. American Firms Manufacturing Office Appli- 
ding machine of this city and has a choice the Burroughs Adding ances Win Medals and Awards 
ritorvy on t ad is a hustler and le for Excellency. 
rts gor resuits catered ne ney eg se (By Special Correspondence.) 
me eer ee a a Gold medals were awarded to the Gunn Fur- 
St uis Wo! er Chicago in an adding printing of the total it will g . : : 
A ete iture Company for roll top and curtain top 
8 se a Se a om bg esks, the Derby Desk Company for its type- 
a or Ss, Sa Institute te RE CO ee es ; writer desk and Shaw-Walker Company for 
Bank Clerks | at the Odeon April 26 The note { spacing strik | heise Gilani cord: evatenn as a ee 
cld’s re s for speed w broken by L. F | number f checks ster ted me Ming and reco _ Systems a ood at. 
+" a“ tons ss Ae ' a ae ae Zealand International Exposition. The affair 
Spaulding of ot. Louis, ere and listed vas a highly successful one and was well at- 
00 bank = eee eee ee — ed + ee a ended. A number of foreign firms had ex- 
cn M ct o ; , ae a 0 Sees . Sas hibits there and American manufacturers took 
The record was held by Harry Reynolds of ne ene ies eee yee off a good share of the medals awarded. 
{ cag H ed an ¢ 1 number of checks ew York st 
n a former contest in 6:43. Reynolds and —_——. 
McCullough. t Chicago men. then contested [f advertising does not pay it is because you 
nd Reynolds won over McCullough. adding | \ have nothing to sell or else that your efforts “ 
S00 checks in 6:38 ( ; H. E. Schaefe ding Machine Company | ire miscalled. Advertising never fails. It is 
dd 250 checks in 3:50 Chere was a num troit on July Ist. 2d and 3d. A \ | ne thing in this existence that cannot and 
her of entries. but a number got incorrect re sales force, 28 strong, will g privat will not fail. Advertising will do the business 
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CRANE BROS. vas. LINEN PAPERS 


Manufacturers ot 


“GOLD MEDAL” LINEN LEDGER 
“JAPANESE LINEN” 
“WARRANTED ALL LINEN” 

WRITING PAPERS 


Papers from these Mills are t 
for Blank Books. County nd Stat 
i 


Typewriter Correspondence, Drafts,' 


72 












































FREE SAMPLES TO DEALERS OF OUR TE O} 
TYPEWRITER PAPERS—Write for them 





























Made for Wall, Desk and Private Exchange Phones 
Has index in loose leaf system form to hold over 600 
names, and a pad attachment for any standard 3x5 
pad. Made in steel, fine gun metal finish, to retail at 
50c. Made in fine aluminum to retail at $1.00. 


Dealers, Agents, Etc., Send for Samples—Good Profit. 


























’ NAPP HURRIPHONE CO., 16 E. State St., Trenton, N. J. 











Typewriter Ribbons 


“GROWN” AND “GLOBE” BRANDS 


Strictly high-grade ribbons. Materials 
and colors are the best <*tainabie. 


_}] CARBON PAPERL 


“ CROWN,” “GLOBE” and “ PIONEER ” brands, with medium, extra hard and soft sur- 
faces respectively. Will make more and better, clearer and sharper copies than any 
other carbon paper on the market. All of the highest quality, remarkably durable and 
suitable for use in anyclimate. Sold at prices which, considering the quality, make them 
the best Ribbons and Carbons on the market. We want Agents and will make Special 
Prices and Discounts for Export Trade. Write for catalogues and information. 












































The Crown Ribbon =< Carbon Mig. C0.,°°our ee 
A NOTICE TO THE TRADE:—kKnowing the value of a self-filling pen 


and realizing the objections found in others, we have perfected the ‘“‘Welty New Idea”—which we are now offering to the trade gene 
prices that have surprised most of our customers. 


NO DOUBTFUL PARTS. “@e A PUSH HERE AND IT’S FILLED. 

















BUT THE . 
STRONG 1905 
POINTS May 9, 190 
are those which control the ink flow — and in this WELTY’S NEW IDEA is a new idea in fact as well as name. 
We make both kinds of Fountain Pens, the Self-Fi Pen as WRITE FOR TRADE DISCOUNTS AND FREE CATALOGVE. 





ll as the other s d we have € a 
OFFER TO MAKE TO STATIONERS AND ieee THE WILLIAM A. WELTY COMPANY, Waterloo, towa, U.S. A. 











omoacrieneanso a 
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$1,000.00 REWARD 
Will be paid to the person or persons finding 
ownership or control in any portion of the 
stock, business or policy of the Office Appli- 
ance Company, Incorporated, other than the 
undersigned.. We repeat it, “This paper is ab- 
solutely independent and open to aill.. Its 
policy and ownership is vested in no other 
person, firm, corporation or association except 
the undersigned.” 

The Office Appliance Company. 

Geo. H. Patterson, Prest. 

Edward C. Thurnau, Sec.-Treas. 

Joseph E. Patterson, Director. 








CORRECTING FOREIGN NEWS IN THE “TYPE- 
WRITER MAN’S BIBLE.” 

















The following s p eived from 
subscriber t kland, New Zealand, and will 
" < g to ma 
4 I nd, N. Z April 17th, 1907 

The Editor Office Appliances, C) Pa 

Dear Mr Editor Re your Foreign News Col- 
umI I have been struck wit the extent of it 
more than once though news from this colony 
has appeared I r twice that is, to say the 
least, a little misleading. To t ind help you out 
with a summary {f the typewriter business as i 
is at present in New Zealand I send you the fol- 
owing and I would iy right é that I have no 
x to grind bi 1 desir hat correct news 
from this color should appear in the ‘‘Type- 
wri Ma s | ¢ 

For all business irposes the ony of New Zea- 
land may be summed up in the four principal 
towns, viz, Auckl din the far north, the largest 
town in the olor Wellingtor t the southern ex- 
t lity of the r th island the ipital and seat 

government Christchurc} the center of a 3 | —= — 

very large agricuilural district nd uner é yer x 
farthest "'e ith of them all, also t Saker eo : UMS AEA 1 Ba 
wealtl lis 





The only firm solely handling typewriters in New 
Zealand that have branches izghout the four 
towns is the New Z nd Typewriter and Supplies 
Cc of Auckland ‘ have the sole agency of the 
Monarc! Yerex Barker and Fi: of Wellington 


x have branches f typewriter ness in Christ- 





ACKNOWLEDGED 


church nly ‘ represent I Auckland by 
B igent The ty; ‘ er busines given in towns is 
: follows 
Auckland—The Monarcl ; loubtedly boss in e 
the city represents y the New Zealand Type 
writer ind Supplies Co Remington has had a 
very xe i sale t ropping; new blood represents 







By 





machine here Stott & Hoare of Melbourne 
having taken tl gency of t machine from A 
















4 vin 
J. Jarret Fox represented by J. H. Colwill has 
made a \ nar f t f. Yost represented | I 
y Yerex B e | l \ J. Jarrett, to- HE RADE 
— gether, has |} me busine though the fact 
of having tw se ne ffices ir mall town has 
et led eo what I nmon one tim 
rey ~ i N x I w t ( J 
Hemery smal t 
The O }? ge \ sib 2 
rwood and S er 
hanging i sal 
’ ] oO Ar 
has opened up \ } nd ti ist f ‘ 
Jor Bo bueiness ON a and 
writer Husiness ! riy ( etween Yerex 
Barker & Finlay, the agents for Yost and Under ° * 
wood. The New 3 ee writer and Supplies 
Sobran agente et the Saar a ee Look at it with YouR Eyes 
Barlock. If the ny diff n the volume of or : 
business done I think it is it r of Yerex Bar Chen you’ll understand 
Aer & “iT 1% Sry tr Sr tr Br thers isible 7 
Oliver and Remington ar feebly represented why both the dealer 
Wellington. - oa and the consumer pre- 


~ y the strong | ™ chi a be i represented. b; fer to have the 


Bey ping" Sopa I-P Loose LEAF PRICE BOOK 







: ¥ xX hart \ . Yos 
S followine s e Yos ire raj 
Visible and ‘i . aly valle ts Carried in stock in all 
Dunedin—The New Z writer & Suy practical sizes,— eight rulings for each side 
ie oo ; “ Ag. ni Sold through the trade exclusively. 
so a age ag - FP Catalogue and discounts on application. 
ght t . & Supr e ( S 
business ew Ze d 
_ a IRVING- PITT MFG. Co 
piace in D machines KANSAS CITY, MO. 
‘ ng . loubted 
< aper has 
wishes t 
M Read 

















The Wales Visible 
Adding Machine 


Embodies all that is Essential and 
Desirable in an Adding Machine 





Its simplicity, ease of operation, flexible 
key -board, visible printing, visible 
totals, speed and accuracy make it a 
prime favorite with the operator. 


Its superior mechanical features which 
add life to the machine and reduce its 
cost of maintainance to the minimum, 
make it a favorite with the purchaser, 


It is Neither Some- 


thing New Nor An 


Experiment 











Its two years’ use in the leading busi- 
ness houses of the United States has 
demonstrated beyond question its su- 
perior worth. 


If you have never used a Wales, you 
cannot appreciate these statements. Once 
use one, and you will never be satisfied 





' to use any other. If you have any 
doubts about the matter, try one and 
be convinced. 

CATALOGUE ON APPLICATION 














The Adder Machine 
Company 


WILKES-BARRE, PENNA. 


| 


= 
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Special Correspondence. ) 


Detroit, Mich. 


National Cash Register Company, which 
quarters) on 


(By 


The 
has been occupying 
Michigan avenue, has removed to a temporary 
office in the Cadillac Hotel building, until al 
have been their new 
Woodward avenue $6,000 will 
be spent in the furniture and fixtures of the 
which will certainly be a credit to thei 
energetic district H. F. James 

Dayton, Ohio. 
being made for the annual excur 
the National Company 
and it has been practically decided that they 
to Buffalo and Niagara Falls, spending 


cramped 


terations completed at 


store on Over 


othce, 
manager, 


Plans are 


sion of employes of 


will go 
their time at the resorts and on Grand Island 

Newspapers all over. the country are com 
plaining now because they gave the National 
Cash Register Company so much free advert 
tising lately in connection with the rumored 
move of the entire concern from Dayton to 
some other city in the central part of th 
country 

* * *# 


tunnel 


\n explosion that occurred in a gas 
several 


here the latter part of April injured 
men and was widely published throughout th« 


country. No one was ‘seriously hurt 


Minneapolis, Minn. 
Ek. L. MeCool has just been appointed sales 
of the National Cash Register Company 
He formerly located at 
lowa. 
St. Lcuis, Mo. 


reputation 


agent 
it this point 
Des Moines, 


was 


This town ts making a for itselt 
in the matter of cash register robberies, and 


it seems that the miscreants who disturb these 


machines use original and somewhat humor 
ous methods each time In the last number 
of Office Apphances some interesting yarns 
were told and another case has taken place 
since that 1s worth reporting 

Four negroes entered the saloon of Steve 
Burke, 600 North Levee, at 1 a. m., and 
dered drinks When John Smith, the bar 
tender, turned his back to wait on the met 
one of them drew a revolver, and when Smit! 
igain faced the quartet, the man behind thx 
pist said: “Hold up your hands and be 
good Smith obeyed The three men picke: 
up the cash registet and walked Phe 
men with the pistol kept Smith covered tw 
minutes Then he jomed his companions 
The robbers fled west on Washington avenu 
to n alley near Fourth street, where they 
emptied the register of its contents, $30.65 
Phe rewister was later recovered by the police 
but no trace of the robbers could be found 

Des Moines, Iowa. 

Mr. F. J Ditzler, manager American agen 
cies; Mr. J. L. Morris, manager sales employ 
ment department, and Mr. J. A. Nelson, dis 
trict manager. all of the National Cash Regis 
ter Company, Dayton, ©., have been in Des 


Moines recently for several days for the pur 


of employing a grade success 


high 
salesmen to 


pose Tew 
represent 
Their busi 


has becom 


experienced 
the and 
grown so rapidly that it 


ful and 


them in west northwest 


} 


ness nas 

















Ghe Sizabnd, 


VISIBLE 


S CHARACTER 
KEY - BOARD 


TYPEWRITER 








SIDES 


FEATURES BE 


HAS MANY OTHER 


The Decimal Tabulator 
The Special Card Holder 
Strong Manifolding Power 
Positive Wheel Escapement 


which make it a 


$125-99 VALVE FOR $100.90 


Hence we invite wide-awake 
to write us for our full line of beautif ‘ 
illustrated printed matter whicl ure 


POSTPAID 


glad to SEND YOU FREE 


ose Stearns 
TYPE BAR HANGER 


Itis the ONLY typewriter with an | | 
VIDUAL ONE PIECE typebar 
NON-WEARING DUST-PROO! ) 
RECT-ACTING HANGER 
rib and gt e bearing No lost 

[netypet Irt of} the Oar 
the same insta 


Type Not Soldered On 


7 ; 


IT CAN'T COME OFF. 


hyaat + 
bu cas 


Let u you more about this 
in every way the BEST Type Bat 
ever put i typewriter 

Our free ulars and catalog 
this wonderful point very clear ‘ 
as ail the other untless Selling P 


B. C. Stearas @ Co. 


SYRACUSE, N. Y., U.S. A. 























CASH REGISTER NEWS.—Continued. 


necessary to employ additional salesmen. The 
opportunities afforded men of ability with the 
National Cash Register Company are superior 
those of any other concern where no capital 
quired 


San Francisco, Cal. 


he Union Cash Register Co. of San Fran 


cisco are getting out some very interesting 
catalogues and circulars describing their new 
Columbia Cash Registers for which 

ey are western distributers Chey are work 
ig along entirely new lines inasmuch as they 
plan to cover the entire vestern states on a 
‘ mail order plan for selling registers 


They report surprising success, the cost oft 


selling in this way being much less’. than 
through salesmen, these being very hard to 
get in this territory and the cost of traveling 
ery higl By selling in this way they are 
ble to quote low prices and argue that the 
merchant while ding a sh register is not 
compelled to pay a large mmission for the 
rrivilege of having it sold to him This 
method of selling might interest factories and 

ncerns manufacturing typewriters, adding 

ichines,. etc.. in territory not being worked 


S esmen 


OPENING FOR OFFICE APPLIANCES 
IN BELGRADE, SERVIA. 

The indications are that the year 1907 will 
be one of much industrial and commercial 
development in Servia. The government is to 
spend about $7,000,000 on extending the state 
railway which, when compelted, will open up 
1 new mining region American exporters of 
mining machinery should be able to do con 
siderable business in Servia during the next 


few years No intelligent effort seems ever 
to have been made by American exporters to 
gain a share of the Servian trade. To accom 
plish anything in this market catalogues and 
| correspondence must be in German, prices 
n franes or crowns, weights and measures 
irding to the metric systen 
The great majority of the American goods 
Belgrade are not bought direct from the 
United States, but through Austrian or Ger 
man brokers Among the American goods 
een in the stores in Belgrade are hardware, 
t choppers, iron brackets, kitchen cutlery, 
kodaks and films (sold as English), ink, foun 
iin pens, typewriters, cash registers, Califor 
ia pt ilarm clocks, electrical goods, and 


THOMAS JEFFERSON'S TEN RULES. 


what you 


Never pt ff 
Ly 
Ni, it you ! 
2 Ne e y 1 
d 
4 N « int be 1uis¢ 
heap 
5 Pri thirst ar 
6. We s g too 
- } ve | \ 
\ w 
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How n t st t 
CT d 
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Carbonitis—- 


Have you this fever? 
Don’t know what sort of an ailment it is? 
Well, you have ‘‘Carbonitis’’ if you are 
the sort of a dealer who handles carbon 
paper without knowing precisely just what 
sort it is--good, bad or indifferent. | 
The average dealer seems to think carbon 
paper is carbon paper the world over. He 
lays ina supply of anything that looks 
black or blue or purple on one side, re- 
gardless of the intrinsic or wearing qual- 
ity, seemingly overlooking altogether the 
fact that there may be better goods which 
he can get for the same or even less money 
which will earn him a greater reputation 


for quality goods as well as yield him @ 

















larger profit. 


Because of the fact that carbon paper is so 
deceptive in appearance, many manufac- 
turers have sprung up who, knowing this 
condition of affairs exists--are making 
hay while the sun shines. 


"Carbonitis"--like typhoid--is bad enough, 
but, as in typhoid, it has a running mate. 
The running mate of typhoid is pneumonia, | 





and of "carbonitis" it is called 


1 | ty 

If you don’t know positively that your sys- 
tem is perfectly free from both of these 
germs, if you even feel that there is some 
doubt about it, (and it’s for your best 
interest to know), better write to us and 
let us either diagnose your case or pre- 


scribe for you. No dealer handling our line i 
or carbon paper and ribbons is afflicted. 











We don’t want to make anything except the 
BEST CARBON AND RIBBONS MONEY CAN BUY. 


Write us and learn more. 








Keystone Carbon Paper Manf. Co. 


Home Office and Factery: FRANKLIN, PENNA. 


NEW YORK OFFICE: LONDON OFFICE: 
26 Broadway 8 Long Lane, Aldersgate Street 
N.Y. London, Eng. 
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Our Order Books Have a 


Self Adjusting Carbon Sheet 


; one reason wWHy they sell, for no one whe 
—— CLEAN hands to dirty ones wants to hand! 
a mussy sheet of carbon paper if he doesn't have 7 


Our Stationery Carbon Sheet 
Automatically inserts itself to the next positior 
FREe SAMPLES TO DEALERS 
together with our Liberal Discount proposition. 
DEALERS FIND IT THE BEST SELLER EVER OFFERED 


Beause every “First Sale’ means a ‘Repeat Order 


THE SIMPLE ACCOUNT SALESBOOK CO., Fremont, Ohio 


It Sells! 
Why? 


Because 
it works 
like a 


CHARM 

















W. W. Ramer, 


Pres. & TREAS 







108-110 Duane St. 





CABLE ADD 7ES8S 
SALETYPE 


hy a 


Four Good Reasons 
WHY YOU SHOULD TRADE WITH US 


The Original and Only Exclusive Wholesale Typewriter House 
in the United States 
Our Success Depends on Our Ability to Please You 


Our Customers Get First Call on the Best Machines Obtainable 
in the Largest Typewriter Market in the World 


Our Customers Can Take Orders for Any Make of Machine on 
the Market and Know that we Can Furnish Them 


HAVE YOU A SURPLUS OF ANY MAKE OF MACHINES? IF SO 
WRITE FOR OUR TERMS OF EXCHANGE FOR STOCK THAT 
YOU CAN SELL 


Send us your name and we will mail you 
DEALERS some Special Quotations that will interest you 


WHOLESALE TYPEWRITER COMPANY 
108-110 Duane St., New York, U.S. A. 


We are now equipped to fill foreign orders promptly : Used or Rebuilt Machines 

















FOLDING TYPEWRITER COVER. 


| Not Necessary to Pay Rent for Space Occu- 
pied by the Tin Cover of the Writing 
Machine Any More. 

Much has been said 
and written about type 
writer covers, I 





demand for a suitable 
cover that woul per- 














form its work and at 
1 the same time not take 
up space in the thice 
has led to a variety DI 
ideas being placed on 
| ty the market Probably 
athe most satisfactory 
to date has beer the 
rubber cover, vhich 
can be throw! side 
and folded up or placed in a desk drawer 
until needed again, but even this has l its 
drawbacks, for it is unsightly unless carefully 
put away, and when placed in a drawer takes 
up considerable room 
To produce just the thing that is eded 
has consumed the thoughts of many an in 
ventor and attempts have been made repeat 
edly to perfect a cover that will either fold up 
yr get out of sight some way or other, yet 
when in use will keep the machine clean and 


iway from dirt and meddlesome fingers 

One of the indispensable requisites of the 
typewriter is the covey, as it is abs 
necessary ot prevent dust entering the del 
cate mechanism The covers are generally 
cumbersome and unsightly affairs, occupying 
as much space as the typewriter itsel 

A West Virginia inventor, noticing how un 


satisfactory these covers were, got to work 
on the problem and devised the collapsible 
cover shown in the illustration. This covet 


is made of a flexible material, accordi 

ed It is split across the top, and whet 
moved from the typewriter can be { 

be perfectly flat 


One of the advantages of this cover is the 
fact that it can be used in connection with 
typewriters of all makes and designs. When 
the typewriter is being used the cover can be 
readily folded into its compact form and put 


away in the drawer of the desk. Wherever 
placed it occupies a very small space, 
be placed in some convenient receptacl« 


TYPEWRITERS IN MEXICO. 


Consul-General Philip C. ‘Hanna _ reports 
that the sale of typewriters in Monterey is 
rapidly on the increase and that Mexicans, 
even on the haciendas and small hamlets, are 
becoming more addicted to the habit of using 
writing machines. He continues: “Former! 
there was a demand for cheap machine 
this appears to have fallen off recent d 
now the buyers demand the best standard n 
chines. Leading business houses and g 


ment offices keep up with the latest 
ments in writing machines, and aré 
trade old machines for new ones in 


have the very best All the machi 
ppear to be of American m 

are sold here at price only a 

that at which they are ffered in tl U 
States po has made no begint 
the manufactu f typewriters, ar 
quently the duty on them is quit 


principal typewriter dealers at Mont 











NEW CARBON SHEET ORDER BOOK. 


Idea Has Been Patented That Does Away 
With the Old Loose Carbon Sheet Idea 
That Caused so Much Annoyance 
to Salesmen. 


r some sort of 





past the 
a dup 


re 1as been a demand 


ite order book that 


uld be easily handled 
thout the 


necessity 


each order had 


of soiling the fingers by 


ing the carbon 


een written or run the 


nce of losing it alto 


Account 
Company 


The Simple 


es Book 


f Fremont, Ohio, have 


produced a_ book 
entirely new i 

line and that seems 
solve the problems 
have been so per 
ng’ in the 
ok is bound in on 
out, thi 
place under the 
Is¢ No handling 


and there is 


past 


is torn 


ssary 
i cf Sing 1 
‘ in he ne is the “Navan 
Order Book it 1s hill the travel 
g salesn mand pally, although 1t 
is applicabl any |i business where 
desirable to make icate copy of an 
rder It is time saver s well as being 
uch n enient the older styles 
books, and is very its general ap 
pearance 
Another whi mmends it*to the 
ctive, energeti ilesn is the great saving 
f time that is made in using this book. Wit! 


to insert 


the old style of book it is necessary 
the carbon | hand between the leaves befor 
n order is taker Witl s book the carbon 
1eve ] ndl d 
here ar ty dupl triplicate orders 
book ; ich pad two carbons which 
nts 1 go" d of the copies. 
They are bound securely and protected am 
ply by press board and constructed 
so that when being ed the cover folds 
back underneath without ss of any time, 
whatever 


These book ren 


ate and triplicate in 11 « 


Irom 3h ie 
ments indicate the size 
including the binding s 
to order in quantities 


eT multip! 
1 I l 1] 


Ouotati be 
I spe 1 
arily the ] S 
pap¢ th ( tes oO 
hy iplica ] 
| se bool es 
pt by 
( De } 
| kes } 
T 
i 
r} 


tub Chey 


tured both in dupli 
ent sizes, ranging 
The measure 
duplicate sheet 

are printed 
ss than 50 and 
special $1zes 
if desired (Or 


of white bond 


road manila and 
) pet 
ee — 
merits aion¢e 


ch means s¢ 


1 satisfaction as 
good line 
tl at vill 
kill 
i fos 
’ 
1 men <¢ 
unloas 
y]; S 
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Cupid Pen Tray 


One of the most beautiful conceptions of the season. 


Design is Pressed —top and bottom are cut. 


Sells for $1.00 
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The 


“Ask Weeks for It 





Rinklip © 


Is the Easiest and Most Sensible Paper Fastener to use 


Because 


-_ 
—_ 
_ 


Made in three sizes as shown by illustration 


It 
It 


slips on without any effort 
holds the paper fast 


does not puncture 
does not tangle 


will not catch on other papers than those in its grip 


A. A. WEEKS MFG. CO. 


11 GOLD STREET 


Dept. of A. A. Weeks-Hoskins Co. 


New York, U. S. A. 




















THE “DICK” PATENT 


STEEL SAFE-CABINE 


RSAL USE” 


“FOR UNIVERSAL 


Has stood a whité - heat 


Quite 
The 
Best 
Thing 


for 
Holding 
Anything 
One 
Desires to 
Secure 
Against 
the 
Chances 
of Fire, 
Dust, 
Pilfering 
and i 
Meddlesome 
People 





The Structure consists of double walls of the fia 

est American Bessemer Steel, with 
two-inch air chamber between. The inner surfaces are lined 
with asbestos board. There are independent bar fastenings 
on both doors, which overlap and are secured by a latest 
improved keyless combination lock. It holds as much as an 
ordinary safe four times its size, fifteen times its weight, ard 
from six to ten times its cost 





SPECIFICATIONS 


(Clear Inner Dimensions) Approximate 


Depth Width Hetght Weight* 
No. |--1I2in, 28 in. 58 in. 225 Ibs. 
No.2-—-15in.. 28in. 58 in. 265 Ibs. 
No. 3 18 in. 28 in. 58 in. 300 Ibs. 
No. 4 24 in. 28 in. 58 in. 340 Ibs. 


Exterior Dimensions § inches more each way 
*Weight of shipping crate about 100 Ibs 


Shelves and Partitions Adaptable to Any Requirement. 
(See last iasue of this paper.) 


DEALERS 


Write for prospectus and terms to 


THE SAFE-CABINET COMPANY 


Eric Wilder, Superintendent of Agencies 
CINCINNATI, OHIO 
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‘orrespondence. ) 


Chicago, III. 


ee 50 sales manager for the 
Wahl 


turned 


I inphe if, 
Adding Machins 
from the East tn 


Company, has just re 


the matter of demon 


strating his company’s machine to the various 


departments of the government 
v * > 


[he reporting of news from the_ Elliott 
Fisher Company’s ranks will hereafter be re 
under the head of “Adding-Type 


instead of Typewriters. Our 


ported 
under 
requested to take notics 


* * * 


writers” 
correspondents are 


The business of the Elliott-Fisher Company 
in Chicago continues to increase monthly, and 
their new location proves to be an exceedingly 
for their business 

New York, N. Y. 
(By Our Representatives.) 
Elliott-Fisher Co. have adopted a 
mark, 
The 


square 


good one 


| he 
new trade 


Bi 


reproduce here 
Co. made in 
doubtless 
a square deal which every 
gets when they 
Fisher The trade mark is 
lettered on all the 
will be placed on 
and 


which we 
initials E. F 
characters, rep 
resent 
one buy an El 
liott 
being 
windows, 
all the stationery 


the company. It is neat, and be 


store 
CJ and 
papers ot 
| 

ing colored redis very attractive 
= * * . 

Co. are starting an active 
neat blotters 
country, so if 
ind 


Fisher 
distributing 
sent all 


Phe Elliott 
campaign by 
These 
you haven't yet got yours, 
ask for them. 


very 
the 


gweta 


will be over 


move on, 





* 


Adding 


whi h 


Elliott-Fisher 
attachment 
It will automat 
pence, and far 


addition to the 
machine is an 


\ new 
ind Billing 
will add English 
add pounds, 
things. The annexed cut 


the attachment 


currency 
ically shillings, 
vives a good idea ot 


* + * 


innovation by _ the Flliott-Fisher 
adding 
columns on one 
machine can be devoted 
half to debits, thereby economizing 


1 form, and ensuring compactness of 


Another 
Co. is to 
add two 
of the 
the other 


registers split, so as to 
One halt 


have 
register 
to credits, and 


space on 


the machine 





\nother improvement by the Ellott-Fishe 
Co. is an additional size register, which wil 
idd up to 99. billions (excuse our _ writing 


| these figures out The 14-point register whici 
makes this addition can be sub-divided, 
split into two or more columns The lattes 
can be used for adding gross, net and tare, all 
in a single register In short the adding 
mechanism of the Elliott-Fisher is now adapt 
ed to all kinds of physical and monetary units 
. . = 
Mr W itt. wener il manager of the Elhott 
Fisher ( has just returned fron ' trip 
through the wes 
Mr. Gurney, formely assistant purchasing 
izwent of the Elhott-Fisher Co... has beer 

















Profitable 
Line to Handle is 
The One Which 
Gives Satisfaction 


The Most 


Sterling 


Quality 
Products 


is the Line. that stands for Quality 
with the latest ideas in Filing De- 
vices and Office Furniture in Sheet 


Steel. 


Office, Bank, Library, 
Courthouse and School- 
house Equipment 


Our new catalogue is fresh from 
the A postal will entitle 
you toit. Write right now. 


press 


Th 


Canton Art Metal Co. 


CANTON, OHIO 


Eastern Office, 25 Aun St., Cor. Nassau, New York 
Western Office,253 2nd Ave.,So., Minneapolis, Minn, 


























G4e DURABILT 
PRICE BOOK 





Notice:—The simplicity of construction —the 
mechanism consisting of two tubes made of hardened 
steel, resting on the steel back. The tubes are rotated 
by means of the slide, opening or closing all of the rings 
instantly. The slide operates on a wedge principle 
and it not only closes the rings but locks them firmly. 
The rings are riveted into the steel tubes and they are 
as secure and almost as strong as the tubes. 





The objection to most price books is the space 
occupied by the rings or binding mechanism. The 
DURABILT overcomes this as far as possible, the 
sheets being closer to the back, and in consequence the 
book is narrower and may be more easily carried in 
the pocket. 

If you wish to handle the best price book, a 
book you can guarantee without fear, a book you 
will sell with enthusiasm, WRITE TODAY 
FOR A SAMPLE, and if it is not better than 
those you are now handling, return at OUR expense. 

The DURABILT PRICE BOOK 


was the “hit’ of the New York Business Show at 
Madison Square Garden. 


Stationers Loose Leaf 
Supply Co. 


**Sells to the Trade Only.’’ 


269 Dearborn St., - CHICAGO 
203 Broadway, - NEW YORK 











Flexible Dust-Proof Covers 


FOR 


Remington, Fox, Smith, Monarch, 
Underwood, Oliver, Etc. 


TRADE PRICE: 
$25.00 per Hundred $3.60 per Dozen 


‘Irrespective of price, the Best’’ 


TYPEWRITER SPECIALTY CO. 


West Broadway and VWarren Street .... NEW YORK 
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elinguish his duties owing to 


cS Hie has been succeeded by Mr Everett 


* 


St. Louis, Mo. 


Moon-Hopkins Adding Typewriter ¢ 
joined fifty other manufacturing firms 
city in their refusal to meet the den 
gher wages of their machinists, 
rik« resulted he Universal Addin l 
ne, Sieber & Trussel Mfg. Co nd others 
nufacturing various othece devices 


the number 


GIVE NEW YORK POLICE NEW TYPE- 
WRITERS. 


Board of Aldermen Appropriate $3,500 to 
Equip Stations With New Machines in 
Order That All Reports May 

Be Legible. 


vy York’s Board of Aldermet ive set t 
other cities in providing every p 
on in the city with a brand new types 
nd ordering the captains r other 
in command at each headquarters 
to manipulate them and hereafter make 
ports in typewritten torn 
Che Same rules apply to New Y ork th t 
[ tther cities regarding reports from var 
police stations The commanding ofhcet 
quired to make a written report of every 
g that happens in his district to divisior 
dquarters, which in turn makes repor 
e chief’s office. Regular forms have beet 
ed for these in the past and all report 
ve been made if by desk serge nts at t 
lirection of commanding ofhcers hese 
have been on flat paper, ruled and 
been in the various forms of chirograpl rf 
New York police department n looking up 
records great difficulty has been ex 


ed at times in deciphering 


rts with the result that typewriters at 
talled 
When the determination was rst hit uy 
yrdered that bids should be ler l 
it was found that no spect itions 


up tor typewriter 


s heen instructed to buy 1 I opel 
date of this intormat 
placed, but it w rumored 
ers t ( t y gy i 1 
ly B 1 | \ 1 bly 
! < 
1 4 in 
the tvt 
1 
9 ¢ \ i 
| | 
é ‘ 
1 hye 
rbot 
1 pt 
\ 1 1 
nw l 
Ts 1, 
} 
t< 
n 
P 
tat { 
." 
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The Conklin Self-Filling 
tain Pen is really self-filling. 
illustration shows, a pressure of 
Crescent Filler compresses soft 
reservoir inside barrel of pen. This 
ure released, the pen is filled and 


to write. The same simple movement 


cleans it. It is as easy as 
ordinary pen in an ink well. N 

get out of order—nothing to take apart 
—nothing complicated. 


Conklin’s fun 


Fountain Pen 


THE PEN WITH THE CRESCENT FILLER 


is the perfected fountain pen. Whiting 
qualities unequalled. Flow of ink 
perfect from first stroke to last dot. 
Insist on the pen with the Crescent-Fil- 
ler, and avoid the annoyance and loss 
of time attached to the use of the 
old style dropper-filler fountain pen. 

Sold by progressive dealers rhe’ 9 
ay soko Jer te eee 


Filler. If your dealer does not handle 
the Conklin Pen, we wil! send you one 
direct, postpaid. Send at once for 
Handsome Illustated Catalogue. 
100 styles and sizes. Satisfaction 
guaranteed. 


NOTE TO DEALERS 


Your stock not complete without 
the Conklin Pen. Best fountain pen 
made. Widely advertised. Good seller. 
Attractive advertising matter furnished 
dealers. Write at once for our propo. 
sition to dealers. 


THE CONKLIN PEN 0. < 


18 Machattan Builiag 


SPEAKING OF TYPEWRITERS 


“REBUILT” 


Does NOT Mean 


2nd HAND or REPAIRED 
Remember this MR. DEALER 


See our big “AD” pade 3 this issue 


REBVILT TYPEWRITER CO. 
84 LA SALLE ST., CHICAGO 











So 


The Element 
of 


OFFICE APPLIANCES 


Personality 


The personal letter gets consideration and a reading always, while the general or 


circular letter is treated as so much printed matter. 


Experience proves that 


Multigraph typewritten letters produce 50% better returns than any sort of imita- 


tion typewritten letters. 


The element of personality has, therefore, a tangible, 


definite value through increased results. 
The imitation work is so obviously false that the recipient of the letter 
immediately recognizes it, while Multigraph letters cannot be distinguished from 


personal individual typewritten letters. 


The 


Gammeter Multigraph 


2000 (and over) Original Copies per Hour 


does not imitate or ‘‘reproduce” typewriting, but actually does real typewriting on 
every copy made, using typewriter type, ribbon, and rubber platen. 

The speed and simplicity of the Gammeter Multigraph make it possible to produce 
genuine typewritten letters in multiple quantities more rapidly than by any ‘‘fac- 


simile” process. 


and can be operated by your office boy. 


The Gammeter Multigraph occupies little space, causes no muss, 


Names and addresses can be filled in by a 


regular typewriter with identical color and impression, because we furnish typewriter 


and Multigraph ribbons inked by the same formule. 


The Gammeter Multigraph can also be 
adapted to print all sorts of office forms, 
card index supplies, postal cards, tabu- 
lated reports, etc., doing this work at 
a fraction of the cost of job printing. 


Let Us Send You a Sample 


of a letter typewritten on the Gammeter 
Multigraph and addressed to you per- 
sonally. Simply send us your name, 
. the name of your firm, and the posi- 
tion you occupy. We'll also send 
descriptive booklet or catalogue. 


=” The American Multigraph Sales Co. 
1810 Case Ave., Cleveland, Ohio 
Branch Offices Everywhere 

















gato? Rit: item 
ee RR ed 


OTR Ne 2—For holdine hooks of record, ete., with line finder 





THE DUDLEY 


Loose Leaf, Book, Pad 
and Copy Holder... . 


. 
Made for the efficient handling of all kinds 
of copy work. The only holder devised for 


use with books of record. Send for ci-:- 


1 


cular describing full line. 


The Dudley Manufacturing Co. 
Marion, Ohio, U.S. A. 

















COMMERCIAL 


TALKING MACHINE'S 





( 


espe 
~) 


Chicago, IIl. 


Manager Barnes of the Edison Comme 


System is not only growing vain, but is s 
} 1 1 } 
nat jeaious oO! is personal appearancs 
i 


s been adding some supposed improvement 
lornment of lat H ¢ 


now, and says he 


his hirsute 
like a real youngst 
the way it fits 


* k «x 

The Edison Commercial System is making 
trides ahead in the Chicago territory 
Manager Barnes says he has many things 
be proud of. His system of educating stenog 
raphers to use the phonograph is a clev 
scheme and he has lately added an idea that 
will help the girls greatly in securing emp 
ment It consists of a certificate showing 
what they can accomplish with the machin 
and is a perpetual recommendation for thet 
Chis certificate is on the inside of a neat di 


tionary he presents to each of the young 
students. 
Des Moines, Iowa. 

[The local newspapers have made consider 
ible mention of the visit of a man 
factory of the Edi 
Orange, N. J., w 
tures and demonstrations on the working 


son phonograph factory 
has been here giving 
the machine for business purposes. The 
sult has been increased business for th: 
representative of the concern 
Hartford, Conn. 

One of the handsomest stores that has 
been established by the Columbia Phonogt 
recently opened at N 

rtford, Conn It is und 
the management of Mr. R. E. Demarest, wl! 


York store and as ma 


Company is the one 
941 Main street, | 


service in the New 


ager at Springfield, Mass., have admirabl 
fitted him for his duties in a more extended 
eld 


Kansas City, Mo. 

The Columbia Company of Kansas City 
been “at home” in its new location, 809 W 
nut street, since February Ist Among 
visitors were Mr. Geo. W. Lyle, general n 
ger; Mr. W. C. Fuhri, district manager 
Mr. E. O. Rockwood, secretary and treasut 

Muskegon, Mich. 

Another case of the talking machine oc 

an important place in a funeral set 


pying } 
happened here \t a funeral in Pentwater 
nearby town, after the last rites had been 
ducted by the preacher, a talking machin« 
placed on the casket and the mourners 
the voice of the dead man singing his fav 
hymn. 


New York, N. Y. 

The wholesale department of the C 
Phonograph Company, located heretof 
No. 353 Broadway, has been moved to No. 11] 
Chambers street \ sufficient stock to supp! 
ll the dealers embraced in the New York t 
ritory will be carried \ retail department 
will also be opened in connection with tl 
wholesale. The wholesale department wil 
in charge of Mr. R. F. Bolton, under tl 
pervision of Manager John H. Dorian 


+ x * 


Mr. J. W. Binder is editing a lively mag 
zine devoted to the Commercial Graphophor 
department of the Columbia Phonograph C 
pany, called “Graphonotes,” the first and s¢ 








oe ee ee 
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TALKING MACHINE NEWS.—Continued. 


ond numbers of which are extremely inter cee 
esting These tasteful booklets are calculated 1889 
) attract attention chiefly for the skill and 


the matter that they 


tee A CONTINUOUS RECORD @& 















tered’ to the emaloye of the Colanba Phe. | GE Sa: [are 

nograph Company, presenting, by April Ist, ° ° 

the most judicious method of fie, stock or Prior to | 889 there was no such thing 
saamarded wo Me Far! Godwin, ssstant | as a Smith Premier Typewnter. To- 


ward General Manager Lyle wrote as fol- | Gay there are over 300,000 in actual 


lows The | ny 1 hay submitted for office 
rdering of graphophones, records and sup-| use. 1en years ago the 
plies has been selected as being the most 
practical and best suited to the needs of out 
ined is an exc¢ nt one and will result in 5 
much benefit to the con pany We have pleas 
in handing you (herewit check for $50, 
which is the a1 int of tl prize offered in 


president's letter of March 5th, and con- 


ry you on being the successful con- | was not known outside of the United 
ee States. To-day it 1s IN use In every Clv- 





Speaking of talking n ines, Calcutta, pee ° . 
| India, is a great place for this instrament, and | lized country in the world. From this 
thousands of el re in us¢ roughout India . « ° 

eer be rr epee —teeie it is evident that the world needed, ap- 


iS ott: ee eee ee ee preciated and boughta typewriter that 
L nd E - ~“ 
ia ila ee ' pe n, England Graphophone solved every typewniting problem. 
partment of the London branch has been | A\re you needing such a typewniter ? 
put into the hat f Mr. W ike, lately with ; 
the F. E. Potter Advertising Agency bck ex We send interesting literature on request. 
tensive a laintanc¢ 1 i ndaon yusiness 
houses gained by Mr. Pike while with his old | The Smith Premier Typewriter Co., Syracuse, N.Y. 


firm will stand him in good service in his new Branches Everywhere 





New York. 


Charles H. Smith has beer ppointed sales 

1 for the Commercial Graphaphone. He 
formerly with the National Phonograph 

Co. Mr. Smith ts the fourth salesman now 
ployed by the Graphaphone Co. in this city. 


Cincinnati, O. 
Charles Johnson, formerly with the Reming; 


1 Typewriter | in Cincinanti, has taken | 
irg f the Cincinnati off of the Com- 
mercial Graphay ne He will commence his 


Milwaukee, Wis. iyo “og eeee??? Fe }»~ «.---«+- 











H. C. Tuttl Chicago has been appointed 
iger of the Milwaukee office of the Com 
i ( I Mr uttle was for- Ne 2 
rly connected with the Chicago office of Smith Premier J 
S ] S ‘ Salest nshiy 
Seattle, Wash. 
George S. Murray of the state Normal 
School of Emporia, Kansas, on June Ist took 
charge of the of the ¢ mercial Graph 
phone at Seattl 
etme 6fe Kerrer Helps Dealers 
ite. Indes, eaakger of tes. Coun EEPER ecips eale 


Graphaphone, reports that t tory is now “ 
a ' ee = ai to sell more carbon paper. A 290% PROPOSITION. 


inning to make a little progress in the 
ction of catching up with orders. In con- Sample by mail, 50 cts. No matter what line of carbon paper you sell 


equence of this, they are extending the sales THIS DEVICE WILL GREATLY INCREASE YOUR SALES AND PROFITS 
; Phe - i May . magnihcent One of our first dealers sold 600 dozen sheets because of it in the FIRST WEEK. 


xceeded any other month 


the history of the company ||| THE KARBON KEEPER IS A SALES INCREASER 
for any man or dealer who sel carbon paper. Write us and learn of the money making 
Darkness 11 ( ppliat store does pl lan fo yr you, or send 50 ce sie rsample. SAVES 400% to user. Great sales features. 


renege apres, SMITHFIELD CO. A-27 Westminster St., Providence, R. I. 
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Have You Secured 
Your Agency for the 
Twin City Sealer 











Patent 
Number 
826169 







We Want 
Good Agencies 


THE TWIN CITY ENVELOPE SEALER 


will seal envelopes at the rate of 


5,000 PER HOUR—Hand Feed 
7,500 PER HOUR—Automatic Feed 


The modern business office has lacked a proper device for quickly and neatly 
sealing the thousands of letters, circulars, price lists, etc., sent out daily by all 
first-class firms throughout the country. Something simple and cheap was 
needed, yet efficient and free from complicated mechanism though positive in its 
work, handling the various standard size envelopes without adjustment. 


The Twin City Envelope Sealer meets all these requirements. 


This Company will Assign Territories to a 
‘Limited Number of Agents and Representa- 
tives Throughout the World. 


SEND FOR TERMS 


The Twin City Specialty Company 


433 Security Bank Bidg. $2 MINNEAPOLIS, MINN. 








. Tools for 
*. Typewriter Men 


10 Catalog—and 
repair parts to use 


Forty styles listed in our No 
thousands of typewriter 
with them. 


THORP & MARTIN C0. _ :: 


OMe - 


TRADE MARA, 


Boston, Mass. 























I Spe il Corresponde! 
Beston, Mass. 
The Derb Company has ha 
ss by ré rload of desks tl 


were shipping 
(_ raigie bridg 
Cause unkns 


to | orders took 


was entirely 


Cedar Falls, Iowa. 


Brown & Noble 
rters in the Wild b 


nore modert 


otec le, rormerty 


Californiz ry) 
ture and are ag 
Geo J Reinde 


ture and specialti 
new building 
will have « 
Chis firm has n 
business the past 
many good 
Keene & Drak« 
niture line, rep 


are agents 1! 


Det 


have moved t 


th the firm, h 


oncern de ils in 


for the G.-W 
roit, Mich. 


Co., dealers in 


. will soon move 


towland street, 


nnest stores 
large incr 


years and 


new firm int 


a thriving busin 


Baker-Vawter 


Duluth, Minn. 


Phe Kelley iu 


held a very 
their own her 
their store Lhey 
Wernicke line 


them the talk 


rniture 


C¢ 


Company 


ssful business s 


d attracted larg 


ire agents tor 
their « nterpris¢ 
town. 


Harrisburg, Pa. 


The capitol 1 
an itemized st 
cost to the st 


and th 


library 
of the resident cl 
tallic cases 11 | 
by the Pennsvyl\y 
Marietta and t 
Sanderson & ( 
Huston, the 

f 4 per cent fr 
furnishings, the 
732.94 The 

that the pro 


nishings were 


estigation 


rk ot the 


nent recently showll 


for turnishing 


ception and private ft 


hous 


departments wert 
ia Construction Comp 


ther iurnishings by 


Philadelphia 


té t. received a 


Stat ror | 
st r Ww 
ission’s audito 
he two firms on t 


500 to 1,000 1 
t { 


Knoxville, Tenn. 


Os M redit man 
lenson & | eceived 
typewriter S 
lesk manuf vant t 

Mr. Tate 1 mode 

his home desk | 

sit ane I Ving 
chang papers 
typewrit It swing 
s made s e tv] 
~ cle ~ p ‘ 
f the | ¢ desks 
Says ive tl 
tured 1 ke S 
nce be 
he ] rg 
Los Angeles, Cal. 

The Caltor irniture Comp 

ue i ery kl dv 
urni ture nes gents 
Wi 1IcK ( | \ne 
] g i very 9 siness 

Marinette, Wis. 

Lauerman’s St News is on 

use Organs | by a retail | 


ve seen Tf 








commMmiisst 














FURNITURE NEWS.—Continued. 


eneral lime ans ire agents for the Globe- 


Wernicke Comp f Cincins 


New York, N. Y. 


inn Bros entirely cated in their 

store t 358 Broadw iN vhich also has an 

bers 59-65 Franklin street 

They are occupying three floors and carrying 

erv large stock f office furniture of all 

k including lesks, chairs, book cases 

filar ey de vices, et This 1s of the hand 

nest omc furniture stores I the street 

d speaks well for the remarkable strides thts 
has made within the last few years 

Rochester, N. Y. 

Jay street. just be y nd the city line, 
ground has been broken for factory for the 
Yawman & Erbe Company The site includes 
two acres of ground and spurs from two rail 

ids have been run into the property It 
is estimated that the cost of the first building 
be $400,000 and that work will be given 
several hundred extra men At the recent 
estigation by t interstat ymmerce com 
mission it was brought out that the business 
the Yawman & Erbe Company was over 
$1.250.000 a vear 
St. Louis, Mo. 
Papers of incorporation of Hall-Wheeler 
Manufacturing Company have been filed with 
secretary of state showing a capital stock 
f $80.000. H. C. Hall. G. F. Wheeler and C 
Mossop have taken 150 shares each. They 
ill engage in the manufactur f office, store 
1 general business fixtures 


FURNITURE FIRM FIGHTS TO ESCAPE 
FINE. 


Attorneys for the E. H. Stafford Company Ar- 
gue Before Judge Landis That “Trust” 
Charge Is Unsustained. 


\ttorneys for the I H. Stafford company, 
of the firms indicted ~ member of the 
land church furnituré trust”, has begun 
1} argument o1 lemurrer to the indictment 
b Judge Landis The Stafford company 
the only firm 1 ntest t harges of con 
Yiracyv in restraint of trade Che other firms 

ere recently fined total ‘ £43 000 
Charges that tl indictment was contra 
lictorv were n by Attorney Atwood He 
1 the Stafford mpany was cused of tak 
g par ll tl ust’s’’ transactions in one 
1s¢ and later ‘ s said t have been ex 
except that of matntain 
Stafford mpany « ims t have had no 
t in the “straw bid” deals hich Judge Lan 
iracteri las “nasty sentencing four 
members { Prudent lub \ssist 
District Attorneys H ett and Childs 
I t Q nspiracy 
\ nother mart 
\ hely 
| r him 
thoug! 
e matlority 
erage 

} 

Inne to 
5s a2 ld 
t ucement 


v2) 
on 
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Housatonic- Barrington 


and Danish 


Bond Papers 


] 
I 




















are made especially for commercial correspond- 
ence and all other business purposes. 

The man who uses these Bond Papers for his 
business stationery will be satisfied with both 


quality and price 


Danish Bond for “Systems” 


We make the Danish Bond in nine colors and 
white. To meet the demand for a first-class Bond 
Paper at popular price To be used for ““Systems’”’ 

| Po] 


requiring a large variety of colors. 

















Our lines are carried in stock by 
large jobbers in all paper centers iy 


B. D. Rising Paper Company 


Housatonic, Berkshire County, Massachusetts 




















Agents and Dealers can Recommend the 


Automatic Time Stamp 
without misgiving as to its durability and satisfactory work. It has been 


USED CONSTANTLY by THOUSANDS of CONCERNS FOR MORE THAN TEN YEARS 


Unexcelled for labor cost systems, time and delivery tickets, etc., and for 
Stamping time and date upon Letters, Telegrams, Orders, etc. 


High Quality—Reasonable Price 
Sold Under a Positive Guarantee 


The Automatic Time Stamp Co. 
162 Congress Si., Boston, Mass., U. S. A. “Originators of the Art of Printing Time.” 
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i t 
Cable dispatches from Paris 
report that the Monarch Visit'* 
won against all visible writing 
machines in the Endurance con- 
test just held. 
M h Visibl 
For practical working efficiency — quality and quantity of work and 
convenience of operation no typewriter equals a visible—and, as the 
recent contest proves, no ‘‘visible’’ machine equals the Monarch Visible. 
| 
| 


Send for our Free Illustrated Booklet to 


The Monarch Typewriter Company 





Syracuse, New York 

















THE STENOGRAPHER’S FRIEND 


Just the thing for stenographers 
who address many envelopes 
Makes the Platen turn easy 
Keeps the hands from callous- 
ing. Can be applied to any 
standard make machine. A 
splendid side line for salesmen, 
and repairs can be handled with- 
out interfering with regular 


work. Price 2S cents stamps or silver, 


SPECIAL RATES TO THE TRADE 











STONE MEG. CO. 
369 Haight Street, SAN FRANCISCO, CAL. 





























Notice. 
rhe listing of names and the data neces 
| to indicate wl f our readers are des - 
| securing new agencies under this dep 
| is without charge, but at the optior 
| publisher and is not to be used as 
| column” for individuals who desire n 
| or commodities for their own use, 
dealers, agents and representatives wl 
sire to complete their lines of goods 
sold Corresp naence soli ited at al til 
ym stationers, office apphance dealers and 
specialty houses who wish manufactur 
| know that they re able to handk ys 
Address the publishers 
Houston, Tex. 
Roy B. Nu s & Co. has been organized 
in Houston, Tex., with an address at 1009 
| Congress avenu The company will 
| specialty of dealing in high-grade sp: 
ind office devi - [The firm makes it kr 
| that they desi ines of a mechanica 
| rather than staple lines. Roy B. Nichols 


[. Jay Nichols are the proprietors 
Milwaukee, Wis. 


The Cramer-Krasselt Company M 
kee, Wis., are about to establish an 
pliance and stationary department and 
pleased to receive communications frot 


ity 





Correspondence 


London, England. 


The Triumphator Company, 


| 
| 
| ufacturers who desire representation 
' 








Leadenhall street, London, E. C., Eng., is 


pared to represent American manu 


Britain, the colonies and the Eur 
nent 
The company is in splendid pos 


lactur 


| adding and computing machines in Gre 


pean 


ition 


troduce anything suitable in these territ 


as they are experienced in hand 
devices and hay n efficient orga 
the purpose 

The company is also willing to 
proposition to represent American 
the coming great business show at 
pia in July, and where such a rey 
would be immensely advantageou 
lanufacturers 


Oviedo, Spain. 


ling adding 


nigvatr 
Hlizdal 


enterta 
mac 

the () 
yrresent 


J. Cabeza, C Othcial, Commer 
lustria y Navegacion, Oviedo, Spai 
italogues and pr ‘ ists on adding 
[his is not a w sale inquiry 

Berlin, Germany. 

Henry Goldman, the well-known rep: 
tive of Office Appliances in Berlin, has 
ized a new company tor the purpos 
dling office devices of all kinds 

d quarters t 112 Leipziger stras 

Mauer strass n one of t S 

ted and 1 thee buildings 
ty 
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FOREIGN OPPORTUNITIES—Continued. 


throughout Europes Correspondence is solic 


— with an erican makers d siring such rep- ( YE FIC E SU PPI LY HOUSES, 


esentati 





Nurnberg, Germany. 








S. Gutmann, with of s at Karolinen - 7 » " 
strasse 22, Nurnberg, Germany, and dealing in S| A ION E RS 
typewriters, adding machines fhee appliances + ’ 
i the like, is now in Ameri looking over 
the ground of new inventions with the idea of sal = ” 
enlarging his eld of action and will endowbt- |! T) FA TE RS-EVERYWHERE 
8 wateewen 4 nats ae a : 4 4 
edly return t : itive y much im 


Basel, Switzerland. : ; , an 
Send in your orders before July First for a 








Adolpt Haag, 22 Innere Morganstenstrasse, 
Basel, Switzerland, who has first-class connec- 
tions, some litt -apital and good credit, is de- ~ * 
sirous of representing American manufactur rs ib | Nl fT \ o~ 
ers throughout Europe in the countries of € ~ SO ig I | ! GC a] 
England, Germany, France, Russia, Holland, Cc 4 7 wW 
Belgium, Italy, Spain, Austria-Hungary Swe —_—_—__———== 
den, Norway, Denmark, Finland, Rumania, 
rurkey, Egypt, | e, ¢ 
Mr. Haag has had years of experience in 
idling agencies and knows how to make 
lealerships and if necessat uld be willing 
invest a few thousand dollars in an enter- 
prise that will make good for two 
Amsterdam, Holland. 
Fles & C f Amsterdam, with a branch 
Rotterdam, Holland, w esale dealers in 
nce appliar es specialt nd device S, are 
pen to take gency elties or spe 
| devices in the line of office appliances and ’ 
equipment and will be pleased to hear from a 


American manutacturers 
Kowna, Russia. Proc 
Z. S. Katz, a we established dealer in this 

















city in offics opliances, desires to secure at ng tion, for 3 dozen? ns and 2 ’ carbon paper. Cuts show rear with door and drawer_open 

7 : “a : “ar itsplaysng ind sipment, and front as viewed on counter 

nce the agency for a good American visible 
typewriter. He is anxious to make connec- of 
tions with an established American company 

nd already has good market for the type- Wey ; 9 . 

i arter’s Idea 

South America. Cc € . 

An Americar nsular representative in 
South Americ forwards t the Bureau of 
Manufactures at Washington, D. C., the ad “ . 
dress of a business man w desires the ad- ye R | b : d t. b P 
ee Tae ypewriter KiDDoOns an arbon Fapers 
writing music In writing refer to Number 


1080, Daily Reports 


PATENT INK WELL COSTS GOWN. | There is a reason. 
Michigan Woman Gets Acquainted with a ; 
New Idea in New York Which Proves Write for particulars to 
Expensive to Her. 





ots fom a evi RSE THE CARTER’S INK COMPANY 


e she st saw S y ink well. 
BOSTON NEW YORK CHICAGO 


Judge Roes so recently in the Eighth 

















is t Mi ( hearing of her 
gainst hg Hotel Bresli: far $115. the 
ns, ink and paper to her room, and when 
redircnlisr wimg | “Steneil-Less” DON'T BUY PASTE 
y’s rap | passed t nk to her in sucl A tencl a 
rn the front of a black and white challis | Rotary Duplicator alee 
' a streay Cost of Maintenance 60°7, Less or meanting whates tt 
Ds meee: Commercial Peerless. Muciage 
know v We Guarantee them to Dealer and Consumer 
, as Mee ¢ : wt athe | STENCIL-LESS.” care of OFFICE APPLIANCES Write for Illustrated Catalog and Price List 
. = mit : tie | alae hall 305 Dearborn Street, CHICAGO The Commercial Paste Co. Columbas, Ohio 
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h see the man! 
What is he pointing at? 
He is pointing to the big bag of money. 
Whose money is it? 
His money. 
How did he get it? 


He got it selling car-bon pa-pers, and type-wri-ter rib-bons. 


Why is the bag so big? 


Because he gives his cus-tom-ers their mon-eys worth in qual-i-ty 


Does that make the bag so big? 


Yes—because his customers are steady customers, and can depend 


ee 


on his goods. 
Whose goods does he handle? 
Miller- Bryant-Pierce-Co’s. gor xls of course 


What is the lesson to be learned? 


The lesson is that it pays to give quality, because quality 
keeps your trade and makes more trade. 








—=— ADDRESS 





—- 
—— 
+ 





ILLER-BRYANT-PIERCE COMPANY 


AURORA, ILL. 


FOR SAMPLES AND PRICES 














Marca de Fabrica— 


C. H. DEXTER & SONS 


Windsor Locks, Conn. 


make PRINCESS COVER 


Papers for Catalogues, and 


STAR MANIFOLD LINEN 


Papers for Carbon Manifolding in all its branches 

















Corre spondence e.) 


(By Spe cla 
Washington, D. C. 

PROPOSALS will be received at the Burea 

Supplies and Accounts, Navy Department, W: 
ington, D. C., until 10 o'clock a. m., June 11 
to furnish at the navy yard, Mare Island, Cal 
the naval training station, San Francisco, Ca 

specified, a quantity of naval supplies, as folk 
Sch. 836: Blank books, wrapping paper, tags 


i 


is 


1M 


ws 





tionery Sch. 836: Memorandum pads, typewriting 


paper, tags, stationery Applications for propo 
should designate the schedules desired by num 
Blank proposals will be furnished upon applica 
to the navy pay office. Seattle, Wash., or to 

.. B. ROGERS, Paymaster-General 


Bureau E 
Ss. N 


Buffalo, N. Y. 


PROPOSALS FOR STATIONERY.—City Cle 
Office, Room No. 4. City and County Hall. Buff 
May 17, 1907 
Notice is hereby given that sealed proposals 
e received at this office until June 17, 1907, a 
o'clock in the forenoon, for supplying the sev 
departments of the city government with ne 
sary stationery for the year beginning July |, 1 
and ending June 30, 1905 The bids shall be 


sais 


ber 


t 


the 


ra 
i 


uw“ 
t 


90 


follows: One for supplying all stationery and su; 


plies required by the Department of Publi 
struction, and one bid on all such stationery 
supplies required by all the other city departme 
combined These contracts shall be separa 


té 


awarded to the lowest bidders on two such bids 
respectively The total amount and price of ea 


irticle to be governed by the “price per or ea 
as set out on the specifications 


All stationery called for in the specifications 
must be supplied as requested by the heads of the 
various departments Such additional quantitic 
as may be required must be furnished at the san 
rates, 

A certified check for $250.00 must accompany ea 


bid 

The city reserves the right to reject any and 
bids 

Specifications may be had upon applicatior 
the City Auditgr’s Office 


DANIEL J. SWEENEY, City Cler! 


LIBRARY OF CONGRESS. 


KR 


Proposals for Stationery and Supplies, Fiscal Year 


1908. In Reply to Circular Letter No. 66. 
HERBERT PUTNAM, Librarian of Congress 


Description and quantity 

2.000 pounds binder’s board, 22x28 inches, N¢ 

30 bundles No, 25 ut 9xll% inches, and wrap 
in bundles of 50 pieces. each (1,500 pieces) 

10) reams blotting paper various colors 
quality 19x24, 100 Ib wrapped in % ream 
dles 


} 


% gross brushes, type cleaning (Typewriter 


Companion or equal) 

1.000 sheets carbon paper, best quality 
purchased as required) in boxes of 100 sheets 
Sx10% and 8x13; 8,000 sheets good quality (t 


purchased as required) in boxes of 100 sheets 
Sx1l0% and 8x13 
2,000 yards cheesecloth, bleached, 1 yard 


of about 100 vards 


3 dozen copying books (H C. Davison & C 


made of imperial fiber, non-blurring paper, 5 
l0xl2 inch pages to book, front index, gray 
vas, patent back (No. 4525): 3 dozen (H. C. Davi 


Sol 


& Co.) made of imperial fiber, non-blurring paps 


ha 


200-—10x12 inch pages to book, front index 
Russia, cloth sides, patent back, No. 505 

3.000 Dennison red seals No. 22 (100 in a box 

20,000 envelopes, light Manila. No. 9; 20,000 Ma 
nila, 6% x9%, 125 I open side, gummed; 10.0 
Manila, 6%x9\, 1 b., open side, no gum; 15 
Manila, 6%x10%, 100 Ib., open side, no gum; 15 
Manila, 64%x10%, 100 lb., open side, gummed 
000 Manila, 4%x10%4, 100 Ib., style of sample 
Manila, 8x11, 100 Ib open side gummed 
Manila, 8x11, 100 I open side no gum; 10 
Manila, 9%x12%,. 100 open side, gummed 
000 Manila, 9%x12'%4 100 Ib open side no zg 
10,000 Manila, 10x14, 100 I open side, no gum 
Manila, 11%xl4%, 1: b., open side, no gum 
Manila, 11x16, 12 lb open side, no gum; 30, 
white Lexington line No. 6%, 24 Ib higt 
0,000 white Lexington linen, No, 9's, 24 Ib., 1 
cut $000 Old Berkshire Mills, Lakewood wil 
smooth; 30,000 Persian bond, No. 6%, 20 Ib I 
ut 15.000 Persian bon No. 9's, 20 Ib hig 
,000 Crane’s bond Ni 9's, 16 Ib high cut 
Strath more parchment No. 6% 20 «it wi 
glazed ».000 Strathmore parchment No. 9s 
bs white glazed 

1 pound erasers, |} Faber Cabinet No 

Ib. boxes): 3 gross E. Faber Comet Ni 
2 gross E. Faber Ruby No. 224; % gross 
Faber steel knife idé No. 150 l gross EF. Fa 
ro. 104; 15 pounds Hardmouth’'s grey Pr 











TRADE rh ta aoa —Continued. 


er No. 12 i box dozen Roger's 
knife bladé N 1677 
2 dozen eyelets, Fabrique D. I (boxes) 
lozen feather dusters, N 6, turkey feather 
I I t rchased as ft iired one and 
\ t i tin ) 

» gross finger : erfora ire rubber, me 

im size 

1,000 folders for Numeric |! 0 blue and 500 
Manila 

0 sets guide ds Ipt ets \-Z size 33. 15 

ets blue am uff ff ut third 
ds ind thirds n s size 2.000 buff cut 
es ends and s middies ze 33: 1.000 buff. 
fourths, assorted, size 4 buff, cut fifths 
ssorted, siz 

1 dozen ink \ l writing f ‘ juarts) l 
dozen Arnold's writ 1 s dozen Cat 

rs Koal-Black ( ] ts Zel (Carter's red 

on-copying (carn ‘ 1 OZ rk stoppe! 
dozen Carter s Re i dozen Car 
er’s writir fluid black juarts) 1 dozen 
David's red “(pint ozen Higg s America In- 
dia, 1 doz. % Oz ttles in box dozen Higgin’s 
eternal blat k ir Zz ottles lozen Sanford’s 
fountain mn nile Mt black N 07: 2 dozen 
Stafford’s | comme juarts lozen Stafford’s 
special (quarts) i dozen rut stamp, in 2 oz 
ttles ill colors est quality dozen metal 
stamp, for numbering machines, best quality, all 
olors, in 2 0z 
dozen ink wi ressed glas square, 2% in 
ise x Z in wv S e! 
dozen letter fil ses, Eurek 
dqadozen mut z Sanford s nts Lot note 
oks, stenographer’s No. 37 for ink) 

» bundles oil sheet est lit for ietter- 
copying press it x! bu es of 1 doz sheets 
eact 

Pamphlet boxes t%exllx4 le to be seen 

t this office) l 

6 dozen paper ers, bor 

0 reams paper, Canary Fre! folio, 8x10 (500 
sheets to ream) reams ( e's bond, white 
16 Ib., cut S%x10% ) sheets t ream); 5 teams 
Old Berkshire Milis, white antique rough, cut 8x 
10 (500 sheets to r n reams Old Berkshire 
Mills, Lakewood w sI tl eams Berkshire 
tvpewriting, No it &x10 (500 sheets to 
eam); 10 reams ! Ca best ality, white wove 

it 8x12% 14 Ib ream | kages subdivided 
nd wrapped in 4 reams; 250 reams Saranac linen, 


; cut 8x10 ¢ ets to ream), wrapped and 


stamped - 
0 reams W. 8S. & B. Paragor it 8x10, No. 1% 


wove (500 sheets ream ms Strathmore 


parchment, 13 lt it Sx10 { sheets to ream) 
wrapped and stamped Mar ila wrapping, best qual 
ty, in ream package (submit samples); Zo reams 
‘x36, 60 Ib No. 1 jute rougt 25 reams 24x36 
if b No. 1, jut rough; 40 ams 30x40, 70 Ib 
Ni 1 jute rough 10 reams 30x40, 80 Ib No. 1 
ite rough: 5 reams 40x48 M t No. 1, jute 
rug » reams 40xt 200 Ib N l jute, rough 
> boxes paper s Keurek N (100 in box) 
boxes Farmer, N 100 it x boxes Gem 
No 2 (100 in box ) boxes rary bureau o 
yual (100 in box woxes Niagara (small) 1100 
ox) 
boxes paper f ers, Der son's, No. 21 R 
oxes of 100 ea box d Head MeGill 
No AAI1 (10 ! x boxes O K clips, size 
b. (100 in box 
lozen pay . 2 ssed glass 
aozer past ( ter s rary XS OZ 
! >» doz Car 4 16 oz. jas, 
f lozen Higgir to, 6 OZ s; 6 dozen Hig- 
g s photo 14 oz ! loz Stafford s brust 
(1 doz x 
gross pencil I s ¢ Ni 93 1 gross 
Blaisdale, greet \ 1 gross | dale, red, No 
l gross Dix \met! bon, No. 113 ‘ 
gross D s \ Sax N 180 Hex lt 
‘ Dixe s \ N 6s ibber end (ce 
gross Dix { t Ni 302 4 
gross Dixo s, M—N ! : s Dixon's, H 
HHH Ni li sf ss Dix SM—No. 2—142 
gross Dixor ) N » gross Dixon's 
Secretary N 68; 1 gt Dixon's Stenog 
l N 19 s s Dix Yellow Aster 
ig : I ! N 0 » g£IOSS 
I el! N re f N 16 
I leg \i N 
Ze re : No 
chas Ps No. 192 
K sma re hag No 19 
<—larg zg I Korka 
N is I Fabe No 
x v 6 gross E 
N " 
gros $ No. 7 (gros 
xes 15 g k, J gross boxes) 
gross Este gross boxes) 
gross Es N oxes) 1f 
ss Fa N t gross Jack 
stul N gross King’s 
‘ (gros x Ni + (gross 
xes v “ kK M ter No 
gross xes ss Spe (gros 
xes Zz Ss N v ss xes) 
S id N 
| < { le 
xe 
is s No ; 
tons i N 16 cH 
s } ‘ 1s ly ’ 
s Ss ¢ N i ons) 
is | I N 2 art is) 1 
s | I ‘ ‘ 4 “ z ss 
Faber No. 8 y “ 
1OZze ru s ‘i I “ 
K S1iZ OZ x 
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It is easy to make a sale IF 
you can show a saving, be it 


TIME, LABOR OR MONEY 
the Landing System 7 5% 
will positively SAVE 

ny bookkeeping department wher system” is appre- 
ited more than ‘‘Rep Tap! 


PROTECTS AGAINST FIRE 


e filing case is kept in a fireproof saf 
g 


poi can . peg it -" in this space 


ily ask for 


FREE UNIQUE SAMPLE 


Write for it to-day—ask us to send you data, etc. 


AGENTS—$n22—-WANTED 
LANDING - RONNING COMPANY 


M:NNEAPOLIS 



































WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 


Om 


WeE ARE NOT AGENTS For THESE Goops 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 
NAME PLATES, METAL CHECKS, 
Meare ron carmceue 


MEYER & WENTHE 
92 DEARBORN 8T. 
CHICAGO 









123456 
NUMBERING MACHINES 


RUBBER STAMPS 














ALL EALERS KNOW MAKE 


ciass ff WEARBORN GABINETS saves 


CLASS SALES 
SAVE TIME, WORRYand ERRORS IMPROVE QUALITY of WORK—THEREPORE SAVE MONEY 


42 In. long, 24 in. deep, 38 in. high ARE 46 in. long, 31 In. deep, 45% high 


Soid around the 


WORLD 


Universally known as 
the 


BEST 


Notice how 


COPY HOLDERS 
are piaced indirect line 
of vision, enabling ope- 
rator to sit up straight. 
Saves! y 45 per cent 
f Time, Worry and 
Errors. A place for 
everything every- 
thing in its place. 
Solid G ak, 
guaranteed ‘the 

te Type 
— Cabinet ever 
sold anywhere nearthe 
price. We ship respons- 

e parties on approv- 

to be returned at 
our expense if not 
satisfactor What 
more can we offer! 


No. 6 Dearbern Junior Cabinet 3 HUN! pm DS OF TYPEWRITER AND OFFICE FURNITURE Wo. 1 Dearborn Special Cabinet 


DEALERS HAN E THEM IF YOURS DOES NOT, WRITE DIRECT TO US e 

.0O DEARBORN DESK COMPANY .0O 
“13 s3s0= 
DELIVERED 
















Re Curtain 
to Paper 
Cabinet 








ALEXANDER A. SAMUEL, GENERAL MANAGER 


308 Fisher Buildin CHICAGO, U, S.A. 
ee 





DELIVERED 







i 
i 
! 








88 OFFICE APPLIANCES 











{ Filling 
NON ¢ Fading U 
e WJe 


Drying 


RIBBONS and 
CARBON PAPERS 


OILS, ERASERS AND PENCILS 


ESTABLISHED 1899 





We claim our ribbons to excel those of all other manufacture in the following details: 


1. Most intensely jet black records. 7. Ink automatically distributes itself by capil- 
2. Most brilliant colors throughout. lary attraction, always presenting an evenly 
3. Most durable. inked surface and ensuring uniform results. 
4. Non-drying. Absolutely unaffected by cold, This feature also admits of goods being inked 


clean and yet giving good, clear, strong copies 


heat or atmospheric conditions. 
to the extreme endurance limit of fabric. 


5. Greatest copying strength. 
6. Strongest and best for Duplicator and Hekto- 8. Tested and in constant use by United States 
and British Governments, 


Bi-Chrome Ribbons a Special Feature 
Large Contract Work and Manufacturing Imprint Goods for the Trade a Specialty 


Inked Ribbons for Adding Machines, Time Recorders, etc. 
AGENTS WANTED EVERYWHERE—Onr prices will interest you. Write now. 


graph work 














ce U. §. Typewriter Ribbon Mfg. Co. 


817-819 Walnut St., Philadelphia, Pa., U. S. A. 


Cable Address—Mustr. 
































THE DUPLIGRAPH 


Is a simple and inexpensive duplicating machine for repro- 
ducing typewritten or pen-written copies. It will print 100 
copies in 10 minutes, at a cost of 2c per 100, and will repro- 
duce 75 first class copies from a typewritten original and 125 
copies from a pen-written - not once but every time. 

The process consists of a secret composition which draws 

the ink off the original and gives it back in equal quanti- 
ties to the copies. It differs from the composition duplicator in that it cleans 
itself automatically on account of an acid in the composition which breaks up 
the ink and makes it disappear of its own accord. 

It leaves the copies dry the instant they are printed and leaves no sticky 

substance on the paper. It has no tendency to make the paper curl. 





' No Washing No Dirt 
No Ink Roller No Trouble 
No Stencils No Printing Ink 
No Wetting No Odor 
No Dotted Lines No Expensive Supplies 
No Cleaning No waiting for copies to dry 


You simply write whatever you desire, in any color of ink, or a number of 

colors at once, on ordinary paper with the typewriter or pen and ink, and 
the machine does the rest. 

If you are a dealer and a hustler we have considerable good territory left 

and will be glad to quote you our best terms for handling our machines. 
We guarantee every machine to do all that we claim for it. 


— IF YOU ARE INTERESTED WRITE FOR CIRCULAR AND SAMPLES OF WORK TO 


THE DUPLIGRAPH COMPANY 


SOLE MANUFACTURERS 
Head Office 105, 45 State Street DETROIT, MICH. 


























TRADE OPPORTUNITIES.—Continued. 


2 dozen shears, nickel, 9-inch. Bankers Best; 1 
dozen nickel, 6-inch, Banker's Best 

00 pleces sponges small cone shaped, bleached 
(for 3 in. sponge cup) 


2 dozen sponge cups, 3-inch thick glass (% dozen 
in box) 

2,500 sheets tag board, Manila, 13%x17; 4 reams 
Manila, folding, 22-28, 100 lbs. to ream, cut 11-12% 
inches 

5 dozen taste, Anchor brand. No. 1, blue (rolls) 

4 dozen tape, red, No. 21 (72 yards to spool) 

10 pounds twine heavy, hemp, % Ib. balls (5 


ply); 300 pounds large, white, % Ib. balls (No 
14 ply); 300 pounds six-ply, jute, % Ib. balls 
Typewriter ribbons, to fit Remington, Smit! 
Premier, and Densmore’s machines 10 dozer 
Remington Paragon (or equal) black and red re 
ord; purple and indelible copying, L. L or H. I 
in dozen lots; state length of ribbon: b. 5 dozen 
Remington and Smith-Premier Polychrome, black- 


red record; black record-purple copying (stat 
length of ribbon); to fit Underwood and Monar 

machines on reel: 5 dozen black and red record 
purple and indelible copying; light or heavy ink 


2 dozen to fit all machines, Star and Webster 
brand, all colors, copying and non copying 





SMYRNA WANTS OUR FURNITURE. 


Good Market There for Office Desks and Oth- 
er Articles of Usefulness in Busi- 
ness Offices. 

There is a good field in Asia Minor for the 
sale of American furniture, provided manufac 
turers make an effort to secure it by slightly 
modifying their styles to suit the local de 
mand, and by so designing the articles to per- 
mit knocked-down shipments 

The greater part of the chair trade is su 
plied by Austria-Hungary in the shape of the 


bent-wood article his style of chairs, whil 
pleasing in design, is of somewhat flimsy con 
struction and is not nsidered very durable 


It has an excellent finish, being rubbed and 
polished, and the cane seat is of good quality 


( 
Chey retail at from $12 to $22 a dozen. Chairs 


of a more expensive order, upholstered in 
leather or cloth, are usually made here or im 
ported from England. The general styles 
American chairs are quite suited to the | 
demand, but the wood finish should be good, 


whether gloss or rubbed and polished 
Dining-room furniture, such as sideboards, 

extension tables, buffets, etc., are also chiefly 

made here, a certain amount of better-class ar 


ticles being imported from English makers 


They are usually made of hard wood of the 
darker kinds, such as mahogany, walnut, 
rosewood, but lighter colored hard woods 
gradually coming into favor. Sideboards 


larger in size and of richer finish than simil 
| 


furniture in America. They have marble tops 
and beveled plate mirror backs, with plenty 
of carving on the panels and mirror frames 
American sideboards would have to conforn 
this style in order to sell well 

Extension tables are very much the same 


here as in America, with the exception that 
they are somewhat heavier and fitted with a 
screw for opening 1d closing. The remai1 


der of the articles entering into the furnishing 
of dining and drawing rooms are also manu 
factured here from European designs. They 
differ to a certain degree from American 
signs, but the difference is not so marked as 
to be prohibitive Perhaps a good way to ex 
port such furniture would be to sell the goods 
in the white—that is, not polished or uphol 
stered—and knocked down—taken apart, so as 
to box in as small volume as possible 

Office furniture offers, after chairs, the best 
opportunities here, roll-top desks and cabinet 
files especially. Offices are now fitted up i 
proper modern style, and a demand has started 
for up-to-date and time-saving appliances. The 
greater part of roll-top desks imported here 


are gener ally 


come from England. They 
American origin 





OFFICE APPLIANCES 89 














FRENCH PAPER EXPOSITION NEAR- 
ING COMPLETION. 


Most Stationers and Dealers |) oc. wi: se opcacace tue Pune 2 Juy- 


and Will Include Some Very Interesting 


are pr=d van Ssas DE SK TICKLER meme a — Is In- 


Plans for the Exposition Internationale. du 
| | Livre or International Paper Exposition are 
nearing completion and the government has 
permitted the use of Grand Palais on the 








It pays to handle the Perpetual 

















Desk Tickler 
tll tar tetete ocd eth taeeinaaee Champs Elysees, a government property, for 
mmasande of whet son hase slant inde cline tes holding the affair. Everything pertaining to 
sal dade cea sinniniia ii elie printing and engraving will be exhibited here 
; Tipe fam ghey oe ind a number of foreign countries are taking 
~n with every detail of your busines never let you overlook a lively interest in it. The French are very 
Te Pa ey ee anxious to interest some American firms in the 
i Se - show, and as it is an international affair, Amer- 
One compartment for each day of the month. File papers ahead ica is expected to contribute quite liberally 


nder day requiring attentior I ers turn from top to bottom po 
sition (see 2d cut) so current day is always on top. Loops ho! 
folders together are adjustabl 


toward making it a marked success. 





table to desired thickness. The exhibition will open immediately after 

. on 4 —_ — oe ee ys ang! a ne the close of the annual salon of painting and 
Measures, Legal Holidays, Rates of Interest, etc. Things you want sculpture—that is, during the early part of 

to know every day luly—and will continue until October 20, 1907. 
oe ee oe ee Se ee mags. Dinas Tabs it will include all the varied arts and industries 

pean anid in the U. 8.,Canaksaeed iced. == =. which are involved in the production of paper 

N sconTestimoniais:—The largest, retail store in Chicago writes: “We have and all manufactures therof; the printing, illus- 
St. Anthony & Dak. El. Co., Mpis We are using a number of them. tration, and binding of books; the publication 
Handiest thing on desk we ever used. They save many discounts, errors t newspapers and periodicals; advertising, and 


and delays. Send us 12 more.” 


all machinery and fixtures and materials used 
in any of the processes pertaining thereto. 
The classification of exhibits will be as fol- 


W. R. Ludlow, Birmingham. Eng Am using one of your Ticklers I 
enclose 1 pound Ster. Ship 3 for Register to Lord Bishop of Birmingham.” 


For sale by stationers in almost all active cities. Price, $1.50. 




















one Size outside lows: 
AGENTS WANTED—LIBERAL TERMS. - pea ier 1. Paper. 
. 2. Wood pulp. Various products and sub- 
A. B. Farnham Printing & Stationery Co. stances ae to ie maanieneal of paper and 
Mention this Magazine MINNEAPOLIS, MINN. cardboard. 
3. Colored and illuminated papers. 
—— 4. Cardboard, pasteboard and boxes of the 
same. 





5. Printing materials. 


M. | e k 3 S 4 ? D k Si d 6. Presses and processes for printing. 
7. Typesetti hi d type. 
Cl in 5 wing ing es an Q Machines for binding her entices work. 


9. Various other machinery. 
10. Copper-plate printing. 














Rigidity is its superior quality. No strain on your knees. 11. Printing ieee te 

Can be locked solidly in any position. 12. Lithographic printing. 

No knee-rest or braces needed. 13. Photographic apparatus. 

Any writing machine can be operated on it with the same speed as if it were on top 14. Photographic materials of all kinds. 

to dak 15. Negatives and photographic proofs. 

—_ 16. Photogravure and heliogravure. 

Can be used on either side of a desk. 17. Phototypography. 

It gives the needed desk-room for reference books, card boxes, typewriter, etc. 18. Postal cards. 


19. Bibliography. 


THE ONLY STAND WITH A 20. Maps and plans. 


21. Musical editions. 


POSITIVE LOCKING DEVICE 0» Musical instruments. 


23. Binding in paper, leather, cloth and other 






By a quarter turn of a large thumb-screw the stand oiideaieiie 
is positively locked in any position. 24. Original drawings and designs. 
Tops enameled steel, golden oak or mahogany 25. Engravings and proofs exhibited by art- 
“am = finish; your option. Size 14 by 18 inches. ists. pete 
2 : : co a a 26. The daily and periodical press. 
The rods and hinges are finished in nickel, oxidized 27. Retrospective exhiblelon. 
copper or black enamel. 28. Publicity. Posters and hand bills. 
These stands are perfect in finish and construction. 29. Exhibits by ministries, societies, collec- 
tions and schools. 
Oxidized Copper Finish - - . $4.00 30. Social economy. 
Nickel-plated Finish  - - . - 4,00 31. Furniture for libraries, etc. 
Enameled, three coats, polished ‘ 3.59 32. Fixtures and methods of warming li- 
praries 
Send for our Catalogue of other good sellers. 33. Fixtures and methods of lighting li- 


braries 
THE MEILINK MANUFACTURING COMPANY 34. Optics. 
TOLEDO, OHIO, U. S. A. 35. Material for the transportation of paper. 
; 36. Stationery and office materials. 
37. Morocco leather work. 


























38. Stamps and stamping. 


hie? be kk 
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for years one of the leading manu- 
a: facturers of Typewriter Ribbons 
& P 


and Carbon Papers, still maintains 











his standard quality of goods, and his unequaled 


CARBON PAPER 


THE COBWEB 
SATIN FINISH anp 
GOLD SEAL 











as well as his many other brands, are 
known and used wherever typewriters 
are used, as well as his Satin Finish and 
. Gold Seal Ribbons. He has distributing 
offices at Chicago, London (Eng.), besides his offices at New York, Philadelphia 
Pittsburg and Cleveland. At New York, he has just taken large spacious offices 
on the ground floor at No. 287 Broadway, corner Reade Street, the largest and 
finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, 
Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at 
any time. 

The Main Offices and Factory are at ROCHESTER, N. Y. 
Have you seen any of his souvenirs? He issues a celluloid indexed 
dictionary, a beautiful French plate mirror with celluloid case with 




















lithographed rose bud, and an envelope opener with celluloid handle. 
These are all exclusive designs and cannot be used by other manu- 
facturers for any purpose. 














WANTED—and Wanted Bad 


A High Grade—Hustling— Energetic Typewriter Supply Man for Chicago work—one who knows 
the business—and who can deliver the goods. For such a man I have a proposition which virtu- 
ally means being in business for himself. This is an unusual opportunity If you do not measure 
up to specifications, don't waste time. Write, with full particulars about yourself, in strictest 
confidence, to G. E. JAMES, care of Orrice Apeiances, Chicago, Ill 














THE “BENNETT” 


Everlasting Memo. Book 
Something Useful All the Year Round 






Trademarks and Copyrights 


Send your business direct to 









Washington. Saves time and insures better services. 

























Personal Attention Gusfanteod ret A Desirable Xmas Gift 
Leather cover, leather lined 
25 Years’ Active Practice inches with pocket for cards inside 


of cover, fitted with remov- 
able insert pad of twenty 
perforated, detachable 

leaves of counting- 
house linen. Cover 
foids back, making 


Specialty :-- Working on the Failures of others. 


Address SIGGERS @ SIGGERS 














Suite 33, N. U. Bldg.. Washington, D. C. Retail & substantial pad 
* to write on. 

Price, Thousands 

e complete, sold. Pro- 

with name nounced 


by every 


on cover in one the 


gold, including most 
four insert pads “te 

venien 
(80 leaves) pocket 


memoran- 
dum book ever 
inve ated. 


$1.00 


We have a few sample books 
with names on them that we 


Will Send F R EE To Reliable Dealers 
— WRITE FOR PRICES —— 


W. W. BENNETT COMPANY 


BAUM SI‘REET 
PRATT F. MFG. CO., 117 Point St., Providence, 8. I. EAST END, PITTSBURG, PENNSYLVANIA 


shape. Send for free sample. 
100 mailed to any United States 


PRATT PACKET TIE 
address on receipt of 60 cts. 


Applies to any size bundle, 




















DUPLICATING 





Atlanta, Ga. 
The American Multigraph Company 


established a brat othee in the Cand 
building for the southeastern states. Mr. | 
mer, a well known Atlantian, is in charg 
Mr. Campbell and several of their best hon 
othce men are here and so far this month 
business booked has surpassed their most sat 
guine expectations Some months ago M1 
Newton, secretary and treasurer of the 
pany, on his way to Florida, stopped a few 


days in Atlanta and was very much pleased 


with the opportunities and with Atlanta as 
location of distributing point for branch offic: 
and immediately upon his return to the ex 


ecutive offices this branch was established 
* 

The Oscillator and Rotary Mimeograp 
sales in Atlanta since the first of the year hav 
had a healthy increase over last year, an 
Fielder & Allen Co., agents, have establishe: 


a regular Duplicating Supplies department, 1 
charge of an expert man 
Chicago, IIl. 
Manager Bartlett of the Underwood Dup 
cator reports good business with the new ma 
chine, and he is enlarging and improving 


facilities daily as well as looking around 

good men to join the selling organization tl 

he proposes to build uy around this machin: 
7 » , 


limes are growing lively in the competi 


tion for the duplicator business with ever 
one working hard for the orders. Competitio 
seems to stimulate business, for from a 
sources come reports of increasing prosperity 


Che Chicago branch of the Underwood R 


volving Duplicator has added to its force Mr 
Otto K. Gruenenwald, who has had quit: 
little experience in the handling of duplicating 


machines, having previously sold the Neosty 
and who is expected to make a good man 


General Manager Newtown of the Ameri 
Multigraph Company was one of the first 


itors to Office Appliances in their new 

He was accompanied by a party of friends a1 
they were all on their way to a quiet littl 
fishing trip for few days in Wisconsin 


1 i 
St. Louis, Mo. 

George E. Green, who looks after the N: 
style interests for Buxton & Skinner ( 
pany, leaves in a few weeks for a visit to 
native country, England. Green has mad: 


remarkable success of the Neostyle business 
in St. Louts and is one of the best met 
their organization He made a record whil 
in Chicago that has never been beaten and 
ways kept-up his high average of sales. H 
has had a very wide experience with this n 
chine, having started with it in the tact 
studying every detail with great care. He was 
formerly connected with the New York 

ind later with the Chicago branch. He 
ilso had some experience with the machine 
England. His stay in England will last unt 
early in the fall, when he will probably returt 
to St. Louis in time for the winter business 
open up. Mr. Green is a very popular young 


duplicator salesman and has a great many 
friends. While abroad he will contribute son 


interesting articles to Office Appliances, 


} 











DUPLICATING MACHINE NEWS.—C.-nt. 


New York City, N. Y. 

\. A. Adler has resigned his position as 
manager of the New York branch of the 
American Multigraph Sales Company His 
resignation took effect on the first of June 
He is returning to Chicago to take the pos! 
tion of western manager of the Monarch Road 


Roller Company, with whom he was formerly 
connected. His resignation from the Multi- 
graph Company was received with regret and 


expressions of kindliest regard and good 
wishes. The letter he received from the com- 
pany bore evidences of sincere regret at his 
ae them and the assurance that they 

ould have in Mr. Adler a friend on whom 
res could rely 

Mr. Adler’s former business previous to his 
accepting a position with the Multigraph Com- 
pany was the obtaining of telephone and other 
franchises from were sh bodies He for- 
merly held the position of manager of the 
American Road Roller Company, where he 
proved his ability to handle large problems by 
securing a number of big contracts. That he 
has lost none of his administrative ability in 
handling large propositions is proved by the 
fact that he has just got through a ruling for 
the American Multigraph Sales Company with 
the interstate railroad commission for the 
adoption of the Multigraph for railroad tariff 
work. Mr. Adler leaves New York with pro- 
found rgret from a large circle of friends, 
vhom his geniality and good fellowship won 


him wherever he went 


The staff of the New York office of the 
\merican Multigraph Sales Company present- 
ed A. A. Adler with a silver ing cup on his 

tirement as manager of tl New York 
branch Mr. Adler was so surprised and over 
come by the kindness of the staff that words 
failed him to suitably reply in accepting the 
gift. We publish tin another lumn a picture 
{f the handsome present 

Frank H. Williams, salesn f the Multi 
graph Company in New York, won the prize 
offered by the American Multigraph Sales 
Company, having sold more goods for the 

mpany during one month than any other 
salesman in the employ of th mpany For 
his he received $25 in gold 

Nathanial B. Smit ind Davis R. Mitchell 
have been recentl) Ided to the staff of the 
New York office the American Multigraph 
Sales Company s salesmel! 

E. Dill Godfrey, John Essick and Walter 
Strain have recently joined the staff of the 
American Multigray Sales ( mpany as dem- 

st tors 

The American Multigraph Company had a 
booth at the advertising show 1 ently held at 
M son Sq ‘ 

nes A. Stafford has be: ppointed man 

g f the Amer n Multigraph Sales Com 
nv office in New Yark H rst acquaint 
nce with the Multigraph w in December, 
1905. when h be me salest n in the New 
York office under Mr. Sobey He made good 
was advance to the position of manager 

the Boston off March 25, 1906 That 
unde t his f nagement 1 de i record 

aled by any office in 1 system. When 

the International Multigraph Company decid 
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THE FN SIGN ELECTRIC 


MULTIPLICATION,—results obtained in a few seconds by simply striking on 


one keyboard the multiplicand and on the other, the 
multiplier. 





ADDITION,— requires only the operation of keys, which depress but 
3-16 of an inch and are very light action. The flexible 
keyboard allows the correction of errors instantly, and 
speed on this machine is only limited by ability of operator. 


DIVISION,— - ts accomplished by the same simple means as 1s multipli- ° 
cation, and in this case, as in multiplication, the operator 
has a proof of correctness. 


Sl IBTRACTION,— is just as simple as addition. 
CAPACITY,— from 1X 1 =1 


to 999,999,999 9,999,999 = 9,999,998,990,000,001. 


————$_—$—$—— 


Free trial of this machine will be given 
to responsible houses as soon as 


possible after receipt of request 


ENSIGN 
MANUFACTURING CO. 
24 Milk St., Boston. 


FACTORY AT WALTHAM, MASS. 





























Stenographers Note Boo 3} 


Diamond‘ ‘G”’ Line 
Best on Market 


Made in seven grades. 
Are without question 





tne t popular line 
sold—famous for qual- 
ity and itisfaction 
given t ery user 
Put up for you under 
your own imprint, 
Sa agprrshe cm « 
prices upon reque 





__ ROCKBARNE 3S AL PE WRITER PAPERS 
Our line, comp ig ent pay ile and reputation all other lines, gained 
y upon merits of a lity, finis por fineness of texture and durability. W ill put up 
ler your own labels Catalogue “‘B nd prices on request. 


TYPEW RITER CARBONS AND RIBBONS 
We are exclusive Western and Southern Distributors of A. P. LITTLE’S FAMOUS PRO- 
DUCTS, which st and ilone bv themselve for Highest Quality Carbon and Ribbon 
ilso carry cheaper papers of good quality Samples and prices upon request. 


‘FLAT PEN ‘AND PENCIL CARBONS 


Typewriil El 


REBUILT AND SLIGHTLY USED SEND FOR PRICES 


ROCKWELL-BARNES COMPANY 


Perfection; : 











EXCLUSIVE High-Grade TYPEWRITER SUPPLIES, 265 Wabash Ave., CHICAGO 
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non-evaporatinc INK STAND 


PATENTS 
AUG. 8, 1905 


AUG. 28, 1906 
SEPT. 11,1906 











Supplies Just 
the Right Amount of 
Ink to the Pen Without 
Pressing Down a Funnel 
















Send for our 
Catalogue of 
Office Specialties 






The “Capitol” is o large ana handsome inkstand equally suitable for home or office desk constructed on scientifie princi- 
ples, The broad, flat base gives stability (impossibie to upset it), and the graceful dome-shaped reservoir wil! hold several 
months’ supply. Protected both from air and dust, the ink can neither evaporate nor clog, and always remains clear and 
fluid until the last drop is used from the concave depression under the funnel. Inking of fingers imp asible, as funnel con- 
struction keeps pen-holder clean. Geta “Capitol” to-day and see how far superior it is over all other inkstands 
Single “Capitol” pressed glass, 50c.; cut glass, $1.00. 
Pair, with oak or mahogany base, black and red funnels, pressed giass, $2.25; cut giass, $3.25. 
Fitted with ornamental Sterling Silver tops, an especially handsome gift, $2.50 extra. 


Send to us for Special Advertising Offer, Window Display Outfit, etc. 


CUSHMAN & DENISON MFG. CO., Dept. 6, 240.242 W. 23d St., New York 













TYPEWRITER COVERS 


TO THE TRADE ONLY 

Fianne!l — Rubber — Denim — 
Buy of the MANUFACTURER and save AGENT'S PROFITS 

W-=. BURNHAM, CENTRAL PARK, Long Isiand, N.Y. 


Silesia — Sateen 















RENT 
SELL 

REPAIR 
INSPECT 


TYPEWRITERS 


“ea 





Rebuilt Machines at Wholesale —ilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 60 cents 
TYPEWRITER PARTS-WRITE FOR PRICE LIST 


TYPEWRITER INSPECTION CO. 


Established 1892 
317 Broadway, New York City, N. Y. 
J. E. THOMAS, President. A. K. GOODRICH, Secretary. 



































DUPLICATING MACHINE NEWS.—Cont 


ed to open an office in London, England, Mr: 
Stafford was mentioned in the matter. Cet 
tain considerations led to the postponement 


the London opening and Mr. Stafford was pz: 
moted to the posit ft sales superintendent 
on May 1 of this y: Chen came as a fitting 
climax his promotion to the management 
the New York off June 1. Mr. Staff 

is an active, energ gentleman with a 
pleasant personalit We are sure he wil 
achieve the same ess in his new sphet 
as he has in the pas He is personally eg 
to return to his old mping ground—good ol 
New York 





OPENS BOXES SUCCESSFULLY. 


Packing Cases May Be Opened by New De- 
vice Without Destroying Them and with 
Little Inconvenience. 








Combination tools 


are often subjects 


inventors’ labors, 


many interesting / 
j highly useful ideas 
‘ ‘ | 
have been put on the 


market as a result. Th: | 
latest is a combinatio1 
box opener, nail puller 
ind hammer, which has 


a number of valuabl 














features not possessed 
by other devices aimed 
to accomplish the sam | 
_— results 
[his device is the invention of an Illinois 
man and from his claims it will surely do tl | 
work In this day of the scarcity of lumber 
every business house saves its packing cases, 
and there is a constant demand everywher 
for used cases which are bought in by ship 


prices. The great difficulty that 


pers at good 


is experienced in handling them is that it is | 
a hard matter to open a case without destroy | 
ing it. The aim of this tool is to do away 
with this and at the same time save the nails 
or use it as a hammer when necessary 

Chis combination idea will accomplish a 
of these results and while it is not exactly 


office appreciated by 


appliance, it vill be 
filling a long-felt 


avenue for 


ice appliance dealers as 


want and possibly opening up an 





the sale of a device which there should be 

cons.terable pront ind an easy sale 
, 7 i 
Up tc the present time no satisfactory 


vice has becn put market by whi 


ng ses can be 


boxes and packi ope ned witl | 
out partially destroying the casing and fri | 
quently injuring tl ntents | 
With the aid of t implement shown het 
the operation should be an easy matter By | 
inserting the wedge beneath the boards they 
are easily pried open, the peculiar constru 
tion of the handle wing the operat 
apply great force with a small amount 
ergy 
Opposite the wedge is a nail-pulle: 
, , 


leverage on the provides an easy met 


thus loosenin 


od of twisting the Ize, 





boards 

Retailers used t wholesalers 
mat cturers with suspicion and treat t 
is though they wer essities resulting f 
conditions. Fortunately this condition is pass 
ing away and the retailer is now understa 


ino that t} wholesaler 


miwe ¢ t me 


friend and that properly cul 


make profits for bot f them 








C. N. FAY WILL BUY ARITHMOGRAPH. 


Notices Are Sent Out That the Company Will 
Again Change Hands With the Former 
Owner at the Helm. 


wing printed lette: s been sent 
Arithmograph Con ny’s letter 
ead gned | M ( N. Fay. stating that 
th« mpany will nge hands 1 that Mr 
Fay is t gain b t majority vner of the 
| Corresp lents and ) ers of The 
\rithmogt pl ( mpany 
I g to advise you that a syndicate com 
posed of myself and several prominent gentle- 
men, long identified with the Remington (Fay) 
Sholes Company, ve made preliminary ar- 
rang nts wi sociates in The Arith- 
mograph Company to purchase the plant, trade 
marks and business the latter as soon as the 
legal formalities nnected with the transfer 
n be concluded, after which business will be 
carried on under the old trade names. 
All liabilities of The Arithmograph Company 
be paid as they mature, ar ll contract 
obligations will be assumed by the purchasers; 
so that the business will continue without in- 
terruption as ras you are ncerned. You 
will be duly advised of the transfer when com 
pleted; meantime, your esteemed orders will 
b di S 
This advance information is given you in 
order that you may not be disturbed by the 
public call for a special meeting of the stock 
holders of TI \rithmograph Company to 
consider the questior1 f its dissolution, which 
wi ppear during the current month 
Faithfully yours C. N. FAY, President. 


SIGNOTYPE HOLDS SPECIAL MEET- | 


ING. 


Stockholders of the Concern Held a Special 
Meeting in Chicago for the Purpose of 
Increasing the Board of Directors. 


The American Signotype Company of Chi- 
r ~ 


cago held a special stockholders’ meeting on 
June 3d, called to increase the board of direc- 
tors from three to seven, which was done 
The new directors for the balance of the en- 
suing year being F. B. Eell, western man 
ager of the International Time Recorder Com- 
pany; Geo. A. Baldwin, western manager of 
the System & Billing Machine Department of 
the Smith Premier Typewriter Company; R. 
R. Lane of Detroit. the Michigan and Ohio 
agent of the Wales Adding Machine, and J. H 
Li f Chicago tf the firn Dyrenforth, 
D rth & L 
An executi mmittee was also appointed 
to t between directors’ meetings upon mat- 
ters of importa This mmittee is com- 
posed of T. K. Simpson, general manager of 
the Signotype Company; Mr. Eells, and Mr 
Lee, with Mr. Kidder, president of the com- 
pany, as ¢ 
General Manager Simpson 1 rts that the 
king endid progress with 
es na ‘ ‘ } lé er or more 
new models at pected from the factory 
ibout the 20th of Jur The machine has been 
entirely remod 1 and in its new form will be 
is perfect and as rat s a typewriter, and 
mstly entit! ] ‘ ‘ : me ar} tten given 
I ly i 
\ ic t Sign 
type stock will | f the most profitable 
investments whi s been pl 1 upon the 
k ¢ rate the 
ke} Ider ' ' re +1 : ole sed with 
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Only 
$15.0€ 





Procures “= For You 
Protects “Fo or Customer 


DEFIAN CE 


Check and Dra 


PROTECTORS 





The Defiance method cu the fibre of the 
I aper and saturates it “with ind, aa le 
amping across the face of the chec! 


NOT oO} VER FIFTEEN DOLLARS $15% 
WARRANTED and Sells for Only $15.00 


_DEALERS— LISTEN l 
"e that you can mention which isso USED BY U.S. TREASURY 

r) yet does the DEPARTMENT 

a bank account THE DEFIANCE SYSTEM of protecting 

a ~ od —_ tling office checks and drafts is now recognized as the 

only absolute and sure protection against 


TO FOREIGN DEALERS the forger and check raiser. It has been 


adopted by the United States Treasury 











ulf what other si 

rk. We have s 

So can you. FE j 
ne Here is a great ch 
nce dealers and stationers t 






uw I ‘ — 
We make the Defiance for the mone‘ Write . 
what wecan offer vo Samnt full Department, and is used by banks and 
uars sent tree. business houses the world over. 


WRITE TO-DAY BEGIN TO SELL IN A FEW DAYS 
It Will Increase Your Bank Account—LIBERAL DISCOUNTS 


DEFIANCE MACHINE COMPANY, “xocnester NY.” | 


























To the Typewriter TRADE ONLY 


While They Last 











700 Second-hand Remingtons 
Nos. 6 and 7 
PICA TYPE 


Between 50,000 and 100,000 Series 
AT SPECIAL PRICES 


These machines are in the Rough but are in fair 
condition and complete as to parts. 


TERMS 10 PER CENT WITH ORDER 
BALANCE BY DRAFT ON B I 











General Typewriter Exchange 


Wholesale Typewriters 
21 MURRAY STREET NEW YORK CITY 


SSN ORNS ie RMN AR oe BPRS em Uy 


veim.-24 
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Visible 
Writing 
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Column- 
Tabulator 











NEW No. 8 MODEL 


Send for Catalog Thirty-two 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 


KENSDERFER Typewriters 


Unite the Good Points of other makes 
at about half the usual prices 





Inter- 
changable 
Ty] ye 
Back- 
Spacer 
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We think we 
have a right to 


“DU-RA-BUL” 
are justly referred to by the knowing ones as 











CROW 


because 
TYPEWRITER RIBBONS 


The Cock of the Walk. 
“DV-RA-BUL” is another way of saying 











“SOMETHING JUST A LITTLE BETTER” 


E progressive business men of the country do not want something “just as good,” but something “ just 
a little better,” when it comes to typewriter supplies, which determine the character and appearance 


~€ the “Du-Ra-Bul Ribbons. 


of their business correspondence. 
“Quality and Durability” are the only items thought of in the manufacture 
Have you tried them ? 
If not, you have missed one of the “ really good things.” 


AMERICAN AGENCIES : 


Boston Minneapolis Hartford Harrisburg B. falo Omahe 

Cleveland Grand Rapids Toledo Kansas City Chicago St. Joseph 
St. Louis Les Angeles Cincinnati Detrout Pittsburg Springheld 
Weashingtoo Albany Baltumore Columbus Philadelphia Provdeoce 


New York City Representative: The Ransom-Parker Co., 4-6 White Street. 
THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., USA 
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TIME_RECORDER 





(By Spe Correspone 





Louisville, Ky. 


Sabastian Zorn, grain merchant d / 
ire, was appointed president of the Louis 
Water Board about two honths ago. One 
the first things did, upon taking 


to install two Dey Time Recorders 


, 
general offices 


F. J. Clemens esenting the An 
Clock Company i uisville, is an aggress 
young man and \ predict that he wil 


heard from oftet time recording tf 


Syracuse, N. Y. 
-_ 
It is reported that t \lexander ly] 
Company, of Binghamton, 
the International interests, 


< WN if 
which iS ba ke 


| 


and which w 


cently reorganize make use of tl 
mer plent of the Dey Tims Register ( 

at Syracuse, giving Syracuse an additi 
its ilready larg imber It typewriter 


tories 


Chicago, III. 


Manager F. B s ot Chicag 
an article to thi rrent number of 7 
the internation: se organ entitled 
the Greatest FI Mil Keeps Dime 
tells a good story lis a good fellow and t 
article is reproduced in full below | 
Ot all the va otf manutacturing 
dustry that have b slow to investigat | 
modern me¢ nical timekeeping s 
tems, none hay een sO conservative 
flour milling industry Therefore, if a 


that 


line adopts system it must : 
ippeal to others as vw hy of investigat 
Some time y "llsbury-Washburn 
Mills (¢ ompany f Minneapolis invited Int 
nal Time Recording Company 
epresentative t ver their various 1 
with a view t g out timekeeping 
that would pr tical and DT 
nd at the same tir would correct 
ditions ! b | 
their timek s 
l lifficul int l we 
I tferent he woke 
me cor KN Ch A K 2 
t millers is d ré Ss ot 
S c ich, T ré 
1 the ‘ 
}* day | i c \ K 
pe lay de T S 
w of people eit] ! r out 
ndition ‘ d the ingenuity 
time keepers t 
Employes } rer in the habit 
m several ent 3 or over 1 
is they found most nveniet 
mmodity us: te genet 
t he n ag \ 
t there was eakage 
tl I ight b r 1 s 
ma \t ig 
1 was ' } . 
[ to ¢ tl ig 
Var b ti 
a S CASE i Ss b t 
" m was I I Q 
superintend \ 
1 Vas id 
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pi ird re | 
vas \ such a | 
riers te eee ov | 20th CENTURY 
Vv , i seTvec e 
, np others a Chair 
Dp y 1 ifferent Sbould 
By BACK RESTERS 
glance a 
i the 
I I ide: 
Ip making b : 
pay wer Office and Typewriter 
or of 
r shift 
ipheld and 
every by t superintendent 
yg ul he 
ry THE ADJUSTABLE SPRING BACK 
The Miehle Ps | Manufactt Can be instantly adjusted forward or back- 
See ee cine cae ee Prghescat ward by simply touching lever. May be 
tic tw bon wr the raised or lowered at will, placing 
: THE BACK SUPPORT 
il ™ Se eee ae "cea Just Where you Need it 
Dey Time register wit utomati 
lor ribbor WE GUARANTEE better results through 
ns. Se ie , their use, for with comfort more and better 
ae ee sain a 
jue, N. M., has installed ten Dey double work is done. 
irum automatic time recorders, which regis Chairs sent on approval to responsible people, 
1 their various nts throughout New and if not found all we claim for them, may be re- 
Mexico to care for the time of its a a turned at our expense, 
This is —, ae See a ae nieoal Send for Free Catatocue showing 30 styles. 
Ri OE Most Dealers Sell Them. If you don’t, you Pe 
Syracuse, N. Y. . NONE GENUINE WITHOUT ought to know more about our line. } ve 
e Dey Time Kegister Company recently THIS TRADE MARK 
d from the United States Steel Cor 
aT for 140 time record 333 — © 
is ts nid largest single aate LOOK FOR TRADE MARK € avis air VO. 
er given for time recorders. The price paid ON UPRIGHT UNDER 
the machines is about $28,000. The Inter BACK REST 6. H. NeGLOUD, Manage 
Time Register Company of Bingham Dept. 2 Marysville, Ohio, U.S. A. 
} | 1 lik +? wns the Dey time a Os 
Z pla ler c = 
d tion establis g in Syra 
| | rn ( t first con , , 
ed taking the Dey business to Endicott. | 1 D)omand is the only true 
Springfield, Mo. Y 
Nearly 200 boilermakers, b ksmiths and < 
oe ataeaiae oil s Ce — nadie risco “4 - ') oa ’ ’ 
pers employed in the soath side Frisco | py foy gf Popularity. The qi 
itior i time 1 rding ks in the 7 
ps. The workn m these es caust V ¢ C< 2p) or E 
“ay esagee/ ph A mpel them to remain f t SMITH Ne Bk OS. ar aed 
tdoors in bad weather when there is a jam behest 
rkmen at thy ntras es ¢ the c«} p until ¢ p) “ Fa ) ¢ 7 > . . i , 9 
snection an be reheved. GA Han || DY PEWRITER soliats ae 
lie oI meas | aes ee a OO ee 
< per é ( i \ ! ie — — . 
: be taken ° i ’ : 
neir use || pdgment by this rule. 
sked for a | | * < {LL the Writene ALWAYS in S ght.) 
With more than double the daily output of any other 
typewriter concern, at the same period of its growth, oe ad 
i oer Smith & Bros. Typewrrrer Co. has been utterly unable 
\ to keep pace with he demand. Why? 
. Because users, who appreciate its advan ages of speed, 
bu easy peration a i lasting service, would rather wait their 
. blotch turn for the L. C. SMITH & BROS. TYPEWRITER 
ertail than buy of makers who have no difficulty in filling orders. 
\d a linstrated catalogue 
e : gh wee L. C. SMITH & BROS TYPEWRITER CO., Syracuse, N.Y., U.S. A. 
’ BRA : eur YMENT BUREAUS IN ALL LARGS CITIES 
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EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial 

Stationer. 











Attendance is the only 
with reference to the national convention that 
comes off next month. The various commit 
tees have been working hard in their depart- 
ments and have assured the president that 
they will do their part toward making this 
convention the biggest one in the history of 
the association. 

Every one who can possibly attend should 
be on hand and do all the boosting possible 
to push the affair to a grand success \ great 
deal of work has been done on every hand to 
make the convention long to be remembered 
and in point of importance it will be one of 
the most interesting and epoch making events 
in the stationery business. The “get together” 
spirit that prevails throughout the trade and 
that is responsible for the convention has been 
generating a great deal of interest of late 
among members of the craft and no stationer 
should miss this opportunity 

St. Paul is an especially good place for the 
convention for it provides a chance for station- 
their summer vacations with 
association, for there is 


question left open 


ers to combine 
the business of the 
probably no better city to visit in midsum- 
mer than St. Paul. Holding the convention 
here will open up opportunities for northern 
vacations for all stationers who can stop at St 
Paul on their way to their destination or con- 
sider the time spent there in the nature of a 
vacation. There will be plenty doing and 
enough transpiring all of the time to make it 
interesting and attendance at the convention 
will in itself be as good as a vacation. 

The committees that were appointed to look 
after the various details of the affair are work- 
ing to the very limit to see that everything is 
carried off in proper and pleasing style. Fol 
lowing is a list of the committees doing the 
work: 

Finance Committee: F. G 
Cushing Wright, D. S. Sperry and H. E. von 
Wedelstaedt. 

Entertainment Committee: F. O. 
chairman; T. H. Williams, Louis F. 
C. B. Osgood. 

Reception Committee: D 
man; S. G. Grey, J. H. Williams 
Maybell. 

Hotel Committee: F. O 
Forssell. 

Banquet Committee: S. Sperry, chair- 
man; F. G. Leslie and F. O. McClain 

Badge, Printing, Etc., Committee: FE. D. L. 
Sperry, chairman; H. C. Boyeson and D. F 


Leslie, chairman; 
McClain, 
Dow and 


S. Sperry, chair 


and R. J 
Heubner and C. F 


» S&S. 


Perkins. 
Transportation Committee: F. G. Leslie 
and J. H. Boehmer. 
Committee for Registration: J. H. Boeh- 


mer, treasurer; Louis F. Dow and T. H. Will 
iams. 
One Committee Reports. 
The committee appointed on _ constitution 
and by-laws has already prepared a report to 
be presented at the convention that interests 


members greatly. The committee has reached 


the conclusion that the national association is 


OF 
APPLIANCES” 


‘Plans for Convention Almost Completed 


OFFICE APPLIANCES 


OMMERCIAL STATIONERS’ SECTION — 


“OFFICE 


Practically All Arrangements Have Been 
Made for the Annual Affair and the 
Cry Now Is to Secure the Largest 
Attendance Ever Seen. 


Following is the list of speakers at the con 


vention as given out by the committee having 
this matter in charge 

George M. Courts, Galveston. Tex. “Busi 
ness Methods.” 

O. H. L. Wernicke, Grand Rapids, Mich 


“Good Fellowship.” 
Fletcher B. Gibbs, 
tioners’ Association 
Millington Lockwood, 
petitive Prices.” 
Theodore L. C. Gerry, president Stationers’ 
Association, New York “Relation of the 
Manufacturer, Jobber and Retailer.’ 


president Chicago St 
“Making of Prices.” 
suffalo, N. Y. “Com 


James T. Lacey, secretary St. Louis Station 
ers’ Club. “Perpetual Inventory for the Sta- 
tioner.” 

W. H. Hopkins, Cincinnati, O. “Freight 


Classification.” 
Samuel Ward, Boston, Mass. “Itemized Ex 


penses.”’ 

a supreme body and that it shall assume no 
control over subordinate bodies, leaving them 
free to adopt their own constitutions and 
govern themselves with the considera- 
tion that their constitutions be in accord with 
the national. The new constitution drawn up 
by the committee will be submitted for th: 
approval of the convention and it is believed 
Great pains was taken 
constitution and the 
in some hard 


single 


will pass unchallenged 
in drawing up the new 
committee very evidently put 
work on it 

An important feature is the elimination of 
that portion of Article V which provided that 
the retiring president could not be re-elected 
until after one year. 
association 


This change in the law of the 
is relied upon to improve the situation and 
conditions so that the organization will grow 


more rapidly in the future than it has in the 
past 
Official Hotels. 

The committee on hotel accommodations 
has arranged with the St. Paul hotels for the 
following special rates during the convention, 
July 15 to 20 

Hotel Ryan (headquarters), Robert and 
Sixth streets, 300 rooms—American plan, with- 
out bath, single, $3 to $4.50; double, $6 to $8 
American plan, with bath, single, $3.50 to $6; 
double, $7 to $10 European plan, without 
bath, single, $1.50 to $3; double, $3 to $5. Eu 
ropean plant, with bath, single, $2 to $4.50; 
double, $4 to 38 

The Frederic, Fifth and Cedar streets, 
rooms, three blocks from the Ryan—European 
plan, without bath, single, 1 to $2.50; double, 
2 to $3.50. European plan, with bath, single, 
1.50, $2 and $2.50; double, $2.50, $3 and $4.50 
Merchants’ Hotel, Third and Jackson streets, 
four blocks from the Ryan—Amer- 


on 


$ 
$ 


200 rooms; 








UIDING the modern Stationer in the 
sale of office appliances. Showin 
how to successfully handle such ont 

other goods of the trade. 











ican plan, without bath, single, $2 to $2.50 
double, $4 to $5 American plan, with bat! 
single, $3 to $3.50; double, $6 to $7. European 
plan, without bath, single, $1 to $1.50; double, 
$2 to $3. Europe plan, with bath, single, 
$1.50 to $2.50; double, 3 to $5. All rooms 


equipped with telephone and electric lights 

The Euclid, Washington and Sixth streets, 
69 rooms; five blocks from the Ryan—Amer! 
can plan, without 
50. European plan, 
louble, $3 

Che Boardman, Nu 
100 rooms; seven blocks from the Ryan 
ropean plan, without bath, single, $1; doubl 
$2 and up. European 
$1.50 to $2.50; double, 


single, $1.50; doubl 


with bath, 


b ith, 


~ | > 
$2 single, $2 


th and Wabasha streets, 
on 


plan, with bath, sing! 


$2 50 and $3 





Hotel Aberdeen, corner Dayton and Vir 
ginia avenue, 50 rooms; ten minutes 
trolley—European plan, all rooms with pt 
vate bath, telephone, gas and electric lights | 
single, $2 and up; double, $3 and up | 
Hotel Metropolitan, Fourth and Washing 


ton streets, 115 rooms; seven blocks from 
Ryan—American plan, without bath, singl 
$2; double, $3.50. American plan, with bath 
single, $3; double, $5.50. European plan, with 
out bath, single, $1; double, $1.50. Europ 
plan, with bath, single, $2.50; double, $4 
These arrangements do not prevent visitors 
making reservations All com 
munications on this subject should be 
dressed to F. O. Heubner, chairman, 
and Minnesota streets, St. Paul. 
President Urges Large Attendance. 
President Mann is especially anxious f] 
a crowd of stationers from all over t 
country be in attendance and St 
ing to do everything to make them feel 
f the aff 


t other hotels 


Third 


ree 


Paul is g 
and to assure the success of 
as the city is concerned. 

properly attendee ' 


home 
as far 
The national convention, 
will do more to influence the stationery ar 
fice appliance business along right lines tl 
ind the importance of 


any other one thing, 
cannot be too strongly urged upon members 
: \ssociations and organizations 
will produce and better 

nd every effort should 


| 


of the trade 


are what issure 


ditions for every on 


be put forth to make it a success. 

Local associations are springing up 
the country, but there is room for a _ great | 
many more of them and they should be given 
encouragement. Wherever an associatio1 
ists the times in the business are better, « 


ditions are constantly improved and the bus 
ness is elevated t higher plane. The 1 
tional couvention is the crowning event the 


years association work, and unless it 1s sup 


ported the work the balance of the ye 

will not receive the backing it deserves. S 

tioners and office appliance dealers should set 

iside the dates of this convention and if plans 

have not already been made to go to St. Paul 

they should be made without further delay 
Full particulars rarding the trip and ever 

thing else about the convention may be s« 

cured by making application to the officials 




















or to Office Appliances or any stationery trade 
paper. The officials of the association will 
be glad to answer any and questions and 

vide all data and information necessary and 
this should be taken advantage of. 


HOLDS MUCILAGE BRUSH SECURELY. 


Wyoming Man Has an Invention That Solves 
a Difficulty of Long Standing. 





























Out west a man has 

perfected an idea that 

Man will be quickly appre- 

— ciated by any person 

; who has to use a muci- 

lage brush and bottle 

and- which will appeal 

at once to the average 

stationer as a good 

es seller, for it could be 

= > —= put out with every five 

=2 - cent bottle of the 

SSS sticky fluid with so 

- = slight nd additional 

‘ost to the manufac- 

t nat it W 1 s y imecrease 

t rice ut e same time give the user 

11 um easier id at pleasant one 
Sit the I J bott 

devi sts oO spring 

on the inst f the neck of the bottle, 

ite side | g op brush fits 

the rine 2nd an opening is also made for 

rk : t se the brush the handle 

is withdrawn through the opening in the side 

the ri VW the old method it was al- 

va | : 5 what should be done 

the brus!l ter it h id beet used Unless 

t was rep! iced in the bottl t would become 

nd useless the s me, unless the 

bottl vas | he n ilage would get 

rd and spoil, so it was a question all of the 


way was ever put on the 
rvented his idea. 


1 ke ntil thi rn 
The device is neat and cleanly; at the same 
time it saves both the mucilage and the brush. 
It so prevents cork sticking to the side 
the bottle king it essary to break 
it in order to get it out This style of a 
) e ize bottl d prove t be a big seller 
y stati store, and would be espe- 

velcome in an i school 


AMERICAN STATIONERY THE BEST. 


Manufacturers Are Taking Trade Away From 


France. 
The French manufacturer f fancy station- 
‘ re being lassed by t \merican man- 
ufacturers ng to M. Baum, tor many 
rs the representative t manutacturer in 
France , 
\ few years ago the Fret manufacturers 
d monop ly f the most exquisite designs 
; né stati ner} Mr. Baum said. “There 
7 few articles typically French that have 
rel been produced in this country, but will 
e day. I belie: It is rather a hard matter 
keep | hes ‘ mn manutac 
s g Vv pers ss 1s It 
js ane Geom te weave os years, never 
v ir ~ as the man 
e sha ts, he dodges 
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Passing of John A. Walker 


Well 


Known Official of the Joseph Dixon : 


Crucible Company Passes Away After 
a Long Illness. 


John A. Walker, vice-president and treasure 
of the Joseph Dixon Crucible Company 

Jersey City, N. J., died at his home at half- 
past eleven on the night of May 23 rhe 


services were held the following Mon 


rue 1 
day from his residence at eight o’clock in the 
morning. He would have been 70 years old 
n the 22d of September and was still active 
in business. As a matter of fact, his death 


was directly traceable to his close application 
to business cares. 

For a long time he had been ailing and his 

physician urged him to 

rest The increasing business of 
however, gave him a 
worry, and he stuck to his desk day after day 
Finally, when his health became so poor that 
he himself was alarmed, he went t Atl 
weeks, but soon returned and 
his desk He soon 


friends and 
great dea 


oncern, 


Citv for a few 
igain applied himself to 


found that he was forced take to his bed, 
d his illness advanced very rapidly unt 
the 23d, when he died 
Born in New York. 
] \. Walker was bor New Y 
Cit September 22, 1837 H 
‘ ‘ tion in Brooklys nd 
1 ) \ ide P { 
1868 held sever esponsib 5 
tiie we d ne ; 
hecame the st secre the |] 
D & b Company 1890 
, ; ' 
ected secretary and gt Q 
i 1892 | ime vi 
eas r, position he held tt t 
eatl 
Seventeen years ago the comp 5 
us condition owing to mismanagement 
Then | is te Your y was made rec er Mr 
Walk for many vears a personal friend 
Mr. Young, was given full powers as manag 
The effect was remarkabl Under the n¢ 
the business forged ahead at 


The receivership was terminatd 41n : 


eee ge 
ly short time and the Joseph Dixon Cruc1 


hle Company entered upon a new career. Mr 
Walker became vice-president 
_ Mr. Young being the pres dent 
Tohn A. Walker was long the leading spirit 
he company which he helped to devel 
ke into one of the greatest business 
é ises of its kind in the I 
vears he has had the reputation of being 
t dest working met i H 
é nal attent é 1 
heetnnen. whieh sce ble prog 
r his 1 igement He was a bus 
ness mn nin every sense ot! the wi rd, and 
for close application to business 
hi secociates 
Was Well Known. 
6 she trond fer 
I Statior 
inte Ss 
aie. he ‘ ~ 
Dp oA Tr ! \ nf 
Ass itl » 
rere Se | c 1905 
‘ lent 
} t f 


the National Association, which will report 

the coming convention at St. Paul. 

\t the time of his death Mr. Walker was 
vice-president of the Colonial Trust ‘Company 
and a director of the New Jersey Title Guar- 
intee Company. He was a member of the 
Cosmos Club, Union League Club, and Lin- 

In Association. : 

Mr. Walker was highly respected by all who 
knew him, and the New York Stationers’ 
Board of Trade sent the following letter of 
ondolence to his wife: 

‘irs. John A. Walker, 260 Montgomery St., 

Jersey City, N. a 

Dear Madam—The trustees of the Station- 
ers’ Board of Trade desire to express to the 
iamily of the late John A. Walker their sin- 
ere and heartfelt sympathy with them at this 
time of affliction. In the death of Mr. John 
\. Walker we have lost an esteemed friend, 
nd the Stationers’ Board of Trade has lost 
me who has served on its board of trustees 
for several years. 

Hlis interest in the work of the board and 
is interest in everything which was for the 
betterment of the stationery trade, has en- 

ired him to all who knew him. 

Yours respectfully, 
Henry C. Bainbridge, President. 
Herbert M. Condit, Secretary. 

\ll of the stationery trade papers joined in 

ying him high respects and the editorial 
columns spoke feelingly of him and his past 
Heartfelt sympathies are extended 

his widow and family by all of the mem- 
bers of the trade, as well as publishers of the 
rious trade papers, 


record. 





TUSTIN RESIGNS. 


Ernest L. Tustin, treasurer of the A. A. 
\Veeks-Hoskins Company since the foundation 
i the concern, has resigned his position and is 
icceeded by E. E, Garrison of New Haven, 
Conn. Mr. Tustin was elected to the Pennsyl- 
inia State Senate last fall and the additional 
luties required of him in the position have 
ive made it impossible for him to give suffi- 
ient time to the A. A. Weeks-Hoskins Com- 
iny, and hence his resignation. Mr. Garri- 
n, who succeeds Mr. Tustin, is a graduate of 
Yale University and is a very successful busi- 
ss man, being president of the Coaels Com- 
ny of New Haven. 





EIGHT TONS OF BUTTONHOLES. 
rhe Smith Paper Company of Lee, Mass., 
cently received eight tons of the little pieces 
f paper which come from the punches when 
e buttonholes are made in paper collars. 
rhis stock is used in the manufacture of cer- 
tain grades of tissue papers and is known as a 
bale of buttonholes,” or “cart,” or “engine of 
ittonholes.” This is not a large shipment, 
it it shows the interesting fact that the paper 
lar is still a favorite. 





\ swelled head goeth before a bad spill,” 
not exactly the way the adage has it, but 
describes what happens to the young spe- 
Ity salesman who thinks too well of him- 


; 
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(By Special Correspondence.) 
Abilene, Kan. 
The Pendugast Stationery 


porated capital 


Company has 


with a stock of 


$25,000. 
Ashland, Ore. 
Frank Jordan has purchased the stationery 
store of Fordney & Co. 
Aurora, Neb. 
J. W. Phillips has bought the 
business of N. P. Spofford 
Appleby, Tex. 
H. H. Greer has sold out his stationery busi- 
T. E. Greer 
Coweta, Ind. Ter. 
A. E. Carder has bought out Mary Gardner's 
stationery store. 
Cornlea, Neb. 
Peter Bender has secured a site for a new 
stationery store here and will open up very 


stationery 


ness to 


soon, 
Dallas, Tex. 

The Metropolitan Book Company has been 
incorporated for $20,000 by L. O. Harvey and 
others. 

Denver, Col. 

Julia Raymer has sold out her book and sta 

tionery business here 
Downs, Wash. 

William Braidnara has opened up a station- 

store here. 
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Elm Creek, Neb. 
Jones has bought the stationery busi- 
A. Willis 


Houston, Tex. 
Purdy Book and 


M. J. 


ness of Charles 


The incorporation of the 
Stationery Company with a capitalization of 
$25,000 has been announced. The incorpora- 
tors are M. E. Teetshorn, J. S. Purdy, A. W 
Purdy, J. C. Rice, M. E. Andrews and others 
This company is the successor to Purdy Bros 
Mr. M. E. Teetshorn is to be the head of the 
concern and the new manager. 

Le Roy, Kan. 

L L) Schambaugh has sold his 

and drug business to G. G. Kesner. 


Stamford, N. M. 


stationery 


Ruby & Harford have purchased the sta 
tionery business of E. Lewis 
Richland, Wash. 
Wm. Lasher has engaged in the stationery 


and drug business here 
Herrington, Kan. 
Hull & Williams have succeeded to the book 
and stationery business of C. N. Hull. 
Mokane, Mo. 
Ferguson & Son have been succeeded in the 
stationery business by Ferguson & Co. 
Lebanon, Mo. 
Cc. E. Clarke has purchased the 
stationery store of H. F. Wright. 
South Omaha, Neb. 


Thomas Gillespie is planning to erect a pa 


book and 


per mill in this city. 
Oklahoma City, Okla. 
Oklahoma City Desk Company has 
1rporated with a capital of $250,000 
New Orleans, La. 
Che Schoolmates Publishing 
rporated and will publish books, etc 


The 


been ime 


Company has 


been inco 





Most 
Complete 
and 
Important 
Office 
Exposition 
Ever 

Held 

in 
Europe. 


Rates very reasonable. 





Universal Exposition of Office Requirements 


Exposition Palace at Zoological Garden 
BERLIN, October 5th to 20th, 1907 





ALLGEMEINE AUSSTELLUNG 
FUR BURO-BEDARF 


AUSSTELLUNGSHALLE AM ZOOLOGISGHEN GARTEN 
BERLIN 5-20. OKTOBER 





Furnishes an unequalled opportunity for introducing modern office devices in 
markets and establishing profitable business connections. 


Applications for Space Should be Filed on or Before September 15th. 
Arrangements for Installation of Exhibits, Attendance and Representation can be easily made. 


For full particulars address 


ARBEITS AUSSCHUSS, (Executive Committee,) Ausstellungs Halle, BERLIN, W. 50, GERMANY 


Will 
Attract 
Thousands 
of 

Agents, 
Dealers 
and 
Consumers 
of all 
Countries. 


European 











Omaha, Neb. 
Excelsior Pay Envelope Company has 
with a capital stock of 


The 
been incorporated 
$50,000 

Farnam, Neb. 


C. L. Dunham has sold his stationery and 
jewelry business to Charles Scott 
Valiant, I. T. 
Surbaugh & Unge have succeeded to the 


stationery and drug business of W. O. Sur- 
baugh 
Wynnewocd, I. T. 
Riggan & Hilbert has been succeeded in the 
stationery and drug business by S. C. Riggan 
Ponticton, B. C. 
Pomery has purchased the stationery 


H.C 


Gc = 
store of J Gammon 
Konawa, I. T. 

Gordon & Rose have succeeded to the drug 
and stationery business of Alonzo Gordon 

Wilber, Neb. 

J. L. Boreckey has recently engaged in the 

stationery and drug business here 
Washington, Neb. 

( W Hickey Co. have opened a 

of stationery, drugs, et 
Fremont, Neb. 

W. H. Fowler has sold his book and sta 

tionery store to J. Kavish 
Pleasant Hill, Mo. 
Fred Nelson has purchased the stationery 


and news business of G. M. Ball 


new stock 


St. Louis, Mo. 

The H. E. Smith Printing and Stationer 
Company has changed its name to the Smit 
Young Printing Company 

Laurens, Iowa. 

C. G. Reed has sold his stationery and drug 

store to J. H. Morgan 
Richland, Wash. 
Wm. Lasher has recently engaged in the 


drug and stationery business in this city. 
Leesville, La. 
Robert Lemon has sold out his stationery 
and news business in this city. 
St. Charles, Mo. 
W. W. Cook has purchased the 
stationery store of F. F. Ahmann. 
Wellston, Mo. 
Che General Paper Stock Company has been 
incorporated with a capital stock of $250,000 
Wichita, Kan. 


Cthce Supply 


news and 


The Millison Company has 
been incorporated in this city. 
Milwaukee, Wis. 

Siekert & Baum Stationery Company have 
increased their capital stock from $15,000 to 
$25,000 and have extended the purposes of or 
ganization. 

Minneapolis, Minn. 

The following announcement has been sent 

John A. Schlener Stationery Com 


out by 
pany 
“On 


7 


March 22, 1907, the co-partnership of 
John A. Schlener & Co. of Mineapolis, Minn 
was dissolved and Mr. John A. Schlener ac- 
quired by cash purchase all of the interests of 
the firm. A under the name of 
John A. Schlener Stationery Company was im- 
mediately ind Mr. Schlener trans 
ferred the entire interests of the old firm t 

assumed all the 


corporation 
formed 


the corporation, which has 
liabilities and is to collect the outstanding ac 
counts Mr. Schlener is the 
treasurer of the new corporation, the 
officers being Mr. H. C. McPherson, vice presi- 
dent, and Mr. A. E. Clarendon, secretary 

“Mr. Schlener and 
thank their friends 
past and solicit 


president and 


other 


other officers desire to 


r their patronage in the 
yntinuance of the same 




















STATIONERY NEWS—Continued. 

the future, with the assurance that the new 
corporation will endeavor to merit their confi- 
dence by fair and liberal dealing. It is the 
intention to enlarge every department, giving 
to Minneapolis and the northwest a thoroughly 
up-to-date office outfitting and commercial sta- 
tionery house. 

“JOHN A. SCHLENER STATIONERY CO., 

New Orleans, La. 

Mr. Jeff Collins, probably one of the best 
known stationery men in this city, and for that 
matter throughout the entire south, has elect- 
ed to go into business on his own account and 
has formally opened his establishment at 303 
Magazine street, near the corner of Gravier 
street. Jeff, as he is familiarly known to his 
many friends, has been identified with the sta- 
tionery trade of this section ever since he left 
school. For twenty years he was associated 
with Messrs. F. F. Hansell & Bro., Ltd., re- 
maining with this firm until very recently. Mr. 
Collins has adopted as his legend, “Don’t do 
anything until you see me,” which means that 
he will have everything in the stationery, 
blank book and printing line to supply any 
demand 

New York, N. Y. 

Papers of incorporation of the Paprus Pub- 
lishing Company, organized to enter the print- 
ing, publishing and stationery business, has 
been filed, showing a capital stock of $100,000. 
J. Hayes, S. Marsh and H. D. Merchant are 
the incorporators. All of New York City. 


> > > 


Editor Office Appliances 


Dead Sir Referring to the ippointment of a 
ommittee of six of the Stationers’ Association 

New York to meet and confer with a similar 
ommittee from 0 Association with reference to 
liscussing ways and means to improve the con- 
ditions of the stationery business to their mutual 
1idvantage, would say that our president has ap- 
pointed the following committe: represent us 
ind a meeting no doubt will shortly be held: 

Mr. Edward E. Huber, Chairman, of Eberhard 
Faber 


Mr. W. C. Griffin, of Tower Mfg. & Nov. Co. 
Mr. W. C. Bardenheuer, of Boorum & Pease Co 


Mr. Arthur C. Bainbridge, of Henry Bainbridge 
& Co 

Mr. Robert Bachia, of 8S. 8. Stafford, Inc. 

Mr. W. E. Smit of L. E. Waterman Co 

Please make such note of this in the next issue 
of your valuable paper as you may think proper. 


THE STATIONERS’ BOARD OF TRADE, 
 H. M Condit, Sec’y. 
he following resolution was adopted at the 
meeting of the Stationers’ Board of Trade held 
May 16 referring to the death of Miles Vernon, 
vho was a trustee of the organization: 

Resolved, That the secretary be instructed 
to convey to the family of our late fellow 
trustee, Mr. Miles Vernon, our heartfelt sym- 
pathy for them in their bereavement. In the 
death cf Mr. Miles Vernon we realize we have 
lost a warm friend who was deeply interested 
in the work of our organization and in every 
movement to benefit the stationery trade with 
which he has been affiliated all through his 
business life. 

Henry C. Bainbridge, President. 
Herbert M. Condit, Secretary. 
Prospect Park, N. Y. 

Miles Verncn, a well-known resident of the 
Prospect Park Slope, where he had lived for 
thirty years, died after an illness of several 
months at his residence, 301 Garfield place. He 
was a blank book manufacturer, widely known 
down town in Manhattan and a member of the 
firm of S. E. & M. Vernon of Duane street. 
Mr. Vernon was born at Stafford, this state, 
and was the son of the late Miles and Eliza- 
beth Vernon. He was very well known in so- 
cial and club life in this borough, having been 
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New SMork Boost Ciub’s Big Dinner 


Very Pleasant Affair Enjoyed by Members of 
the New York Organization in the 
Rooms of the Aldine Association, 
at Which Many Were Present. 


BY FRANK RUTHERFORD. 


The Boost Club of New York gave a dinner 
at the rooms of the Aldine Association on 
Fifth avenue Monday, May 20. The members 
of this club have formed themselves into 
society for social and mutual benefits and 
their objects are among others: To eliminate 
all business from its gathering and by social 
intercourse and closer acquaintance to render 
impossible any jealousies or animosities en- 
gendered by business competition; to boost 
one another, to teach the beauty of modesty, 
self-sacrifice and true friendship, and conse 
quently enjoy the only true happiness that 


comes from doing good to others 

The motto adopted by the club has attract 
ed a good deal of attention. It runs “We 
pass through this world but once; if, there 
fore, there be any kindness we can show, 


any good thing we can do for our fellow be 
ing, let us do it now; let us not defer nor 
neglect it, for we shall not pass this way 


This was the last dinner of the club for 


this season, and it was designated as Japanese 
night. The menus were printed on Japanese 
paper, illuminated with the rising sun, and 
several “banzais.” About 150 persons sat 


down to dinner 
Christopher Was Chairman. 

William Christopher was chairman, and 
after a bountiful repast, introduced the guest 
of the evening, Chozo Koike, Japanese consul 
general, who spoke on “Boosting in the Em 
pire of Japan.” Mr. Koike, who spoke Eng 
lish remarkably well, said that for centuries 
there had existed in Japan a society called the 
Bushido, which had for its ideals principles 
similar to those adopted by the Boost Club. 
The Bushido existed in the old feudal times, 
nd had been perpetuated by the present em 
peror of Japan, and its aims and purposes had 
been extended throughout the empire. These 
are to be filial, to be affectionate, to be 
friendly and true, to be moderate, to cultivate 


a member of the Brooklyn Riding and Driving 
Club, the Crescent Club and the Oxford Club. 
He was also a member of the Stationers’ 
Board of Trade and of the Hardware Club of 
Manhattan. He is survived by his widow, Ma- 
rion Hodsdon, and a son, Miles Hodsdon Ver- 
non. Funeral services, which will be held to- 
mcrrow afternoon at 2 o'clock, will be con- 
ducted by the Rev. Dr. T. Calvin McClelland, 
pastor of the Memorial Presbyterian church of 
this borough. The burial will be in the family 
plot in Greenwood cemetery. 
Portland, Maine. 

Papers of incorporation of the National 
School Supply Company have been filed here 
showing a capitalization of $100,000 to engage 
in the school supply and stationery business 
J. E. Manter is president and C. E. Eaton 
treasurer, both of Portland 

Richmond, Mo. 
4 boom for John P. Gordon, a traveling 


salesman for Buxton & Skinner, 


learning and the arts, to aim -to advance the 
respect tke constitution and the laws of the 
nation and to offer service to the state. The 
Bushido is the moral foundation of the present 
Japan, and its objects are in fact much the 
same as those the Boost Club endeavors to 
promote. To be a true gentleman in Japan 
one must be simple, modest, truthful and hon- 
est, said Mr. Koike. 
Koike’s Remarks. 

“The friendly relations between the United 
States and Japan are becoming closer and 
closer daily,” he continued. “The recent visit 
of General Kuroki no doubt has promoted 
greatly the relations between the two coun- 
tries. I am glad indeed that there is such a 
club as the Boost Club, with the same ideals 
as we have in Japan. I hope that by support- 
ing the cause of boosting it may do something 
to promote the already close relations be- 
tween the ‘Stars and Stripes’ and the ‘Land 
of the Rising Sun.’” 

Major-General j. F. Bell, chief of the staff 
of the United States army, spoke of co-op- 
eration. He referred to the advantages and 
necessity of co-operation not only in the army 
but in all businesses and walks of life. He 
said he was the officer upon whom was de- 
puted the honor of the entertainment of Gen- 
eral Kuroki. In receiving his instructions he 
was reminded by the president of the United 
States that no courtesy was so great that it 
was not deserved by a general so celebrated, 
not only for his military powers, but his hu- 
manity and civilized treatment of the enemy. 
The general also spoke of the fine prepared- 
ness of the coast defenses, and the high state 
of efficiency which the United States army 
had reached. 

The address, which was a long one, was full 
of happy thoughts and amusing anecdotes. 

Other addresses were delivered in the 
course of the evening, and everyone present 
seemed to enjoy themselves thoroughly. 


,uditor, has been started here. Mr. Gordon is 
one of the best known democrats in this local- 
ity and has always taken an active interest in 
politics. He is a popular salesman for the big 
St. Louis stationery house and is well liked 
throughout the state. He lives in Lexington 
and is secretary of the Missouri Commercial 
lravelers’ Association. 
Rutland, Vt. 

John J. Carbine, the stationer, is enlarging 
his store and has leased a portion of the Mead 
block to add to his present quarters. 

Somerville, Mass. 

H. W. Boutwell has opened up a new sta- 
tionery store at 7 Highland road. He will also 
carry a full line of sporting goods, playing 
cards, post cards and similar goods. 

Quincy, Ill. 

The Stationers’ Manufacturing , Company 
have begun the erection of additions and im- 
provements on their building that will cost in 


t 


the neighborhood of from $10,000 to $15,000. 
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Home of the Strathmore Quality 


A Little Visit to the Mill Where This Brand 
of Fine Book and Cover Papers Are 
Made, and Where Writing Paper as 
Well Is Turned Out. 


Mittineague, Massachusetts, has at least two 
things to be proud of. The first one is the 
fact that it is in the state of Massachusetts and 
the second is that it is the home of the Mit 
tineague Paper Company, a concern that has 
made the name of that town fmous the coun 
try over. 

The paper company has built up a reputation 
that is second to none and at the same time 
has built up a reputation for the town. Its 
factory is located right on a stream where 
water is pleniy, and where the 
rounding it are pretty. The town is proud of 
the mill and the mill proud of its product and 


- 


scenes sur 





necessity of fine 
Strathmore 


printer the 
manutacturers of 


forces upon a 
work, and the 
have made a specialty of producing nice paper 
with specific instructions as to use 

This concern out a sample book to 
the trade that has the appearance of a de lux 
edition of a popular novel. It is a truly beau- 
tiful piece of work. There are 40 different 
kinds of book paper each is 
printed some work that is especially suited to 
the particular sheet. In addition to being a 
valuable sample book for papers, it is a good 


sends 


shown and on 


guide for printers as to what sort of paper to 


use for various jobs, as well as being so typo 








FACTORY OF 
well it may be, for anyone who has occasion 
to use any Strathmore Quality papers knows 
full well what produced 
there. 

When this concern was organized in 1892 it 
was the purpose of the founders to begin the 
manufacture of a line of printing papers that 
would be unique by reason of their quality and 
their adaptability to satisfy a demand which 
was then arising in the paper market 

When the mill first opened it produced only 
two or three tons a day while now it pro 
duces nearly twenty. The original floor area 
was 45,000 square feet, while to-day it is over 
75,000 square feet. The product of the mill 
has ‘increased 500 per cent and the floor space 
400 per cent. This is good evidence of the 
popularity of the line, and in addition to this 
it must be remembered that this brand of 
paper is never carried in large quantities by 
dealers and that it is the aim of the mill to 
keep not ahead of the demand, but just about 
even with it. A great deal of credit is due 
this concern for the increase in fine printing 
that is being turned out all over the country 
for the reason that the use of fine paper en 


sort of goods are 


THE MITTINEAGUE 





PAPER CO 


beautiful that a printer could fol- 
good advantage 

In commercial writing papers this 
is a leader, for it turns out some of the most 
perfect and beautiful sheets of bond and linen 
paper that can be imagined. Its line of type- 
writer papers should interest any office appli- 
stationer, and dealer 
exclusive line of type 
writer paper, he should make haste to secure 
one, and there is no better line on the market 
for him to handle to-day than this one 

In addition to the kinds of paper already 
described, this concern manufactures a line of 
book cover and bristol that is interesting and 
fully up to the standard of the other products 
The manner in which they put up their sam- 
ples is remarkable and shows very well the 
high quality of the products The sample 
book to dealers is worth many dol 
lars just to manufacture and it is doubtful if 
there is a book to-day bound for general cir 
culation that is as beautiful and expensive as 
this com 


graphically 
low it to very 
concern 


ance dealer or unless a 


already has an good 


sent out 


“Strathmore sent out by 
pany 


Stationers a1 


Quality” 


d office appliance dealers should 


not overlook the important item of typewriter 
thing that will help th« 
as to have a standard 


and there is n 
business nearly so much 
line, always the same, always packed the sam 
way and with the same name on it all of the 
time. People get accustomed to a line and 
stick to it and will call for it repeatedly. This 
a continuous busi 


papt rs, 


produced big profits and is 
ness. Selling several different brands of typ 
writer paper to your trade as a rule is not goo 
business, whereas selling one always pays, il 
it is a good one and properly pushed 
\nother source of profit that can be take: 
out of paper is to have a sample book handy 
and secure the agency for a line of commer: 
your customers and 


order fi 


cial writing papers. Se 
they are going to place an 
get them to specify tl 


1 


when 
letter heads or blanks, 
line of paper you handle, or sell it to them 
direct and let them furnish it to the printer: 
This latter is economy for them, for the 
printer is entitled to something if he handles 
himself, and if the cus 


ind buys the paper 

tomer buys his own stock he saves this 
amount of money, besides getting the pape: 
direct and being able to keep track of just 


how much is bought and used. 

In searching around for good papers 
handle, Strathmore recommends itself at once 
to the careful dealer This may 
of other papers, but 
Strathmore is surely one of the 
has this advantage in addition to its high qua 
ity that is valuable. It is well know: 

id well advertised and practically every one 
who has to do with buying paper knows 


also be trus 
lines to handle 


good 


best, and 


very 


this grade, so that it is not a matter of edu 
ng man to something new. 
The cut very 
the factory, and shows it just as it appears t 
A fair idea of the size of the pl int 
trees in the background 


above is good pictur: 
a visitor 
is given, although th 

shorten the picture up so that it does not ade 
quately show the distance the plant extends 
back from the river. Mr. A. H. Moses is pres 
ident and treasurer of the company 


PUTTING STAMPS ON ENVELOPES. 


“The only way to stop people from plaster 


ing a stamp at any old place upon the en 
velope except the right one is to do as is 
done in England 

“There a letter which does not have tl 
stamp in the right position is cast aside and 


only when all other mail is sorted 
and exchanged.” 

This idea 
quoted by the Philadelphia Record. 

“We often ynsiderable time because 
of these letters,” continued the clerk, 
often we have to stop and over an en- 
velope to find the stamp. We do not mi 


youth or 


handled 


was advanced bya postal clerk 


1 . 
ioOose 4 
turn 


so much the love-sick naiden wi 


places the stamp on the center of the envelop: 


because a stamp so p! ced can be seen at 
glance, but it is chiefly with the foreigners 
that we have the trouble 

‘These people invariably put on a stamy 
nv but the right place, and you would 


know how they do it Why 


which the stamps |} 


surprised to 


have seen letters up 


been placed on the back of the envelop 
the point where the society girl will put 
gram in sealing wax 
“Others when they have to pay, say, 5 . 

postage will buy five one-cent stamps 

put one on each r of the envelope, w 
the remaiming one ting as a seal upon t 
back.’ 
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To the Trade: 


Write for Sampl« 
Today. 


A “TRY” 


means 


A “BUY” 





A chunk of glass with a cavity in it 
is not an ink-well—not by 
. @ long way. 


The Sengbusch 
Self-Closing 
Inkstand 








Ss | 









Is not an ordinary kind bat THE HOST 
No. 2—3 In, Panvec? 48 p PRACTICAL INK 
BADE. — 
CUT glass Prevenis blots, trouble, worry No.1 gin 
$2.00 and waste $1.50 






















Uniform Dip 


Self closing; self ad- 












Fully half the ink 




























ne qe y sold either evaporates 
No. 3— 3 In. rating; or is spoiled by dust, 
PLAIN Glass DUST because of poor inkstands 
$1.75 3 LIBERAL DISCOUNT 
Built of CLEAN TO THE TRADE 
BRAINS Me The 
— Sengbusch Self-Closing Inkstand Co, 
an eo ory gs 3 waukee he 
HARD RUBBER emo ee tatdae bisneaiecs, 














We are manufacturing 


a complete line of 


Carbon Paper and 
Typewriter Ribbons 


but consider our 





STEEL LOCK BOXES 


ni 
For office or home, bank vaults, etc. BRAND 
secure, elegant, commodious, convenient. Ri 
A large handsomely enameled steel box, 
two feet long, with velvet lined tray. THE BEST ON EARTH 


A photograph of this box will be 


: ° ' : Write for samples and if you order 
mailed to any salesman for office appli- sample } i you orth 


‘ e . A —— a , . , asin , 
ances of any kind, who will show it to we will know that you agree with 
his customers. Write for terms to us—and we think you will 
agents and dealers. . 

We have a good proposition to 
make to enterprising dealers and it 


Steel Storage Boxes 


With drop front to lock 


will only cost you two cents to obtain 


These boxes full particulars. 


are the same size as personal property 
boxes described above and are provided Agents Wanted in all Countries 
with removable interior sections, adapt- 


ling purposes 


ed to general fi 

All kinds of sectional filing cases in steel 

SECURITY FILING CASE COMPANY 
JOPLIN, MO. 


The Carbon Paper & 
Ribbon Mfg. Co., Ltd. 


Factory and Office 
34 Adelaide St. West, TORONTO, CANADA 


























Sell “Unique-made” Carbon Paper 


Don’t block your progress in the Carbon Paper business by 








So-Lite | 


paying so little for your goods that they must lack merit. The 

Mist careful dealer, who can see beyond the initial order, is demand- 
ing of the manufacturer goods of a high standard, and is willing 

De-Fi to pay a price that will assure him at all times of a satisfactory, 
ee aa and uniform product. ‘‘Unique-made”’ carbon papers will stand 


Sales agencies open for the right kind of men. 


Challenge the pa rit test. 


UNIQUE CARBON & RIBBON Co. 
914 FILBERT STREET PHILADELPHIA, PA. 











& CARBON 





RIBBO 


(By Special Correspondence.) 


Boston, Mass. : ‘ 

. S. Webster Company have greatly in- 
creased their factory lately, having doubled 
their floor space. They manufacture the well 
known Star Brand Ribbons and Milti-Kopy 
carbon papers as well as general typewriter 
and duplicator supplies. They have a very 
large selling organization that extends around 
the world with branch offices in .New York, 
Chicago, Philadelphia, London, Paris and Ber- 
iin. 

New York, N. Y. 

The annual convention of the Ribbon & 
Carbon Paper Manufacturers’ Association was 
held at the Hotel Knickerbocker, New York. 
May 7th. Nearly every member of the asso- 
ciation—and practitally all manufacturers of 
ribbon and carbon papers of any consequence 
are identified with the association—was repre- 
sented. The meeting was one of the most 
successful ones which has been held since the 
formation of the association some four or-five 
years ago. The promotion of friendly rela- 
tions between rival manufacturers, which is 
the chief object of the association, has been 
very happily realized. The advantage of the 
association of men engaged in the same line 
of business for the purpose of exchanging 
ideas and correcting trade abuses is very ap- 
parent to those identified with any sort of a 
trade association and it is gratifying to learn 
that the banding together of manufacturers of 
ribbons and carbon papers has not proven an 
exception to the rule. The convention closed 
with a very enjoyable banquet at the Knicker- 
bocker. F. O. Mittag, of Mittag & Volger 
Inc., officiated as toastmaster. The principal 
addresses were made by H. D. Rogers, of the 
Rogers Manifold & Carbon Company, one of 
the oldest manufacturers in the business; W. 
[. Ticknor of the Remington Typewriter Com- 
pany; A. P. Little, the well known Rochester 
manufacturer; R. F. Herrick of the F. S. Web- 
ster Co., and A. H. Barkerding of Mittag & 
Volger, Inc. The officers of the association 
for the ensuing year are: F. O. Mittag of 
Mittag & Volger, Inc., president; H. D. 
Rogers, of Rogers Manifold & Carbon Com- 
pany, vice president; C. B. Gordon, of the 
Carter’s Ink Company, secretary and treas- 
urer; H. B. Vannote of the H. M. Storms Co., 
Emil Broeker ot the American Ribbon & Car- 
bon Company, H. R. Holden of Miller-Bryant- 
Pierce Co., executive committee. 


Providence, R. I. 


Amelia T. Comstock, daughter of Maria 8. 
and the late Capt. Joseph J. Comstock, died 
yesterday morning after a protracted illness 
of several months. Miss Comstock was taken 
sick in December last, and since that time has 
been confined to her bed, suffering from what 
was supposed to be gastric trouble.. Complica- 
tions set in and an operation was deemed 
necessary. Miss Comstock could not rally 
from the operation and died yesterday morn- 
ing. She was well known throughout the city 
as being one of its most prominent business 
women, and she had always met with success 
in her undertakings. Early in life she opened 
a typewriting office in the Vaughan building 
and later enlarged her scope to take in the 
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Carbon Paper 





Willappeal to the Dealer in search of a 
strictly high grade article, possessing the 
following essentials: 

Clean, yet sensitive finish. 


Sharp and brilliant writing qualities. 


Not too light, a middle weight—suitable for 
single copy work or heavy manifolding. 


Positively excels in durability—wearing evenly 
from start to finish. 


Packed 108 sheets to the box, each dozen 

in convenient folder 

We desire a few first-class Dealers in terri 

tory not yet allotted, with whom we will 

co-operate in a practical manner. 

Send to-day for our “Columbia Agency Proposition 
and Samples. 


Columbia Ribbon & Carbon 
Manufacturing Co. 


(Actual Manufacturers) 


299 BROADWAY =: NEW YORK U.S.A. 








“AS GOOD AS ANY—BETTER THAN MANY” 


JOHN ALLEN @ CO. 


6 Howard Street, NEW YORK 


Manufacturers of 


Carbon Papers 


qT 
Full 


Typewriter Ribbons 


For all makes of machines. Will give vest 
service and insure satisfaction to users. 


Write for Samples an! Prices 





writer, Pen, Pencil and 
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RIBBON AND CARBON NEWS.—Cont. | 


selling of typewriting supplies. Of late years 
Miss Comstock has devoted most of her time 
to the deciding of investment problems, in her 
office in the Union Trust building, which she 
opened several years ago. Miss Comstock 
was born in this city in 1852. She attended 
school in New Jersey and later the private 
school of Miss Shaw on Benefit street, this 
city, where she graduated in 1868. At that 
time she began her permanent residence in 
this city and has remained here ever since. 
She is survived py her mother, now 93 years 


. old, and by four brothers and sisters—Mrs. 


Maria E. Wing, Miss Addie H. Comstock, 
Frederick H. and Richard B. Comstock. 
Rochester, N. Y. 

The Corona Supply Company is formed to 
manufacture typewriter ribbons and carbon 
papers, with a capital of $12,000. The direc 
tors are Allan A. Bryan, Charles Etanton, 
Gerardus P. Wykoop and John Wellington. 

; Syracuse, N. Y. 

At a meeting of the Dodge Typewriter Rib- 
bon Manufacturing Company held yesterday 
it was decided by the stockholders to increase 
the stock from $20,000 to $40,000. The fol- 


lowing directors were elected: Arthur H. 


Bedworth and Charles E. Dodge of Syracuse | 


The 


Pres- 


and Van H. Dodge of Whitefield, N. H. 
directors elected the following officers: 
ident and general manager, Charles E. Dodge; 
vice president, W. F. Dodge of Whitefield, 
N. H.; secretary and treasurer, E. Elmer 
Keeler. 

Worcester, Mass. 

William H. Burbank, retired manufacturer 
of typewriter ribbons and a prominent Mason, 
died in his home, 17 Roxbury street. He was 
53 years, 11 months and 13 days old, and was 
born in Bangor, Me. He came to live in 
Worcester about 20 years ago. His business 
was located in Boston for 12 years and was 
removed here eight years ago. He was a 
member of Trinity M. E. church, Waubansia 
lodge A. F. & A. M. of Chicago, and Somer- 
ville Royal Arch chapter. He is survived by 
his wife, Mrs. Mary L. (Knowles) Burbank, 
one brother, C. W. Burbank, and one sister, 
Mrs. B. P. Palmer, both of Somerville. The 
funeral will be held from the home Wednesday 
morning at 11 o’clock. The body will be 
taken to Winterport, Me., for burial. 


New York, N. Y. 
(By Our Own Representatives.) 
H. W. Storms & Co. report that business 
with them is so exceedingly good that they 
have to install new machinery all the time. 


Mr. Van Note is now in full charge, and has | 


great hopes for the future. 
* * 


The Adding Machine people report that up | 


to the present no carbon paper has yet been 
invented that can be used in an adding ma- 
chine roll that will not blur, and yet give satis- 
factory results. Here is an opportunity for the 
carbon manufacturers to produce a good relia- 
ble carbon paper that will make several copies 
and not blur 
Kansas City, Mo. 

Burt Gottlieb, manager Modern Typewriter 
is sure making things “hum” 
with his Kee Lox line of 
typewriter supplies. He carries the Quaker 
Oats smile that comes from good results. 
Jimmy Burke, the manager of Kansas City 
Blues, has been after him to join his team, but 
surt cannot see anything but his line. Brother 
Joe—Take notice. 


Supply Co., 1 
around this town 





Vertical File 


With Hinged Drop 
Front and 


Automatic Tilting Follower 


A File Drawer that operates on 


Roller Bearing Extension Slides 









and opens and closes like a book, 
automatically without hindrance 
or effort. Automatic Files are 
shipped on approval and guaran- 
teed 


Superior To All Others 


€ Catalogues of the most complete 
line of Filing Devices uponrequest. 


The Automatic File & Index Co. 
Green Bay, Wis. 














RIBBONS and CARBON PAPER 


Contracted supplies in large or small quantities 
PLAIN and DECORATED Boxes 


SNELLING & SON, Manufacturers to 


the trade 
80. BROOKLYN, N., Y. 














Adding Rolls 


For All 
Makes of 


Machines 











Ruled or Plain 


Cash Register Customers Rolls 
Cash Register Detail Record Roll 
Police Ticker Rolls 
Rapid Roller Copying Tissue 
Time Clock Rolls Telephone Rolls 





All sizes and styles of small rolls made to order. Estimates 


and samples cheerfully furnished 





BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 


4th and Commerce Streets 
PHILADELPHIA, PA. 





































dence 


Chicago, IIl. 
Preparations being made by the Chicago 
Binder and File Company that was recently 


burned out in a disastrous fire, to equip a 
larger and greater factory than they ever oc- 
cupied before [his concern shows a truly 


Chicago spirit, for the ruins had not ceased 
smoking before determination had _ been 
reached to resume on a larger scale than ever 
before. President Mudd possesses an un- 
daunted spirit and there is no doubt but that 
attend the future efforts 
of the company will exceed that of the past. 
Benton Harbor, Mich. 

[The Banner Register says The Baker- 
Vawter company have been doing business 
in Benton Harbor now about three years and 
the Baker-Vawter plant proper gives employ- 
ment to d has a payroll 
of $5,000 every two weeks Metal Sectional 
Furniture Company, which is a part of the 
Baker-Vawter plant, though located 
Paw Paw, gives employment to 125 and some- 
of $2,500 every 


the success that will 


> } 
about JUL people 


across 


1 pay roll 
mpanies are pay- 
Harbor $15,000. 
manufacturing 
btained from a 


times 135 men, wit! 
two weeks. Thu 
ing out every month in Benton 
This is a big thing from 


concern and these figures 


two c 


direct source 
Montreal, Canada. 

The Canada | Leaf Company, Ltd., has 
filed incorporation papers showing a capital 
stock of $20,000 t embark in the loose leaf 
and stationery business 

ko oe Mich. 

The Edwa Hine Company Grand Rap 
ids, Mich., are about to put on the market a 
new loose leaf price book This book will be 


made on the plan of the Proudfit Ledger 
Binder, which has attracted such wide atten- 
tior It will be made in all the popular sizes, 
will be direct departure from all other 

se leaf price books, in t it will contain 


no posts or rings, and that the thickness of 
the book will never exceed the thickness of 


the covers and tl sheet ntained in the 
book. The capacity will run from one sheet 
to » hundred, and in the larger sizes a still 
greater capacity Chey to have the 
new device ready for the trade in about thirty 
days, in fact ar¢ oking orders now for sixty 
day delivery. The company reports a steadily 
increasing business on the Proudfit Binder, in 
fact are running to their capacity 


EMBARRASSED THE BOY. 

A New York business man was telling some 
friends not long ago of the disadvantages of 
nes in his business office. 
upon the dis- 


having two tele} 
“A new office boy enter 


charge of his duties last week,” said the mer- 
chant, “among 1 duties is that of answer- 
ing the telephone calls. The very first call 
esulted in his coming to me with the state- 
ment 

‘You're at the ’phone by a lady, 
sir 

‘Which one sked, thinking of the. two 
‘phones 

“‘Well, sir.’ said the boy, after an embar- 


rassed pause, ‘I—I think it uur wife, sir!’’ 


H irper's We ekly 
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Djustable 


Index Tags. 


“SAVE 20% OF A BOOK-KEEPER’S TIME 


An Index always 
on the page you 
are using — can 
be instantly 
moved from page 
to page. 


For Loose Leaf Books 


hese indexes are far @ 





cae to any other. 

na Syaent N 

They save the space us- 

ually taken by index tia. Tag to write on. 


and can be in- 
stantly changed from 
one leaf to a new one 
when desired. 

Our Special Circular to 
Stationers will interest 
you. It explains how 
you can, with a very 
small investment, 
add a profitable line 
to your stock. 

Write to day on your letter-head 


CH, AS. C. SMITH 


2 “a rer 


T E R, “NEB 


leaves 








Alphabet No. 103. 
14 Other Alphabets in Stock. 
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Golored Gbhumb TGachs 

Handy fastenings for 
pictures, decorations, lace 
curtains, shelfand table cov- 
erings, blotters, signs, etc. 
White, blue, red, buff, green 
and blach Celluloid Veade. 
Brassand Steel for artists, 
schools, dressmakers, jome 
and office. “Points do not 
injure wall or woodworh. 


**Ghe Hammerless Gach.” 


It's the “SOLIDHED’ display that makes sales. 
Supplied by jobbers or 
HAWKES-JACKSON CO., Makers 
82 Duane St., New York 
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The Best Copy Holder is the Kind You Can Adjust to 
Any Position or Angle 


\“RIGHT-IN-SIGHT” Copyholders 


| Have a joint arm as flexible and universally adjustable as the HUMAN arm 




















—— 


RETAILS FOR 
$2.50 Prepaid 





You can use them with any make of Typewriter or Adding 
Machine, or even Elliott-Fisher Billing Machines, at any 
heighth or any angle. Shield will hold Copy Books, 
Loose Sheets, Cards or Books with Stiff Covers 


Combined Tool Company 


HAS PERFECT LINE INDICATOR 
SAVES EYESTRAIN — INCREASES EFFICIENCY 


Spacer, 25 Cent Cents Extra 


DEALERS frrms To Tue TRADE 


A BIG MONEY MAKER } KER FOR CANVASSERS 


LEOMINSTER 
MASS. 












——— 











+ 


Write us for free copy of the 


cuit Court of Appeals reversing 


cate or until you have seen the Lineograph 


THE LINEOGRAPH COMPANY, 








PUBLIC NOTICE # TRADE 


decision of the | 
the decision restricting 
sale of duplicating ink to persons using Rotary Neostyle. 


THE LINEOGRAPH oA DUPLICATOR 


makes 1000 perfect copies, costs 100 per cent. less than similar 
duplicators, and has no license restrictions, Don't buy any dupli- 
Write for Circular. 


112 Fulton St., 


8S. Cir- 


New York 


=== 
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IT FEELS GOOD TO FEEL SAFE 
We Ken Brawly what We Hae, « e., 


The Best considering: Ist, Simplicity; 2nd, 
PAY ROLL the rapidity with which it can be 


CHECK 7 
in the world issued; 3rd, the safety feature which 


F = cannot be equalled at any price; 
4th, that it is more difficult to dupli- 


cate or forge than any other check. 
































NO MAGHINE. We Have Other Good Things. WRITE TODAY. 
Miodern Check Co. 


Box 364, Sta. Hi CLEVELAND, OF1I1O 




















OFFICE SPEAKING OF TYPEWRITERS 


APPLIANCE & SPECIALTY “6 REBUILT 99 
COMPANY Does NOT Mean 
MANUFACTURERS AGENTS 2nd HAND or REPAIRED 


Remember this MR. DEALER 








Suite 1, Burt Block, Youngstown, Ohio 
SALES AGENTS 
for office appliances of merit. Cor- f REBVILT TYPEWRITER CO. 


respondence with Manu- 84 LASALLE ST.. CHICAGO 
facturers invited. 


See our big “AD” page 3 this issue 
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Rotopress Copies 
Are Always Clear 


clean cut and always an exact, not a half way, du- 
plicate of the actual letter or matter copied. A 
copy isn’t worth a snap if it’s blurred or blotched 
in spots so that you can’t read it. 


Copies Must be Perfect 
to be Valuable 


Rotopress Copies are quicker, better and cheaper 
than any other sort of copies. Carbons are ex- 
pensive, and soon yield blurred, faded or incom- 
plete reproductions. Machine copies are better 
than any other kind. 


Dealers Wanted All Over to Sell the 
Rotopress, the Leading Copying Press 


Get Free Illustrated Printed Matter 


Do you know about our new Loose Leaf 
“System for Filing Correspondence” in 
Book Form? You should. You can. Free. 


THE ROTOPRESS CO., Marion, Ind. 


















































(By Special Correspondence 


The Howard Safe & Vault Co. is one of the 
new stores established in Atlanta. They will 
handle Victor safes exclusively and also a line 
of Herring-Hall-Marvin safes They have 
opened up handsome salesrooms on Marietta 
street, and carry a full stock. 

* * * 

Fielder & Allen Co. have discontinued sell 
ing the National safes entirely and will give 
more space and attention to the line of York 
safes, and more particular attention to the 
construction of special safety deposit vaults 
and bank work according to architectural de- 
signs. 


e * & 

Fielder & Allen Co. have recently finished 
the large safety deposit vault on the basement 
of the new twenty story Candler building. It 
is one of the handsomest vaults of its kind 
and most up-to-date in the whole country 
This makes over $200,000 worth of bank and 
vault work sold in Atlanta of York design, by 
Fielder & Allen Co 

- * o 

Ford & Johnson Chair Co. have moved into 
their handsome new building where they will 
distribute chairs to the trade only throughout 
the South. 

* * * 

Mr. Chas. Small, well known traveling rep- 
resentative of Boorum & Pease Co., visited 
Atlanta for several days last week. 

* * 7. 

Mr. Jack Lewis, the popular representative 
of Tower Mfg. & Novelty Co., has rented 
salesrooms in Atlanta and will open up his line 
of stationery and Xmas goods for a_ few 
months, and bring his trade throughout the 
South to Atlanta to purchase. 

* * + 

Mr. John Maine, of Stafford Ink Co., spent 
nearly a week in Atlanta recently, where he 
has many customers 

* * 7 

Mr. J. W. Fielder, of Fielder & Allen Co., 
has returned from a very pleasant two weeks’ 
trip in Florida. 

* * * 

Atlanta Table Co., manufacturers of office, 
roll top, flat top, and typewriter desks, are 
improving their line of typewriter cabinets 
materially, and are running full time. 

* . = 

Mr. Dan Blum, of the Capital City Chair 
Co., Atlanta, is back from Grand Rapids, and 
will spend the summer months in Atlanta. 

Peoria, Il. 

F. S. Lacy, who has been managing the L. 
C. Smith & Bros. office at this point, has been 
transferred as manager of the Philadelphia 
branch of the same company. Mr. Lacy has 
made an enviable record for himself and has 
well merited the promotion 

= = = 

John R. Stannard of the Remington office 
here went to Des Moines June 10 and will re- 
turn here with a bride who was Miss Jose- 
phine Marie Rost before she became Mrs. 
Stannard. Mr. Stannard is the very success- 
ful Peoria manager of the Remington and suc- 
cess always seems to lay awake nights looking 











GENERAL NEWS—Continued. 


for him and his last venture is a fitting climax 
of the manner in which he has been conduct- 
ing business lately Best wishes to Mr. and 


Mrs. Stannard 
Chicago, IIl. 

Edward McSweeney, bookkeeper of the 
Remington office here, is just out of the hos- 
pital, having just separated himself from his 
appendix at a local hospital. Mr. McSweeney’s 
appendix caused him considerable trouble and 


he had to have it removed. It is expected 
that he will be ll right again within a few 
days 

* = 


Lots doing around the Remington office this 
month and some of the boys in the organiza- 
tion want to help keep up June’s record as bridal 
(bridle) month. Robert Linden, who is behind 
the cage in the Remington office, has managed 
to get a young lady to consent to help him 
bear his name the rest of his life and some 
time this month he is going to walk the matri- 
monial plank. Linden is a good fellow and 
quite popular, but he is also very foxy. Very 
few of the boys know anything about it, and 
he has so far managed to keep everyone in 
ignorance of the young lady’s name. No mat 
ter what it is, she is going to get a good fellow 
anyhow and all the boys join in giving them 
best wishes 

New York, N. Y. 

The following matter is reprinted from the 
April number of Pomeroy’s house organ, 
“Inklings.” We print it not because of the 
fine English used or the edifying tone of voice 
but because of the humor it contains. Looks 
as if New York stationers were selling more 
of some other fellow’s ink than Pomeroy’s. 

“We dedicate this moving tale to the New 
York City stationers. They are a poor lot 
the stationers in the rest of 


compared with 
the country. They do small businesses where 
they ought to do large. They save on the 


cents where they ought to be making dollars. 
They sit down and say, ‘Can't, where they 
ought to use Chicago’s motto, ‘I will.’ Last 
year when three or four hundred of the livest 
stationers from all over the country were their 
guests at the annual meeting of the National 
Stationers’ Association, probably not five per 
cent of them attended these meetings; and 
it is doubtful if a single one of them attended 
them all, and they left it to the manufacturers 
to foot the bills. They were afraid a $10 a 
week clerk might waste some time while they 
were getting an acquaintance and hints that 
might be worth hundreds. They do not sup- 
port their own association. They do not know 
how to work together and are jealous of each 
other. As a result there is not a stationery 
store in the whole of greater New York that 
is equal to the best in almost any second rate 
western city. Altogether they are a poor lot.” 
Brooklyn, N. Y. 

Mr. Conrad, manager of the Bates Machine 
Company of this city, sailed for Europe May 
4 and will be gone several months 

New York, N. Y. 

The Aiken-Lambert Co., who have for 16 
years been located at 19 Maiden Lane, will re 
move this month to 33 Maiden Lane. This 
concern has been located in this immediate 
vicinity for the last 20 years; having done busi- 
ness about four ‘years in a store two doors 
from the premises they are now leaving. 

* > * 

4 petition in bankruptcy has been filed 
against the Schroeder Ink and Color Company, 
manufacturers of litho and printing inks, dry 
colors and varnish, at 130 and 132 West Twen- 
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the Scofield 


Adjustable Swinging 
Telephone Bracket 


Indispensable where desk Telephones are in use. 
Double eer allows phone to swing in any pone. 
Prevents falling, breaking or tan of wires. Tele- 
phone off the desk out of the way w not in use. 
Saves time and annoyance. : 

DE ALERS write today for circulars and dis- 
“ counts. Some desirable territory 
still open for High Grade Specialty Salesmen. 


Over 10,000 in Daily Use 
in New York City Alone, 


SCOFIELD & COMPANY 








Made in 18, 24 and 36 in. Sizes. 


10 Different Styles. 150 Nassau St., New York 

















Note Change of Address 


We have completed our new factory at New 
Brunswick, N. J., and moved our New 
York office to 35 Warren Street. 


Write for samples of our new goods, 


PEN-CARBON MANIFOLD CO. te. 





























Steel Filing Devices 


We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for svecial circular. 


Krag Imperial Cabinet Co. 


816-822 Fulton St., CHICAGO, ILL, 































DEALERS —— STATIONERS —AGENTS EVERYWHERE LOOK INTO 
INB-OVS. 22S 


| Pal work quickly and simply and without injury. Will instantly cleanse paper, linen, 
ty leather or the most delicate human skin. 

ag INK-OUT is a powder. Keeps its strength in any climate and may be 

‘} absolutely depended upon to remove almost any stain. 

_— Especially useful to bookkeepers, clerks, druggists, photographers and 

housekeepers. 


7 


Price, 25 cents per Bottle 
Each bottle good for 2,000 erasures. Sold by leading stotioners and 
druggists everywhere. 


Stationers and dealers wanted everywhere. We do a great deal 
of general advertising which is creating a local demand on you all, 
Be prepared to fill it, 


THE ADNER LABORATORY CO. °°? MUSGROVE ST. PHILADELPHIA 
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LISTEN TO OUR “TALE” 


ALL YOU MEN WHO HAVE TO 
DO WITH TYPEWRITER AFFAIRS 
_/ 















We Make and Recover 


TYPEWRITER 


PLATENS 


For The 
TRADE ONLY 


at prices that are lower than 
you can secure anywhere 
else for such 














WRITE HIGH GRADE WORK UICK 
TODAY OR K 
Patent Process Will not Injure or 


of Grinding Wear Platen Ends 
5 YEARS EXPERIENCE WITH LEADING EXCHANGES) 
AMES & FILSTED, 332 Dearborn st., CHICACO,U.S. A 
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Lore eudeb wus: 


Over 100 reasons why they should be used. 


There i; no other one specialty that will 


Dealers: pay you as handsomely as the 
North American Typewriter Backing Sheets 


An absolute necessity with all typewriters where clear 
neat writing is an object. As essential to the writing ma- 
chine as a pad or backing is to a printing press. It will 
sell in every office. Most liberal discounts ever given on 
a patented, fast selling specialty. Retails at $1.00 per doz. 

Extra inducement: Express paid on all orders placed 
in July. Send at once for sample and prices. 


The North American Supply Co. 
Long and High Streets Columbus 0., U. S. A. 











| Dispense With Trial Balances | 


Of Personal Accounts by using our Proct. 
It is practical and requires no change of $)~\om. 


Money Refunded if not an Absolute Proof thai Personal 
Accounts agree with general books 


Why aot eliminate the Trial Balance of these accounts. Write for circular. 
MILLER & HAM, 7th & Market Sts., Chattanooga, Tenn. 


Chichester 
Typewriter 
Chairs 


Favorites 
with the 


DEALER 
because 
they please 
he 


Consumer 


They please the 
consumer because 


“THEY FIT THE BACK” 

If you sell Typewriter Chairs, get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 
Chichester Bros, Chair Co. 
13 Elizabeth Street. New York 


























herlo 


Memo. Books 





Thin, and fit the pocket. Four stock sizes; three 
stock bindings: cloth, water grain leather, morocco. 
Prices 35¢ to $1.00. 


PARALOK BINDER COMPANY 


127 Federal St., BOSTON. 
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1 


ty-fourth street, by these creditors: Duncan 

MacWalty, $389; Theodore H. Smith, 

and Sherman P. Camp, $125. It was alleged 

that the company was insolvent and had made 
preferential payments of $5,000. 
Janesville, Wis. 

George S. Parker W. F. Palmer 

purchased twenty acres of land inside the city 


$326, 


and have 


limits for the purpose of erecting a $100,000 
fountain pen factory. It is to be a model in 
every way and will contain rest rooms, res- 


taurant and gymnasium for employes. 
Murfreesboro, Tenn. 

Plans have been completed by the American 
Pencil Company f erection’ of a plant 
at this place for the manufacture of pencils 
grades. They have a plant now in op- 
eration at Lewisburg len have been 
purchased near the railroad and a switch track 
has been built into the tract. Operations will 
begin at once, it is said, and before fall 
plant will be finished and ready for occupancy 

Chicago, IIl. 

T. H. Hunter, assistant general 
and head of the sales organization of the Fay 
Shoales (Arithmograph Company), just 
returned after an extended trip south and east. 
He visited typewriter men all along the line 
and in his journey visited the following cities 
New York, Philadelphi Charleston, Savan- 
nah, Jacksonville, Montgomery, Birmingham 
and many other points. He left again Wednes 


rr the 


of all 


acres 


' 
tne 


manager 


has 


day night for other southern points, visiting 
Louisville first. 
- “ 7 
President S. W. Crandall of the Monarch 
Typewriter Company has been in town for a 


few d iys 


* - 


Fr. L. Goulding of the Smith Premier forces 
has joined with the L. C. Smith organization 
and will have charge of the Peoria office. 
Goulding has had the Board of Trade terri 
tory and has been remarkably successful 

** 3 
Billy Smith of the L. Smith & Bros. organi 


zation spent some time in Peoria lately hold 
ing down the office while Mr. Goulding was 
taking his medicine the Chicago office 
From late reports the front €very one 


in the typewriter business seems to know that 


Billy was there, he has such a taking way 
about him, and it seems that orders just stick 
to his fingers and customers can’t tear them 
selves away from his line of talk, his pleasant 


what good goods 
Smiths 


smile and his ability to tell 
he has to offer \ few more L. C 
there than before he went 


* * ~ 


are seen down 


\ visit to the Underwood office showed Mr. 
Parker, “the press agent,” too busy gathering 
orders to talk about news. Parker is actually 
getting thin. He is now in a condition where 


shine or not 
mirror This 
result 


needs a 


nt of a 


he can tell whether 
without standing in 
comes aS a 
been doing. Carry 
is making him round- 


change in avordupois 


his 
of the good work he has 
] 


orders into the office 


Ing 
shouldered, for he is certainly doing things. 
He said he would fix up a “corking good yarn” 
for us later. If it wasn’t for Parker life on 
Wabash avenue would be mighty dull 
> * > 

Manager Alkir the Underwood has 
learned to keep his new red “devil wagon” 
from climbing telegraph poles and shinning up 
tree trunks. It is also said that he has prog 
ressed to a point where he can manage the 


thing well enough to us 
side of the road 


nly one portion of 
d that 


one lawns in his 
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Mr. Alkire is a hustler 
but it was something 
found 


neighbs 


every one admits it, 


rrhood are safé 


and 


of a surprise friends when they 

that life was so slow that he had to get a 
sixty-mile-an-hour machine to keep up with 
his thoughts. Mr. Alkire is looking well and 
the record that the Underwood office is mak- 
ing for sales is keeping him 1 very jovial 
frame of mind 

In the last issue the boys put one over on 
Bridges. Bridges has been la iwake nights 
ever since trying to get ons meone else. 
Nothing like perseverance 

Birmingham, Ala. 

I A. House, | representative of the 
Fay-Shoales Company, who has been on the 
sick list for some time, is again able to be 
about and is attending to business as usual. 
He. has a very prosperous business here and is 
doing wonderfully well 

Montgomery, Ala. 

Michenne an I yn, tw enterprising 
young typewriter men, hav rmed a co 
partnership to handle the Fay-Shoales type 
writer and to go into the general second-hand 
and rebuilt busimess Michenr the sales 
end of the concern and has established a repu- 
tation for himself this lo r his abil- 
ity. Mr. Liston is one of the best repair men 
in the south and has a complete machine shop 


ebuild the n 


outfit with which t ichines they 
will sell 
Jacksonville, Fla. 

R. C. Davis & Co. is the name of the firm 
here handling the Fay-Shoales typewriter. 
Davis is the sales end of the business and is 
well known throughout the s and is so 
well liked that his friends say that he will be 
govern some day Mr. Jones looks after 
the fice end 

Philadelphia, Pa. 

One of the livest combinations in the coun- 
try is the Ofhce Apy anes Exchange here. It 
is composed of young met vim, vigor 
nd vitality in them and they getting the 
business. They handle the Fay-Shoales and 

doing the business 
Denver, Col. 

r. L. Bryam, v has been with Library 

Bureau here, has just returned from St. Louis, 


where he has been posting up e Universal 
dding machine pre] tor) king up the 
sal f it here Mr. Bryan has been very suc- 
ces s a salesman and promises to do 
things wi! é ding macl 

St. Louis, Mo. 

c H rl t Under- 
wood, has taken up the sale of the new Moon- 
Hopkins adding typewriter is 1s a most 
wonderful machine nd appr hes as near 

an brat S be imag Harvey is 
ustler and w make a su ss of his new 
taking 
. 2 

The editor ha ea ning with 
Walter Fritsch, manager ot t Elliot-Fisher 
Company at the Missouri Athletic Club in St 
I s last weel ] and so 
did the club le ea } sc ] o king a rec- 

in tl St. Louis terri is doing a 

W lerf business with tl machine there 
He is a prime n rin the cl ircles and is 
egular { hen it cor to sports and 

Handling I - t mean 
securing agencies r g 1 things and then 
wW iting T r some ; ta cor rr o | force you 
to sell them. It 1 ns gettir ut after the 
hesiness 
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T ‘he man who 
salary. A single 
thousa unds, and yo 


The 





INCREASE YOUR EARNING CAPACITY 5% 


turns out correct work receives the highest 


mistake in addition may cost your employer 
u your position. 


Calcumeter 











Is 


place it fre 
chine that 
Saves sev< 
Ten 


India, etc. 


sol 


lute accuracy; otherwise I will repair or re- 


requiremer 


models 


179 Green Bldg. 


She STANDARD DESK 
ADDING MACHINE 


guaranteed for three years to add with ab- 


ce of charge. The only durable adding ma- 
is handy and serviceable. Meets all the 
its of 90% of adding machine users, and 
‘ral hundred dollars in cost. $15 to $30. 
decimal, fraction, architect’s, English, 
Write for catalog 17 and free trial offer. 


HERBERT NORTH MORSE 


Trenton, N. J. 








—— 





No. 50 “Safety Clip’’ Diamond Point Fountain Pen 


The Latest and Best Improved Medium Price Fountain Pen on the Market 
pen fitted with the new poheapal - oy Clip (Pat'd Feb- 


fully guaranteed by the man ufacturer Ex 





Extra Large and Heavy 14 
kt. Solid Gold Pen and 


very large full Chased 

Barrel. $1.00 — 

Price to.the trade $7 per dozen 

“Safety Cliy " donee! ship off. tretch or break 


DIAMOND POINT PEN CO. 


ruary 26, 1907), insuring it from bein 1g lost out of pocket or rolling off 





Ask your jobber for a sample dozen, Special Price in Gross Lots only. {% These 


100.102 Beekman Street, NEW YORK 


Exact size of No. 50, 
“Safety Clip” 
Fountain Pen 


Largest Manufacturers in the United States. 
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@QOOD OFFICE APPLIANCE 


DEALERS— AGENTS 
AND SPECIALTY wee 
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THEXTON 
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ar! »eof our vie W al 2500 3000 an 
at \ , rt 
7 : : A ; 
2500 to 8000 ar ! So 
wa r ; a 
a 
Over 
6000 
in 
daily 


use 






Acorn Brass Mfg. Co. 


51 N, Peoria St., CHICAGO, U.S. A. 














SECTIONAL 


ROUTING and Cwmorcich System 


It shows how thorou gly and ——— py bec mnay A toem 
overed and ifto the fea advantag: —— 
thelr territory, whether too pat mm too little. Rt em poe pa ee where 
your customers, agents of interests sre Ik 
good towns where you have no trade; i, helpa you t to choose the 
st ortest and least expensive routes for [=e P ech-teamon 4. 









freight rates, advertising contracts, 
trade, collections, etc. 









Write for: 
“ Business System In 
the Sales 

ment,” it tells as al 
about it. FREE. 


The Perine 6M 
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KELLER’S Fountain Pen Ink 


IT’S A PLEASURE TO USE IT IN YOUR FOUNTAIN PEN 
PERFECT FLOWING—NEVER CLOGS 





Put up in 10 and 


20c sizes in neat 


cartons with filler. 


Also sold in quarts, 
pints and half-pints. 


The 
Robert Keller 
Ink Co, 


Detroit Michigan 








SPEAKING OF TYPEWRITERS 


“REBUILT” 


Does NOT Mean 
2nd HAND or REPAIRED 


Remember this MR. DEALER 
See our big “AD” page 5 this issue 


REBVILT TYPEWRITER CO. 
84 LA SALLE ST., CHICAGO 











THE IMPROVED 


‘DON’ TSMEAR 
PAD and INK 


IS OF A VERY SUPERIOR QUALITY 
BECAUSE 


. It will not smear or blur. 

. It works perfectly summer or winter, 
in humid or dry weather. 

. It always prints clearly. 

. It is a non-glycerine ink 

It does not affect the sta np. 

. It is lasting on pad. 

It has no strong odor. 


Through careful study and constant progress, we 
have reached the acne of perfection, and users of the 
old style smearing glycerine pads do not hesitate to 
throw them away, once they learn of the superior 


qualities of the 


“Don’t Smear Pad” 


Want a jobber to handle in each large city. 
Write for sample and special proposition. 


J. KLAUSMANN, Manf’r 


704 William St., Newark, N. J. 


NIOoOneneo we 




















How to Save 
Money “22.022 


and Multigraph Ribbons. 

Re-Ink-Em 
All colors. 

$1.00 how to make them good as new. 

AGENTS WANTED 


Ritter-Wright Specialty Co. 


1166-1170 E. 67th St.. CHICAGO, ILL. 


Enough for 530 Ribbons, with full directions 





ADD TONE TO YOUR 

STATIONERY IN THE 

OFFICE, BANK, SCHOOL 

; OR HOME BY 

USING ONLY 
Washburne's Patent 


“0.K.” 


Paper Fasteners 


There is Genuine Pleasure in their ase as well as 
PERFECT SECURITY 


These Fasteners are in a class by themselves. 
There are no others like them, therefore they can not 
be compared with the ordinary paper clips which de- 
pend entirely on friction for their holding power. 

‘ The “O.K." Paper Fasteners have the advantage of a tiny 
ut Teough Coen, thet co-econg Ly == NATURAL 
PROTECTING SLEEVE wlich pervens any SIZES 

ity of injury. 


HANDSOME COMPACT STRONG 
NO SLIPPING, NEVER ! 


mg + - or taken off with the thumb and 
. n be used epemedy one ‘they always 
work.” Made of brass, 3 sizes. Put up in brass 
boxes of 100 Fasteners each. 


All Enterprising Stationers 


Send 10c for sample box of 50 assorted sizes. 
Iustrated descnptive booklet free. 


Liberal Discount to the Trade 
THE 0.K. FASTENER CO. Inc. mgrs. 
Dept. C SYRACUSE, N. Y. 





' 





yrrespondence. ) 


(By Special C 
Galesburg, IIl. 

Sawdon-Mears Company of this city 

uunt of business in the 
They recently 


The 


are receiving a large am¢ 


paper and envelope line were 
established here and the business they have 
secured has exceeded their expectations. 
Holyoke, Mass. 
The American Pad and Paper Company has 


purchased a strip of land adjacent to its fa 
tory and will use it as a site for an important 
addition they propose erecting at some future 
time 
ee ¢ 

Officers were elected at the second quarterly 
meeting of the directors of the American 
Writing Paper Company in Holyoke as fol 
. President, W. N. Caldwell; vice presi 
dents, Henry S. Dickinson, H. L. Higginson 
and Edwin Gould; general manager, W. N 
Caldwell; treasurer, G. B. Holbrook; 
treasurer, William H. Heywood; 
Edward H. Hall; —— e committee, W. N 
Caldwell, G. B. Ho k, James J. Stcrrow 


and George B. } Feng 
* * * 


lows 


assistant 


secretary, 


“Autocrat” and 
paper, are put 
tablets as take 
When the Teddy 


White & Wyckoff, makers of 
“Arbiter” brands of writing 
ting out some very attractive 
offs on the Roosevelt bears. 
Bear craze first struck the country they put 
out a series of tablets with Teddy Bear pic 
tures on them that attracted a great deal of 
attention and became immense sellers. Their 
latest conceit, the caricature of the original, 
is also selling well a distinct novelty in 
the tablet line. 

New York, N. Y. 
3eekman Paper and Card Company has 
with a capital of $50 


and is 


The 


been incorporated here 


000.. William G. Wellmand and C. D. Mawyer 
are directors, both of Brooklyn. 
Ottawa, Quebec, Canada. 
Mr. J. R. Booth has taken out a constructio1 


permit and started work on a new sulphite 
and paper board mill on the east side of Union 
square at the Chaudiere. The construction is 
to be in concrete and the total cost will be 
$75,000. The mill will be one of the 
of Mr. Booth’s many establishments and 
considerably increase his staff of employes 
Omaha, Neb. 

The Excelsior Pay Envelope Company 
been incorporated here with a capital stock of 
$50,000, with J. P. Conoly, C. O. Lobeck and 
A. W. Tidd as directors and John O. Yieser 


attorney. 


largest 
will 


has 


Sioux City, Iowa. 
Sioux City branch house 
Barrett & Stillwell Co 
paper, stationery, building 
was discontinued May l. 
tablished March 1, 1905, 
the road by three trave 
ly was doing a fine business. Frederick J 
McBride, manager of the house, made the f 
lowing statement in explanation of the firm’s 
decision to discontinue the Sioux City branch 
“There are a dozen reasons why we have ar 
rived at the decision, but the public is not in- 
terested in our family history. We established 
this branch over two years ago as an experi 
ment. We have given the experiment a thor 


of the Wright, 
dealers in 


The 
wholesale 
and roofing 
The house 
was represented on 
ling men and apparent 


paper, 
was es- 








; 
' 
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ough trial and result has been that not 
enough business yped to justify the 
maintenance of a branch. We have no other 
branch houses and this probably will be the 
last. We propose to concentrate our efforts 
on the parent house in St. Paul.” The Wright, 


was devel 


Barrett & Stillwell Company has been a tenant 
of the Dymond-Simmons Hardware Company, 
occupying that part of the building which was 
to have been occupied by Haley & Lang 
Company. The paper company has a lease on 


mber 1, which 
-r for storage 


this part of the annex until Dec 
it may dispose of to C. Roy Tyl 


purposes 


HARTFORD LOSES U. S. ENVELOPE 
CONTRACT. 


City That Has Been Made Famous Through 
the Business It Did with Uncle Sam in 
Furnishing His Stamped Envelope 
Loses to Dayton, Ohio. 


Hartford, Connecticut, has become famous 


for two things. First, the great number of 
insurance companies that center there, and 
second for the t that the U. S. government 
stamped envelopes have been turned out there 
for so many y* Hartford is to lose one 


its claims t fame, however, by the terms 


the contract just yet f printing of 
government envelopes for tl next several 
years 

It has been announced th big contract 
has been let t the Mercantil Corporation 


located at Dayton, Ohio is said to be 
backed up by New York money interests. 
The big job of manufacturing stamped en- 


lopes for the people of the United States 
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has hitherto been a Hartford monopoly, and 
the Hartford Manufacturing Comme on 
South Ann street has for the last thirty-three 
years held the contract against all competitors 
While it is not known just what the policy 
of the local concern will be, it was denied yes 
terday from their offices that there was any 
intention of selling out the plant or of moving 
the industry to Dayton and manufacture under 
a sublease for the successful bidder 
Charles Sloan, manager of the local plant, 
pointed out that the government «< 
called for 5,000,000 envelopes a day, which 
reaches the grand total of nearly $2,000,000,000 
1 year, and that with all their equipment a 
perience it had been hardly possible to keep 


mitract 


nd ex 


the demand 
What the Management Thinks. 
“We do not think,” said Mr. Sloan, “that 


up WwW ith 


the other people can make good These bids 
were advertised a short time agi nd those 
who underbid us must create a plant that will 
be able to do the business. I do not personally 
believe they can.” 

et case these other per ple l make 
good, what will be the result?” he was asked 

Well,” said Mr. Sloan, “of course we ar 
the only firm in the United State t makes 
stamped envelopes, and unless the government 
decides to wait for the erectior ¥f some other 
plant nd condemns the public t is idhesive 
stamps during the interim, we will probably get 
the job. I fell certain that the new m will 
be unable to swing the work. It calls for a 
big plant and special equipment 

I Sloan further said that his company was 
t bi tne Si l 1 tv ¢ 
elot 1 1 by govern! ita rtments 
for official business The demand for this 
clas tation iverages ab 500,000 








STAMPING PRESS 


For tl it is un 


CONVENIENCE “ACCURACY 


LEADING FEATURES: 
Space back of die u, straig airing of slide; nut cut 
low point tact of w; positiveness of re 


ounter. ar volute spring 
Pre es | built 36 years ago are 1 ZOO 


WRITE ME FOR MORE 


6he MEAD STATIONERS’ 


Is used by nearly ALL PROMINENT STATIONERS for producing 


FINE ILLUMINATED STAMPING 


ualled because of its unusual 
-DURABILIT Y 


a sest Material aad Workmar 


"ie adjusting to keep in ranted oodae. 
working order. 


Small Size will Stamp Dies 1% in. square or 1 x 3 inches 
Large Size will Stamp Dies 2 in. square or 1% x 4 inches 
COMPLETE DATA 


A. G. MEAD, Machinist, 364 Atiantic Ave., BOSTON, MASS. 


Originally 
Designed 


1868 


Not Expensive 
but Very Good 












cast 











roted exclust7 
othing else 


The entire factory is dev 
Ribbons 


In All Countries 





“MARKWELL 


ade in ALL COLORS—copying and no n-copying 


FOR ALL MACHINES 


just Tose riter 


BI- and TRI-CHROMES PARTICULARLY RECOMMENDED. 


DEALERS WANTED **” 


TYPEWRITER 


RIBBONS 


manufacture of Typewriter 
Ribbons. 


‘ 
» the 


decorated metal boxes at the sa rice 


FRANK BAYER | 


Specialist in Typewriter Ribbons 


22 North Williams Street NEW YORK 




















Ghe 








“cunces. PRICE. @ 2019 


Triner’s Postal Scales are to be the 
Bede. prayer 
scales on the market. 

They permit no variation, no matter where or how 
carelessly the article on the platform is placed; the 
weight is rege accurate. 


ey are entirely constructed of the best cold rolled 
geal, Eght sad daselie, cas Segue Sy Soe 
nish. 
It is seldom necessary to readjust them. 
When you buy a Triner Scale you get a scale that 
has no superior at any price, and yet it costs less. 


Write us for free booklet, illustrating complete line. 
TRINER SCALE @ MFG, CO. 


1255-57-59 Ww. Z2ist St., Chicago, i. 











DEALERS’ 


300% 


KEROEITS 





when they handle 


MORTON'S 
CRYSIAL 
TYPEWRITER 
OIL 


This oil is absolutely 
ODORLESS and is 
the only oil that does 
not injure the rubber 
rollerorplate : because 
it is pure and gumless. 
Finest Made, Sold all over 
the world and bottled 
under Special Dealer's 
Label if desired. 

Free Sample to typewriter 
and office supply dealers. 

Get our Dealers Terms. 


MORTON'S 
ODORLESS 


TYPEWRITER OIL. 
Pure, Guraless. 

| MORTON MFO. CO-}) 

| Louisvitte, Ky..U-S4 


























“THE MORDEN MPG CORPORATION 


are the most serviceable and elegant - 
addition to the Students’ or Stenog- 
raphers’ Note-Book obtainable. They 


et close secure- 
to operate. 


open wide if desired, 
ly. Very Strong! 
Finely Nickeled. 
Made in *s inch, % inch, X inch, | inch, P% 
diameter). Price, 


inch sizes (inside $5.00 
per hundred. 


LIBERAL D.:SCOUNTS TO TRADE 


Samples Mailed fo any Address for 10c pair 
Address, Morden Mfg. Corporation, Waterbary, Cons. 











110 


OFFICE APPLIANCES 





Keystone and Blue Seal 


The Celebrated 


Blue Print Papers 


Manufactured By The 


Keystone Blue Paper Company 
Philadelphia 


Importers and Manufacturers of 


Drawing Materials and Engineers’ Supplies. 
“Goods only of known Quality.” 





















. 


HIGGINS’. 





Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing Ink 

Taurine Mucilage 

Photo Mounter 

Drawing Board and Library Mucilage 
Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 


Consumers, emancipate yourselves from the use of corrosive and ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 
They will be a revelation to you. 


AT DEALERS GENERALLY 

















CHAS. M. HIGGINS &°CO., 2 ee 
Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London 
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SPEAKING OF TYPEWRITERS 


“REBUILT” 


Does NOT Mean 


2nd HAND or REPAIRED 
Remember this MR. DEALER 


Gee our big “AD” page 5 this issue 


REBVILT TYPEWRITER CO. 
84 LA SALLE ST., CHICAGO 
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day. He said that they had manufactured this 
line for a great many years 

It has been learned that the Mercantile Cor- 
poration is incorporated by members of the 
American Lithographing Company and _ has 
purchased the entire plant of a paper mill in 
Dayton. At this plant twenty or twenty-five 
government clerks will be ordered from the 
local plant in the near future to oversee va 
rious branches of the work 

History of Industry. 

As a matter of history the first stamped en- 
velopes were manufactured in this city in 1874, 
when Marshall Jewell was postmaster general 
The work was done by the Plimpton Manufac- 





turing Company and the Morgan’ Envelope 
Company of Springfield, Mass. 

Ten or twelve years ago the Hartford Man- 
ufacturing Company incorporated by 
members of these interests, and capitalized at 
$300,000. . During the last year the plant has 
been increased to keep pace with the demand 
for envelopes, which has grown from 200,000 
in 1874 to the nt daily rate of 5,000,000 
In anticipation of the the location 
of the plant, the p general issued 
recently the following 


was 


prese¢ 
change in 
stmaster 
order to all postmas 
ters 
“The 
tions from 
first. 


cause the filing of requisi 
somewhat dé 
will 
deliveries on their requisitions 
usual time, and avoid 1 
the subject I 


removal will 
that agency to 
Postmasters 


be 


layed at understand 


the reason if 
are not made in the 
necessary corresponde nce 
prevent their supplies from becoming exhaust 
such delay, should 
ch the department not 
1 ample stock of offic 


on 


ed because of postmasters 


make requisitions to r¢ 
later than June 22, for 
request and plain stamped envelopes and news 
furnished before the 
ahd regular 


agency; 
should b 


paper wrappers, to bi 
I the enve 


removal of lope 
equest envelopes 


users of special 
notified that their 
promptly should be pl 


ment by June 22.” 


ers for envelopes needed 


iced to reach the dep 


TRUCK CLIMBS STAIRS. 
Will Transfer Packing Cases and Bulky Pack- 
ages Up or Down with Ease and to the 
Disregard of Elevators or Lifts. 





Commercial st 
ers and office appli 
‘ ealers ire otten 


how they 


led as to 


handle packing 
} d 


cases to the best 


vantages when they get 


consignments of goods 


If it is necessary to 
have a case otf goods 
either up or down 
stairs where there is 

elevator, they are 





up against a hard prop 
osition, for it is usually 
impossible to carry a case by main 


about without great difficulty 








strengt! 


or move it 


At the same time that the office applian 
man is having all of this trouble there are 
hundreds of concerns in his territory having 
the same trouble and who would gladly place 
an order for one more trucks or other 
device that would solve the problem, for th: 
problems presented to the office applianc: 
dealer in this regard are repeated over and 
over in other lines of business. 


In buildings where there are no elevators 
the problem of transferring 
cases and similar bulky 
floors is a perplexing one. 

\ truck that should 
hauling cases up or 


large packing 


articles to the upper 
useful for eith 
down steps is shown in the 


prove 


accompanying illustration, the invention 
California man, 

The inventor utilizes six wheels, three 
each side. Each wheel revolves on an ex 
tension of the axle. The position assumed by 


the wheels of this truck on a stairway is 
clearly shown by tl tted lines in the illus 
tration 

All jolts and jars are obviously eliminated 
insuring safety to the contents of the cass 
on the truck. In addition, no unnecessary 
Strair s placed I perator 

















il Correspor 


Albany, N. Y. 


C. W. Russell, the State street office supply 
dealer, is favoring his patrons with a handy 
littie thermometer as an advertising medium. 


Columbus, O. 

Word was received in Columbus that Carl 
Gale, formerly connected with the Ruggles- 
Gale Company of South High street, who 
went to New Mexico 
business, had been in ill healt! 
arrival in the sot ha 
his condition permits he will return home. Mr. 
Gale expected to manufacture of 


recently to engage in 


ever since his 


ithwest and that as 


soon as 


engage in tl 


office supplies and had made arrangements to 
enter a partnership with a rmer Columbus 
man, but upon his arrival in New Mexico he 


was taken sick immediately with the 


rever 


mountain 


Little Rock, Ark. 
ard-Hankins Company, recently or- 
wr $25,000, will 
machines, 
Hankins is 
president, and 
and treasurer. 


The Lill 
ganized and incorporated here f: 
manufacture and sell i\dding 
bank and office fixtures M. M 


president W B Lillard, VICE 


Claud D. Thompson, secretary 


Reading, Pa. 
The G. M. Britton 


othce supply lepart 


ny has opened an 

connection with 
their business, iving the Globe-Wernicke 
book cases, filin Moon 


Comp 
ment 


g cabinets, Standard, 


nd Cutler desks on sale | Universal add- 

ing machine and the Calcumeter, the Gamme- 

ter Multigraph and the Hammond typewriter 
lso among their lines 


iper advertisers 
window displays, the new 


, 
1S they are exte 


ind have the finest 


nsive newsp 


department is bound to be a success. Every 
effort will be made to make it a center for 
office appliances equipme 

Edwin L. Hettinger has charge of the de- 
partment 

J. George His is the ding stationer and 
gent for the Y. & | n¢ goods. Handles 
the smaller specialties and is very progres- 

ind up-to-dat 


San Antonio, Tex. 
W. R. Shaw, Jr 


been associated with the typs 


who has for many years 


writer industry 


in the capacity of salesman throughout Texas, 
Oklahoma and the Indian Territory, has just 
iccepted the position of manager of the type- 
writer depart f the Maverick-Clarke 
Lithograph ( pany of § Antonio, Tex., 
the southwest Texas agents for the Oliver, 
with which company he will be employed in 
the futuré Mr. Shaw’s association with the 
Oliver dates from the time he was a “kid” and 
sold the early No. 2’s, though for some two 
years he left the fold and handled the Indian 


Densmore people. He states, 
s returned to his first love 


is busy su 


Territory for the 


pplying an eager 


Baker-Vaw- 
accepted the 
furniture and sys- 

k-Clarke Com 
king hold a large 


rmeriy of the 


ter Company, Chicago, has just 


n ma t 
tem department of the 


r, and by the way he is t 
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C. M. Conover, who formerly has been con 


nected with the office furniture department of 
the Maverick-Clarke Litho Company of this 
city, has recently embarked in the office furni 
ture business exclusively, occupying quarters 


at 306 West Commerce street, with the most 
up-to-date line of office furniture ever brought 
to San Antonio and southwest Texas Mr 


the 
hling devices and sec 


successful enough to secure 


Macey 


Conover was 


the 


agency of 


tional book cases, which is considered by the 
majority of people as the only filing device 
and book case on the market today Con 
nected with Mr. Conover in business is L. N 


Breeding, formerly cashier and bookkeeper 
for the Maverick-Clarke Litho ( : 
a number of These tw 


ompany tor 


years. » young men are 


so well known in San Antonio that success is 
most certain 
Worcester, Mass. 

The business formerly conducted and solely 
»wwned by F. E. Frost and known as the Frost 
Stamp & Stationery Company and located at 
505 Main street, has been incorp ted for 
$10,000. The name of the new neern ap 
pears The Frost Stamp & Stationery Co 
(Inc.).” The incorporators are Frederick E 
Frost, J. A. Farnum and E. W. Hodgkins. M1 
Hodgkins, who has for several years been 
with the F. A. Easton Company, has a large 


friends 


SPEAKING OF TYPEWRITERS 


“REBUILT” 


Does NOT Mean 
2nd HAND or REPAIRED 


Remember this MR. DEALER 
See our big “AD” page 3 this issue 


REBVILT TYPEWRITER CO. 


84 LA SALLE ST., CHICAGO 
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“Just Read the Dial” 
Pelouze Postal Scales 


Designed for 
Office, Store and Home 


Warranted Accurate 








National 4 Iba. $3.00 
Union, — 2b Ibs. 2.50 hh 12 Ibe. 3.75 
Columbian 2 Ibs. 2.00 U.s. 4ibs, 2.50 
Star 1 Ib, 1.50 Victor 1} Ibs. 2.00 
Crescent 1 ib. 1.00 











“They tell everythig at a glance” 


In addition to giving the accurate weight 7 one- 
half ounces, they tell instantly the exact cost post- 
age in cents on all classes of matter. 


The index starts at the top and travels through a 
lot, pointing exactly to the information required. 


You don’t have to stoop to read the dial, as in other 


“They save time and stamps” 


Por sale everywhere by leading stationers and hard- 
ware dealers. 

Insist on getting the Pelouze make and you will 
have the best. If your dealer cannot supply you, 
order direct. 


Send for Catalogue “P”’ 


PELOUZE SCALE @ MFG. CO. 


118-1S0 W. Jackson Boulevard 
CHICAGO 
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New York 


If you had the most wonderful memory in the world, would it 
be possible for you to charge your mind with every little detail of 
your business ? 
every document or important paper in your office ? 
could do this, would it avail you anything if it became necessary 
to prove that such a paper or document had ever existed ? 
would you do if a fire destroyed your letter files to-day, or your 
card files, your card ledger or any other piece of office furniture 
involving a matter of records ? 
pay you to invest a few dollars to insure yourself against any such 
possible accident ? 
initial cost is all that you need to pay. 


DON’T BE AT THE MERCY OF A MATCH 


Don't wait until experience teaches you the worth of modern 
steel equipment 
case, desk, counter or other office furniture in steel, artistically 
designed, scientifically built and beautifully finished. 


We will furnish suggestive drawings and estimates of work 
free upon receipt of description of your requirements. 


THE BERGER MFG. CO. 


Specielties—Metal Ceilings, Roofing, Siding and Fire-proof Construction 


emory Stunt 


Would you be able to remember the contents of 
Even if you 


What 


Don't you believe that it would 


It only takes a few dollars to do this, and the 
















We can furnish you with any kind of a filing 


CANTON, OHIO 


Chicago Boston Philadelphia St. Louis 














OFFICE APPLIANCES 





WANTS 








NOTE—“Want” advertisements are received for 
Se Se tera a card te waned tae ht faced 
a cents a word for heavy faced. Mini- 
charge of 50 cents. Only legitimate adver- 
received, and those relating to trade 
necessities. 





HELP WANTED. 





GOOD POSITIONS now open for civil, electrical 
and mechanical engineers at $1,000-$5,000; list 
free. HA Ds, Broadway, New York. 

OFFICE MANAGER WANTED for a large and 
well established business in the South; permanent 


ition; good salary. Address DREW & COM- 
ANY, Jacksonville, Fla. 


WANTED—A thoroughly competent typewriter 
repair man, accustomed to the Densmore and 
pemington. Permanent position to right party. 
J. 8. Stahl & 








Co., Denver, Colorado. 


SPECIALTY SALESMAN WANTED by one of 
the largest office appliance and supply dealers in 
the South. Good opportunity for r gh man. Ad- 
dress Fielder & Allen Co., Atlanta, Ga. 


OFFICE APPLIANCE & SPECIATLY CO., 
Manufacturers’ Agents, Suite 1, Burt Block, 
Youngstown, O. Sales agents for office appliances 
S sperte, Correspondence with manufacturers in- 











SALESMEN WANTED—Two first-class men. 
Must be Al fellows and know what the selling 
e is. Wanted for one of the largest type- 
writer concerns in St. Louis. Excellent positions 
for right men. Address ST. LOUIS, care Office 
Appliances, Chicago. 


COMPETENT REPAIR MAN WANTED about 
August ist by one of the best houses in the United 











EASY MONEY MADE. 

if you want to make “easy money,” write to-day 
for particulars and prices for the sale of the De- 
a Check presses. anny oa i. y= 4 
stationery, office supply, safe or typewriter deal- 
ers and salesmen. Goda commissions. Address 
Geo. Brunssen, Mgr., St. Louis Sales Office, 12 No. 
4th St., St. Louls, Mo. 6-07 


SIDE LINE FOR “Line Salesmen.’’ You are 
continually gage may 4 by passing opportunities 
te pick it up. ou give us ten minutes a day. 





rest and you benefit by the results. 
If you are —s anything for the office you should 
get in line with the rest of the boys. All com- 
munications absolutely confidential. ddress B. M. 
SHORTS, 84 La Salle street, Chicago. 


SALESMEN WANTED—A new adding machine 
company with one of the most attractive — 
grade machines yet offered the public, has, for the 
present, a few oestrone open to several first-class 
capable men, able to handle an adding machine 
roposition. Possibilities for good men range from 
2,500 to $5,000 a year. Correspondence confiden- 
tial. Address, PRUDENTIAL, care Office Ap- 
pliances, Chicago, Il. 


WANTED—SALESMAN FOR TIME RECORD- 
ER LINE to take charge of St. Louis and sur- 
rounding territory with sub salesmen. Position 
should pay on commission basis $2,000 to ,000 
per annum. Give experience and full details in 
application. Also good men wanted for Chicago 
and other points. nly those with good record as 
to honesty and ony. will be considered. Ad- 
dress J. H. Wilson. 33 Dearborn St., Chicago. 


WANTED—Good salesmen for the selling of of- 
fice appliances of all kinds. Exceptional opportu- 
nities offered for those who “know how.” Inter- 
ested parties may write the publishers of Office 
Appliances, who will be pleas to put worth men 
in communication with the proper parties. We 
particularly solicit correspondence with those who 
ean sell typewriters, adding machines and com- 














States. One understanding all makes, Excellent ; 
; mercial stationery. Address, Publishers, Office 
1 ortunitien, | Address Ty saton, partments |- Appliances, Chicago, Il. 
SALESMAN-MANAGER (for office appliances 
and specialties. Wanted for Southern city by | SITUATIONS WANTED. 


commercial stationer panting typewriters, furni- 
ar 


ture and lies. y wanted and ex- 


State sa 





su 
erience. "Adc ress Mr. Merrill, care QUEEN CITY 
RINTING CO., Charlotte, N. C. 
WANTED—First-class young man; college ad- 
wate preferred, who can act as a “Junior les- 


man” in our great organization. An opportunity 
for the right sort of fellows with the necessary 
enthusiasm. Address, AMERICAN, care Office Ap- 
pliances, Chicago. 

TYPEWRITER REPAIR MAN WANTED—One 
understanding all makes. Will pay $20 to $25 
weekly for a sober, steady and reliable man. Must 
be reliable. Excellent position to right man. De- 
lightful climate conditions, Address BAKER- 
HOEY COMPANY, 244 South Broadway, Los An- 
geles, Calif. 


SALESMAN WANTED—One of the newer type- 
writer companies desires a good active salesman 
for their agency at Atlanta, Ga., and the com- 
pany’s sales manager will correspond with a com- 

tent man for the sition. $25 weekly paid. 

tate experience. Address CAMPING, care Office 
Appliances, Chjcago. 


SALESMEN WANTED—One of the largest Add- 
ing Machine Companies desires to add a number 
of competent salesmen in their various offices and 
with several agents. Excellent salary and pros- 

ts for right men. Mention territory desired. 
ddress Fiint, care Office Appliances, Republic 
Building, Chicago. 


WANTED—A large commercial stationery house, 
making a specialty of all kinds of office devices, 
wants a general reqeizman. able to handle all 
kinds of machines. fill pay $15 a week, with a 
commission of 10 per cent on all outside work. 
Good nity for sober, honest man. Address, 
VIRG , care Office Appliances, Chicago. 

















WANTED—HIGH-CLASS SALESMAN to sell type- 
wennere, See machines and office supplies by an 
enterp western firm. We represent one of the 
standard, visible tynvewriters and one of the lead- 
ing adding machines and are selling second-hand 
machines rebuilt In our own shop. For the right 
man we have a ae class proposition. Address, 
NEBRASKA, care Office Appliances, Chicago. 
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TYPEWRITER MANAGER, 15 years’ experience, 
desires position organizing selling force in the 
United States or foreign country. Best of refer- 
ences. Address BRIGHT, care Office Appliances, 
Republic Building, Chicago. 


EXPERIENCED MANAGER for a department 
of office appliances and specialties in a commercial 
Stationery store or with general agency. Best of 
references and the experience of the best. Under- 
stands the typewriter and adding machine game 
thoroughly. Address COURT, care Office Ap- 
pliances, Republic Building, Chicago. 











SPECIALTY SALESMAN 
Desires agency for high grade device in office or 
factory appliance for New England territory. Line 
must have exceptional merit, substantial backing 


and ibilities of interest to high grade men. 

No ers will be considered. Manufacturers, ad- 

gos “Ss. D. S.," 1031 Old South Bidg., a 
ass. - 








MANAGER OF ABILITY wants to correspond 
with manufacturer of a typewriter, adding ma- 
chine or other office specialty of merit where “big 
game" is handled. The advertiser has abilities 
that have been recognized. The best of connections 
will be shown. Executive ability and results guar- 
anteed. Only high class position considered. Ad- 
dress, KNIGHT, care Office Appliances, Chicago. 





SITUATION WANTED—By Amefican young 
man of experience, both as a traveling salesman 
and manager of branch office in the typewriter 


business. ‘ive years’ experience in this line. De- 
sired change of business only reason. Strictly 
temperate; best of references furnished. Boston 


or vicinity preferred, but would go anywhere if 





rane position could be obtained. Address, EDI- 
CE, Office Appliances. 
SPECIALTY SALESMAN desires Agency for 


high Gee ~ ee in office or factory appliances. 
New England territory. Line must have excep- 
tional merit, substantial backing, and possibilities 
of interest to a high grade man. No others will 
be considered. Manufacturers, address ‘‘S. D. S.,’’ 
1031 Old South Bidg., Boston, Mass. 





WE WANT A MAN of good education and 
character; a hard, persistent worker, to present 
a high de office appliance and system to the 
best business houses and banks. ne who has 


had experience in office work, accounting, modern 
system ideas, with or without selling experience 
ean qualify. This is a chance for the right man 


work into a splendid paying position. Write. 
ddress, ELLIOT 


to 
stati and experience. A , OTT- 
FISHER CO. 329 Broadway, New York City. 


MECHANICIAN who has a thorough knowledge 
of the typewriter trade, and capable, if called upon 
to repair any standard machine; desires situation 
(middie West preferred). Management of branch 
agency of first-class machine or mechanical office 
appliance department in large store will be con- 
sidered. Advertiser will be in New York end of 
June. Best of references furnished. Address 
MECHANICIAN., care Office Appliances, 1901 Trib- 
une Building, New York City. 








TYPEWRITER SALESMAN wants position. Is 
a repair man and can manage branch office. Ten 
fears’ experience. Desires to go to South Amer- 
bw Address HANKINSON, care Office Appliances, 

cago. 


EXPERIENCED TYPEWRITER MAN desires 
position in the South. Five years’ experience as 
salesman and branch office manager. Competent 
to take charge of department. At present with 
the Underwood Co. Best of references as to char- 
acter and ability. Strictly temperate. Address 


SUCCESSFUL MANAGER offers his services to 
manufacturer of adding machines or other machine 
for introduction into Europe and British colonies 
Expert demonstrator of calculating machines and 
good organizer. Possibly terms could be arranged 
with present company to take over sole agency. 
Address “CALCULATOR,” care Deacon's Adver- 
tising Offices, Leadenhall street. London, England. 


A STATIONER AND OFFICE SUPPLY MAN 
having just sold his interests in a successful com- 
mercial stationery business, would like to become 
connected with similar store in the Southwest 
(Oklahoma, Texas, New Mexico or Axieens) with 
a view of investing for a future partnership if con- 
ditions are proper. Would consider traveling po- 
sition as salesman. Address D. L. Parkhurst, 229 
West Jefferson St., Decatur, II. 

A SUCCESSFUL MANAGER having held a re- 
— osition for years desires to make a 
change. ould accept management of Office Ap- 
pliance Department of some large concern, or 
typewriter agency. Would consider traveling po- 
sition, either in United States or foreign country, 
Great Britain or her colonies preferred. Experi- 
enced in publicity work. Address ELDER MAN, 
care Office Appliances. Chicago. 


OFFICE SUPPLY DEALER would like to make 
a change. Would like position as salesman for 
large Office and Stationery Supply House. Age, 23. 
Best of references given. Address John McPher- 
son, Litchfield, Il. 




















SPECIALTY SALESMAN, posted on blank 
books, papers an4d supplies. Is able to dress win- 
dows. Inderstands typewriters, adding machines, 


and can make repairs. Address H. L. Heymann, 


518 McCartney St., Easton, Pa. 

















FOR SALE. 





FOR SALE—U. 5S. Patent tor eombination 
Swinging and Folding Desk Shelf, superior to any- 
thing now on the market. Cost to manufacture 
will not exceed 60 cents each. Can be retailed for 
$2.50 or more. Price for patent only $300 if sold 
within 30 days. Address “INVENTOR,” Box 127, 
Cincinnati, Ohio. 


FOR SALE—A typewriter exchange in eastern 
city, paying $3,900.00 net yearly. On account of 
sickness must leave for California. Will sell at 
inventory—about $2,500. Established five years. 
Well located. For particulars address EXCHANGE, 
eare Office Appliances, Chicago, Il. 











FOR SALE—Established typewriter business in 
southern city of over 100,000. Owner wishes to 
retire from active management. Address Who 
Company, care Office Appliances, Chicago, Ill. 








MISCELLANEOUS. 





WANT ED—Established, going and 
facturing business needs $5,000.00 to $6,000.00 addi- 
tional capital. Has well equipped plant, machin- 
ery and good business, and manufactures articles 
covered by patent. Is in a position to double pres- 
ent business within twelve months. Line very 
popular with stationers. Business started five years 
ago on $500.00; now has a plant and machinery 
equipment alone worth $10,000.00, exclusive of good 
will, accounts, patents, etc. Opportunity with 





paying manu- 


right party with selling ability to secure interest 
in business. Address, LUCIUS, care Office Ap- 
plances, Chicago, Il. 


AGENTS—Something new, Copyrighted. Type- 
writer Backing Sheets; saves the machine, im- 
proves letters and carbons, gives easy touch, dead- 
ens sound, saves type and roller, makes old rollers 
and type work like new and many other reasons 
why every stenographer should use our sheets 
Can sell one to twelve dozen in every office where 
typewriters are used. Handsome profit; 10 cents 
for postage on agent’s sample and prices. Bratton 
& Rice, Columbus, Ohio. 

DO YOU WANT to pick up some extra change 
every month? We have put others in position to 
do so. We sell something you don’t. You run 
across good prospects for sale of our goods. You 
tip it off to us. We close the deal. You get an 
ee check. Easy, isn’t it? This is what 
five of the boys got t month: $38.25, $37.50. 
$24.50. $17.57, tn 30. What will yours be next 
month. Address J. T. Ready, 91 Illinois street, 
Chicago, Il. 
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THE ADDING MACHINE WHICH HAS THE 

D GREATEST MERIT is one used to re-ad and « hec cx 
the work dene by other adding machines particul al 

O that class which claims “Checking the list 1s th 
proof of addition? 

One Comptometer will re-ad and check the work of 
three such machines with absolute accuracy. That 

yY 1S what Sears, Roebuck k & { Chi ago, 11] are doing 4 
The listing machine manufacturers asked the n 

O igement of the National Business Shows to debar the 
Comptometer from the speed and accuracy contests 

U because they had no possible ince of winning 
with the Comptometer entered’ 

Their records look like ss l-boy attempts compared 
to were ? 

K The Comptometer has won every single prize for speed and accuracy in ever ial or private adding or multiplying contest in 
which it was allowed to compet And m er will win ev test in which it ever competes, because the Comptometer is 
the simplest and most rapid f form in w hich it is possible to make an s adding r or calculating machine. 

in lhe Comptometer is the only adding or calculating machine w yperated by key-touch alone? 

98% of all the machines for figuring bill extensions are Compt 
O We have been compelled to trel ur manufacturing space and do it again? We built a factory of solid 
I hroughout—floor_on floor of solid masonry. 

aft Comptometer is the only 1 ine which has been put on a plications, all divisions found in kookkeeping, 

vallis g, auditing, cost-keeping and payroll departments of practically every lit isiness, and has proven successful in every place? 
g it effects is not confined to its enormous time-savit ors it eliminates and the energy it spares 


cine h t an invaluable offic: 


Write for Pamphlet and Special Trial Offer. Sent express paid, on trial to responsible persons In the U. S. or Canaca. HIGHCLASS SALESMEN WANTED. 


Felt @ Tarrant Manufacturing Company 
867 North Paulina Street, CHICAGO, ILLINOIS 








The | 
S. & T. | 
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Ss ath 
Unimatic RS Sie =r 
Loose-Leaf _< Vl, 
Price — . , 








Book Co 


The Arches of the Unimatic are Stronger Than the Bull Dog Grip 








We Manufacture Loose -Leaf Ledgers, 
Transfers, Sectional Post Binders, 
Order Holders, Post Binders, 


The Unimatic is One of the Big Sellers 
of the Largest and Best Line of 


Loose-Leaf Devices. 


Prong Files, Price and Memo. 
Books and Punches 


S. & T. Loose-Leaf Devices 
The Best in the World 





S. & T. Devices are Sold Through Stationery Trade Exclusively 


Write Us for 72-Page Catalogue 


SIEBER & TRUSSELL MANUFACTURING COMPANY 


Western Branch, First and Folsom Streets 
SAN FRANCISCO 


Eastern Branch, 82 Duane Street Office and Factory. 4000-2-4-6 Laclede Avenue 
NEW YORK ST. LOUIS, MO. 








9 wn Rest 





2 Fe wv? 
on 


Ee 
ngs 








Wan 


- 





Young Man 


TAKE OFF YOUR COAT AND 


Go to Wlork! 


Off with your coat! Roll up your sleeves! Don’t be afraid of a rough-and- 
tumble with work! You'll never know your real power as a money-maker until you 
put yourself to the test. No young man who reads this announcement need ever say 
that he never had a chance to show what he could do as a money=maker. The Oliver 
Typewriter Company offers any bright, clean-cut young fellow an opportunity to 
become a Local Agent for the Oliver Typewriter—the fastest selling writing machine 


because it is the best. 
The No. 5 Oliver—the new model that recently came on the market—is having a 


wonderful sale. Its overwhelming advantages over old-style typewriters of all makes 


have won the day. 
Business houses, great and small, are throwing out antiquated and ‘‘experimental”’ 
machines by the wholesale and taking on Olivers. <A revolution is taking place in the 


typewriter industry. 

He —_—— 
The Standard OLIVER 
Visible Writer Typewriter 


has all the improvements known to modern typewriter making 
exclusive features that place it far in the lead. It turns out a 
greater volume of high-class work in a given time than any other 
typewriter in the world. 

It does a greater variety of work than any other machine 

Everywhere the public is clamoring for demonstrations of the 
new Oliver No. 5. Although our force numbers thousands, it is unable to cope with the stupendous 
task. We must have more men at once to assist in this great work of demonstrating the new machine. 

We wish to make it clear that this is not merely a temporary need. We offer permanent posi- 
tions, liberal salaries and opportunities of advancement to men who can qualify as Local Agents. 
We offer—absolutely free, all expenses paid—a Course of Training in THE OLIVER SCHOOL OF 
PRACTICAL SALESMANSHIP, and will back you with our powerful resources. 

Does this interest you? Then send at once for a free COpyV of the remarkable book, *‘The Rise of 
the Local Agent.”’ ‘ Inspiring stories from real life crowd its many pages. It tells how ambitious 
young men have ¢limbed the ladder of Oliver Opportunity and plucked the prize of Success. If 
these stories from real life do not stir vour ambition and awaken in you a desire to climb, vou are 
not the man we are looking for. Write for your copy of the book NOW. 


The Oliver Typewriter Company, Chicago 
oOoLIVER TYPEWRITER BUILDING 


Branches Everywhere 
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